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Start the year 
right 


Stock Webster’s 


Webco Products are not shelf-warmers. 
They sell with little or no effort because 
their quality is recognized as the highest. 
‘‘A kind for every purpose.’’ Fill out the 
coupon and let us tell you about the 
Definite Selling Plan and the Webster 
Way of getting and maintaining a faster 
turnover every day in 1926. 


F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 
New York—San Francisco—Pittsb urgh—Chicago—Philadel phia 


ir S. Webster Company, Incorporated qq 
| 338 Congress Street, Boston, Mass. | 


| Gentlemen: Kindly tell me about the Webster Way and | 
| the Definite Selling Plan. 


| Name 





| Street 
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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in fifty- 
four other countries who 
deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico — one 
year, $2.00; two years, $3.00. 
Canada—one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


§ CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 














_ Office 
yu anes 


Published on the First Day 
of Every Month by The 
Office Appliance Co., 
417 S. Dearborn St., 
Chicago, IIl1., 

U S.A. 


Cable Address: APPLICO, CHICAGO—Phone Harrison 3698 


EVAN JOHNSON, Pres. & Treas. A. H. HITCHCOCK, V. Pres. 
Cc. F. MALHOIT, Secretary 
H. W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 

J. A. GILBERT, Bus. Mgr. B.C.WALLSTEN, Mgr. Copy Dept. 
J. A. PALMER, Cir. Mgr. G. C. WHEELER, Mgr. Ser.B reau 
D.C. MILLER Western Advg. Mer. 

C. H. EVERLY, Eastern Mgr. D. N. BRIGGS, Asst. Mgr. 
1701 Pershing Square Bidg., New York, N. Y. 

Phone Ashland 8319 











This N umber Contains: 


THE RECENT PATENTS, ETC 7 
ORGANIZATION MEETINGS TO COME ; 8 
MINTINGS—tThe Page of Progress ............- Siva 9 
ee See ee reer ere eee 11 
LIMITED RETAIL PRICE FIXING DEMANDE has 
Written for Office Appliances by Waldon Fawcett. 13 
THE QUICK START IN ADVERTISING—Written for 
Office Appliances by Allen L. Ross ......... 14 
BAD FORM IN SELLING GOODS—Written for Of- 
fice Appliances OF. Wee. WAWOCE. 6.6 ccccnseesesdua 16 
WATCH YOUR STEP—Written for Office Appliances 
by M. L. Hayward ......... count ¥ebusamncds en 19 


TWO SALESMEN—AND THE ONE WHO IM- 
PRESSED ME—Written for Office aaeenie by B. 


C. BPs okos cukawatanas paviue Pen srt ae eer 19 
THE CHIC AGO BUSINESS SHOW SD Sie ee ee 
In Other Lands—Tidings from Overseas. 26 
New Machines and Devices—The Monthly Business 

Ere Pe Ot A errr rire 31 
Snap Ghets and GMOtONSS 2... ccvcscscscccss 35 
NEW AID TO LOOSE LEAF SALES—Cone cluding 

"Ss... weereerr ee ‘ shackeveuas . 386 
Office Furniture Section ....................- 38 
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Meetings—Dinners—Conventions ia ata a el 50 
ONE YEAR'S SHIPMENT OF STE ‘EL FU oes TU RE 69 
INNOVATION IN REBU ILDING EQU IPMEN ; 73 
"WARE THIS MAN “DONTYUKNOW”...... 77 


WHERE “PICK-UP” STAMP ORDERS SPELL 
P ROFITS—Reprinted from the Canadian Bookseller 


Bae DROME «civ tdAhAb 0 6 O6Ks 6008 6s eee * nes eee as 85 
Salmagundi—Including “Fifteen Years Ago’ . 86 
F. LL REID NOW TRU a L VICE PeEsIDE NT.. 99 
National Association News............... 102 
WINS HONORS IN TYPEWRITER SALESMAN- By 

TT er ae = : ; 27 
BU SINESS ‘SHOW PRIZE WINNE RS 132 
Passed Away—Necrology of the — Ere .. 145 
Engagements—Weddings—Birthdays J 
VAN HOUTEN JOINS POSTINDEX FORCES 157 
The Geel TOO oo ciwnsd cb ss sccivewkeesicscsss : 165 
RICHMOND BUSINESS SHOW SUCCESSFUL 174 


CUTTING OUT DETOURS IN RETAILING—Obser- 
vations and Thoughts on Merchandising Plans 
which Shorten the Route Between Producer and 
Consumer , PREY Pe ae 

AMES ENVELOPE COMP ANY OPENS NEW 
BRANCHES a 

UNDERWOOD DIVIDE ee ee 181 

Classified—Accounting Machines, 190: Adding Machines, 
193: Catalogues, 201; Furniture, 186; House Organs, 202; 
Loose Leaf, 182; Other Machines, 194; Pens and Pen- 
cils, 182: Ribbons and Carbons, 198; Stamps and Sten- 
cils, 197; Stationery, 185; Typewriters, 18 

[236] 
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{ADVERTISING RATES 

application—onl ar- 
ticles of office patton or 
directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Il, 


at Chicago, 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
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§ COPYRIGHT. Contents 
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a 
Acme Gold Pen Co........ 219 
ME URED COD cc ccccvercee G0 
Adams, Henry T., Mfg. Co.210 
Adams Press ea ad 
Add- Index SI wedoedsans 156 
DC, «cscs bteso de ses 218 
Addressograph Co. .......58, 9 
Adjustable Table Co....... 200 
Advance Paper Box Co....199 
Aigner, G. J., & Co......... 154 
Ajax Time Stamp a a 
gk Me 
American Clip Co........... 104 
American Electric Co......200 


American Embossing Co...21 
American Lead Pencil Co.. 7 
American Manifold Prod 
DT Giewaceccises see 
American Mfg. Concern.... 65 
American Numbering Ma- 
Tot 6.6 66066660-6208 55 
American Pad & Paper Co. 216 
American Seal & Stamp Co.197 
American Writing Machine 


Mr SAGGE G6 CeSEGEdeeececee 101 
Ames Safety Envelope Co..154 
Ames Supply Co............ 112 


Angle Steel Stool Co.....142, 3 
Argus Duplicator Mfg. Co.216 
Argus Mig. Co.............208 
Art Metal Constr. Co....90, 91 
EE, sccccées 157 
Ault & Wiborg Co., The. ..128 
Auto. File & Index Co. ee 
Auto. Pencil Sharp. Co.....190 
Azore Rubber Co. .........215 


B 
Bachrach Specialty Co.....212 
OS OPS 119 
Baum, Russell E........... 191 
eee 214 


Beaumel, D. W., & Co....212 
Bentley & Gerwig Furni- 


tt chvtt peknsdie p dé o% 195 
Bentson Mfg. Co., The.....201 
merger Mig. Co. .......... 148 
Bettcher Stpg. & Mfg. Co..222 
Boomerang Chair Pad Co...157 
Boorum & Pease Co....... 228 
Boston Index Card Co..... 64 
Bridgeport Pen Co., The..217 
Bristow, Stanley R........ 213 
British Stationer .......... 146 
Brown, L. L., Paper Co....218 
Browne—Morse Co.......... 168 
Buckeye Ribbon Carbon 


Tt. shh tniied ee ese oss ene 0 9 
Bump Paper Fastener Co. .203 
ar, ~ eee Adding Machine 
Sasineh Alval, Go... ..'136 
Bushnell Mfg. Co.......... 218 


c 


eee ee Os bs, dc ecaass 149 
Canton Art Metal Co., The 60 
Carpenter, E. W., Mfg. Co 214 
Chicago Binder & File Co..178 
Chicago Eyeshield Co......219 
Chicago Mirror & Art G lass 


i O65 he ak ee bees ne eengeene 203 
Chicago { Safe & Merchan- 

DP ccvhuetstidceesee 218 
Clarotype Co., The ....... 219 
Clemetsen Co., The ...... 151 
Coles Copyholder Co....... 100 
Columbia Ribbon & Carbon 

[Orne 111 
Columbia Steel Equip. Co..123 
Colytt Laboratories .......218 


Commercial Furn. Co. .....138 
Compo Corp. & Sales Co...206 


Conant-Ball Co. ........... 78 
Conklin Pen Mfg. Co....... 84 
Conrades Mfg. Co...........182 
Es I occ wee ae 189 
oe EE OS. “Pee 211 
Cooper Carbon Coated Pa 
4 ee Sea 170 
Cordley & Hayes ... 1c we 
Corona Typewriter Co 92 
Corry — Jamestown Mfg 
EE ita a aas cue h6 ee « 181 
Crocker Chair Co. . 194 
Crown Ribbon & Carbon 
Bc a dedees neeaet 169 
D 
Daco Guide Co nts dee rake 
Dartnell Corp a ‘ai ae 
Davenport-Tayler Mfg Co.173 
1 


Defiance Sales € ;, : 
Demountable Typewr. Co.. 96 


Derby, P.. & Co., ine Tee 108 
Dick, A. B., oo ae 1038 
Diemer, John =. “pee 196 
Dietz, The J. F., Co sone 


Dixon, Jos., Crucible Co...213 
Downey, The C. L., Co.....215 





18 Advertisements 








Feather weight Eyeshade 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 


however, offer their service in resolving 

any disagreements between advertisers 

and customers, which result from rela- 
tions established through the journal. 











E L 
‘rane Pi ‘ 9 Leopold Desk Co (tame eu te 
na BN ” ment “— be oe at “Se Lincoln Rubber Key Co... .153 
Eggens-Hambler Co........219 Line—-A-Time Mfg. Co., Inc.194 
Elliott Co., The ........... 72 Luther Ink & Stamp Pad) 
Blliott-Fisher Co. ......... 227 Co. + eee pee tecceees 203 
Englewood Desk Co........ 149 ‘Lyon Metallic Mfg. Co... ..226 
Art Metal Co.......... 184 M 
Evansville ces GO svecas 222 
Eveready Mfg. Co. ........ 209 ee Sn OM ctor doedoas 88 
Manifold Supplies Co. 53 
F Marchant Cale Machine 
DP eiebaee fi.etecsaeenwes i2 
E. Dinddentesseetudesee EE Py ee 218 
Eee 122 Mark-—Mor-An-—Dum .. ..216 


McGill Metal Products Co. .215 
218 Medearis Moulding Co......214 


OE ~ wiser idddens wean hels 218 Meilicke Systems .......... 61 
Fow ler—Manson-—Sherman ..208 Meilink Steel Safe Gis Sioa 93 
oS. FF fT aaa 180 Melind, Louis, a are 
Furnas Furniture Co. .....200 Metal Office Furniture Co..133 
Meyer & Wenthe ..........207 
G Milwaukee Chair Co. .....220 
Mittag & Volger, Inc....... 51 
Gaydoul Gold Pen Co......218 OE ES 
General Eclipse Co. ....... 177 Monroe Cale. Mach. Co.....134 
General Fireproofing Co...70, 1 Moore Push Pin Co........ 215 
General Pencil Co. ........ 166 Morden Mfg. Corp. ...... 204 
General Typewriter Exch.. 188 Morschhauser, W. A. ......206 
Dn CM Btackssaddeead uses oll Beeweem BAO. CO. cccccccceceae 
Globe—-Wernicke Co. ...... a Pe Ge GOD, owen cctesss 67 
Lithographing Co....179 CER siccnecauekue 4 166 
Golding Press Division ....204 Mun-Kee Products Corp... .207 
Gorton—Pew Fisheries ..... 114 Munson Supply Co. ...... . 86 
Graff—Underwood Co. ...... 198 N 


Gunlocke, W. H., Chair Co.186 


National Blank Book Co... 68 
National Business Show Co.159 


Furniture Co., The..187 


H National Desk Co. ...... .201 
National Fiberstok Enve 
i Es aeiecencs 214 |. Sareea 183 
Dn Ga, . woeeeksencs eee National Supply Co. ......218 
Hammond Typewriter Corp.217 National Vulcanized Fibre 
Hampshire Paper Co. ..... 204 RE Arp oe wake aaa 
Hanson Bros. Scale Co.....199 Neidich Process Co. .......192 
Hedman Mfg. Co.......... 62 Noesting Pin Ticket Co. ..207 






Hellesoe, Hans H.......... 217 Northwestern Paper Goods 
Heyer Duplicator Co. .....207 Se huGeds she etn ds a cdders 192 
PP. Bh coecdcccces sconee 
Ce vv cee web best 214 re) 
Hoosier Desk Co. ......... 191 . 
Horn, W. C., Bro. & Co....217 ON SE ee ee 223 
Hotchkiss Sales Co.........170 Old Town Rib. & Car. Co..179 
. C. Howard, Pen Co.. Oliver Typewriter Co. ..... 213 
(eeedewncewbauas 182, 196 bat tear 
Orthwine, R. ee 
1 Oxford Filing ‘Supply Co...163 
Ideal School Supply Co.....150 P 
Poy ‘ - >? 
pe rial Desk ¢ “maa Paulson Products Corp.....127 
ai Methods Co.......141 Peerless Car. & Rib. Co 158 
Imperial Steel Cabinet Co..187 Peerless Key Co., Inc. +++ +131 
Improved Boehner Binder I eerless Wire Goods Co.....2 - 
ge ay i css 916 Pelowze Mfg. Co. ......... 165 
ee. eae 218 Peters-Morse Mfg. Corp.... 66 
Ink-Out Mfe. Co. .......... °16 Se & Car. Co are 
ible ete . lerce, 5. K., & Son Co....181 
Invincibl - oe Furniture _ Plew & Motter Dept 145 
Seve Co. shen Polar Mfg. Co > wan 
Ireland & Matthews .......124 Polk, R. L.. Co 219 
Pitt Mfe. Co........130 Portable _ Adding Machine 
4 ey SE Sales Co. . .- 161 
: Premier Metal Products Co.195 
J 
Jamestown Metal Desk Co.110 Q 
Jasper Novelty Works ....164 Quigley Furniture Co ose 
City Prtg. Co..... 56 
A. D., Mfg. Co......177 R 
tand Co., Division .105 
K Ravenswood Office Special- 
Bros cvenees 212 ties Co. .. ; 221 
laas Co., The ..... 225 Regal Typewriter Co Re 
Krantz, Edward, Products teliable Tw. & Add. Mach 
> ; 158 COTR. cee res 


Remington Tw. Co.54, 137, 152 
Republic Box Co. ... LSt 
feynolds Env. Sealer ‘Co 215 
Rishel, J. K., Furniture Co. 10 
Roberts eens ring Ma- 
ene GH. sccdccwena ‘ 161 
toberts, Weldon, tubber 
7h deddenad pe witeckwan , 
Rochester Re-Inking Wks 
tockwell—Barnes Co 
totospeed Co S haiie aaa os 
Royal Typewriter Co. l 
Rush-Eraser Co ‘ l 
neem, d F. & CO .. 2 


Ss 
Sainberg & Co.... 


Sanford Mfg. Co _ 
Sanymetal Products Co 


PR reer ne 
Schwab Safe Co., The ....229 
Scripto Mfg. Co. ........ 218 
Sengbusch Self-Closing Ink 

en Sa. omacne ah 125 
Service Products Mfg. Co 
Shallcross Co., The ..... 219 
Shaw-Walker Co. ...... 160 


Sheaffer, W. A., Pen Co 109 
Shedd-Brown Mfg. Co......1 
Sheppard, The C. E., Co....13 


Shipman--Ward Mfg. Co....121 
Shirley Pen Co. ......- 218 
nM. Gib adbéecoences 217 
“E> rere eigenen $2 
Simonson, R. A., & Co.....219 
Smead Mfg. Co., The ena ee 
Smith, L. C., & Bros. Tw... 80 
Smith Pre mier Zw. Co....-176 
Smith Tw. Sales Corp... 214 
Smokador Mfg. Co. .......213 
Snelling & Son ....... 219 
Speed Key Mfg. Co.... 214 
Spencerian Pen Co... 63 
Standard Mailing Mac hines 
SU” ¢xneatawaeteneand 155 
Standard ‘Products Corp. 113 
Standard Specialty Co .218 
Stationers’ Loose Leaf Co.. 81 
Steel Equipment Corp 79 
St. Johns Table Co....... 18 
Storms, H. M., Co. .. l 
Strayer Coin Bag Co.... 21 
Superior Furniture Co. ....200 
ba 
Tell City Desk Co.... .196 
Tension Envelope Co ina. we 
Terrell’s Equipment Co. ...147 
Thompson Time Stamp Co.21 
Tiffany Adjustable Stand 
O° [ea ere oe - 208 
Tip Top rT esdsaws 174 
ee Gin WD socctas¢< 97 
Toledo Metal Furniture Co.140 
Triner Sales Co bcd 216 
Triner Scale & Mfg Co... .162 
Trussell Mfg. Co. .... 164 
Tuberculosis Assns. of the 
Bey te uudGenlehnens +0 wie 132 
Turner & Harrison Pen Co.217 
Typewriter Emporium ....121 


U 


Ulrich Planfiling Equip. Co.216 
Underwood Typewriter Co 
ieee lee ..57, 89, Back Cover 
: Tnion R ibbon & Carbon Co.16 
. S. Pencil Co.. ; 208 
y S. Tw Ribbon Mfg. Co..138% 
United Tw. Exch. Co ocBan 
Universal Index Tab Co....199 


Vv 


Vacuo Static Carbon Co 208 
Van Dorn Iron Works Co s 
Van Valkenburg, L. D., Co.21 
Vance Mfe. Co. ...... 223 
Victor Adding Mach. Co..%4 

Visblex Co., Inc. ...... 19 


WwW 

Wabash Cabinet Co. .. g 
Wagemaker Co. i l 
Wahl Co a ‘ 129 
Wales Addi ng Mach. C« SS 
Waterman, L. E., Co 144 
Webster, F. S., Co.... ~ ] 
Weis Mfg. Co. . 115, ¢ 


Western Furniture Co 
Weston, Byron, Co.. 
Wholesale Type writer ¢ 
Wiggins, John B.. Co 
Winnebago Furn. Mfg 
Woodstock Typewriter 
Workman Mfg. Ce 


Yankee Paper & Spec. ¢ 
Yawman & Erbe 














a 
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Adding Machines. 


BEEGS COND. cic occ dvesicteis 218 
AGG-TaGex COPD... ccccccecsce 156 
Burroughs Adding Machine Co.230 
Elliott-Fisher Co ooeted 
Monroe Cale Machine Co....134 
Peters-Morse Mfg. Corp...... 66 
Portable Adding Machine Co or 
lO a. See 


Victor Adding Machine Co. .94, "5 

Wales Adding Machine Co....188 
Adding & Cal. Machines, Used. 

Reliable Tw. & Adding Ma- 


GERD Geen ven cccdtasoubdsas 211 
Adding Machine Rolls & Paper. 
Rockwell-Barnes Co.......... 180 


Yankee Paper & Spec. Co....174 
Adding Typewriters. 
Burroughs Adding Mach, Co. .230 


Wetter OO. ccccccccccvess 227 
Remington Typewriter Co.... 
porebidedmesnae akan 54, 137, 152 
Underwood Typewriter Co.... 
coccsess 0s, 88, Back Cover 
Addressing Machines. 
Addressograph Co..........58, 9 
Dee GO, BGs e cccecacucnes 172 
Adhesives, 


(See Inks, Adhesives, etc.) 
Arch and Clipboards. 


American Mfg. Concern...... 65 
Globe-Wernicke Co., The....171 
Rockwell-Barnes Co..........180 
Weis Mfg. Co... san & te. B 
Yawman & Erbe Mfg. Co.... 98 
Bankers’ Note Cases. 
Globe-Wernicke Co., The..... 171 


Van Dorn Iron Works Co., The 83 
Billing Machines. 
Burroughs Adding Mach. Co..230 
Remington Typewriter Co ‘ 
Suhel cate aen ha .54, 137, 152 
Underwood Typewriter Co.... 
° .57, 89, Back Cover 
Binders, ‘Catalog and Periodical. 
Adams, Henry T., Mfg. Co..210 


American Clip O0....ccccsses 104 
Blank Books. 

Roorum & Pease Co..........228 

National Plank Book Co..... 68 

Rockwell-Barnes Co.......... 180 


Zion Institutions & Industries. 193 
Blanks for Bond and Stocks. 


Goes Lithographing Co..... .179 
ao eer ee ree 212 
Board Cutters, Paper & Card, 
Golding Press Division....... 204 
Ideal School Supply Co....... 150 
Bond Boxes. 
Art Steel Co btnbd ce desesenes 157 
Corry-Jamestown ‘Mfg Corp. .181 
Evie Ast Metal Oo...6sscevess 184 
General Fire; rooding Od. coed _8 
Globe-Wernicke Co., The..... 171 
Metal Office Furniture Co....133 
Steel Equipment Corp........ 79 
Book Cases 
Globe-Wernicke (Co., The.....171 
Gunn Furniture Co........... 187 
A ee eer eee 8S 
Van Dorn Iron ’ Works Co., 
The 0's e eine eas . 83 
Weis Mfg. Co... 115, 6 7% 8 
Yawman & Erbe “Mfg. Co.... 98 
Book Ends, 
Om, we. Buy & Odi resivcias 218 
Bookholders. 
amperream Olin Co. ..svccccses 104 
American Electric Co...... 24) 


Book Rings. 
Adams, Henry T., Mfg. Co..210 
Carpenter, E. W., Mfg. Co..214 
Morden Mfg. Corp., The.....204 
Bookkeeping Machines. 
Burroughs Adding Mach. Co.2°0 
Elliott-Fisher Co... deca 
Remington Type writer Co. bes 
eh 54, 137, 152 
Underwood Type writer Co. 
or .57, 89, Back ‘Cover 
Business Shows. 
National Business Show Co..159 
Busses, 


Auto File & Index Co........ 190 

General Fireproofing Co...70, 1 

Toledo Metal Furn. Co......140 
Calculating Devices. 

Meilicke Systems............. 61 


Calculating Machines. 
Burroughs Adding Mach. Co. .230 
Marchant Cale. Machine Co.. 72 
Monroe Cale 7s Gh scxas 134 


Morschhauser, W. A.......... 206 
Calendar Pads and Stands, 
Defiance Sales Corp...... 185 


Jersey City Prtg. Co......... 56 
Shedd-Brown Mfg. Co.......169 
Carbon Papers. 
(See Ribbons and Carbons.) 
Card Cases, 
Improved Boehner Rinder Co. .216 
Wiggins, The John B., Co. .213 
Chair Irons. 


Pettcher Stp. & Mfg. Co... .222 
Chair Pads and Cushions. 
Roomerang Chair Pad Co....157 
Economy Seat Co........... 215 
vem, Geo. B, & Oo. ccccecee 180 
Irvin, A, H i e<scocatveuee 
a. eh 184 
Chairs, 
Angle Steel Stool Co 142, 3 
Conant-Ball Co tec bemeeen ae 
Conrades Mfg. C« ieee 182 
Cook. C. A Co ; 189 
Crocker Chair Co.. 144 
Derby, P.. & Co., Inc.......108 





Fil: 


IN Classifications 


For the benefit of the subscribers the 
lines advertised are here classified. 
Many of the requirements of 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
i i service bureau, 
information will 
be a tl and cheerfully furnished 
with no obligation to you. 














Englewood Desk Co.......... 
Evansville Desk Co 
General Fireproofing Co....7 
Gunn Furniture Co., T 
Hoosier Desk Co 


Invincible Met. Furn. 
as Jamestown Metal 
Check Protectors and Writers. Jasper Novelty Works 
Fountain Pens, 


yr SPE Se § Metal Office Furn. 


Americ an Seal & Stamp Co. 


Steel Bauipment Corp 


Coin ‘Bags and Wrappers. 


Western Furniture 
Winnebago Furn 
Yawman & Erbe Mfg. 
Directory Boards. 
Davenport-Taylor Mfg. 
Dupmentins Machines e. Supplies 
21 


Strayer Coin Bag 


Pad & Paper Co...2 


Copying Devices. He ver Dup licator Co.. 


Envelope Seales 


Enve elope Se paler r Co. 
Globe-Wernicke Co., 
Premier Metal Products Co 


Cordley & Hayes... 
Ireland & Matthews Mfg 


. Paper and Card. Nat'l Fibe rstok Env. 


Northweste ern Paper Goods Co. 


" Tension Envelope 
Numbering Machine 


Desk Calendars. 


Desk Pads, Blotter. 
Rush Eraser Co. 
Expense mateues, ‘Personal. 


Desk Pads, Glass, Eyelets & Eyelet ner Fastners. 
- 119 


Featherweight Eyeshade 
Paulson Products C “Orp.. « 
Rock well- Barnes . 
ah Cabinets, Cloth Covered. 


Dek. Pending Letters Holder. 
Amertean Clip Co.... : 


Americ an. Electric ¢ 
General Pirejinoofing C 


Art oe tal Constr. 


Desk Work Distributors. 


Irving-Pitt Mfg. 


Columb ia Steel or nt Co 
Corry-Jamestown 


Construction Co.90, § , e 
. General Fireproofing Co 


Imperial Steel Cabinet Ce 


Corry -Jamestown 


Shaw-Walker Co.............160 
Steel Equipment cee dbeulee 
Terrell’s Equipment Co.......147 
Ulrich Planfiling a ah Co... .216 
Van Dorn Iron Works er 83 
Yawman & Erbe Mfg. «eee 08 


ing Cabinets, Wood. 

Auto File & Index Co........190 
Boston Index Card Co........ & 
Browne-Morse Co............-168 
Globe-Wernicke Co., The.....171 
Imperial Methods Disacds cece 
Macey On., TWO..cccccisesies ae 
Shaw-Walker Co, ...........-160 
Ulrich Planfiling Equip. Co. ..216 
Wagemaker Co. ........ 

Weis Mfg. Co......115, é, “?, 8 
Yawman & Erbe Mfg. Go..... 98 


Suogtign, 
Aigner, G, J., & Co..........154 
American Clip Co............104 
American Mfg. Concern...... 65 
Boston Index Card Co........ 64 
Browne-Morse Co..........++-168 
Daco Guide Co...........+++-219 
General Fireproofing Co....70, 1 
Globe-Wernicke Co., The....171 
Imperial Methods Co........141 
+ te Met. wep Co.....139 
Macey The. Pe 
Oxford Fiiing Supply Go......163 
Rockwell-Barnes pecenectin 
Shaw-Walker Co.........- 
Simonson, R. A., . 
Smead Mfg. Co., The.. 
Steel Equipment’ TE. 
ip. “ee.iaia 








Ulrich et x Equ 
Wabash cm boanede wea 
Weis Mfg. Co...... 115, 6, 7, 8 


Yawman is Ere Mfg. Co.... 98 


Folding the Fac 


Paum, Russell E...... errs 





Beaumel, D. W., & Co.....- 

Conklin Pen Mfg. Co.....-.- 

Eggens-Hambler Co.......- * 

Sheaffer, W. A., Pen Co. 

Wahl Co, ...snscecesss aoe 

Waterman, L. E., Witwer 
Gold Pens. 

Acme Gold Pen Co...... 

Gaydoul Gold Pen Co.....-.. 
Gold Stam: me; 

Aigner, i BD Gs. vavades 154 
Gummed Pag 

Aigner, G, J., & Co......++- 1M 
Index Card ls. 

Cook, H. C,, CO..-eeesseeee 211 

Graff-Underwood Co........+- .198 

Moore Push-Pin Co........+++ 215 

Yawman & Erbe Mfg. Co.... 98 
Index Tabs. 

Aigner, G, J., & Co......+- ..154 

Cook, H. C., CO...ee-eeveees 211 

Rand Co. Te SET 105 

Universal Index Tab. Co..... 199 
Ink Eradicators, 

Ink-Out Mfg. Co......-- ann 
Inks, Adhesives, Ete. 

Canode Ink C0.....-++++04++ 149 

General Eclipse Co.......+++ 177 

Gorton-Pew Fisheries.......- .-114 

Sanford Mfg. Co.......-- ve+1T8 
Inkstands, 

Bachrach Specialty Co......+ 212 

General Eclipse Co.........+- V7 

—— g ~Py S-C Inkstand Co...125 
Inkwell Bases 

Irvin, A. H., ee ee 204 


Labels, Law Books. and Number. 
Co 164 


Aigner, G. J., 


Leads for Mechanical Pencils. 


Amer, Lead Pencil Co.......- 74 
Faber, A. W., Bae. .ccece cnet 
Scripto Mfg. Co.. wee cia eee 


Letter Distri tors. 


Bristow, Stanley R...... oektee 
Imperial Methods Co.........141 
Koblhaas Co., The.......-- . -225 
Linoleum Desk Tops. 
Fox, Geo. E., & CO...+.+0+++ 180 
Polar Mfg. Co.......-- re 
Wagemaker Co........++++++-120 
Lists. 
Polk, R. L., & Co...... scence 
Lockers. 
Lyon Metallic Mfg. Co. sis By 
Terrell’s Equipment Co... 147 
Van Dorn Iron Works Co..... 8&3 
Loose Leaf, Books -— Systems. 
Boorum & Pease Co.........- 
Chicago Binder & ote Co...178 
Irving-Pitt Mfg. Co........ ..130 
National Blank Book Co...... 68 
Plew & ae Loose Leaf 
EMO. 0.00000 cadens ven toi wexduee 
Sheppard, C, E., ” Tikes ais os . 135 
Stationers, Se iki c verte 
Trussell Mfg. iti céduis «te sede 164 
Workman Mfg. Co........... 145 


Loose Leaf Envelopes, Cameos 


Masttie Gd. .ccccnseccccescueee 


Map Tac 


ks. 
Graff-Underwood Co.. ‘eae 
Moore Push Pin Co..........-215 


Matched Office Suites. 


Commercial Furniture Co....-138 
Macey Co., The........ 
Rishel, J. K., Furniture ‘Co. "106 


Memorandum Devices. 


Fox, Geo. E., & Co......- | 

Mark-Mor-An- DER iti coved - 36 
Moisteners. 

Asaus Mfg. 00... .. +0. dosescee 208 


Sengbusech S-C Inkstand Co. .125 
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Numbering Machines. 


American Number Mach. Co. 55 
Bates Mfg. Co. .....-+-+++>- 119 
Roberts Numbering Mach. Co.161 
Oil, Office Machine. 
Clarotype Co. . eeeeeees + Bld 
Defiance Sales Corp. sedeiacwn 185 
Morton Mfg. Co........--+«+- 219 
(Ruled or Plain). 
American Pad & Paper Co... .216 
Boorum & Pease Co........ 228 
Paper. 
a L. L., Paper Co...... 218 
Eaton, Crane & Pike Co..... 69 
Hampshire Paper Co........- 204 
Weston, Byron Co...........- 167 
ps. 
) a Clip Co.......+. ..104 
Noesting Pin Ticket Co......207 
Van Valkenburg, L. D 215 
Pa Clips. 
Emecienn See 104 
Argus Mfg. Co — 
Gee, B, Dee GB. cc cccsccccecs 211 
Grafl-Underwood Co. 108 
Hoge Mfg. Co.. 214 
IDL Mfg. Corp... ‘ y" 1m 
Noesting ey ee ket GPs ev cvs 207 
oO. K. a Be bbbuekeoguae 223 
Rockwell-Barnes Co..........180 
Tip-Top Mfg. Co............. 174 
Pa Fastening Machines. 
Acme Staple Co............ Bi 
Bump Paper Fastener Co..... 203 
Compo Corp. & Sales Co...... 206 
Defiance Sales Corp.......... 185 
Eveready Mfg. Co.. 000280 
IDL Mfg. Corp....... seGewda 162 
Irvin, A. H., Co sesee 
Rockwell. Barnes Co. 180 
Paste. 
(See Inks, Adhesives, Etc.) 
Patents. 
Siggers, E. G... 217 
Pen and Pencil Clips. 
Argus Mfg. Co.... 208 
Deflance Sales Corp 185, 
Hoge Mfg. Co..... ‘ 214 
Van Valkenburg, L. D 213 
Waterman, L. E., Co 144 
Pen Racks. 
mi Mfg. Kudeane 214 
Auto. Pencil Sharpener Co 19) 
Graff-Underwood Co.. 198 
Hunt, C. Howard, Pen Co. 182, 196 
Pencils, Cedar. 
Amer. Lead Pencil Co.. 74 
Dixon, Jos., Crucible Co 2138 
Faber, Eberhard ...... .122 
General Pencil Co... 166 
U. 8. Pencil Co.. ; . 208 
Thin Lead Magazine. 
Conklin Pen Mfg. Co.. S4 
2 Sa 214 
Sheaffer, W. A. Pen Co .100 
i, Sa esse eusnd 218 
Wahl Co, coders taceee 129 
Penholders. 
Zaner & Bloser 213 
Pens, Steel. 
Hunt, C. Howard, Pen Co.182, 1% 
Shirley Pen Co........ 218 
Spencerian Pen Co 68 
Turner & Harrison Pen Co...217 
Pens, " 
Bridgeport Pen Co 217 
Picture 
Moore Push- ‘Pin Co. . £15 
Defiance Sales ee 185 
Pin Tickets. 
Noesting Pin Ticket Co..... 207 
tens, writer 
Amer. Writing Mac hine Co...101 
Ames Supply Co............. 112 
Bushnell Mfg. Co............ 218 
Postal Scales. 
Hanson Bros. Scale Co.. 199 
Pelouze Mfg. Co........ .165 
Triner Sales Co.... 216 
Triner Scale & Mfg. Co. 162 
Publications. 
British Stationer 146 
Dartnell Corp.. 225 
24 


Mon Bureau 
nehes. 


Boorum & Pease (o.. 

Chicago Binder & File Co.. 

Defiance Sales Corp.... 

McGill Metal Products Co 
Pins. 


Allen & Co....... 

Amer. Manf. Products Corp. : 

Ault & Wiborg Co 

Buckeye Ribbon & Carbon Co 

Columbia Rib. & Car. Mfg. Co 

Cooper Carbon Coated Paper 
Mm ececes 

Crown Ribbon & Carbon Co. 

Manifold Supplies Co.. ‘ 

Mittag & Volger.. ‘ 

Neidich Process Co. 

Old Town Rib. & Carbon Co. 

Peerless Carbon & Ribben Co. 


..210 
2 





ae 215 
Ribbon and Carbon Mfrs. Supplies. 
Standard Products Corp 1 
bbon Guten Testing Mach. 


rr 
111 
170 
1a 


me 
aS 


+ & 
.192 


179 
158 


Phillips Ribbon & Carbon Co.220 


Remington Tw. Co.. 
Rockwell-Barnes Co.. 
Shallcross Co...... 


M4, 137, 


152 
180 


. 219 
219 


Storms, H. M., Co...... ‘ 
Union Ribbon & Carbon Co. 
U. 8. Typewr. Rib. Mfg. Co.. 
Vacuo Static Carbon Co..... 
Webster, F. 8., Co........ 2, 


Ribbons Re-Inked 


175 


(165 


Cooper Carbon Coated eeven 


a: sebeeene Seeheoe ..170 
Rochester Re-Inking Wks....217 
Rubber Bands. 
Faber, Eberhard... . 122 
Rubber Stamps. 
American Seal & Stamp Co 197 
Medearis Moulding Co.. 214 
Melind, Louis, Co 197 
Meyer & Wenthe.. 207 
Rubber Stamps, Labeled. s 
American Seal & Stamp Co. .197 
Medearis Moulding Co....... 214 
Rulers. 
American Mfg. Concern 65 
Safety Deposit Boxes. 
General Fireproofing Co....70, 1 
Invincible Met. Furn. Co...139 
Safes. 
General Fireproofing Co....70, 1 
Globe-Wernicke Co,, The....171 
Macey Co., The Sietaat SS 
Meilink Steel Safe Co SS 
Metal Office Furn,. Co........ 138 
Deeseer GG Gi. cc awcconscice 67 
Schwab Safe Co,, The.. 229 
Steel Equipment Corp...... . 79 
Van Dorn Iron Works Co.... 85 
Yawman & Erbe Mfg. Co.... 98 
Seals, Notary and Corporation. 
American Seal & a Co. .197 
Pe, BOR, TR coccisesea 197 
Meyer & Wenthe............ 207 


Second-Hand Office Machinery. 


Chicago Safe & Mdse. Co....2 


Reliable Tw. & A. M. Corp. .211 
Shelf Boxes. 
Diemer, John F., & Co...... 105 
Hoffman, L. ese 178 
Shelving. 
peuger Mfg. Co. os aes 
General Fireproofing Co. —_— ae 
Terrell's Equipment Co....... 147 
Van Dorn Iron Works Co.. 83 
8i Markers 
Tellesoe, Hans H. 217 
Signs. 
American Seal & Stamp Co...197 
Davenport-Taylor Mfg. Co....173 
Smoking Stands. 
Smokador Mfg. Co 213 
Sorting Devices. 
Kohlhaas Co. .225 
Stamp Affixers. 
en Ce ec dod eae oneal 166 
Standard Mail. Mach. Co. 1M 
Stamp Pads. 
American Seal & Stamp Ce...197 
Luther Ink & Stamp Pad Co. .208 
Meyer & Wenthe............ 207 
Mun-Kee Products Corp...... 207 
Peerless Car. & Rib. Co.....158 
Stamp Racks. 
OK ee 214 
Stands for Office Machines. 
Adjustable Table Co.......... 200 
Fowler-Manson-Sherman . 208 
Premier Metal Products Co. ..195 
Tiffany Ad — Stand Co. .205 
Stapling Machin 
Acme Staple co. errr rr 77 
Compo Corp. & Sales Co...... 205 
Deflance Sales Corp....... - 
Eveready Mfg. Co........... 209 
Hotchkiss Sales Co........... 170 
ee i Macasecces . - 204 
Stationery, Embossed, Engraved. 
American — treed Co. 211 
Kihn Brothers. ‘ 212 
Wiggins, John Ws atesvae 213 
Stationery Cabinets. 
General Fireproofing Co .70, 1 
Imperial Methods Co. 141 
Macey Co.. The. a aS 
Terrell's Equipment Co. as ae 
Van Dorn Iron Works Co., 
The batdaws ba¥eegees 83 
Stencils. 
American Seal & Stamp Co. .197 
Meyer & Wenthe.... ..207 
Stenographers’ Note Books. 
Roorum & Pease (o.......... 228 
Rockwell-Barnes Co. .189 
tools. 
Angle Steel Stool Co......142, 3 
Conant-Bali Co... 78 
Conrades Mfg. Co..... 18? 
Crocker Chair Co. —- .194 
Milwaukee Chair Co.... 220 
Toledo Metal Furn. Co 140 
Storage Boxes. 
Strayer Coin Bag Co.. 215 
String and Cord Cutters. 
Gits Co... es 19 
Stylographic Pens. 
Reaumel, D. W., & Co. 12 
Inkograph Co.......... 218 
Swinging Typewriter Stands. 
American Writing Mach. Co..101 
Weis Mfg. Co....... 115, 6, 7, 8 
Tables. 
Angle Steel Stool Co. . 142, 3 
Corry-Jamestown Mfg. Corp..181 
Furnas Furniture Co. ‘ .200 
General Fireproofing Co. 70, 1 
Premier Metal Products Co. ..195 
St. Johns Table Co. -. 188 
Van Dorn Iron Works Co..... 83 
Tablets. 
Rockwell-Barnes Co 189 


Tags. Typewriters, New. 
Noesting Pin Ticket Co......207 American Writing Mach. Co...101 
Telephone Accessories. Corona Typewriter Co oe 
American Electric Co.........200 Demountable Tw. Co 
Bates Mfg. Co 119 Hammond Typewriter Corp. ..217 
Colytt Laboratories... . -218 Oliver Typewriter Co -_ 
Thumb Tacks. Remington Typew riter Co.... . 
Hoge Mfg. Co.............-.-204 ves ee eee sees ss ~~ 2 
Moore Push-Pin Co. ee Royal rypewriter Co ; ‘ 
Noesting Pin Ticket Co 207 Ss SS Bees, Sype- 
Time Stamps & Recorders. a writer, In 178 
Ajax Time Stamp Co 2 mith-Premier Tw. Co. 16 


Underwood Typewriter Co 
.57, 89, Back Cove 
97 Wo distock Typewrit ‘r Co 231 


215 Typewriters, Rebuilt. 


American Seal & Stamp Co 1 
Jesiia, A. D.. Mfg. Co........3 
Melind, Louis, Co... 1 
Thompson Time Stamp Co 2 


Transfer Cases. American Writing Mach. C: 1 
Art Steel Co a 157 General Typewriter Exchange. 188 
> terger Mfg. Co ' . 148 Regal Typewriter Co 145 
General Fireproofing ©o....70, 1 Reliable Tw. & A. M. Corp..211 
Metal Office Furn. Co........133 Shipman-Ward Mfg. Co 121 
OO SES EE Eee Smith Tw. Sales Corp 214 
Steel Equip. Corp........ o~ me Typewriter Emporium 121 
Van Dorn Iron Works Co. a United Typewriter Exchange.212 
Weis Mfg. Co.. 115, 6, 7, 8 Wholesale Typewriter Co 175 
Yawman & Erbe Mfg Umbrella Stands. 
Trimming s. ; Standard Specialty Co 218 
Golding Press Division.......2)4 . . 
——. School Supply Co.... 150 Ventilators, Office. . 
Type, Rubber. Chicago Mirror & Art Glass 
American Seal & Stamp Co 197 Co. . oe 
Type, Typewriter. - Visible Index ‘Matann. 
Ames Supply Co. eTerTT) Globe-Wernicke Co 171 
Typewriter Cabinets. Rand Coe. Division 107 
Teledo Metal Furniture Co...140 Visblex “Co Ine 1” 
Typewriter Cleaning Brushes. ee jibes 
Hahn, Arthur W.......... 214 Wardrobes. : 
Morton Mfg. Co. 219 Furnas Furniture Co atH) 
Typewriter easing Material, Terrell’s Equipment Co Li 
ROE TD, . cascscccces . -219 Waste Baskets. 
.... Sa S| Cordley & Hayes 7 
Service Products Mfg. Co.....153 Erie Art Metal Co. 184 
Wee, Bs Bes GO. ccccs 2, 198 General Fireprooting Co.. .7' 1 
Typewriter Crshion Keys. Invincible Met. Furn. Co 139 
Adams Press EOE Macey Co., The SS 
Lincoln Rubber Key Co......153 Metal Office Furn. Co 1 
Munson Supply Co Pe evi ete SA Nat'l Vulcanized Fibre Co 219 
Peerless Key (Co.. nee - 181 Peerless Wire Goods Co -02 
Speed Key Mfc. Co.. 214 Shaw-Walker Co 160 
ay oy Cushion Knobs & Feet, Water Coolers. 
gs ae Cordliey & Hayes ~- 
Azora Rubber Co............ “315 9 ene eS 
Fox, Geo. E., & Co...........189 Wood Grain Reprodcction. 
Krantz, Edw., Prod. Co 158 Vance Mfg. Co 22 


Typewr-ter Parts and Tools, 


Writing Sets. 
Ames Supply Co 


-cehaeenees 112 Dixon, Jos., Crucible Co 213 


ar LAS WANTS and 
-’°4 FOR SALE 


MECHANICS WANTED. 
WANTED—Typewriter repairman Remington 
Company, 238 Bush street, San Francisco 
WANTED—Competent typewriter mechanic, all makes Al 
swer, fully stating previous experience and salary expected 
O. D. Morrill, Ann Arbor, Mich. 




















Typewriter 











BUSINESS OPPORTUNITIES. 
GOOD PAYING TYPEWRITER EXCHANGE and adding ma- 
chine dealership in live Oklahoma city of 20,000. Established 
eight years and exclusive in its line. Am leaving state. $2,00' 
will handle. Address J-33, care Office Appliances, ( *hicago 
FOR SALE—Established typewriter and adding machine busi 
ness in city of quarter million. Middle west. Good agencies 
and repair business. It will pay you to investigate. Owner has 
other interests. This business will pay income from start. Ad 
cress M-34, care Office Appliances, ¢ “hicago 























FOR SALE. 


ELLIOTT-FISHER billing and bookkeeping mac shines bought 
and sold. Maloney—Gilmore Co., 508 S. Dearborn, Chicago 
ADDRESSING machines, multigraphs, duplicators, letter fold 
ers, envelope sealers, mailometers, check writers, dictating ma 
chines, multicolor presses—at about half the manufacturer's 
price. Pruitt Company, 117 North Market. Chicago 
ELLIOTT-FISHER machines bought, sold and rebuilt Teeter 
Warsh Co., Plankinton Arcade, Milwaukee, _Wis. 


AGENTS WANTED. 
WE HAVE A FEW OPENINGS for exclusive general agents 
valuable territory to sell the most popular line of mailing ma 
chines on the market. Universally advertised and distributed 
Liberal commission. Write, stating full qualifications in first 
letter. Standard Mailing Machines Co., Revere Bivd., Everett 
Mass 


LINES WANTED. 
RELIABLE and well established manufacturers’ representatives 
who see the stationery trade regularly in the central states 
ean handle another line very nicely Address L-36, care Offic: 
Appliances, Chicago 
LINES WANTED—Experienced sales organization, thoroughly 
acquainted with the stationery and allied industries in Chicagé 
and north central states, can find continuous. satisfactory 
let for your product in that market Satisfactory references 
W. E. (Bill) Smith and Louis T. Marshall. 8 S. Dearborn St 
Chicago 



































FACTORY SUPERINTENDENT WANTED. 
WANTED—Superintendent for panel factory Also manufactur 
sewing machine woodwork. Employ 150 men. Must be thor- 
oughly experienced and proven. Give references. Applications 
confidential Hay & Company, Ltd., Woodstock, Ont.. Canada 








(Wants and For Sale continued on page following.) 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





SITUATIONS WANTED. 





YOUNG MAN, college education, 31 years old, with | seven years’ 
experience in filing systems, steel equipment, etc., would like 
connection representing manufacturer or to handle filing device 
department of large stationer. Available Dec. 1. Communica- 
tion invited Address G—55, care Office Appliances, Chicago. 





STATIONERY and office supply man with 18 years’ experience, 
ll years as manager, buyer and in charge of sales force, would 
like to make connection with some reliable house, preferably 
in the Middle West. Would be willing to buy an interest in the 
business or buy a oe outright. Can give the best of refer- 
ences Addre ss N 53, care Office Appliances, Chicago 





I AM IN POSITION TO ACCEPT good typewriter mechanical 
job. Have had eight years’ experience, first serving eighteen 
months apprenticeship under an expert mechanic, and have 
since been a mechanic. Can handle any kind of office machinery. 
Specialize in typewriters, mimeogr: iphs, and check writers. Ad- 
dress D-33 | care Office Appliances, ( Chic ago. 














WANTED—Salesmen calling on commercial stationers to sell 
desk device. Mention te rritory. Weinman Brothe rs, ¢ ‘hie ago. 


SALESMAN—To re prese ont manufac turing concern of statione ry 
specialties, as a side line, in southern states, including Florida. 
Address P-48, care Office Appliances, Chicago. 

SALESMEN—If you are calling on large offices you can add 
materially to your income by carrying, as a _ sideline, the 
Columnposter, an aid to every user of large loose leaf records 
New. Patented. An article of real merit, retailing for $4 up. 
Write for complete information. H. A. Henrikson, Mfr., 43 
Knowles St., Providence, R. L. 

SALESMEN—Local and traveling, to sell the new Savadres 
(one-piece window envelope) and stationery. Wonderful re- 
peaters. Eagle Envelope Co., 1322 Wabash Ave., Chicago. 
YOUNG MAN about 22 to 27 years old with some experience 
wanted to sell printing, engraving, office furniture and sta 
tionery Write Zac P. Smith, Jr., care Zac Smith Stationery 
Co., Birmingham, Ala 
































No. 1,557,279.—Loose leaf binder; patented October 13, 1925, 
by Richard M. Van Me aeemmey of Kansas City, Mo., assignor 
to Irving-Pitt Manufacturing Company of the same place. 

No. 1,556,215.—Adjusting device to facilitate corrections, etc., 
on typewriting machines; patented October 6, 1925, by Cameron 
Girton of Berkeley, Calif. 

No. 1,556,416.—Loose leaf binder; patented October 20, 1925, 
by Edward W. Carpenter of Bridgeport, Conn. 


-Jhe RECENT 
PATENTS 








1,555,088 Pencil sharpener. Paul H Brown & Bigelow, St 








SALESMEN WANTED. 


SALESMEN WANTED—Full time or side line, who can sell or 
get good inquiries for genuine steel die engraved and embossed 
stationery from business and professional firms. P. O. 1264, 
Columbus, Ohio. 


SH: <W-WALKER DEALERS have openings in their sales force 
for several good experienced filing cabinet salesmen. If inter-— 
ested write us, giving salary expected and what part of the 
Mich States you prefer. Shaw-Walker Company, Muskegon, 
ich 

HIGH GRADE resident salesman to sell steel office count 
to dealers and steel factory equipment to users on com 

in the following cities: Baltimore, Buffalo, Cincinnati, Raaeas 
City, San Francisco and Los Angeles. Address F-35, care Office 
Appliances, Chicago. 

















A NEW PAPER FASTENING MACHINE!—A new poceteaity. 
Sell Neva-Clog Stapling Pliers direct to offices and factories 
your town. Sells on sight because of exclusive features. Guar- 
anteed for five years. Exclusive territory; full protection on 
repeat orders. Three sales a day mean $4,500 a aw profit to 
you. Write or wire Neva—Clog Products, Inc., Dept. Bridge— 
port, Conn. 





WANTED—A man to take charge of an office furniture depart- 
ment. Must have selling experience in office furniture, filing 
equipment, etc. Wonderful opportunity in a -— of 200,000 with 
an established firm carrying extra good lines tate oon ex- 
perience and qualifications in first letter. Address K-28, care 
Office Appliances, Chicago. 

WONDERFUL newly invented pricing system. All retail stores. 
Sells on sight. Tremendous demand! Big repeats. Write quick. 
Exclusive territory. Manufacturer, 25Q untington, Boston, 
Mass 

MANUFACTURER world’s greatest envelope sealer, Seals 2,000 
envelopes hour. Retails $4.50. Tremendous market, big re ts. 
Write quick. Exclusive territory. Rede, 2060 Nottingham Bldg., 
Boston. 


























No. 1,556,246.—Loose leaf binder; patented October 6, —_ by 


James C. Dawson of Webster Groves, Mo., assignor to Elma 
N. Dawson of the same place. 

No. 1,552,299.—Pen and ponent holder; patented ——- 1, 
1925, by Ken Hagoshi of Cumberland, British Colum 

No. 1,556,375.—Envelope sealin and stam ping ee a pat- 
ented October 6, 1925, by Guy E. ifft of Detroit. Mich., assignor 
by mesne assignments to Pitney-Bowes Postage Meter Company 
of Stamford, Conn. 


1,555,104. Typewriting machine. Cor- 
nelius B. Corcoran, deceased, late of New 
York, N. Y., by Michael J. 
ministrator, New York, N. Y. (ass r 
to Underwood Typewriter gn 
York, N. Y., a corporation of - 

1,555,110. Self-filling fountain pen. Har- 
ry P. Fairchild, New York, N. Y. (as- 
oe gl a teins G. Fairchild, New 


. Paul, Minn., a cor York, N. 


) 
Welcker, St Paul, Minn. (assignor to poration of Minnesota). 1,555,126. Typewriter. Raffaello La 























iad 
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Pegna, Milan, Italy. 
1,555,155. ¢ ‘omputing machine. Arthur 
F. Poole, Pelham Manor, N. Y. (assignor 


poration, New York, N. Y., a corporation 
of New York). 


1,555,226. Calculating machine. Adolph lows: 
Thorvald Moe, Christiana, Norway. No. 1—Toledo, Ohio 
1,555,492. Perpetual calendar. Paul Van an : y ~ 


Moe, Rouen, France. 


Meeting dates of Districts No. 1, 2, 3, 4, 
to Remington Accounting Machine Cor- 5, 9, 10 and 11 of the 
Manufacturers’ Association are as fol 


Meetings to Come. the ensuing year. Meetings are usually 


held at the Falmouth Hotel in Portland 
At this meeting the association wilil de- 
termine whether future meetings will be 
held at noon or in the evening 


January 23. w w — 


international Stamp 


Nos. 2, 5 and 9—Philadelphia, Penna., 


1,556,049. Loose leaf or refill book. Em- February 19-20. (Joint Meeting.) The Office Appliance : rers’ s 

“ . + ary 19-20. (. J Appliance Managers’ Asso 

= Se ek ene Se _—< No. 3—Minneapolis, Minn , Mareh 19 20. ciation of Philadelphia meets each Thurs 
sell, Foughkeepale, N. Y.). No. 4—Milwaukee, Wis., March 4-5. day, where topics of general interest to 
1.55 6,215 cee _Sevice for type- No. 10—Dallas, Tex., April 10. the industry are discussed. Get-together 
writers. ameron airton, Berkeley, No. 11—Chattanooga, Tenn., April 24. dinners are also held from time to time 


Calif. 
1,556,267. Typewriting machine. John w w w The next dinner will be the annual 
Christmas party to be held a day or so 


Waldheim, Elizabeth, N. J. (assignor to 
Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware). 


District No. 1 


hold a meeting in 


of the International 
Stamp Manufacturers’ Association will 
Toledo, O., on Satur- 


before Christmas 


a 


Copies of any one of the patents re- day, January 23, 1926, under the direction 


ferred to here can be obtained by send- 
ing twenty-five cenis in stamps to E. G. 


of H. E. Willard, district governor. Zone eight of the International Stamp 


a ad 


Siggers, patent lawyer, Suite 33, N. U. The Maine Office 


Manufacturers’ Association will meet at 
Sacramento, Calif., in March, 1926. The 


Appliances Associa- following October Zones Seven and Fight 





























Building, Washington, D. C., and men- tion will hold its annual meeting in De- will hold a combined meeting in San 
tioning Office Appliances. cember, when officers will be elected for Francisco. 

Export statistics on the following classifications appear else- Countries. No. Dollars No. Dollars No. Dollars. Lbs. Dollars 
where in this issue: Adding and calculating machines for August, a _ Standard, New Portable, New Used & Rebuilt Parts of 
page 209; Metal office furniture, August and September, page Turkey in Eu. 5 286 15 _ 520 . . + 
206; Ribbons, carbons and filing supplies, September, page 209. ane Mh 3.443 = 228,966 1,423 46,892 499 10,438 4,605 8,408 

Os 
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Adding and Calculating Machine Exports cid Albania 14 780 ts idk agi adh 108 

United States exports of adding and calculating machines, by Brit. Hond.. 3 220 wes an 1 mn” 
countries, in September, 1925. In exports under this classifica Costa Rica.. 24 1,962 16 599 . oe 
tion where the machine is driven by an electric motor the value + as " bar 4 <0 (c0 oes son ad 
of the motor is included with the machine. Parts of adding oman “as 8 443 oo =45 2 120 
and calculating machines are not shown separately. They are Panama 41 3.074 32 Lisl I “39 ) 
included under a general classification, “Other machinery and Selvador .. 1 1a i + ; iS 3 
parts of.”’ which is not segregated for publication. By the Divi- Mexico A236 0.173 189 7.075 72 9 39 D4 
sion of Statistics, Department of Commerce: Newfoundland 

Countries. Number. Countries. Number and lab.... 6 371 
BEER coccscecs i. oe Newfoundland and Barbades ... ‘ nie ‘ ‘ 1 25 
ED. ocdacdeeoes 94 Labrador 1 135 Jamaica ; 12 S14 ‘ 3 140 
Czechoslovakia ....169 Other British W. Trinidad and 
PE néetvenuee 71 Indies . ’ a 2.572 Tobago . 5 209 
OS eae jae Dutch W. Indies. 2 315 Other Brit 
EE inl aa 5 5 ig oe Virgin Is. of U. S.. 1 98 W. Ind.. oa re 2 13 . : : 
Germany .. ...619 192 Argentina ce — R —- oo wv tad 11 iG (ot ‘ 
EE Aap rar TE ‘ 600| Brazil ............. 62 E.R — “a «¢ . = 
Hungary nos, B,GS5 1 CUMS... ciccccccicre OF 5 fr. W. ind =" 12 132 
UF) cyeseee213  34,082| Colombia .......... 16 2, Haiti 6 "Gea _ 7 i o 
OE ppg 398} Peru 11 x Wtsete Ye. of ™ 
Malta, Gozo and | Uruguay 42 5,56 of U. 8 1 60 a a 

Cyprus Islands... 1 300| Venezuela .. ca. On 2, Argentina 45 38, $5 , 285 810.1853 57 1.019 257 $04 
Netherlands ....... 37 8,585 British India. "ae | 3,427 Bolivia. 68 > 10 B62 10 = 
DT <+cccasess 60 7,446) Ceylon .. 10 390 Brasil ..... 8&2 61. ‘S30 131 4,767 11 176 141 2 
Poland and Danzig 1 546 | Straits Settle ments. 11 1,492 GP woacese 61 27,501 171 6,87 8 20 70 148 
SEE Seccccccoeceece On PEGE hdc ig ccececnss 24 6,217 Colombia - 292 21,582 288 10,489 123 5,208 79 
IR Shen oV-aeeees 153 ©17,424| Java and Madura.. 54 7,283 Ecuador . 24 1,907 55 (1,004 1 25 2 228 
Switzerland ....... Te RO eee a 549 Paraguay 3 _ 276 tee : : 

United Kingdom... 80 13,979) P hilippine Islands... 20 1,736 Peru. s- 9S, 305 100 3.615 ‘ au mM 22 
Yugoslavia and Russia in Asia..... 12 2,082 ee - 2 2,449 95 3,425 

ca I io Soa. 5 lke ate 3 665 a 119 oie . 4,300 
. ee? ‘ . » Oc? rit. India 7 21.051 } 19,48 11 $54 i 
arr 287 36,359 | Australia ivee @ 6,287 Ceylon 1s 1110 "4 1280 ~ oan 
Costa Rica......... 13 1.516) New Zealand....... 19 6,238 Straits Set ; ‘4 sx : : = 
Guatemala ......... 5 1,437 | British 8S. Africa. 7 1,145 tlements 132 10.070 87 2.047 
BEOMGUPOS occ ccccccs 3 360 | British FE. Africa... 1 75 China : 99 7,859 32 1,093 11 49 135 215 
Nicaragua i peeineine® 2 SEER apckeasesssace 2 449 Java and Ma ' 

ae 2 142 | -—— —--— dura 130 8,744 120 4,630 
Mexic es got cceee 47 * lee. ero. 2 988 $596,244 Other Dutch 

Shipments of Machines to Non- eContiqnase Territories. E. Ind.. 312 45 1,590 
EE .[Number] 5 French Indo 
ae at Set [Number] 67 22 China 7 916 —i... . . , 
TT. os ceechebe oa i .[Number] 34 1,996 ml AF 130 9.372 140 1,000 . oe 211 27 
ales e° anc 
- Syria eens 16 963 oes ‘ ° 
Typewriter Exports oS , = 

United States exports of typewriters by countries during September, Siam , ; the)  Sameetel 6 216 bi ; Pr 
1925. In exports under this classification where the machine is driven by Turkey in 
an electric motor, the value of the motor is included with the machine. Asia on as ? 4 
By the Division of Statistics, Department of Commerce: Australia 7a2 00.041 SOS «10,188 10 46° 1,767 15.72 

Standard, New Portable, New Used & Rebuilt Parts of Brit. Oceania 2 234 2 102 2 110 

Countries, No. Dollars No Dollars No Dollars Lbs. Dollars New Zealand 140 8,441 56 2,020 15 732 a7 1 
Austria - 28 8.506 ae cea i7$ 628 ees nee Oth, Oceania 6 216 , aa 
Azores and Ma Belg. Kongo 5 420 nO 1.46 
deira Is.. 3 3 23 120 ; Te , Brit. W. Afr. 15 1,112 16 8 
Belgium .... 338 22,90 10% 8,050 32 1,150 400 $ 1,357 Brit. 8S. Afr 308 21, 183 31 1,2: f 211 467 ¢ 
Ca'vakia .... 392 24,885 160 7,800 3 1,702 4 409 Brit. E. Afr 1 2 7 
Denmark ‘ 6s 4,002 40 1,735 fed ata 164 583 Canary Is 6 422 10 3 126 
Hethonia .... 10 635 : ‘ ' vee Pe <escuse BET 10,220 1 
Finland .... 14 2,862 MM 2.010 a0 1,110 Oth. Fe. Afr 10 700 — 

France ; 1,734 116,168 ae 1,680 20 7.440 Liberia .. 70 5.150 4 165 
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PR’ = soa ne 17 1,2) Q ‘ Total 1.108 $1,097,006 6,300 $224.2 2.0.07 $63,484 26.283 $76 
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Cyprus Is 1 127 5 10 : DE nthorxntenscsadenuhots ait {Number 4 $1.228 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“One of the primary, but most important, 
steps in attaining spiritual freedom is to learn 
self-control, for self-control is the foundation 
of spiritual achievement. The finest piece of 
machinery is of no use without a control. The 
very best motors are equipped with the most 
perfect controls. And what is man, the hu- 
man machine, regardless of his talents, without 
self-control to enable him to use his gifts? 
Emotional explosions leave us tired and de- 
pleted, unfit to meet the next situation that 
confronts us. In emotional outbursts we say 
and do things that apology can only partially 
rectify. We exhibit our weakness and encour- 
age others to take advantage of this weakness. 
But each time that we control anger we add 
much strength to our character. All our de- 
sires must be controlled. Even our desire for 
spiritual attainment must be controlled and 
constant, not explosive; for the Kingdom of 
Heaven is not taken by violence, but by steady 
effort. 

“Each person who meets the everyday prob- 
lems of life with sincerity, who treats his fel- 
low man kindly and fairly under all circum- 
stances, who constantly has control of his tem- 
per and his emotions, is becoming a master. It 
is only by constant practice that man becomes 
a master.”—Adelaide Hensley. 


“As time in music is merely a measure of 
pulsations, so years are measures of events. 
Being but a measure, time 1s under your con- 

!. You can diminish or increase the move- 
ment at will. You can crowd into one year 
experiences that will make it seem a hundred. 
The understanding that you are not in bondage 
to time, but that you control it, gives you a 
sense of freedom, and makes your life’s music 
have fuller and better expression. You will 
not play mechanically, but your soul will be 
free to express its own divine harmony.” 
Charles Fillmore. 


trol 


7 
| 


“Let a man then know his worth, and keep 
things under his feet. Let him not peep or 


steal, or skulk up and down with the air of a 
‘harity-boy, a bastard, or an interloper, in the 
world which exists for him. But the man in 


the street finding no worth in himself which 
corresponds to the force which built a tower or 
’ | 


sculptured a marble god, feels poor when he 


looks on these. To him a palace, a statue, or 
ostly book has an alien and forbidding air. 


much lke a gav equipage, and seems to sav 


like that, ‘Who are you, sir” Yet they all are 
his, suitors for his notice, petitioners to his 
faculties that they will come out and take pos- 
session. The picture waits for my verdict; it 
is not to command me, but I am to settle its 
claims to praise. ‘That popular fable of the sot 
who was picked up dead drunk in the street, 
carried to the duke’s house, washed and dressed 
and laid in the duke’s bed, and on his waking 
treated with all obsequious ceremony like the 
duke, and assured that he had been insane— 
owes its popularity to the fact that it symbo- 
lizes so well the state of man, who is in the 
world a sort of sot, but now and then wakes 
up, exercises his reason, and finds himself a 
true prince.”—Emerson. 
nf a oe 


“Man is timid and apologetic. He is no 
longer upright. He dares not say, ‘I think,’ 
‘I am,’ but quotes some saint or sage. He is 
ashamed before the blade of grass or the blow- 
ing rose. These roses under my window make 
no reference to former roses or to better ones; 
they are for what they are; they exist with 
God today. There is no time to them. There 
is simply the rose; it is perfect in every mo- 
ment of its existence. Before a leaf-bud has 
burst, its whole life acts; in the full-blown 
Hower, there is no more; in the leafless root, 
there is no less. Its nature is satisfied, and it 
satisfies Nature, in all moments alike. There 
is no time to it. But man postpones or re- 
members; he does not live in the present, but 
with reverted eye laments the past, or, heedless 
of the riches that surround them, stands on 
tiptoe to foresee the future. He cannot be 
happy and strong until he, too, lives with 
nature in the present, above time.’—Emerson. 


ae aK se 


“Our circumstances and environment are 
formed by our thoughts. We have, perhaps, 
been creating these conditions unconsciously. 
If they are unsatisfactory, the remedy is to 
consciously alter our mental attitude and see 
our circumstances adjust themselves to the new 
mental condition. There is nothing strange or 
supernatural about this; it is simply the Law 
of Being. The thoughts which take root4n the 
mind will certainly produce fruit after their 
kind. The greatest schemer cannot ‘gather 
grapes of thorns, or figs of thistles.’ To im- 
prove our conditions we must first improve 
(Jur thoughts and desires will be 
the first to show improvement.”—Haanel. 


ourselves. 
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Christmas Bells 





I heard the bells on Christmas Day 
Their old, familiar carols play, 

And wild and sweet 

The words repeat 
Of peace on earth, good-will to men! 


And thought how, as the day had come, 
The belfries of all Christendom 

Had rolled along 

The unbroken song 
Of peace on earth, good-will to men! 


Till, ringing, singing on its way, 

The world revolved from night to day, 
A voice, a chime, 
A chant sublime 

Of peace on earth, good-will to men! 


Then from each black, accursed mouth 
The cannon thundered in the South 
And with the sound 
The carols drowned 
Of peace on earth, good-will to men! 


It was as if an earthquake rent 

The hearth-stones of a continent, 
And made forlorn 
The household born 

Of peace on earth, good-will to men! 


And in despair I bowed my head; 
‘*There is no peace on earth,’’ I said; 
‘*For hate is strong, 
And mocks the song 
Of peace on earth, good-will to men!’’ 


Then pealed the bells more loud and deep; 
‘*God is not dead; nor doth he sleep! 

The Wrong shall fail, 

The Right prevail, 
With peace on earth, good-will to men!’’ 
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Greetings 


Office Appliances extends to its friends in every land its most cordial good wishes for an overflowing 
measure of the joy of the Christmas season and the realization of better times and increasingly better living 
conditions for the approaching year. The same wish goes to those who do not celebrate the Christmas season, 
but who celebrate some other season which corresponds to the spirit of good will and universal charity. 

Since last Christmas there seems to have been a better movement in most parts of the world. Although 
there ts warfare on a minor scale in North Africa, all the rest of the world is at peace and a spirit of harmony 
is to be noted among the greater powers who have at last apparently commenced to understand that cooperation 
and good will accomplish results where force fails. We observe this spirit in recent agreements; in the pressure 
brought to bear by the League of Nations which stopped effectively a brewing war in the Balkans; the adoption 
of more stable financial policies by some of the nations and the success which has thus far attended republican 
governments. We believe there is a growing spirit of tolerance in the world. It is not yet much to boast of, 
but the leaven is working, and we believe that it will work better through republics and through countries 
which are practically republics than it ever has through autocratic monarchies. All changes in human govern- 
ments and relations involve more or less irritation and trouble, but in the end these changes are for the best. 
He are led to the light through dark and forbidding ways, but with more instinct mankind has always known 
that the light was there and that there is a solution to all questions and comfort for all griefs. More general 
understanding of the spirit of the Christmas season throughout the world and more sincere, hearty and genuine 


application of that spirit will go a long way to bring about “Peace on earth—good-will to men.” 


EDITORIAL 





What of 1925? 


HE business interests of the United States 

started the year 1925 still climbing up- 
ward from the depression of two or three previous 
years. Nineteen hundred and twenty-four had not 
been a bad year. It had shown the revival of busi- 
ness and 1925 was ushered in with a feeling of con- 
siderable optimism which in the main results have 
justified. Practically all the manufacturers of the 
major office machines, such as typewriters, book- 
keeping machines, adding machines, calculators, 
mailing machinery, etc., have enjoyed a greater vol- 
ume of orders than during 1924. Some of the lead- 
ing concerns have made a great deal of money and 
have been able to declare dividends that have de- 
lighted their stockholders and have encouraged the 
business world generally. This is notably true of 
some of the typewriter companies and bookkeeping 
machine concerns, both of which may be regarded 
as keystones in the arch of prosperity for the office 
equipment industry. 

During the year we have noted some emphatic 
gains and have observed that some retarding influ- 
ences have been swept away. The major devices 
all have closed with satisfactory results for the year 
and the outlook seems very encouraging. 


Abroad we have access of a spirit of understand- 
ing apparently, and it appears that business is 
slowly but surely resuming a certain amount of 
activity in European markets. Certain political 
happenings of a fortunate character have tended 
to give assurance of a degree of stability in the 
near future. 

<---> 


A Practice That Might Be Shelved. 


HERE is one practice reasonably familiar in the 
trade, which the manufacturers would be happy to 

see shelved. It is that of asking manufacturers to take 
advertisements in special sections of local newspapers, 
got up upon occasions of special anniversaries of the 
dealers’ business enterprises. Sometimes the advertising 
would be justifiable, as when a dealer is centered in a 
populous locality where there is a wide distribution of 
the manufacturers’ products. On the other hand, 
there are many times when the advertising would be 
but an added expense to handling the dealer’s account. 
When the manufacturer is approached with a propo- 
sition of this kind, it embarrasses him to decline and 
he frequently goes in against his better judgment. 
Always there is the sentiment for old friends and 
valued customers and, of course, an interest in their 
But the practice is not a good one, say some 


progress. 
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of the manufacturers. It would be all right if anni- 

versaries were not popping everywhere like corn in a 

popper. So frequently have these requests come in 

the past that some of the manufacturers have been 

compelled to decline to participate in any of them. 
<*> 


Concentration of Purpose in Industrial Shows 


HE business show was perhaps the first purely 

industrial show to emerge from the circus con- 
ception. An exposition was a show and a show 
was a place where one had a good time being enter- 
tained. When expositions began to take on the 
dignity which comes from a roof above instead of 
the open sky or a canvas top, the three card monte 
layout and the shell game faded away, just as they 
have faded from the traveling circus of the present. 
But other features persisted a long time and died 
hard. For a while about any kind of an industrial 
exhibition was a first class vaudeville show—and 
not always so first class, at that. Then they he- 
came classical concerts, with a high priced soprano 
or tenor to tempt the crowds, and a military or jazz 
band to “liven up the show’—which would have 
done much better, had anyone known it, without 
the blare of brass and the boom of the big bass 
drum. 

Throngs of people were wanted—jammed ais!es 
—the buzz and hum of talk—big attendance figures 
—a crowd of men, women and childrer to gaze upon 
mechanical wonders they little understood and 


x 


WHICH ARE 


which only a small percentage could ever hope to 
see. 

It is different today. Gone are the theatricals 
and extraneous trappings. Our industrial shows are 
following the business show idea. Do they lack 
interest? Notatall. There is even drama here and 
there. A young man or woman on a platform typ- 
ing words at better than 150 words a minute is a 
focal point of interest. Put two experts at work 
competing and we have the elements of drama. 
There is drama in every business that succeeds—in 
every machine that wins its way into public use, 
for behind every enterprise there are courage and 
hope and determination and disappointment and 
faith and labor and love. 

With a better sense of proportion among ex- 
hibitors and managers has come the better show. 
Better people, commercially speaking, are turning 
out. The busy man who plans his work and buys 
the tools his workers use, has time for a good ex- 
position, but not for a frivolous one. Is there a 
wonderful process or an amazing machine? He has 
time to see it and money to buy it, if he so elects; 
but he does not want distracting surroundings. And 
so, today, the business show attracts seekers after 
practical knowledge. Every year there are more 
such seekers, and every year the shows will be bet- 
ter and better. 

A business show a dull place without the circus 
or the vaudeville? Never! We are only beginning 
to discover how interesting our own industry 
really is! 


x 


YOU? 


Two farmers have farms side by side, both river flat farms with the same 


natural soil. 
working men, industrious and thrifty. 


One farmer gets good crops regularly. 
that his crop of this or that is a failure. 


One farmer works as hard as 


the other. Both are honest, hard- 


The other farmer is always finding 


You see business men almost side by side showing the same sort of contrasting 
results in their business. One fails and another succeeds, and conditions are about 


the same with both of them. 


Why the difference between two farmers? 


two business men? 


Why the difference between the 


Just the little matter of preparation, of advance work on the soil of the farms, 


on the public around the stores. 


The successful farmer not only tills his soil, but he limes it and he fertilizes 


it as heavily as he has found it necessary in order to get bumper crops. 


The un- 


successful farmer skimps on fertilizer and counts too much on rains and on 


the natural fertility of the soil. 


The successful business man opens his place of business and hangs out his 


sign, 


He is ready for whatever comes. 


He is prepared to give satisfaction to 


such patrons as come in. But the unsuccessful business man also does that much. 
The difference comes in when the successful business man begins to advertise. 
The lime and the fertilizer used by the farmer bring his crops along a-whoop- 


ing. 
same way. 


The advertising used by the business man brings business along for him in the 


The farmer who skimps on fertilizer and the business man who skimps on 


advertising MAY succeed and they may not; probably not. 


The men who do their 


utmost to get good crops and good business eliminate the element of chance and 


succeed anyway. 


x 


(All 


rights 


Frank Farrington’s Business Talks for 1925, No. 11. 


reserved) 
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Limited Retail Price Fixing 


AN commodity quotations be so 

stabilized as to cure price-cut- 
ting, yet leave merchants with hands 
sufficiently free to move their 
bought-and-paid-for goods in an 
emergency? This is the present 
question in business circles because 
it is presently to be the question in 
congressional circles. Resale price 
fixing, in itself, is anything but a 
new issue. A certain proportion of 
the business public has, however, 
always hoped that it could be pre- 
sented for decision without any ifs 
or ands. Perhaps, at that, it has 
been not so much a desire to indulge 
price maintenance without limita- 
tions or reservations as a wish to 
present the basic principle in the 
simplest possible form. 

It has remained for the Chamber 
of Commerce of the United States 
to “move the previous question” in 
a manner that places squarely be- 
fore business America the respon- 
sibility of saying what safeguards 
should surround price standardiza- 
tion. When the subject of resale 
price fixing first engaged the atten- 
tion of the then newly-formed Na- 
tional Chamber, in the days just 
preceding the world war, it was the 
concensus of conservative opinion 
that guarantees must be given to the 
merchandising community in con- 
nection with any plan of price sta- 
bilization that should be presented 
to Congress for its approval. 

The pre-war ideal was that man- 
ufacturers of trade-marked goods 
should have the power to prevent or 
stop ruthless price cutting, indulged 
merely for advertising purposes or 
in an effort to crowd out competi- 
tors, but that merchants should be 
assured the right to make price con- 
cessions under conditions of legiti- 
mate necessity. For example, this 
sentiment assumed that certain sac- 
rifices in prices were warranted in 
the case of obsolete models and 
shop-worn goods; with respect to 
excess stocks of merchandise which 
the primary marketers did not see 
fit to buy back; and in the case of 
business enterprises thrown into 
bankruptcy. At the time that this 
ideal of qualified price fixing first 
took definite form, the Federal 
Trade Commission was a new and 
promising institution. And the Com- 
mission having endorsed the princi- 
ple of censored price uniformity, 
the crusaders against price raiding 
promptly reciprocated by proposing 
that the Trade Commission be 
drafted as a governmental agency 


Written Expressly for Office Appli- 
ances by Waldon Fawcett. 

that should keep price fixing within 

proper bounds. 

War’s interlude brought a _ re- 
vulsion or modification of feeling 
with respect to price maintenance. 
Not the war, itself, of course, but 
the circumstance that for the period 
of the war the project for legalized 
price stabilization was relegated to 
the background. When, following 
the war, the desire of a consider- 
able business contingent again made 
itself manifest, an altered concep- 
tion of price maintenance was ob- 
served. A certain proportion of the 
business community was content to 
pick up where the members had left 
off, with a quest for a price fixing 
law hedged about with safeguards 
for the merchant who might find 
himself stranded with a surfeit of 
slow-moving price-pegged goods. 
These conservatives were overshad- 
owed, though, for the time being, 
by a more vociferous group that de- 
clared for free and untrammeled 
price fixing, or none. The memory 
of the traditional reluctance in Con- 
gress to condone any practice that 
might open the door for price 
manipulation was forgotten in the 
enthusiasm for a scheme of price 
protection that should have no loop- 
holes. 

Gossip at Washington is unani- 
mous in the verdict that it was this 
disparity of views that cost the 
cause of resale price fixing whatever 
chance it might have had in the last 
Congress. Four or five different 
bills to validate price maintenance 
were set before a national legisla- 
ture whose members were duly mys- 
tified in proportion to their ignor- 
ance of the meaning of these varia- 
tions. In reality, the versions were 
not so far apart. At least the basic, 
fundamental principle was the same 
in all and the differences were as to 
the strings to be tied to price main- 
tenance. But the effect of the dif- 
fusion of errors was to make it ap- 
pear that not even the confirmed 
proponents of price maintenance 
knew just what they wanted. Also, 
the seemingly contradictory atti- 





tudes of the pro’s, caused to stand 
out in bold relief before Congress, 
the unity of the anti’s, that group 
of department store owners and 
other irreconcilables that are unal- 
terably opposed to the principle and 
the practice of price maintenance. 


Demanded 


It has remained for the Chamber 
of Commerce of the United States 
to bring the movement for price 
maintenance back to its pre-war 
course. This came, indirectly, of 
an effort inaugurated early in the 
year 1925 to have the National 
Chamber take the lead in a cam- 
paign before Congress for the long- 
sought special legislation. In the 
years of organized agitation of this 
perennial issue, numbers of national 
trade associations have endorsed the 
project by resolution. Continuous 
missionary work has been carried 
on the while by the American Fair 
Trade League, a body organized 
primarily for this propaganda. As 
the National Chamber of Commerce 
came gradually to a position of 
dominance in the business field, the 
feeling grew that Congress might 
accept the chorus of support as 
more authoritative if it were led by 
the central business organization. 

When, in the spring of 1925, there 
was presented to the Board of Di- 
rectors of the U. S. Chamber an 
appeal for co-operative effort before 
Congress, the petitioners—made up 
of non-members as well as members 
of the Chamber—recalled that in 
1916 the Chamber had formally 
gone on record as favorable to price 
maintenance. Thus prodded, with a 
hint that perhaps the Chamber had 
been negligent of the faith it had 
sworn to defend, the Board of Di- 
rectors authorized the appointment 
of a special committee of three to 
deal, through the Board, with the 
Chamber’s responsibilities toward 
the principle of price maintenance. 
Of this committee, purposely made 
small for the sake of mobility, Rob- 
ert R. Ellis, a wholesaler of Mem- 
phis, Tenn., is chairman. The sec- 
ond member is A. Lincoln Filene, 
the well known retailer of Boston. 
Third place is occupied by Philip H. 
Gadsden of Philadelphia. 

The special committee, when it 
came to canvass the history of the 
National Chamber’s contacts with 
price maintenance, made several dis- 
coveries that may be more or less 
surprising to some onlookers. For 
one thing, it was revealed that when 
action was taken, nearly a decade 
ago, the National Chamber did not, 
as is current supposition in some 
quarters, endorse the price main- 
tenance bill then pending in Con- 
gress, nor draft one of its own. The 
fixed policy of the Chamber, then 
as now, is not to formulate bills or 
to “get behind” bills of private ori- 
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in, but instead to merely endorse 

undamental principles of legisla- 
tion and leave it entirely to Con- 
gress to draft its own bills in trans- 
lation of these principles. What the 
majority did in the Chamber’s mem- 
bership referendum of 1916 was to 
accept or approve the report of a 
committee which had declared its 
conviction that legislation permitting 
the maintenance of resale prices on 
identified merchandise for volun- 
tary purchase, made and sold under 
competitive conditions, would be to 
the best interest of the producer, the 
distributer and the purchasing pub- 
lic or consumer. 

Even more momentous, for the 
events of 1925 and 1926, the special 
committee of three discovered that 
Referendum No. 13, in the days be- 
fore the United States entered the 
world war, had left its task incom- 
plete. Its endorsement was for the 
maintenance of resale prices “under 
proper restrictions.” But the ref- 
erendum had concluded without any 
indication or expression as to the 
extent or character of these restric- 
tions. As one official of the Cham- 
ber put the predicament: “It is as 
though the stockholders in a cor- 
poration decided on a general policy, 
but gave no clue as to how the pol- 
icy was to be carried out.” 

In reports, formal and informal, 
to the Chamber’s Board of Direc- 
tors, the special committee of three 
has confessed itself unable to deter- 
mine what would be accounted 


“proper restrictions’ upon the price 
maintenance, assuming the majority 
of the Chamber membership to be 
of the same mind now as in 1916. 
Confidentially, the committeemen 
voiced misgivings whether any of 
the bills that have been prepared for 
consideration in Congress fulfill the 
ideal of price maintenance, under 
restraint to show mercy to embar- 
rassed dealers. The perplexity of 
the special committee, transmitted 
in kind to the full directorate is 
responsible for the determination to 
conduct a new referendum. 

At the outset, the thought was to 
direct the balloting to ascertainment 
of member wishes with respect to 
“proper restrictions.” The Cham- 
ber had ample precedent for such a 
demand for clarification. For ex- 
ample, when the question of a gen- 
eral sales tax or turnover tax be- 
came a burning issue in the business 
world a few years ago, the National 
Chamber found it necessary to con- 
duct two referendums before it 
could feel certain of the wishes and 
preferences of the individual mem- 
bers and associate organizations. 
Notoriously there is, among the 
most earnest advocates of price-fix- 
ing restrictions, sharp cleavage of 
opinion whether proper restrictions 
should be specifically enumerated in 
a price fixing law or may safely be 
left to the regulatory processes of 
whatever Federal agency is created 
or drafted to supervise private price 
fixing. 


When the Board of Directors of 
the U. S. Chamber met to consider 
the suggestion that a referendum be 
ordered to sound the sentiment of 
the membership on limitation of 
price-fixing power, the scope of the 
discussion instinctively was enlarged 
to take in the main issue. It was 
suggested that nine years is a long 
time to consider an authorization of 
policy without revision. Yet more 
sobering was the discovery that, 
thanks to changes and increases in 
the membership of the National 
Chamber, less than one-fourth of 
the present membership voted in the 
old referendum. The upshot of the 
discussion was a decision not to con- 
centrate on the detail of “restric- 
tions” but to resubmit the entire 
question of resale prices. 

It is hoped that this country-wide 
“straw vote,’ conducted by a na- 
tional business organization that has 
proceeded to the point where its ref 
erendum structure is an institution, 
will impress upon Congress the ne- 
cessity of settling one way or an- 
other the moot question of the pri- 
mary marketer’s right of retail 
price control. There is no lack of 
evidence that, what with the contra- 
dictory and delicately shaded de- 
cisions of the Federal courts, the 
present situation is one of confusion 
worse confounded. The new refer- 
endum may pave the way for con- 
clusive action by subjecting the the- 
ory of price maintenance to the acid 
test of post-war readjustment. 


The Quick Start in Advertising 


667" HERE is a term in aviation 

which designates the act of 
a pilot in leaving the flying field,” 
writes Arthur H. Carhart in Author 
and Journalist. “It is the leap into 
the air, the taking wing of the bird 
of wood, fabric and wire. 

“It is the take-off. 

“And if a pilot does not make a 
good get-away on this he is liable 
to stand on his head, bump into a 
barn or crash a tree. I’m no avia- 
tor, but it doesn’t take a seer to 
know all that.” 

The office equipment dealer's ad- 
vertisement must have a good take- 
off. It must make a good get-away 
or it will bump into something. 
That something will be lack of in- 
terest on the part of the newspaper 
reader. 

Consequently the opening of the 
office equipment dealer's advertise- 
ment—whether it be a headline or 
a picture—must be interesting. As 


Allen L. Ross Writes Interestingly of 
Certain Principles Which Make 
for Success in Office Equip- 
ment Advertising. 

a newspaper editor, not long ago, 

pointed out: 

“The opening of the most famous 
of all plays is “‘Who’s There?’ In 
less than a minute we are in the 
middle of a ghost story. . . . 
All of which indicates that frequent- 
ly when a genius has something to 
savy, he plunges right in to say it.” 

Of course, more office appliance 
dealers’ advertisements tak e - o ff 
with headlines than with pictures, 
although there are plenty of both. 
Perhaps this is because we are a 
nation of headline readers. 

“The headline ought to tell a man 
something he wants to read,” Claude 
C. Hopkins, expert advertising 
writer, told a group of advertisers 


in Chicago. “I put every headline 
that I use in upper and lower case 
letters and I try to write it as a 
newspaper man writes his headlines, 
except that I try to write it calmly 
while the newspaper man has to do 
it hastily.” 

This naturally raises the question, 
“But how is an office equipment 
dealer who prepares his own adver- 
tising or keeps a close watch on its 
preparation to know what a man 
wants to read?” 

Well, there are no magic formulas 
that can turn one instantly into a 
sure-fire headline writer, telling peo- 
ple what they want to know. Even 
the experts do not turn out world- 
beaters constantly. 

However, there are some princi- 
ples that will help the office equip- 
ment dealer take-off with something 
that will appeal to readers. One 
expert has made it plain that the 
headline which is most apt to stop 
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£ Equip Your Office Well and 
, " : Succeees 
Vianning Your Offices for $ 
Efficiency Pays Th 
MANY DALLAS OFFICES ARE PLANNED Will Martin, the genal 
i) . "ETS BY ( t r, has moved 
= wee ee his offices from the third 
OUR PLAN DEPARTMENT floor of the Court House to 
and the comm: and well- 
erranged suite on the second 
it Costs No More to De It Right” floor . 
“LAROOLN” BEEGs With the help of the 
UL MANOLL OFPIOCE CMAs ndeome equipment that 
we furnished the County : 
“Globe. W erniche” Court for these offices, he is i 
, well prepared to give eff; 1 
rena ngssirsce viLeS crent service to those having | 
HTLING SUPPLIES business with the asses: a. 
We are particularly anx 
See U jous for you to see this new 
. t s Today equipment. and hope that | 
you will visit his office when 
at the Court House 
ai -Wh The chairs are of the B. L 
— ite: Co Marble make, and the stcel 
may desks, tables and counters 
ere manufactured by the 
Commerce St X 3957, X 7358 Art Metal Construction Co 
We represent exclusively 
both the above concerps in 
Huntington 
We also furmehed and 
ADVERTISEMENT OF THIS WELL laid, the betleship, ineleum 
r ote 
KNOW N DALLAS CONCERN AP- cod te bas wet Gane 


PEARED IN 4x7 INCH SP ACE 


the reader’s eye is specific. “In- 
stead of scattering its fire, it takes 
up one talking point and puts the 
emphasis heavily on that.” 

One of the most valuable opinions 
on headlines and one that can be 
happily applied by office equipment 
dealers was given by Hobart Wise- 
man in Printers’ Ink. 

“In case of doubt, recourse may 
always be had to the old reliable 
headlines that begin with ‘how, 
what, when or where.” Such head- 
lines may not be exciting but they 
are always useful over messages ad- 
dressed to canny buyers. They are 
often found over copy that contains 
more or less ‘reason why’ and where 
he aim is conciseness and practica- 
bility. They appeal to the prospect 
who wants facts. 

“One advantage about headlines 
like these is that they almost compel 
the advertisement to be logical and 
informative. There is little chance 
of the copy-writer wandering away 
from his subject or getting into side 
issues as long as he keeps his eye 
fastened on the title.” 

Now, I am not opposed to strik- 
ing headlines. The more good strik- 
ing ones that office equipment deal- 
ers run the better. But that is ask- 
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7 ‘HIS ADVE om 
MENT WAS 


3 
INCHES WIDB AND 
9% INCHES HIGH. 
ing too much of a batting average 
This article will do some good when 
it has helped a dealer to make his 
take-offs consistently better 

Besides the advertisement that 
starts off with “how” as cited above 
there is another plan that is fre- 
quently used. That is to take-off 
with a question. It is not a new 
method—far from it. But it em- 
bodies an advertising principle, a 
trait of human nature that seems 
never to tire advertising experts, 
for they are always finding new ap- 
plications of the principle. 

Do you think that W. Livingston 
Larned had a real grasp of human 
nature when, in Printers’ Ink, he 
voiced his “suspicion that one of 
the surest methods of getting atten- 


tion is to put a problem up to the 
reader ?” 

‘A plain statement in a headline 
might go unnoticed by many. Many 


attract only 
persons. 


interesting statements 
a certain percentage of 
But it is natural for us to answer a 
question. This question may be in 
any of a number of forms. It may 
be merely a reminder of a fact thor- 
oughly established, it may be a chal- 
lenge, it may arouse the reader’s 


cupidity and again it may be a mild 





Double Duty! Counter 
and Files All in One 


OFFICE EQUIPMENT COMPANY 
Beaver Hall at Lagauchetiere 


Fiheg Coenwer uth Linsicem Tes 


Your Office Needs a Counter 
File, Becadse It Saves Need- 
less Steps and Replaces the 
Old, Ponderous Counter 
Vixture. 


Constructed in Sections, 
You Can Buy Just What 
You Need in Vertical Letter 
Files — Cupboard Card 
Drawers — Roller Shelving, 
hie. Phone. Main 4825. 
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Frank P. Swan THE ADVERTISEMENT OF THIS 
MONTREAL HOUSE APPEARED IN 
Company : 1/6 by 8 INCH MEASURE. 
The Business Man's 
Department Store 


reprimand. 

Sut answer the question the 
reader will if he sees it at all. 

“The action is mentally automatic, 
irresistible. 

“People have a way of thinking 
that they are human index files of 
information. It’s a pretty good 
proof of sound and active mentality 
to bob up with a quick answer or a 
~ ver solution. The question mark 

s an arouser of interest. Ina sense 
it is a ‘dare. ‘Answer me if you 
can! it says. 

‘And as it is necessary for you to 
read down into the body of the text 
to discover the other fellow’s answer 
and as you very much wish to see 
if your own is correct, this head- 
line or leader has lured you (the 
prospect) into hearing all that the 
advertiser has to say.” 

Take-offs for the office equipment 
dealer’s advertisement, along the 
lines suggested, may not always be 
spectacular. But they will prevent 
the advertisement from standing on 


its head and getting nowhere. As 
Mr. Gerhart reminds us: 
“Watch your take-off. It is as 


important as knowing when to stop. 
And that latter is knowledge beyond 


price.” 


























Bad Form in Selling Goods 


Note.—Mr. Fawceett’s article is based upon the activities of the United States Department of Justice lead- 


ing up to the order issued on November 2 by United States Judge Hickenlooper of Cincinnati, commanding 


ninety-two salesmen of the National Cash Register Company of Dayton, O., to appear before the Federal Court 
at Cincinnati to show why they should not be held in contempt of court for violating an injunction issued against 
the company in 1916 and to restrain unfair sales plans. The order was made returnable on December 15. This 
action except for the fact that the original injunction was leveled at a concern in this field, has no more bear- 
ing upon the office equipment industry than it has upon the sewing machine, harvesting machine or any other 


industry where a similar situation might arise. 


The defendants by the promulgation of the order were not 


convicted of being in contempt, nor would they be until they have failed to show cause why they should not be 


so judged. They will have their day in court. 


Evidence will be taken and they will be heard by the court 


in their own defense. Inasmuch as the order is returnable on the fifteenth of this month, December, the matter 


will probably be brought to a conclusion at an early date. 
which the investigators of the Department of Justice expect to present to the court. 


Mr. Fawcett discusses the character of the evidence 


In going through this 


evidence as outlined by Mr. Fawcett it occurs to us that some of it may not be regarded as of a nature to 


demand the investigation of a court of equity. 


are actually legitimate but that they could be applied in an unfair way. 
The list of complaints which, it is said, will be presented to the court is formidable and more than a little 


interesting. 


UST what did the National 

Cash Register salesmen do to 
agitate Uncle Sam? Here is the 
question of the hour for market- 
ers of business and other equip- 
ment. The Federal Government 
has just taken an heretofore un- 
heard of action. It has started 
proceedings in contempt of court 
which, if successful, will hold 
ninety odd salesmen of The Na- 
tional Cash Register Company 
personally responsible for their 
sales practices. Until now there 
has been no departure from the 
tradition that in salesmanship, as 
in other business activities, it is 
the principal and not the em- 
ployee who is answerable. This 
move to make the salesman per- 
sonally liable for his own sins of 
omission Or commission in sales- 
manship is serious because it orig- 
inates with the Department of 
Justice of the United States. It 
is not merely a disciplinary ges- 
ture by the Federal Trade Com- 
mission, which has nothing to do 
with the present action whatever. 
The action in contempt is serious 
because it charges violation of 
the court decree entered nine 
years ago for a violation of the 
Sherman Anti-Trust Act. 


If Uncle Sam is to swing the 
big stick in this intimate manner 
for every infraction of the ethical 
code of salesmanship, it is impor- 
tant for all bystanders to know 
what the censor at Washington 
accounts bad form in selling. The 
formula is universally applicable 
not only in the office equipment 
field, but in others as well should 
a similar situation arise. 


Error No. 1 under the “Don’t” 
list that Uncle Sam appears to 


Outline of Recent Government 
Action Which Gives a New 
Turn to Policy of Federal Con- 
trol of Business Conduct. Writ- 
ten for Office Appliances by 
Waldon Faweett. 


have set up for salesmen is the 
inducing or persuading the pur- 
chaser of a device to break or 
repudiate his contract of pur- 
chase in favor of a competing de- 
vice or to return or refuse to re- 
ceive the article originally se- 
lected. Once a customer is sold, 
the salesman of the competitor 
should permit him to stay sold. 
It is improper, according to the 
government claims, for a salesman 
to sow seeds of dissatisfaction if 
purchase is made by offers of al- 
legedly superior articles or prof- 
fers of supposedly equivalent 
wares at lower prices. In some 
instances it is said at Washing- 
ton a wavering buyer was told 
that it would pay him better in 
the end to lose his initial deposit 
or partial payment already made 
by the competitive machine in 
order to take the machine rec- 
ommended by the competing 
salesman. 

The government, it is said, also 
looks askance at the disparage- 
ment of used and rebuilt equip- 
ment. It does not approve of the 
tactics of a salesman who calls 
upon persons who were ascer- 
tained to have made purchases at 
second-hand, demanding to see 
the machine and explaining that 
so many machines have been 
stolen that instructions have 
come from the manufacturer to 


It may be suggested that perhaps some of the practices outlined 


take the number of every machine 
and check up to see whether it 
was stolen or not at some time 
during its career. Such a state- 
ment may, it is said, so affect the 
mind of the owner of the used 
equipment pérhaps only partially 
paid for as to make him receptive 
to an alternative purchase in the 
form of a clear title new machine. 

Uncle Sam disapproves of es- 
pionage by a concern upon a com- 
petitor or his agents, solicitors, 
etc. The purpose of such espion- 
age is to obtain the names and 
addresses of buyers or prospec- 
tive customers in order to launch 
counter attacks. It is said that 
facilities for such sales sleuthing 
have been immeasurably extended 
by the advent of the automobile. 
If any salesman has trailed a rival 
from his office to the scene of his 
sales effort and then hurrying to 
the nearest telephone, has called 
up the prospect interrupting the 
solicitation and warning him of 
the shortcomings of the goods 
under inspection, then such sales- 
man will be asked to show why 
his methods are not outside the 
pale of equity. Hiring salesmen 
from a competing concern is not 
always approved, the govern- 
ment being suspicious that the 
incentive is not always so much 
the recruiting of a capable sales- 
man as the removal of that sales- 
man from the intriguing sales- 
man's path as a dangerous rival. 
The salesman who so forsakes his 
allegiance, it is said, is generally 
offered a new territory with the 
competing house. 

Nor does Uncle Sam approve 
the patent infringement allega- 
tion in every case. Of course, the 
government does not attempt to 











es 


prevent any manufacturer or his 
representatives from serving no- 
tice in good faith of patent in- 
fringement claims, but it does not 
approve of the salesman render- 
ing the user of a rival product un- 
comfortable by talking vaguely 
but menacingly of probable in- 
fringement suits when there is no 
serious intention of bringing suit 
and perhaps no warrant for it. 

The government objects to 
demonstrations of competing de- 
vices that are not fair to both par- 
ties concerned. To compare a 
new, up-to-date machine with an 
old or used model of a competing 
machine may be quite unfair to 
the latter. 

Nor does the government ap- 
prove of a manipulation of new 
competing machines in competi- 
tive tests in such a manner as to 
cause them to function less eff- 
iently than they would other- 


JOE E. HARVEY 
Governor, Regional District 
14, Los Angeles 


Machine Bookkeeper Won in Beauty Contest. she was the only 
Most operators of machine bookkeeping devices enter contest at Atlanti 
ntests for speedy operation. “Miss Youngstown,” the ing staff of the Do 

er of the beauty contest which sent scores of young to her superiors 

é lantic City contest this year, was sent from erator. In addit 

( the prettiest gir] entered in the local con- mer, an expe ‘ 
ife she is Miss Isabella Robertson, and DOSSESSES | siderab! 
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wise operate, even though no 
changes or alterations are made 
in the mechanism. - Uncle Sam in- 
sists upon a fair presentation of 
the case where competing ma- 
chines are contpared. 

Finally, Uncle Sam does not 
countenance the policy of sales- 
men who attack their competi- 
tors’ service. The purchase of 
mechanical equipment is depen- 
dent upon the service expected 
from it, upon the wearing quali- 
ties of the machine and upon the 
continuance of adequate facilities 
for replenishment or replacement 
of worn or broken parts. Hints 
of rival salesmen to the effect 
that the various parts of the pur- 
chased machine are weak and 
must frequently be replaced or 
that the manufacturer of the dis- 
paraged machine is young or 


small, and will soon pass out of 
unfortunate 


existence, when the 








“MISS YOUNGSTOWN.’ 


owner will have his own trouble 
to obtain parts—such assertions 
are looked upon as unfair by the 
government officers. 

Probably the most delicate of 
all the questions raised by the 
government’s current action is 
the conundrum of what consti- 
tutes false and unfair statements 
reflecting upon the reliability and 
efficiency of competing products. 
If in consequence of this action 
the courts are able to indicate the 
boundary line between permissi- 
ble criticism of rival offerings 
and unethical improprieties, the 
cause of salesmanship will cer- 
tainly benefit. 

Uncle Sam proposes that the 
Federal Court shall muzzle the 
salesman who is found guilty of 
loose talk in selling. It will in- 
sist that when salesmen criticise 
their competitors, they stick only 
to what they can prove or have 
reasonable grounds for believing. 


WILLIAM N. STEWART 


Trenton, N. J., Governor of 
Regional District No. 2 


Burroughs operator who took part in the 
She is a member of the account- 
llar Bank of Youngstown, and according 

an efficient bookkeeping machine op- 
n Miss Robertson is an excellent swim- 
1estrienne, an accomplished reader, and 
lramatic ability. 


LUity. 
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ABOVE IN PANEL ARE EXAMPLES OF 
ARCHITECTURAL DRAWINGS MADE WITH 
ELDORADO PENCILS. — Cut by Joseph Dixon 
Crucible Company 


MODERN STEEL SHOW CASES IN THE OF- 
FICE OF THE ASSOCIATED STATIONERS SUP- 
PLY COMPANY, CHICAGO, ILL.—These Van Dorn 
units serve to display a wide variety of stationery 
items. They provide storage space for merchandise, 
as well as accommodation for ‘“‘Will Call’ >ackages 
of stationers in Chicago and adjacent cities The 
convenience of this service, and the excellent trans- 
portation afforded by motor and interurban trains 
is shown by the fact that stationers from Southern 
Wisconsin, Northern Illinois and Indiana are ‘Will 
Calls’ for many packages. 





POWERFUL WINDOW DISPL 


STEVENS -MALONEY & 


Chicago, Ill., SHOWING LINES OF 


NATIONAL BLANK BOOK 
The window faces LaSalle 


cago’s financial district. wh 


brokers and insurance men 
pass. And all are directly 
good accounting devices 
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Watch Your Step 


“B/L—Draft Attached."—By M. L. Hayward. 


+ Y we» order received. As you are new customer 
we will draft attached bill lading. Wire if satis- 
factory,” the wholesaler wired. 

“Ship at once,” the retailer shot back. 

a draft in from the Acme Wholesale Com- 


pany with a bill of lading attached,” the cashier of the 


“We've got 


local bank telephoned after a few days. 

‘I'll come down and fix it up today,” the retailer agreed, 
went to the bank, paid the draft, took the bill of lading, 
went down to the freight shed and found that the goods 
were “not worth lugging home,” as the freight agent ex- 
pressed it. 

The 


tomorrow, 


“You're bank's got 


shipper’ll 


your money, and the 
you've got a bunch’a 
merchandise that the pigs wouldn't eat,” the agent averred, 
after the retailer had explained the situation. 
“What'd I better do?” 
“Go an’ tell the bank you want your money back. 


stung. 


have it and 


De- 
mand it sharp and saucy.” 

The retailer did so. 

“Of course you'll have to take that matter up with the 
shipper,” the bank suggested. 

“That means that I've got to take the laboring oar and 
see them.” 


Two Salesmen—and the 


“That's all I see for you to do,” the bank agreed. 

“Yes, but you give me back my money, and let them sue 
me,” the retailer demanded. 

“No, the bank would have to make it good to the ship- 
per if we took it in and then gave it back,” the customer 
was told. 

“Then I'll sue the bank for taking my money for worth- 
less goods.” 

“Sue away,” was the bank’s final word. 

This is a situation that may arise any day in the daily 
lite of the average retailer. The law on the point is worth 
knowing, and the rule is that where the seller draws a draft 
on the buyer and attaches a bill of lading for the goods 
sold, the bank collecting the draft from the buyer is not 
liable to the buyer for any breach of contract on the part of 
the seller, and that the buyer has to look to the seller for 
damages and not to the bank. 

“The collection of the draft and the delivery of the 
bill of lading to the buyer by a bank,” says a leading state 
court in a case on the point, “does not put the bank in the 
shoes of the seller and thereby impose upon the bank the 
duty of standing sponsor for the seller's warranties and 
obligations connected with or growing out of the contract 
or sale of the goods covered by the bill of lading.” 


One Who Impressed Me 


By B. 


HE other day I dropped into a local stationery store 
to make a few purchases. The young man who came 
forward as I entered did so in rather a listless manner 
He inquired 
wished and, on being informed, began to search 


as though he was annoyed at being disturbed. 
what | 
around in the stock for the necessary articles. 

One of the items I had requested was a package of light- 
weight manilla envelopes. He looked 
minutes, cursed his luck, inquired of several of the other 
employes without success, and finally went off to the stock 


around for several 


room where he was gone for at least fifteen minutes. 
While I waited, an elderly gentleman came in and asked 

bottle of ink. 

quired the kind and color, and on being informed, had no 


for a The salesman who came forward in- 
trouble in finding it in the stock. 

“There'll be some other things you'll need,” he suggested 
as a matter of course. “Have you all the pencils you want, 
rubber bands, erasers, clips——” 

He went on in a pleasant manner suggesting any number 
of items which are required in general office procedure and 
found in stock. Nor 
As he named over the items the 
that he had 
I took 
care to find out just how much the customer purchased 


which should be every stationer’s 
were his efforts in vain. 
old man accepted several of them, stating 


intended to buy some but it had slipped his mind. 


and saw that his bill amounted to over $2.00 when he had 
stated that there was nothing else 

The first salesman came back eventually and brought 
with him a single package of envelopes and, breaking the 
band, asked how many I needed. 

It so happens that I use a great many of these particular 
envelopes and I had intended to buy a box, as I always 
had had such 


buy them, but I a time getting a package 


that I gave it up and took what had been brought down 





C. Reber. 


This little story illustrates just what may happen in any 
store and with any customer. The alert, aggressive sales- 
man, instead of being satisfied with the sale of a bottle of 
ink, delved deeper and as a result sold an order more than 
twenty times as great. 

The other salesman, however, was too bothered to give 
very much attention to the sale. He was glad when it had 
been completed, for he sorely missed the comfortable chair 
from which he had been aroused by my entrance. Instead 
of making my sale as great as possible, he killed the greater 
part of it through lack of initiative, 

Those who have had the pleasure of hearing President 
Mitchell give an address will recall how he has always 
hammered home the fact that you must never be satisfied 
with what the customer requests, but that, through sug- 
gestion, you should dig deeper and make the order just as 
large as it can possibly be made. 

I recall salesman for a hat firm address a 
clothier’s convention at one time, and he upbraided them 
for their lack of iniative in creating larger sales. 

“When a man comes into your store,” he told them, “you 
way of telling whether he has one dollar or a 
thousand dollars in his pocket. The fact that he is poorly 
dressed is no indication of wealth. You have no more right to 
judge a man’s buying power by his personal appearance 
than I have to come to your store and tell you how you 
should run your business.” 

No market is opened until a demand is created, and no 
demand is created until some aggressive salesman goes into 
It is not the order 


hearing a 


have no 


the territory and opens up a new field. 


taker who is the pioneer of progress, but the man who can 
go into an unsettled district and create a demand. 

There is just as much of an opportunity of selling inside 
When a customer comes into a store and 


is there is out 
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asks for a pen, he may need a dozen pencils, a bottle of 
ink, and a hundred other things, but he'll never buy them 
unless some alert salesman suggests them and creates a 
demand. 

There is hardly a newspaper or a magazine which does 
not print long columns broadcasting the urgent appeal: 
“Salesmen Wanted.” And this but fills the immediate de- 
mand. There are thousands of salesmen within the ranks, 
holding down good jobs, who should be cut out. They are 
retarding the growth of their firms by their lack of en- 
thusiasm and initiative. Try and pick out two salesmen 
whom you know, one who is alert and on the job, while 
the other is lazy and hates to be bothered. Then you will 
understand why, of the two salesmen I met, one impressed 
me while the other aroused my contempt. 


International Typewriting Contest on December 12. 
The twentieth annual International Typewriting Contest 

will occur at Aeolian Concert Hall, 34 West Forty-third 

street, New York City, at 8:00 p. m. on December 12. 

Class 1. World’s Typewriting Championship, is open 
to all; one hour’s writing from printed copy; prizes, winner 
to bear title, “World's Champion Typist”; also to receive 
gold medal and have name placed on new bronze trophy 
heretofore described and pictured in these pages. Second 
prize, silver medal, and third prize, bronze medal. Fee, $10. 

Class 2. World’s Amateur Typewriting Championship, is 
open to all amateurs who have not previously won this 
event. Contestants will write thirty minutes from printed 
copy. Winner will bear title of “World’s Amateur Type- 
writing Champion,” and will receive a gold medal. Second 
prize, silver medal; third prize, bronze medal. Fee, $5. 

The third class will be the School Novice Contest, open 
to all who have not used a typewriter prior to August 1, 
1924, and have been trained by and at the school from 
which entry is made. Contestants will write fifteen min- 
utes from printed copy. The winner will bear the title of 
“World’s School Novice Champion Typist,” and will re- 
ceive a gold medal; silver medal to second, and bronze to 
third. Fee, $1. 

Further information, blanks, tickets, etc., will be cheer- 
fully supplied by J. N. Kimball, International Typewriting 
Contest Manager, 150 Nassau street, New York City, N. Y. 
Entries with fees must be in Mr. Kimball's hands by 5:00 
p. m. of Tuesday, December 8. 


South Africa Appoints Representatives in U. S. 

Office Appliances is in receipt of a letter from Arthur 
Tunley of A. Tunley & Company, Johannesburg, South 
Africa, stating that the Union Government will soon estab- 
lish offices in the United States for the direct representa- 
tion of South African interests in North America under 
the direction of George S. Oettle, publicity agent, and Eric 
H. Louw, trade commissioner. Both gentlemen are soon to 
leave South Africa for the United States and pending the 
selection of permanent offices, they may be reached by 
communications addressed to them in care of the National 
Bank of South America, Ltd. 44 Beaver street, New 
York, N. Y. 

Mr. Louw, trade commissioner, is well known to business 
men and others in South Africa. In his talk before the 
congress of the Association of Chambers of Commerce, the 
new commissioner said that he quite realized the difficulties 
he would encounter, but felt confident that there are excel- 
lent prospects of opening up new conveniences of trade for 
South Africa in America. He believed the government in 
establishing the office was following out ordinary business 
principles because it is one of the essentials of commercial 
work to have representatives to secure business. He pointed 


out some of the many ways in which the interests of South 
Africa can be advanced in other lands. 

Mr. Louw has the collegiate degrees of Bachelor of Arts 
and Bachelor of Laws, and in addition to his understanding 
of law and the liberal arts, he is a thorough student of 
commercial affairs. 

Mr. Oettle, South African publicity agent in the United 
States, is a native of Capetown, where he was born in 1878. 
Most of his early life, however, was spent in Port Eliza- 
beth, where he was educated and remained until 1898. He 
was educated at the Grey Institute, Port Elizabeth. He 
entered the service of the Cape government railways at 
Capetown, in January, 1898. Five years later he was trans- 
ferred to the Imperial Military Railways, Johannesburg. 
While in this position he asked to be sent out to a station, 
where he climbed the various rungs of the ladder to the 
position of station master. Here he learned that one func- 
tion of a railway should be to develop the country through 
which it runs and that it should profit by helping to develop 
business for transport by rail. While on leave of absence, 
he came to the United States and attended the Interna- 
tional Railway Congress at Washington. Here he was able 
to pick up many ideas. During the course of his work he 
has become thoroughly acquainted with almost every part 
of the South African union. His knowledge of the 
resources of South Africa, together with his knowledge 
of conditions and transportation systems in the United 
States brought about his appointment as head of South 
Africa’s publicity department in this country. 

Office Appliances extends both gentlemen its best wishes 
and will do whatever it can to advance through them the 
commercial intercourse between South Africa and _ this 
country. 


Barker’s Return from Abroad. 

R. H. Barker of the Barker Sons Company, Prospect 
avenue, Cleveland, has just returned from an extended trip 
to Europe. Mr. Barker was accompanied by Mrs. Barker 
and four children. They took their motor car with them 
to Cherbourg, France, and motored through thirty-five 
hundred miles of French territory. From there they jour- 
neyed through Italy for two thousand miles and then took 
ship for home. Mr. Barker says that they received the 
most wonderful treatment all along the way and that the 
thing that most impressed him was the effect the Cleveland, 
Ohio, auto license had on both the French and Italian 
people, it being like an open sesame everywhere. 

Some very fine antiques were brought back by Mr. 
Barker, who is a conniseur along these lines. He has a 
remarkably fine collection at his Cleveland home that he 
has purchased on his former travels abroad. He displays 
some from time to time in his store windows where they 
attract a lot of attention. His private office is unique in 
many respects and contains some particularly beautiful art 
treasures. 


D. W. Beaumel Improving. 

Friends of D. W. Beaumel will note with satisfaction 
that he is gaining strength and it is expected will be out 
of the hospital at an early date. He recently went to the 
Long Island College hospital for some blood transfusions. 


Cleveland House Adds Map-Making Department. 

The Forman Bassett Company, West Third street, Cleve- 
land, have recently installed a complete department for the 
making of maps. They have a number of orders on hand 
and are also retailing their new product through their retail 
store. 
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The Chicago Business Show 


Exhibition Proves Brilliant and Well-Attended Success. 


HE Chicago Business Show was a success and the 
National Business Show Company is to be congratu- 
lated upon putting on one of the best events of the 


kind ever held in Chicago. The majority of the exhibitors 
were well pleased with the results. One calculating machine 
this the best 
given in Chicago from the standpoints of interest, appear- 
They had 


company, for instance, declared show ever 


ance, comfort, cleanliness and downright results. 
had 


previous shows, 


as many people in their booth by actual count as at 
and the class of attendance was superior 
to any they had heretofore met with. Many other exhibitors 


expressed similar views. Some, of course, were 


negative, but none hostile, whereby one may infer that the 
contrary. 


freely 


location was well selected despite fears to the 


President Frank E. Tupper, Secretary James F. Tate, and 


Chicago Manager Charles H. Hunter did everything pos- 
sible to make the event run smoothly and to bring the 
desired results to exhibitors. 


On Monday and Tuesday of show week the impression 
was similar to that voiced at all other shows we have seen, 
that attendance was lighter than at preceding events 

the kind 


concerning light attendance is current. 


Each year, on Tuesday evening, the remark 
It is almost a habit. 


At the Chicago Business Show last month there were only 
a few places which commanded a view of the whole room. 
The space was large and it was impossible to see all the 
people on the floor at one time. And the aisles were wide 
so that there was no blocking or jamming. Notwithstand- 
ing appearances, the tickets taken in at the door, not count- 
ing season passes and the like, numbered twenty-three per 
cent more on Monday and Tuesday than at the show last 
year on the corresponding days. More than ten years ago 
a prominent exhibitor, commenting in his house publication 
on the business show, said that there was always the im- 
pression of decreased attendance on the opening days, but 
that, as a matter of fact, there was never any decrease, but 
usually an increase. 

The American Exposition Palace where the Chicago Busi- 
ness Show was held is an enormous structure on the lake 
front designed to house permanent furniture and other ex- 
positions. A view of this building is shown above. 

During the week of November 16 to 21 inclusive, the 
National Business Show took the entire main floor with 
approximately 125 exhibitors and a range of exhibits that 
covered the whole field of office equipment. The entrance 
to the Exposition Palace faces Lake Michigan. On enter- 
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MARKING 


HANDSOME 


ing one finds one’s self in a spacious lobby projecting into 
the exhibition space which takes up the entire first floor of 
the building so that one has exhibits to the right of him, 
exhibits in front of him and exhibits to the left of him. 
One cannot see as much of the general effect of the show 
as one can at the Coliseum in Chicago or in some such 
place as Madison Square Garden used to be in New York 
the floor 


is pillars and 


roof 


where the unsupported by 
space is clear from end to end and side to side of the 
building. The crowds, however, did not seem to mind this, 


but came in large numbers, recording a remarkably high 
The neighborhood in which the Ameri- 
can Exposition at 666 Lake Shore 


drive, and it was feared that there might be some difficulty 


class of attendance. 


is situated is 


Palace 





in transportation, but none arose, the Chicago avenue street 


| cars running around past the Exposition Palace to the 





UNDERWOOD BOOTH SHOWING STAND WHERE TYPE- 
WRITER SPEED EXPERTS “DID ‘THEIR STUFF.” 
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to 1 care of thi 


being able to take 


Municipal Pier 
The Grand avenue 


fortably cars took some, as it was 


short walk from the exposition to that thoroughi 

There were several outstanding exhibits as 
little preference apparently as to location. ( 
the 
writer Company, L. C. 


Typewriter Company, Underwood pe 


ith & Bros. Typewrite A 


Remington 
Sm 


B. Dick Company, International Business Ma 


ration, Addressograph Company, Eliiott-Fisher | 
Monroe Calculating Machine Company, and tw thre 
others had, of course, many spaces each of 
beautifully decorated with plants and blooms 


the various machines and equipment were arrang¢ 
most effective way. All these exhibits gave the 
of strength and unity and the entire show proved 


as any show ever proved the essential solidarit 











KE A 
THIEF 


NIGHT 
(HECK (ROOK 
DOES HIS 


WOR K 





FEATURE LIKENING 
HOLDUP MAN 


TH 


TODD PROTECTOGRAPH 
CHECK CROOK TO THE 














Ge 


Page 23 OFFICE APPLIANCES For December, 1925. 


“ee 











office equipment industry. Shows, like conventions, bring 


men of various interests together and help to create a 


general understanding of many things. Almost every ex- 
hibitor is anxious to learn about the rest of the exhibits in 
the show, not merely about competing concerns, but about 
the new things which are shown by people entirely out of 
his entire field. For instance, a man who produces aluminum 
guides, as an example, is discovered to be keenly interested 
in the operation of a calculating machine and its application 
to business practice, while the calculating machine man, on 


v, 


aa nial | URING (OR 


ppING MACHINE 


TERS & 








MARCHANT <A 


. 


SOME BUSINESS SHOW 
Compan' ce tet Elliott-Fisher Ce 
turing Company 


EXHIBITS 


ympany; bottom, left 


the other hand, may be interested indexes and a half 
dozen other things. There is a fusing of ideas and opinions 

m the time the show starts until it finishes No one 
knows how beneficial the custom of visiting around is, but 


s like many of those things probably which cannot be 
asured and vet are of inestimable value 
Good Attendance on All Days. 

Monda ernoon was given over to the commercial 
S ols and commercial departments of the high schools. 

ung pe le took the show by storm 

Tuesday and Thursday, November 17 and 19, were execu 
tives’ days. special invitations and tickets having been issued 


of businesses and departments on those days. 
ughout the week there was a good attendance 


class people, probably as many as have ever 


He wever, thre 
of very high 


ittended a business show in Chicago, but there was no 


crowding because the space available was greater, the aisles 


vere wider, and the building is of a different shape with 


exits which facilitate the handling of considerable crowds 












Top left, Peters-Morse Manufacturing Company; right, Remington T 
Marchant 


the show would do as well in the new location as in its 
previous location, but before the week was over most of 
the exhibitors expressed themselves as well pleased with 
the results, feeling that their exhibits received new attention 
from the Many actual sales were made and, of 
course, thousands of prospects were developed whose re- 
quirements will result in business later on, 

There were no outside interests at the show except a 
stand which sold candy, cigars and light drinks. Occasion- 
ally the organ in the main entrance hall of the building 


visitors. 





writer 


Calculating Machine Company; right, Line-A-Time anufac- 


\t first there was some speculation as to whether 
notes, but this did not serve to distract 


of people 
boomed forth a tew 
attention from the main issue. 
Some New Things at the Show. 

Among the new inventions exhibited was the Boone cal- 

nvented by a Chicagoan, Pearly B. Boone. Mr. 
had an interesting booth in which he demonstrated 
the versatility of his machine. 

The new Remington electric typewriter was shown for 
the first time in Chicago. All the operations of this machine 
are automatic except the insertion of the paper. The touch 
iely light, featherly, in fact, similar to the touch of 
After the paper is placed in the type- 
writer, the operator starts in the usual way, touching the 
keys as lightly as possible, but when she reaches the end 
of the line she touches a key lightly and the carriage returns 
and the mechanism operates all swiftly and 
easily and she proceeds with the next line. This machine 


h attention. 


culate 4 


Boone 


is extrel 


a linotype machine 
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line space 


attracted mu 
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MORE BUSINESS SHOW EXHIBITS.—Top row—The Dictaphone; Monroe Calculating Machine Company; Horde lr 
Second row—American Perforator Company; The Todd Company; National Business Machines Corporation. Third row—sStromberg 
Electric Company; Dalton Adding Machine Company; National Cash Register Company. Bottom row—Amberg File & ndex 


Company; Dictograph System; Powers Accounting Machine Cor poration 





A great deal of attention was also given to the Wood- The Multicolor Sales Company presented the new M24 
stock Electrite, the electrical typewriter made by the entirely automatic press, incorporating advanced features 
Woodstock Typewriter Company. Here also the touch is designed by a leading printing press engineer 

extremely light. In the Electrite, the carriage return and The Pelouze Manufacturing Company showed for the 
line spacer are manual instead of electric, the type bars first time a new line of postal and parcel post scales tl 





only being motor operated. For the electric machines, ease new dials showing both the first-class and parcel post rates 


of operation and great swiftness is claimed. Sundstrand Adding Machine Company showed their new 
The new Baum folder, mentioned elsewhere in this issue, junior models, featuring a new $100 adding and listing 
was exhibited at the Russell E. Baum booth. machine first shown at the New York Business Exposit 
An electric sealing machine was for the first time shown The Todd Protectograph Sales Corporation sl! 
in Chicago by Better Packages, Inc., of New York. the first time at the Chicago Business Show their Personal 
Several new types of chairs were shown by the Domore’ check protectors intended for individuals and small bus! 
Sales Company of Chicago. ness houses. 
The Auxil-a-Phone was shown for the first time in the The Underwood Typewriter Company, among its 


‘ 
} 


city at the Hush-a-Phone booth. This device clarifies the interesting machines, showed one which we ha 


reception of telephone messages. tofore seen at a business show—it is for quiet 
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STILL MORE BUSINESS SHOW EXHIBITS Top row Hedman Manufacturing Company; Sundstrand Adding Machine 


‘ pany: Thoma A. Edison, In Second row rhe American Multigraph Sales Company; Toledo Scale Company; Library 
Bureau Third “ Felt & Tarrant Manufacturing C pany Lichtnine Mail Sealers and Letter Openers; Hooven Automatic 

Typewriters Bottom row American Sales Book Company York Safe & Lock Company; Tallman, Robbins & Co. 
sound being cut off from the back of the machine by the handsomest exhibits was that of the Marchant Calcu- 
special ingenious device on which the n hine rests lating Machine Company. The Dalton exhibit was also of 
reduces the noise of the machine very materially and interest and beauty. In fact, the entire range of exhibits 
est{ effect of quietness was unt illy well presented and the effect was satisfac- 

t eed 


Deserving of Special Mention. 
Her 1 bit of philosophy for which the McCaskey 


‘ rr } ‘ the eitor cf t d re . . . 
; Aline : Register Company is responsible. The writer copied it 
ng lif ed hold-up \ thug was holding a pistol ; ‘ : . “1s 
= ' ; aU] ; - fro1 icard standing in front of their exhibit at the 
Be ‘ tizen who hac ; nds in ft iT But 
ix Phe l 1 ’ 
“ao , ' inet I sur thing as a good Guesser. 
t like a re CK 
poor Guesser has his funeral a little sooner, that’s 
r f Exhibits on Page 107) 


he principal compat , tinued on Page 150) 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the offices of this 


journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 
so many as at Chicago, there will be found the same desire to serve. 
traveling abroad are cordially invited to call 


facturers or their representatwes 


While the facilities at New York are not 
United States manu- 


upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, Englana. 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 


valuable to those desiring to 


cultivate 


the British Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N.W. 11 


London, November 6. 


myself very much included, a very Happy Christmas. 
We here will drink (!) your good healths on Decem- 
ber 25, and wish you were with us. 

Second--In order to help make your Christmas cheerful, 
I'll start straight away by telling you that business is 
bucking-up in the old country. Talks with many shrewd 
business men and my own observations confirm this. 
There is unquestionably a quite firm upward movement in 
business and trade, which will, must be, accompanied by 
the same in the office appliance world. Almost all round 
progress is being made and if no snags in the stream of 
prosperity crop up—such as any serious labor troubles— 
we shall do well and have fat years to make up for the 
lean. Everywhere as I go around I find not only a much 
more hopeful feeling but a more vigorous tone; a get-along 
spirit which has been awanting for long past. 

<-> 


The printing trade is a sound barometer of business, and 
it is steadily rising. Getting away from “stormy” to “fair,” 
and the upward movement being steady and not spasmodic 
in due time—not tomorrow, of course—reach 


Pr sayeett ve wish you all from all office-appliancers here, 


we should 
“Set Fair.” 
<-> 
L. W. Morden, of the Monroe, is one of those rare birds, 
a commonsensible optimist. I asked him, “What about 
it?” the other day and he replied, “So far it has been our 
best year, and we are looking quite confidently to a better. 
Our new range of machines is doing splendidly. I see, 
too, a brightening all round.” 
<-> 
Locarno is a concrete fact; almost the first good fact, 
and certainly by far the biggest since the Peace. For long 
years we have been drawing checks on the Bank of Good 
Hope, and the bank didn’t always pay up; and never in 
full. Now we're drawing on the Bank of Good Business! 
And I believe shall continue to do so. 





And here’s a cheerio bit from Thomas Dixon, of Dicta- 
phone fame: “As an indication of the state of trade in the 
country, although it is generally acknowledged to be bad, 
we have some very pleasing reports from several of the 
members of the British Office Appliances Trade Associa- 
tion that in their particular businesses they have experi- 
enced a marked increase in their turnover.” 

And I will quote a little bit from a high authority, Win- 
ston Churchill, Chancellor of the Exchequer (the man who 
taxes us!): 

“What conclusions,” Mr. Churchill asked, 
drawn from the facts he had set before his audience? He 
was not going to make sanguine prophecies, but he did 
say that in the face of all these long series of tests that 
he had applied there was no reason or excuse for the orgy 
of unwarrantable pessimism that enemies of the Govern- 
ment, and others who should have been its friends, had 
seen fit in recent months to indulge in. When we sur- 
veyed the present it was true we could say things were 
not getting worse, and when we peered into the future he 
believed there was a great probability that things would 


“could be 


get better in the New Year.” 

“And, although there were many causes for anxiety,” 
continued Mr. Churchill, “there was absolutely no justifica- 
and methodically exploited 
It was his deliberate opinion 
believed 


tion for these panic-stricken 
cries of pessimism and alarm. 
that things were not getting worse—indeed, he 
that they were getting better and not worse, not only in 
world.” And so “say all 


this country but in the whole 


of us!” 
British Office Appliances Trades Association. 


This Association grows in influence and has just closed 
On October 29 it 





the most successful year in its history. 
held its annual meeting and dinner in London, their Chair- 
man, Mr. Thomas Dixon, presiding, and a record attend- 


ance of members being present. Mr. G. V. Speke, Acco 
Co., Ltd., proposed the toast of “The Office Appliance 
Trades Association,” and said he thought their greatest 





WS 














achievement was the fact that they were trying to do the 
same thing, although most of them were rivals in busi- 
ness. It was good to see them pulling together, good for 
business, good for the community, and a good reason for 
There were great things to be accom- 
plished yet by that Association. Mr. Thomas Dixon, 
Managing Director of the Dictaphone Co., Ltd., and Chair- 
man of the Association, replied, expressing as the opinion 


their existence. 


that every member had just cause to be proud of their 
Association which during the year had achieved marvels. 
First, there was the Glasgow Exhibition, then the London 
Exhibition, and after that the Birmingham Exhibition, all 
of which had turned out to be phenomenally successful, 
months had been 


Association 


trade during the twelve 
far from good. When they recalled that the 
had induced over 50,000 people to go out of their way to 
come and visit their Exhibitions—a large proportion aad 
actually paid for the privilege of doing so!—it was, indeed, 
Personally, he felt it was a 


although past 


something to be proud of. 
mighty achievement, and a year ago it would have been 
undreamt of. The attendance at the London Exhibition 
was actually double that of the previous year. Of course, 
this wonderful result had not been brought about by mere 
chance. The Executive had been putting in a great deal of 
time perfecting their plans, and they were fortunate in hav- 
ing the co-operation of Mr. C. K. Woodbridge, Chairman of 
the Dictaphone Corporation of New York, and a past 
President of the American Office Appliance Trades Asso- 
ciation, while on a business trip to this country. Mr. 
Woodbridge told them what had been accomplished in 
America, and offered some practical advice which has re- 
sulted to the good. 

Mr. Percy Jones, Twinlock 
elected Chairman for the coming year; Mr. Dixon, as ex- 
Chairman, joined the Committee to which the following 
members were Mr. W. G. Gledhill, Gledhill- 
Brook Time Recorders, Ltd., & G. H. Gledhill & 
Ltd.: Mr. G. V. Speke, Acco Company, Ltd.; Mr. E. E. 
Shead, Remington Typewriter Co., Ltd.; Mr. S. C. Downes, 
Accounting & Tabulating Corporation, Ltd.; Mr. L. W. 
Morden, Monroe Calculating Machine Co., Ltd. 


Limited, was unanimously 


elected: 
Sons, 


British Industries Fair. 


As an indication of the “stir” in our trade here, it is 
worth noting that the Eleventh British 
be held in London and Birmingham in 
promises in many ways to be the most successful, interest- 
ing and representative of the series. Applications for space 


very quickly, and the demand is greater 


Industries Fair, to 


February next, 


are coming in 
This eagerness may be partly attributed 
having appropriated $100,000 for a 
It is a sign of the times that 
efforts to 


than ever before 
to the Government 
wide publicity campaign. 
our Government is getting quite lively in its 
encourage better business and is at last awake to the fact 
that advertising And better business for any great 


nation means better business for the others, especially for 


pays 


those who are out to do business with us. 


Consul General Ravndal Goes to Zurich. 
Regret is felt by Americans in Constantinople and the 
Near East generally over the departure on October 5 of 
Consul General G. Bie Ravndal for his new post at Zurich, 
Switzerland. The 
quoted from the Levant Trade Review for October, pub- 
Commerce for the 


following account of his activities is 


lished by the American Chamber of 
Levant: 

Mr. Ravndal began his connection with the Near East 
in 1898, when he was appointed consul at Beirut in Syria, 
which was then a province of the Ottoman Empire. Twice 
he has essayed posts in other countries, but the recogni- 





tion of the value of his service in this part of the world 
has brought his reassignment to the Orient by the State 
Department. In June, 1905, he was consul at Dawson 
City, Alaska, but in the following year he was sent as 
consul general to Beirut, where he served until December, 
1910, and was then assigned to Constantinople. When 
relations between Turkey and the United States were 
broken during the World War, Mr. Ravndal was attached 
to the Consulate General at Paris and filled posts at St. 
Nazaire and at Nantes in France, but was returned to Con- 
stantinople in the spring of 1919. He was commissioner 
at Constantinople until February, 1921, when he resumed 
his duties as consul general. 

Mr. Ravndal is well known for the catholicity of his 
interests beyond the duties of his position. Since his ar- 
rival at Constantinople there has not been a _ single 
community enterprise among the Americans in which he 
has not had a large share, either in initiating the project 
or in supporting it. 

When Consul General Ravndal came to Constantinople 
in December, 1910, he had in mind, outside of his official 
the founding of three institutions in widely 
separated fields. He realized his aims and these three 
institutions survive his departure. 

Perhaps Mr. Ravndal’s most cherished project was the 
American Chamber of Commerce for the Levant. He 
helped to organize this chamber in March, 1911; it was the 
first American Chamber of Commerce in a foreign 
field to be elected to membership in the United States 
Chamber of Commerce. Despite the succession of wars in 
the Near East since 1911 and the obstacles seemingly so 
disastrous to the development of American trade and com- 
mercial enterprises in this region, Mr. Ravndal’s conviction 
that the Near East could be and would be a chosen field 
for American business interests held together through all 
these crises a considerable group of business men, both 
American native, who had learned the tradition of 
American-Near East trade relations. Today there are 
about a dozen different groups of business men in Turkey, 
Palestine, Egypt, Greece, Bulgaria and Rumania 
that are affiliated with the American Chamber of Com- 
merce at Constantinople, and there are business firms in 
more distant lands of the Near East which hold associate 
membership in this Chamber. 

In connection with the Chamber at Constantinople and 
the other groups in the Near East there was instituted 
through Mr. Ravndal’s suggestion and efforts the Federated 
American Chambers of Commerce of the Near East with 
headquarters in New York City. This Chamber embraces 
in its membership many important business firms in the 
United States and maintains essential relationship with 
the various American chambers of commerce in the Near 
East. It has long been Mr. Ravndal’s hope that some day 
the organization in New York City would build itself into 
an enterprise similar to the India House. As the various 
states of the Near East, so recently instituted, settle down 
to work under more normal conditions, and commerce and 
other relations between these nations and the United States 
quicken, the realization of this project can still be antici- 
pated. 

Mr. Ravyndal was instrumental in founding the Men’s 
Luncheon club, a sort of extension work of the Chamber 
of Commerce. The luncheon brings together weekly men 
from the American business firms, the colleges and other 
American institutions about Constantinople. 

He also inspired the organization of Constantinople Chap- 
ter of the American Red Cross and helped to institute the 
American hospital. He was a member of the committee of 
the Y. M. C. A. of the city. Another result of his initiative 
was the Bosporus Golf Club with a course on the refresh- 
ing and beautiful heights above the straits. 


interests, 


and 


Syria, 
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General Conditions in Tampico. 


American Vice-Counsul Outlines Trade Situation in A 
Leading Mexican City in A Letter to Office Ap- 
pliances.—Petroleum Companies Retrench. 


The Hon. Peter H. A. Flood, American vice-consul in 
charge at Tampico, one of Mexico’s seaports, says: 

There is very litthe demand for such commodities locally 
at the present time. This may be explained from the fact 
that due to the retrenchment policy practiced by the 
majority of the petroleum companies operating here, during 
the past year, it is understood that there is a large amount 
of second-hand office furniture available at greatly reduced 
prices. 

It may be added in this connection that Tampico is con- 
sidered a price rather than a quality market, for this reason 
second-hand office furniture when available finds a ready 
market. 

Regarding methods of doing business in Tampico, from 
the point of view of the American exporter, you are. ad- 
vised that the majority of local merchants import their 
stocks of foreign manufactured commodities directly and 
prefer to deal with manufacturers who are willing to sell 
on an exclusive territory basis. Correspondence’ with 
Tampico firms, price lists and advertising literature in- 
tended for use in this district should be in Spanish to secure 
the maximum results. Prices should be quoted C. I. F. 
Tampico. The usual sales terms are cash against docu- 
ments except to firms of unquestionable reliability. Collec- 
tions and acceptances may be arranged through any of the 
banks whose names appear on the enclosed general infor- 
mation sheet. These banks are not in the practice of follow- 
ing up collections in the case of delinquents, also, there 
are no collection agencies located in Tampico. 

Due to the growing competition among American ex 
porters to secure a share in Tampico’s business, local 
trade connections are now usually established by traveling 
representatives of the interested American concerns or by 
manufacturers’ agents generally located in Mexico City. 
For these reasons it is understood to be growing in- 
creasingly difficult for American manufacturers not already 
represented here to establish desirable local trade connec- 
tions through the medium of correspondence alone. 





Woodstock News from Both Hemispheres. 

Several new avenues of distribution have been arranged 
abroad by Arthur Williams, export manager for the Wood- 
stock Typewriter Company. Ley & Ortega-Martinez, Gran 
via Layetana, Barcelona, have undertaken the sale of Wood- 
stock machines throughout Spain, with the exception of 
the Basque provinces. 

Distribution throughout Turkey is now in the hands of 
J. Pikicco, Rue Haratache 39, Galata, Constantinople. 

Enrique Ramira, P. O. Box 52, Mayaguez, Porto Rico, 
is now representative for the isle of Porto Rico. 

Mr. Williams has been informed that the name of the 
distributor in Finland has been changed from Maury & 
Son, Aktb., Hensingfors, to O/Y Mason, A/B. 

Spicers (S. A.) Ltd. to Manufacture. 

A logical outcome of the imposition of duties on imports 
into South Africa is the establishment of a manufacturing 
stationery enterprise. Spicers (S. A.) Ltd., Durban, has 
imported machinery which will permit home industry in 
several directions. The factory will be located at 527 Smith 
street, where approximately 10,000 square feet are avail- 
able. The production of this plant will include envelopes, 
tags, quarto-bound books, including exercise, note and 
memorandum, paper bags, printers’ cards, business and 
visiting cards, ruled foolscap and like items. 


Growing Popularity of American Portable Type- 
writers Abroad. 


American Manufacturers Warned to Take Advantage of 
Good Trade When the Gold Standard Shall Again Pre- 
vail.—Special Correspondence to 

Office Appliances. 


NOTE.—Europe in general and Brussels in particular 
are not ahead of us. Portable typewriters and other office 
machines are sold increasingly in stationery stores and 
department stores throughout the United States. Sta 
tioners who are overlooking this source of profit are miss 
ing an opportunity. 


Brussels, Belgium, November 2, 1925 

ETTING about Europe is the very best way of find- 

ing out what is happening here, there and every- 

where. Brussels, the capital of Belgium, is often 
known as a little Paris. The name is good enough in a 
way, but Brussels is very much more go-ahead than Paris 
It is always getting quite new and original ideas and put- 
ting them into execution. It was during a round of genera! 
shopping that the thing occurred. Requiring a supply of 
typewriting paper and venturing into a big stationers, it 
was somewhat surprising to have a new Remington, with 
all the latest attachments forced on the attention. The 
baby machine occupied a very prominent position in the 
shop; it struck the eye; no one could help seeing it; it 
just “had” one. <A salesman walked up with a pleasant 
smile. “Hot from the makers’, all the newest improve- 
ments, the very latest model, any keyboard you like, with 
guarantee. You can’t do better than take it.” In a minute 
the typewriter was ticking away something about “red 
foxes jumping over laughing dogs.” The noise promptly 
attracted a crowd, and everyone in the shop had his or 
her notice attracted to the latest thing in Remingtons. It 
was bringing the goods to the buyer, the mountain to Ma- 
homet, with a vengeance. The enthusiastic young sales- 
man showed off the machine exactly like a young mother 
of a new baby. It appeared there was absolutely nothing 
it would not do with a little manipulation. “Quite the 
equal of a full-size machine, weighs hardly anything at all,” 
and obligingly he put it on the scales. No one walked 
off with the Remington, although he offered to accept Be! 
gian francs or American dollars in payment, just as we 
all liked. But several people had fallen in love with the 
new Remington model. One gentleman whispered, “I sup- 
pose there will be no difficulty about getting one with a 
British keyboard in time for Christmas?” and the sales 
man laughed a happy laugh, for Christmas, indeed!—in a 


couple of hours, he whispered back, the model can bi 


around here, most useful gift, isn’t it?—and he enlarged o1 
the utility of typewriters as Christmas presents 

The next thing was the first floor of a large general 
store where what may be classed as articles for the toilette 
are sold. Amid glassware and household utensils, a tabl 
crowded with baby typewriters stood quite alone. The 
heaped up table suggested that typewriters were given awa} 
with a pound of tea, somehow; that they were not onl 
first necessities, but more than that. Somehow the ide 
that several typewriters were needed; that they were grace- 
ful additions to a man’s study, a useful thing to have 
standing about in a woman’s boudoir and would look 
in a guests’ bedroom was conveyed. Asking to hav: 
look at one, it appeared that there was no t: l 
show it off at all. The paper was slipped 
trouble, it would not injure the roller or otherwise deter 
iorate the machine. “Take a turn at it yourself,” said t 
vendor. Typewriters were hardy annuals he considered 
Even if one got spoiled it recked nothing in comparis 


with conveying the impression that they never 
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order. Anyone could operate, thought the crowd, amused ries one around, pressmen usually have two or three, one 


seeing the ease with which a stray member of the 
public did high speed tricks upon the cunning little ma- 
ne. Everyone wanted his or her name written with the 
late, and it was an hour before “everyone” was satisfied. 
[he writer felt something like a cheapjack, performing 
tricks for the benefit of all and sundry. Meanwhile the 
vendor was careful not to stop the entertainment, for: he 
knew his business. The public must get used to typewriters 
nd typing; they must not be afraid of the small machine. 
Let ‘em see it doing tricks, being tapped swiftly and hard, 

thought to himself, it’s all an excellent advertisement. 

a 
Booksellers and general stores are selling portable type- 
achines like the proverbial hot cakes. Naturally they 
nly make individual sales. The man buying for a big 
office who wants several dozen machines does not go to a 
general store. He seeks out the manager of the shop and 
often asks for heavy discount on cash payments. If the 
discount is not forthcoming at one shop he goes to another 
nd usually compares prices, pits off one manager against 
another until he finally gets what he wants. This means 
that the firm which succeeds in selling its goods gets cut- 
rate prices only. Very frequently the buyer does not 
ind which make of machine he buys if he can only show 
the firm that he has put up a stern fight for reductions and 
really succeeded in getting them. Managers of European 
branches where American machines are sold think very 
about securing these large orders and are only too 
ready to neglect the small customer, as a rule. This applies 
ore especially to larger cities than Brussels, where there 
s nothing pompous about managers, but all are out to do 
s much business as possible. 

Those who require only a single machine never think 
demanding a discount for cash. [The amateur, who 
knows little about type machines and typing, naturally 
ves a good deal of trouble before S¢ lecting his machine. 
is extremely easy to discourage such applicants by say 
ng that it will hurt the machine to try it; the roller may 
get soiled or scratched, etc., and they not only go away 
sorrowtfully, having really wanted to be tempted into buy 
ng a machine at last, but they leave the shop discour- 
aged, feeling that typewriters are not strong enough to 
stand real hard wear; that the slightest touch puts them 
out; that they really do not want so inefficient, so unsat 
isfactory a thing at all. Ten days later a general store 
makes the sale, because its salemen know their job. Type- 
writers have been sold between two dress lengths and a 
in blouse. The woman has decided to have it instead 
a fur, or her husband has decided to make last year’s 
topcoat “do” for the season, and supply a longfelt home 
instead. If he had called at a shop where nothing 
typewriters were sold, only to find it closed, as in 
capitals they keep government office hours, or that 
othing but a corps de ballet of gigglers was present to 
ttend to his needs, probably he would be without a ma- 
ne today [hat is not the worst from a selling point 
view. Having taken a prejudice against the make, 
hrough not being able to buy a small, traveling machine 
without much waste of time and patience, he feels a preju- 
dice against that particular machine. When his office wants 
tting out with machines he selects another make, with a 
re businesslike manager, and as his business increases 


flourishes, the tradition of taking one make rather than 


her continues [The first sale missed by the first shop 

s like the “nails on the horse’s shoe’ mathematical puzzle, 
first mistake squares itself, as time goes on, making 
zing total of lost sales, and that automatically. 
vpewriters are getting as common as walking-sticks 


pe toda Almost every commercial traveler car- 





in the hotel, another at some calm, quiet cafe where articles 
may be written, and another carefully locked up in the 
journalist’s clubroom or other place adjacent to parlia- 
ments or conference halls. Then for the really busy man 
it is always a good thing to have a reserve machine in 
case of accidents. Twice a pattern machine, that never 
gets out of order, that never goes wrong in spite of age and 
strenuous use had slipped from the straight path during 
the Geneva conference. Why—?—each time a spring broke. 
Was it the mountain air or a smart tap born of impatience 
and hurry? Anyhow, the atmosphere of conferences is not 
good for machines. 
” * * 

This matter of mixed sales might be unimportant, were 
it not for the fact that the countries of Europe are return- 
ing to the gold standard very fast; even Belgium is seek- 
ing to stabilize her exchange. If she succeeds, her cur- 
rency will soon be re-established and then is the chance 
for the American maker to plant his tip-top goods and 
send his best managers and salesmen to this country and 
others where similar monetary conditions prevail. Other- 
wise the advance gained by the typewriter from some 
depreciated exchange country, where labor was tem- 
porarily cheap as a result of the falling values, will be 
maintained. Indeed, they may crowd out the American 
make entirely, as it has much way to make up as a result 
of the long period of rocky exchange. The American car 
sells well in Europe. There are heavy import duties on 
it, as well as on type machines, but still it goes, as may 
be seen by simply watching the new shops opening up, 
everywhere, springing up like mushrooms. The steady pro- 
cession of American cars along the streets, too, is suffi- 
cient evidence of the popularity of American machinery 
in Europe. If the American type machine wants to take 
a back seat, not “to be in at the kill,” it. has only to sit 
still and look on, while other American goods take advan- 
tage of the new conditions arising immediately after the 
stabilization of the exchange, and occurring again just 
as soon as there is a general return to par. 

Besides these considerations, it is an open question 
whether there will be a trade boom in Europe, after the 
signing of the Security Pact. Some people expect it, others 
doubt of prosperity ever coming again in the Old World. 
As Europe usually gets American weather at a certain 
fixed interval required for that special variety tc cross the 
ocean, sO prosperous seasons in the States are usually fol- 
lowed by similar times in Europe, at a certain interval of 
time, and history will probably repeat itself on this occa- 
tion, too 

Austrian Distribition for Smith Premier. 

The Smith Premier typewriter is now being distributed 
in Austria by Gebruder Schwarzhuber, A-G, Liliengasse 1, 
Vienna. A special department has been organized for the 
tvpewriter sales; the Schwarzhuber firm is a dealer in 
general merchandise, established many years ago. 


Wahl Offices at London Moved. 

The Wahl Eversharp Company, Ltd., London, England, 
has moved from 108 Southampton row, W. C. 1, to 195-99 
Great Portland street, W. 1. 

Spanish Publications Combine. 

“El Trabajo Nacional,” the official organ of “El Fomento 
del Trabajo Nacional” (the development of national pro- 
tection), has absorbed the technical business publication 
alled “Exito” which since its inception has given particu- 
lar attention to modern problems of business organization, 
advertising, sales methods, accounting and like questions. 
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The publication had its beginning as “The Fomento” in 
1890, its intention being to publish a bulletin of cold facts 
and official decisions covering various questions of eco- 
nomic and social order. A little later the management of 
the paper, realizing the necessity of having an organ which 
should be the mouthpiece of vigorous activity in behalf of 
national production, started the weekly “El Economista,” 
which two years later changed its name to “El Trabajo 
Nacional.” This journal inaugurated vigorous campaigns 
in favor of the more rapid development of the productive 
capacity of Spain. During the course of the years, how- 
ever, the publication became a monthly and lost its editor- 
in-chief, Don Guillermo Graell, a forceful and convincing 
writer, who gave up his connection with the publication. 
The paper now appears under new management and will 
give a vigorous presentation of economic conditions, sys- 
tematized data, etc., with a view to advancing the interests 
of Spanish industry and upholding what is best in the 
modern life of the country. 

Barcelona Sales Conference of Burroughs Men. 

A five-day sales conference was held at Barcelena, Spain, 
by the staff of M. Calleja, representative in Spain of the 
Burroughs Adding Machine Company. Much of the time 
was spent in business sessions, where special attention was 
given to the application of Burroughs machines to individual 


lines of business. The last day was given over to recreation 





REPRESENTATIVES AT 
BARCELONA. 


CONVENTION OF BURROUGHS 


in the country, just outside Barcelona. Mr. Calleja stated 
that the “Burroughs Convencion Barcelona” 
nounced success and proved helpful both in inspiration and 


was a pro- 
the interchange of experiences. 
Heythekker Opens Office in Haarlem. 

Members of the office equipment fraternity in the United 
States and elsewhere will be interested in the announcement 
that F. W. Heythekker has opened an office at 24 Nieuwe 
Groenmarkt, Holland, will the 
Dutch East Indian colonies, the Straits Settlements, Japan 
and China, both importing and exporting. 

Mr. Heythekker said that the office furniture business 
and the trade in filing cabinets, etc., is still dull in Holland. 


Haarlem, and trade with 


Office appliances and supplies will, however, form part of 
the articles he is going to handle for export. He believes 
that the Locarno agreement opens new prospects for the 
world and for Europe especially and he is therefore more 
optimistic than he has been the last four years. 

Mr. Heythekker will have the assistance of a young busi- 
ness man who graduated from the same commercial school 
as himself and has worked in an export house in London 
for the last three years. In addition to this, this man has 


traveled in the Dutch East Indies, the Straits and Siam. 
Office Appliances extends its best wishes to Mr. Hey- 
thekker for his success in the new undertaking. 


Import of American Office Equipment into 
Germany. 


From Our Special Berlin Correspondent. 


OU' want to know something about the condition ot 
the German office equipment industry, but to my 
regret I cannot give you a report at this moment 
which would give you a clear understanding of the situa 
tion, as the necessary data are not completely hand and 
I must defer my full report to the end of this year, 1 
order to submit real facts 
However I can tell you today, that my report will not be 
favorable, as conditions have in course of the present yeat 
got worse, compared with the year 1924. 
What effect the introduction of the new tariff and re 
moval of the prohibition-acts for American office machinery 
and equipment have wrought already, may best be learned 


from the following: Though the entire trade in the type 


writer industry, as well as in all other industries, has 
shown all along a marked retarding tendency, this condi 
tion has grown worse since the existing prohibition-acts 
against import of American typewriters and office equip 


ment in general have been removed on October Ist. It 


must however be said, that the larger concerns of the in 


dustry have so far been saved from a crisis which runs 


like a red stream through the entire German economical life 


and German manufacturers have not even been forced to 


raise their prices. 
On the other hand, it must be understood, that 
typewriter hitherto 


(;:ermat 


manufacturers have not made any 
perceptible efforts or gone to any considerable expense to 
but 


erns 


develop and perfect their manufacturing methods, 
rather, with the exception of a few first class new con 
have neglected such development in respect of quality. 

Even in Germany it is finally not only a question of 
price to sell an article, as just in higher developed coun- 
tries, much stress is laid upon quality. German typewriter 
manufacturers believe their products to be first class, at the 
same time it is proved at every typewriting contest, that 
German products gain only a fraction of the capacities ob 
tained with American typewriters. 

The present tactics of German typewriter manufacturers 


will undoubtedly result in a decline in the development of 


the typewriter trade instead of an advancement. Sales of 
typewriters have gone back in Germany, partly of course 
due to economical conditions prevailing in the country 
but this state of affairs will grow worse in consequence of 
sharp foreign competition and it is time to take steps, 
which will counteract this evil, before foreign competition 
has conquered the market everywhere, the more so, as 
German manufacturers have so far been unable to do much 
in the way of protecting themselves against the invasiot 


of American products. 


The more an industry of a country is developed, the 
greater are the demands for quality and capacity and 
applies particularly to typewriters. 


German typewriter export trade has not made any prog 


ress within this vear, while American products show a1 
advancement of up to sometimes 25 per cent 

Conditions in the duplicator carbon paper and type 
writer ribbon market are somewhat similar and it is pointed 


out that like conditions prevail, since the import of Ameri 
the 


in these branches likewise not a question of price 


can products has been given free, more so, as it is 


but a 
question of quality. If it is a question of quality, the sen 
sible purchaser will not care, whether the product is of 
German or foreign origin, but will purchase quality, even 
at a higher price, irrespective of whether it is German or 
foreign production, a fact, which should be noted by Amer 


(Continued on Page 161) 
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Gardner Multiple Counter Direct Subtracting Ma- 
chine. 


The Gardner Calculating Company of Ebensburg, Penn 


sylvania, has production a new adding and listing ma- 
e which v be placed on the market about January 1 
Exhibited the first time at the National Business 








GARDNER CALCULATING MACHINE—A NEW PRODUCT 


Gardner 


New York City, the 


ated much interest because it incorporates several new and 


Show recently held in cre- 
distinctive improvements in adding machine construction 
The 


counter, 


designer of the Gardner has created a multiple 


direct subtracting machine, light of weight and 


requiring small desk space, yet having at the same time 
large figuring capacity. It has the standard full key 
board of the flexible or self-correcting type, having a list 
ing, printing and adding capacity of nine rows of figures, 
dollars An 


multiple 


or within one cent of ten million interesting 


novation found on this machine are the counters 


with direct subtraction from eifher the upper or lower 


counter or from both simultaneously. By the use of a spe 


cial control key it is possible to add in one counter and 


at the same time to subtract in the other. The features 


ike the machine very flexible and versatile 


Standard feature keys such as repeat, error, non-add, 
sub-total and total are also found on the Gardner, being 
placed along the right-hand side of the keyboard, thereby 
giving one hand control. In taking a total no extra or 


nk stroke is needed; simply depressing the total key and 


iting the handle will ount on the tape 


handle pull 


print the am 
The entire action of the machine including the 
easy and pleasing to the operator 


are some specific examples work to which the 


sets ot 


r is particularly adapted: It will carry tw 


giving individual totals of eacl 


of debit, total of credits and balance at one operation. 


ures at one time, gives 
It enables one to get any number of individual totals and 


omatically accumulates the grand total without relisting. 


t 


It lists bills and subtracts the discount, giving net amount 

the bill, and accumulates the net grand total of all bills. 
Payroll, general ledger and other accounting problems too 
umerous to mention are handled rapidly and efficiently on 
double 


Gardner, 


the Gardner ounter mechanism. 


known in the 


owing to the 


The designer, Clyde was well 


adding and calculating machine field, having been tech- 
nical expert for the Pike Adding Machine Company of 
Orange, New Jersey, prior to its purchase by the Bur- 
at which time Mr. Gardner was taken to Detroit, 
served for a number of years in the sales de- 
partment and also was a member of the inventions board 
of the 

The 


Ebensburg, 


roughs, 
where he 


Burroughs Company. 

Calculator is located in 
county seat of Cambria 
It is equipped with the most modern machinery 
and employs a force of men skilled in adding machine con- 
Otto Hoyer, formerly factory manager of the 
accounting division of the Remington-Wahl machines, is 
the factory manager, and Jos. R. Holliday, for a number 
of years associated with the Burroughs and more recently 
\llen Office Machines, Inc., of Philadelphia, is 
general sales Manager. 

opened in New York and Chicago 
around the first of the year, and other ones as rapidly as 
permit. 


factory of the Gardner 
Pennsylvania, the 


county 


struction. 


with the 


Agencies will be 


production will 
A Correspondence Filing Outfit. 

In Office Appliances for August, mention was made of 
the Standard package filing outfit made by the Oxford 
Filing Supply Company of Brooklyn, N. Y. We are now 
able to describe this outfit a little more in detail. 

Each package contains a complete correspondence filing 
outfit including the proper assortment of supplies for each 
The first things in the package 
are the alphabetic index guides. Behind each guide is a 
blue folder with an alphabetical tab the same as the guides. 


drawer of correspondence. 





OXFORD CORRESPONDENCE FILING OUT- 
FIT 
These guides and folders are to be placed in the drawer just 
as they Theoretically all filing of papers is done at 
first in the blue alphabetic folders which are for miscel- 
laneous correspondence. When five or more papers for 
any one name accumulate in the blue folder they are re- 
moved to an individual name folder which will be labeled 
on the tab for that name and filed behind the proper guide. 
The user, however, realizes that there are certain names 
which will require individual folders and so a box of one 


are. 
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hundred is supplied for each drawer. For any large 
volume of correspondence or papers under one name the 
bulk correspondence folder is used. 

These packages come in one, two and four drawer outfits. 
Prices and further information can be had by writing to 
the Oxford Filing Supply Company, 382 Jefferson street, 
Brooklyn, N. Y. 


New Bookkeeping System. 

William Monblatt, publisher, 416 South Wells street, Chi- 
cago, is offering the Simplex System of Faultless Book- 
keeping, for which a number of good points are claimed. 
According to the publisher the system records all details 
on a single page; entire bookkeeping is accomplished with 
one book, which includes indexed ledger for almost 500 
accounts; complete income tax record; can be started any 
time of the year; recapitulation sheets for inventory, finan- 
cial statement, balance sheet, insurance and policy record; 
and a complete record for twelve months covering every 
detail of the business. The system combines ledger, cash 
book, day book and purchase book all in one. It is 
intended to cover four years, at a total cost of $15. The 
system is loose leaf on high-grade ledger paper and it is 





MONBLATT’'S SIMPLEX BOOKKEEPING SYSTEM. 


stated that no bookkeeping experience is necessary to use 
it and that the system will pay for itself in a month's time. 
Those interested in further details should address the pub- 
lisher direct. 

A Clever Filing Device. 

A simple but interesting little filing device is that manu- 
factured by E. H. Penning of Spencer, Ia., who calls it the 
E-Z Way filing envelope. The E-Z filing envelope does 
not require a compressing force to hold the contents up- 
right. The various papers rest freely in their proper posi- 
tion. Filing folders open and close automatically and the 
compressor is moved only occasionally when the contents 


increase sufficiently to require more room. 


European Paper Fastener. 
The National Loose Leaf Company, Ltd., 27-29 Cursitor 
street, London, E. C. 4, England, manufactures the 
“Crympit” machine. This fastens papers together, secur 


ing up to eight sheets of paper of medium thickness 
out the use of wires, pins, thread, glue or past The 
device consists of two knurled rolls, with a crank 

ing them. A suitable base is provided, and als s 
clamp for fastening the “Crympit” machin bl 
desk. The papers are run through the rolls ng any 
desired margin and are gripped. Paper of n} 
length can be fastened. 


New Van Dorn Corner Filler 
Van Dorn announces a new corner-filler uss 
ners are arranged in L-shape, with files facing 
file is rigidly braced at sides and bottom, insuring strengt! 
and durability. 





VAN DORN FILE) DESIGNED AS CORNER FII 


This recent addition to the Van Dorn line 


adaptability of counter height units for partit 
otheces 
Dimensions are: Outside, 27 1/16 inches 


1 


in front, 41% inches high, 27 1/16 inches dee] 
A New Stencil. 

The Dixie Manufacturing Company of Chicag thoug! 
an old established concern, is a newcomer in the stenc¢ 
field. They announce a new stencil which they ha ame 
“Dri-type,” which is said to be much more et 
wet stencils. 

These stencils, the company states, will 


through dealers. 





THE COLORGRAPH 4 New Pencil Carr ng two Colors f L 
or Two Degrees of Hardness It is Made by Frank Furedy Con 
Inc.. 250 West Fiftv-seventh Street, New York, N. ¥ 3 


Appeared 


Page 207 of the November Issue 
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HEINN “SPEEDEX’ 


Handsome Catalogue Binder of Moderate Price. 
The Heinn Company, 348-54 Florida street, Milwaukee, 
Wis., 


catalogues. 


has developed the “Speedex” loose leaf binder for 
This 
removing catalogue 


speedy operation in 


The 
fiber, which makes an impressive appear- 


was designed for 


adding and sheets covers are 
made of durable 
ance. Withal, the price is moderate, bringing the cost of 
binders down to a level which permits the smaller manu- 
facturing and jobbing organization +to issue its catalogues in 
loose leaf form, with accompanying economies in produc 
tion, and assurance that users will insert and revise sheets 
as distributed 

The “Speedex” is made to accommodate sheet sizes 
11x8%, 1054x834, 1054x8%. The standard capacity is one- 
half inch; additional capacity is obtainable at slight advance 
After the 


placed on the posts, a pivoted bar swings into place, hold 


The binding device is simple. sheets have been 
ing the sheets securely. 
The Heinn 


r, furnishing them plain, printed in one or more colors, 


Company manufactures these binders to 


r embossed as 


ré quired. 


A New Collapsible Storage File. 


The Strayer Coin Bag Company of New Brightor 
Penna., have added to their line an Easy-Snap double fold 
collapsible storage file. This is made stronger than usual 

h a double fold both at top and bottom. The cover at 
the top has at either corner two buttons. A slight push of 
the thumb of each hand on the black buttons closes the lid 





FIBER LOOSE LEAF BINDER 


checks and drafts, pass books, statements, ledger sheets, 
correspondence, record cards, vouchers, important docu- 
ments, telegrams, invoices, bills of lading, etc. 

The Easy-Snap is made of first-class materials and will 
last indefinitely. The line is made in several different 
dimensions, a full list of which with prices, quantity prices, 
etc., will be cheerfully supplied by the Strayer Coin Bag 
Company. 

Some Interesting New Folders, 

In a recent issue of Office Appliances we made mention 

of eight new folders which have been put on the market 


by Russell Ernest Baum, 615 Chestnut street, Philadelphia. 





| 


MODEL 289 BAUM FOLDER, 19X25. 

19x25 and fold’four, six, eight, twelve, 
twenty-four, twenty-eight and 
thirty-two pages in one operation. 

made of the finest materials by 
expert in the art. These folders are 


These folders are 


sixteen, eighteen, twenty, 
[These machines are 


1 ] 
special workmen 


ide to fill the demand for a simple, versatile folder to 
handle the basic size of paper which is 19x25 inches. The 
machir s sturdy and accurate. Mr. Baum has sent out 
1 broadside in w he illustrates the wide range of folds 
1 le by t e simple 19x25 folders. 


“The Electro Universal” Display Turn Table. 
lr vy Salesman Company, 46 Cornhill, 
illuminated turn- 


7 ; 
The Electric Wind 


Bosto1 Mass., has brought out a 


new 


table for display purposes. “The Electro Universal” is a 
grade model, finished in mahogany, with an eighteen- 

1 by a specially built universal motor. 

It is « s ned, portable, and but one cord is 
tired to sup} irrent for both lights and electri¢ 


Any display 


gs into any lamp socket. 
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can be lighted—Christmas trees revolve with lights on the 
branches. Innumerable displays of beauty and attractive- 
ness are arranged easily. The company also manufactures 
revolving display stands without the electric lighting 
feature, which are sold through jobbers or direct by mail. 
Deferred payments are allowed to retailers who desire 
them. 


Corona “Four” Now Has Variable Line Spacer. 

The Corona Typewriter Company, Inc., has recently 
added a variable line spacer to its four bank model. This 
feature, while quite usual on standard office machines, has 
never before been adapted to a portable. The Corona 
variable spacer operates through the left platen knob, which 
is merely pulled out, turned until the desired line is 
reached, and then pushed in again. 

A device of this sort not only permits of starting the line 
spacing at any point on the paper—filling in blanks on a 
printed form, and writing on ruled lines—but has the added 
advantage of utilizing the entire surface of the platen— 
thus increasing its life and eliminating the pitting that 
occurs when the type strikes always in the same place. 


A New Art Steel File. 

The Art Steel Company, Inc., of New York, N. Y., has 
perfected a new steei file for personal needs. It is made of 
high-grade steel, substantially built and equipped with an 
easy-working piano hinge, a good lock and an automatic 
snap fastener. It has a sliding front which makes for easy 
reading, finding, and reading data without removing papers. 
The index guides are securely held down by a rod to keep 





THE ART STEEL “IDEAL” FILE 


them from pulling out with papers or cards. The file has 
rubber feet and is finished in olive green. 

Burroughs Machine Speeds Up Payroll Work. 

The Burroughs Adding Machine Company, Detroit, Mich., 
has announced one of the latest developments in the field 
of railroad office equipment. This device finds application 
in other fields, also, where large numbers of checks are 
issued. In one operation this machine will write the in- 
dividual pay check, pay check stub, payroll and individual 
pay record card. This is done at a high rate of speed. An 
average operator can turn out 150 checks an hour, the 
machine printing the stub, pay record card and payroll 
record automatically. In cases where the machine is not 
required to fill in all the record forms, an output of as 
many as 400 checks an hour is possible. 


The speed with which checks are writte: 
is made possible by a special carriage espe 
for payroll work. This carriage permits th: 
removal of checks and individual record cards 
payroll record itself remains in the machin 
record receives a carbon impression of the fig 
on the pay check stub. The record card 
are aligned automatically in the machin 
pletion of the operation the carriage autor 
the payroll sheet up one line and returns 
printing the next pay record card. 

Simplicity is obtained by making the ope: 
automatic. The operator uses the keyboard 
complete each check and to print one complet: 
The rest of the operation is done automa 
machine. Names, addresses and similar mate: 
are filled in by an addressing machine previous 
into the payroll machine 

Several safeguards and checks on accuracy 


automat cally by this machine. When the 





BURROUGHS PAYROLL MACHINE FOR RAILR 


printed the machine automatically impresses 
dollar space if the amount is less than one dollar 
extra dollar marks when the amount is less tl 
If there are no cents or deductions to be made 
printed automatically to facilitate rechecking 
check is written the machine brings the nam« 
employee just above the line finder automati 
operator can check it with the record card 
check 

While the machine is printing pay checks 
matically totaling the amounts of the six col 
payroll sheet. These amounts are printed 
pressing the total keys in two positions. The 
of these totals proves the work. 

Burroughs payroll! machines can be used 
facility for making out the dividend list, and as 


automatically fill in the majority of the dividend 


In this case the machine writes the dividend list 


the checks of five-figure amounts or less at the 


On the very small percentage of dividend checks 


figures, the amounts would be filled in separate 
cases the new payroll machine handles the w 
of speed hitherto unknown. 
“Velopost” Envelope Sealer. 
Fabrik Stolzenberz, Markgraffenstrasse 76 
S. W. 68, Germany, manufactures the “Velopost 


sealer. This machine handles mixed sizes 


and is arranged for hand or electric motor operat 


water is employed to dampen the gummed flay 
is done instantly. The machine is guarante 


years 


ADS 





4 
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Page 
William I. Halsey. 
Among the men who do more than 
ne thing well, William I. Halsey is 


titled to a place 


c 


} sterbrook 


npany at 





is the 


in the leading ranks 


Halsey is first a sales executive 
New York manager of the 

Steel Pen Manufacturing 

99 John street and has 


een with the Esterbrook ( ompany tor 
rty-five years but during much of 

is time Mr. Halsey has ridden a 
bby which he has kept rather to him 

st so that the nature of his other in 
te st was until recently to a large ex 
ent unknow! Mr. Halsey has had a 
all farm with a summer home in 
Bridgehampt ong Island, sinc. 





I HALSEY ON THE LEFT, WITH 
tIEND ATT ED IN HIS “BACK 
ATUT STUME 
st ites or twe 
e | put g in his le 
5 gardener. Mr. and 
Halsey th their daughter reside 
da om May to Oct 
€a e rest of the \ 
spe k] I 
oO \ugust this 
ere ver and vege 
I £ pton, Long Is 
H peted with s é 
S d lhe judges awarded 
c st prize ( 
S¢ ‘ ind one ] 
thir The blue | 
tw I . eck squas 
young rhul 
S S ] sed April 
it } sey brought his 
e for \ugust show Tr} 
« s varded fe S1X 
les including white onior 
carrot 1 beans, cucumbers 
een « Mr. Halsey this year 
our barrels of Baldwin apple 
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from one of his trees, establishing a 


record in 


his community 


It is reported that Mr. Halsey, when 
he is not employing his leisure garden 


ing, employs it in fishing, in which he 


is also an acknowledged expert. He 
has also the distinction of being Bridge 
hampton’s only commuter. He is well 
Brooklyn, especially in the 
| 


cnurch., 


known in 


Claston Avenue Presbyteriai 


Mayor Bauer of Lynn. 
Members of the 


equipment 


commercial 


Stationery 


and office fraternity will be 


interested and pleased to learn that Ralph 
National 


Wutht- 


S. Bauer, twice president of the 
Association ot ()thice 
ters and Mar u 


tationers, 
facturers, has 


Mass . | \ a 


emphatic endorsement of the 


beet elected 


mayor of Lynn, majority 
whi h 1s al 
which he stands and a tes 


principles tor 


timony of the admiration and affection of 
his fellow citizens. It is stated that Mr 
Bauer won by the large st vote ever cast 
nal election His opponent was 
I ] \ P i 

la suet Sa native Pr nce 
town M zo il d will he 1 tty I it y its 
Id on Ja 1 next. From the Bost 
Latin scl he went in 1885 to Alire 
Universit 4 Alfred, N \ wher he 
completed a preparatory course, going 
thence to the Bostor University law 
school, w he graduates 1889 witl 
the devt Bachelor { Law During 
his sche | iVvs he helped 1 pa ] S wi 
vay b g papers, driving elivery 
vag rtorming any vor 
that came hand 

Ut g ni law ¢ I ned 
the « department the Bos 

H remaining t ( 

it< é . 1 ide ss t 

1 I i iger,T tl Né 
\ kk He ’ vhich po ; ‘ 

‘ r < it ore 
( ca g Pp t } 0 o t 

e ( g erald in the sa i 

S ex wit! tne Ll i ane 
T gl i ill t st 
ant ge | manager e § | 
Star, w remained until 18 he 
| ‘ il variet | 
lass \ ; late ' ! 
irg i di ra articl ( 

t | eT In the 1! rn 
pene it 172 Essex Ss ! 
\f- tores hav of f 

ind additi 
f et ave he ‘ 

Mr rst committe ( 

t! Nat il Associat 

i al the blank book comm tte 
le retains otnice under 1dmir 
trat suditor unc 
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istrations; member of the catalogue com- 
mittee for three years and third vice- 
president for two years prior to his elec- 
tion to the presidency. 

During his first year in Lynn, Mr. 
Bauer was made chairman of the com- 
mittee on municipal improvements of the 
Lynn Board of Trade. He then became 
chairman of the citizens’ committee ad- 
vocating the purchase of the entire ocean 
iront of Lynn by the Commonwealth of 
\lassachusetts to make it an open boule- 
This project was carried through 
For six years Mayor Bauer 
was president of the Lynn Board of 
lrade and was at the head of the move- 
ment which founded the Essex County 
Associated Boards of Trade, serving as 


vard. 
successfully. 





MAYOR R. 8S. BAUER. 


president thereof. In 1917-18 he was 
president of the Boston Stationers Asso- 
He was vice-president of the 
Massachusetts Board of Trade for two 
movement con- 
Board of Trade, 
Lynn Merchants Association and Lynn 
Manufacturers’ Association into the Lynn 


ation. 


ears and headed the 


olidating the Lynn 
Chamber of Commerce, which organiza- 

n he served for two years as president. 
tie was a member of the Massachusetts 
Constitutional Mr. 
Lauer is a member of the Boston Cham- 
er of Commerce and many clubs and 
Both Mr. and Mrs. Bauer are 
ittendants at all National conventions of 
tationers and both are workers who are 
appear. 


convention. 


cietics. 


ays welcome wherever they 
has done well. 


Another Stationer Mayor. 

lower, who is with the J. R. 
New Haven, Conn., 
Republican, was victorious over John J. 


John B. 
Rembert Company, 


lane, Democrat, in the election for mayor 

Mr. Tower, who is a widely 

known stationer of New Haven, headed a 

Republican landslide and goes into office 
the crest of a big vote. 


that city. 
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New Aid to Loose Leaf 


Index to Loose Leaf Forms. 


(Copyrighted, 


Note.—This is the sixth and last installment of a complete index to loose leaf forms made by manufacturers who 


their goods through retail stationers. 
manufacturers are finding this list of remarkable value. 


i iat ai —l1 x 8%4—Rect. Punch. 
—14 x 8%—Rect. Punch. 
—16 xl0%—Rect. Punch. 
—18 xl1%—Rect. Punch. 
rd wédewaes ss —ll1 x 8%—Rect. Punch. 
14 x 8%—Rect. Punch. 
can dae RO60O—18 x11%—Rect. Punch. 
Stationers— 
§$2418-S3718—18 x1l11%—Rect. Punch. 
$2416-S3716—16 x10%—Rect. Punch. 
ll x 84— 
14 x 8Y4— 
he cesd si 470—10%4x 9 —6” C. C.—2 slots 5/16” 
dia. 
471—1044x 9 —6” C. C.—2 slots 5/16” 
dia. 
Money Receipts— 
Lefax .........221— 64x 34—D 
Monthly Reports— 
Leta® *...spe. 2. « 45— 6%4x 34%—D 
203— 63%4x 334—D 
—— Sales Record— 
ES sh seaees $552—11 x 84—K 
$5524%—11 x 8%4—G 
ere SS3— 94x11%—S 
Bw Benet cance C177—11 x14 —yY 
C253—11 x 8%4—K 
Monthly Statement. Sce Balance Sheets. 
Monthly Statement Systems. See Duplicate Statement 
Systems. 
Monthly Summary— 
Deluxe ... . 983— 91%4x11%—S 


See Time Sheets. 


Monthly Time Records. 
Loans and Mortgages. 


Mortgage and Loan. See 
Motor Data. See Equipment Records. 
Mounting Sheets— 


EE” Ka cheas P48—11 x 8%4—K 

ee st eeek es 701ISB—11 x 84—K 

702SB—12 x 914—K 
ee: 103— 634x 334—D (Brown, Light) 
104— 634x 334—D (Brown, Heavy) 

Pere RRSO—1] =x 81%4—K 

Music Staff— 
BME Ackduadas 210— 634x 33%4—D 


Newspaper Clippings— 
Note Tickler. See Bank Records. 


Bills Receivable Record. See Note Registers. 
Note Registers— 
SID cts dere ated 164— &8'%4xll —R 
165— 8%4xll —R 
REND oa ciel AR— 914x1174 —S 
AP— 94x11%%—S 
P14—11 x 84—K 
rere ee Ci5—11 x 8%4—K 
C92— 8%4xll —I 
C93— 84%xll —I 
Se cas ckaaas 262— 634x 33%—D 
| RSE RR1II—11 x 8%4—K 
7016— 84x11 —J 
7017— 84x11 —I 
a 1232— 9Y44x1l17%—S 
1253— 914x1174—S 
Oil Well Records— 
ee 164— 634x 334—D 


Operating Statements. See Profit and Loss. 


Order Blanks, Purchase— 


wa ‘scael W512D— 6 x 9%4—Dup 
W512T— 6 x 9%—Trip 
B&P ...S1516— 6 x 9%4—W 
Cesco ..--42—7 x8 —PF2 
42A— 6 x 94—PFI1 
12B— 6 x 9%4—PFI 
Deluxe SO12— 6 x 9%4—N (Dup) 
SO13— 6 x 9%4—N (Trip) 
I-P ......--..CllI— 6 x 9%—W (Dup) 
Lefax .........249— 6%x 3%—D 
Moore .........200— 5 x 8 —Pat. Punch (Dup) 


1925, by The 


All who 


Sales 


Office Appliance Company.) 
sell 
Refer to first installment in July number for key to punchings. Both stationers and 
sell loose leaf are invited to use it in their daily work 
ree 13— 5 x8 —PF4 
gg PP ee 7102— 6 x 91%4—V 
7102A— 6 x 9%—V 
Wet sock ewes 450— 6 x 94—W (Dup) 
450%— 6 x 9%4—W (Trip) 
Order Blanks, Sales— 
AGCO 2.0 W3120— 6 x 9Y%4—N 
W312D— 6 x 94—N 
W312T— 6 x 9%4—N 
W3260— 8%4xll —O 
W326D— 8%xll —O 
W326T— 8%xll O 
American Pad and Paper— 
2590— 6 x 94—N 
2600— 8%xll —O 
B&P .-9827/30— 3 x5 —A 
$29/30— 31%4x 6 —A 
63513 8i%4s11 —O 
$151314— 8Y4xl1l Unpunched 
$1514— 84%xll —O 
$1514%4— 8%xll -Unpunched 
$1515— 6 x 9! ,—N 
S1515%4— 6 x 9%4—U npunched 
eee 16B— 6 x 9Y%—N 
1464D— 6 x 9%4—O 
16AP— 81%4xl1l —O 
Deluxe ......SO61— 6 x GI14Z—N 
SO62— 6 x 914—N 
SO63— 6 x 9I14—N 
SO51— 84x11 —O 
SO52— 8%4x11 —O 
SO53— 8%xll —O 
ee ae ..-C26— 6 x 914—N 
C27— 8%xll —O 
Lefax .249— 6%x 3%—D 
Mohler ......... 42—5 x8 —PF4 
MEGOTE 2. cccncc 130— 5 x 8 —Moore Pat. Punch 
INGE wsssaoces 7104— 81%4x1l1 —O 
7104A— 814x11 —O 
7104R— 8%xll —O 
P&M ba O00 08 44 6020— 84xll —f© 
Stationers— 6 x 9I14—N 
§ 8Y%xll —O 
oo ere 455— 6 x 9Y4—N 
4554— 6 x 94—N 
455144— 6 x 914—N 
456— 8'%4xll —O 
456'4- 8'4x1l —) 
$5642— 82x11 —O 
Order Registers— 
MGCO scouees B2632— 914x117%—S 
Cesco ....-. . 14—14x 84%4—PF3 
Deluxe ....... OR— 9UxlITR—S 
5 gare: C139—16 =x10%—Z3 
Tatum .......1255— 9144xl17%—S 
Overcharge Claim Blanks. (Ireight) 
American Pad and Paper— 
2670— 14x11 2) 
Package Receipts. See Delivery Receipt 
Payroll Records. See Time Sheets. 
Perpetual Diary. See Diary. 
Perpetual Equipment Inventory. See Equipn Re S 
Perpetual Inventory. See Stock Records 
Petty Cash Records— 
eee eee B959—14 x12 | 
B2132 ‘to x1l S 
vo. eae oe LI—12 4x13 RH—T 
109—11 x14 I 
EPETUME 6... cca C8—1334x12 -U 
C38—11 xl4 —yY 
PC— 914x11%—S 
SO6— 4 x6 —Pad (\ 
I-P ...........C1I9Q— 9%x11%—S 
C34— &%4xll I 
C264—11 xl4 —Y 
Nat'l ..4072CF—11 xl4 —T 
7106— 3 x5 —Pad (\ ers 





5 >I] 


ind 





Gee 


Tatum .........985—l1l xl4 —T and Y 
1251— 914x1l1%—S 
Petty Cash Vouchers— 


OS \l— 4 x6 —Padded 
Amer. Pad and 
Paper ......2685— 3 x5 —Padded 
2690— 3 x § Padded 
Cesco .........112— 4 x6 —Padded 
Deluxe ...906— 4 x6 —Padded 
Natl ........./106— 3 x5 —Padded 
Tatum . 1259— 4 x6 —Padded 


Phone Index. See Telephone Number Register 
Photo Mounts— 
Lefax .........103— 63%4x 3%—D 
104— 634x 334—D 
Physical Record— 
vl ae wee Lo 634x 3%—D 


PHYSICIANS’ RECORDS. 


Case Records— 


Cesco 
Deluxe ........P15—l1]l x 84—K 
Heinn .. 16— 7%x10%—5” C. C.—2 slots 5/16- 
j-P .... P47 74x 44—I 
Mohler .. ote § 6 G PF4 
Moore— 5 x8 Moore Pat. Punch 
Natt .... .RR3I—11 x 8! K 
Clinical Recoras— 
American Pad and Paper— 
2650— 914x12 Padded 
Deluxe os Pl6—11 x 84—K 
[-P ;. C201—11 x 8%4—K 
i ae RR32—11 x 84—K 
Daily Service Records— 
I-P ... .. P56— 91%4x11KR—S 
Handbook— 
Lefax- 634x 33%4—D (“Obstetrics’ Hand- 
book’”’) 


Ledger Forms— 
Adco . ... W621 


2x1l0% xX 


/ 
W 2019— my pert. Prong Punch 
B&P .. L49091%4— 714x103 x 
1.49015%— 914x117 
Cesco : 22— 714x103 R 
Deluxe ‘PL—7 x103% R 
P17— 7%x 44—I 
Heinn .. ...16— 734x10K%—S” C. 2 s 5/16 
I P ese P55— 74x 4\4- -| 
P205— 9Y4,xl1ll% S 
Mohler ee d—5 x 8 PF4 
Moore $0 .140— 5 x8 Pat. Punch 
a ¢ RR30 74x 4% I 
7018PL— 74%xl0%—R 
P&M Ideal—_ 6 x 9YZ— 
Ideal— 6 1 xill - 
714x1l0%—R 
Tatum 977— 714x10%—R 


Plat Sheets. See Real Estate Listing Forms 
Policy Records. See Insurance Record 
Postage Stamp Sheets— 


Raia .183— 63x 334—D 
Prescriptions, Physicians’—- 
Lefax ecoecece 188— O44x 3% D 


Price Book Sheets— 
Amer. Pad and 


Paper All Ring Book Sizes 
Adco All Ring Book Sizes 
B&P All Ring Book Sizes 
(_esco- All Ring Book Sizes 
Deluxe All Ring Book Sizes 
Heinn All Ring Book Sizes 
[-P— All Ring Book Sizes 
Nat’l— All Ring Book Sizes 
McM— All Ring Book Sizes 
Stationers All Ring Book Sizes 
Trussell All Ring Book Sizes 

Price List Sheets— 
Moore weootda—=5 x & Pat. Punch 


Private Ledger. See Ledger Sheets 
Production Costs. See Cost Records 
Profit and Loss Statement— 


Deluxe ... . SS6— 914x11%—S 

C23— 914%4x1l1K%—S 
[I-P .. C24— 914x117 S 
ll 1277—11 x14 T and Y 


Progress and Work Sheets— 
Lefax .. 195— 634x 3%—D 
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Proof Sheets for + Drop Platen Machines— 


pO l1l—11 xll%—7” C. C.—%” round 
yt ty xl6%—7” C. C—H%” round 

Deluxe .......5130—11 xl1%—7” C, C—j4” round 
5131—11 xl6%—7” C. C—}%” round 

Nat'l .........8724—11 xll1%—7” C. C—j%” round 
8725—11 xl6%—7” C. C—%” round 

Stationers — ll xll%—7” C. C—H%” round 
ll xl6%4—7” C. C—y” round 

ll x24%—7” C. C.—” round 

Tatum ....EFP130—11 x11%4—7” C. C—}%” round 
EFP131—11 xl6%—7” C. C—” round 


Property Tax Records— 


I-P ..........C272— 9144xllKR—S 

Prospective Customers— 
Mohler .........co—5 x8 —PF4 
Moore .........104@—5 x8 —Pat. Punch 

Public Record Books. See also Minute and Record Books. 
X-L-All— 18 xl1l1%—Rect. or Round Punch 

16 xl0%—Rect. or Round Punch 

ere PR11—13%x164%—U 


PR12—1334x16%4,—U 
PR14—1334x16%—U 
H&McC— Graves Tabular Key Index 
Index to Grantors of Deeds 
Publishers’ Subscription List— 


A Pee 0— 5 x8 —PF4 
Moore ...... .-.217— 5 x 8 —Moore Pat. 
Purchases—Distribution of— 
Deluxe..C6, C7, C9—1334x12 —U 
I-P eer C21 94xl11l%—S 
C148, C149—11 xl4 —Y 
Tatum ........984—l1 xl4 —T and Y 


1273— 9%xllK—S 

Purchase Journal. See Invoices Payable. 
Purchase ns, 

Deluxe ........C28— 9%4xllK%—S 

Tatum .. ...1281— 9%xl1K%—S 
Purchase Orders. See Order Blanks. 
Purchase Requisitions. See Requisitions. 
Purchase and Stock Records. See Stock Records. 
Purchases, Record of— 


Adco .. W1215— 34x 7%—Prong Punch 
te 1273— 9%4xllKR—S 
Quotation Records— 
I-P ..........-C71— 51%4x 8%4—N 
Lefax ‘i .148— ~ OM4x 3%4—D 
Mohler ..... 43 5 x 8 —PF4 
MOOFe 2.55050 0c8ke x 8 —Pat. Punch 


3111— 3 x 6%—Pat. Punch 
Radio Handbooks— 
Lefax— 6%4x 334—D (Handbook of Broad- 
casting Stations) 
634x 334—D (Lefax Radio Hand- 
book) 
Log Records— 
ee See or 7144x 44%—I 
C258—11 x 81%4—K 
Lefax . : 336— 6% x 334—D 
Raw Material Record. See Stock Records. 
Radio Log Outfit—6 Forms 
Real Estate Abstracts. See Abstract Records. 
Real Estate Cash Journal— 


CescO ...%° , 16] —]] x14 —T 

ken ce ....Cl164—11 x14 —Y 

Tatum ....-1289—11 xl4 —T 
Real Estate Investments— 

I-P .C273— 94x1l1KR—S 

Trussell .......603— 64x 3%—D 


803— 84x S4—F 


REAL ESTATE LISTING FORMS. 


—— 

Moc 218— 5 x 8 —Pat. Punch. 
Destenes Blocks and Flats— 

Deluxe ........P23— 634x 3%—I 

* = .- C68— 634x 34—I 

C42— 84x 5Y4—I 

Mohler teow etiam 5 x 8 —PPRS 

Moore eee 2185 x8 —Pat. Punch. 

Nat'l ........R R20— 64x 3%—I 

Stationers .....R11— 6% x 3%—D or I 
Business Investments— 

Deluxe ........P24— 6%x 3%4—I 

| P .C58 -—— O044x 3%4—I 


C44— 84x 5Y4—I 
Continued on Page 40.) 
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Suggestions on Educating Office Furniture 
Salesmen. 

Practical Hints Gleaned from Address by Promi- 

nent Dealer at the First Annual Dealers’ 

Conference of The Leopold Desk Company, 

Burlington, Ia., in September.—With Acknowl- 

edgements to the “Leopold News.” 

NE OF THE leading addresses at the Leopold con- 
vention was that on “Sales Organization” by T. F. 
Peirce, president of the Pacific Desk Company, Los 


Angeles. Parts of this address were outlined in the report 
of the convention a few months ago. We here take the 
liberty, however, of quoting verbatim certain passages 


which were not previously emphasized, but which carry a 
valuable message to all dealers in office furniture. 

“I have always maintained that the handling of specialty 
salesmen,” said Mr. Peirce, “was an entirely different prob- 
lem than handling almost any other class of skilled work- 
ers. I know of none that reflect our attitudes, our moods, 
more quickly than the office furniture salesman. I know 
of none that can be pepped up as quickly and by the same 
token, be broken so fast. To those of you who have never 
carried a catalogue or pulled door knobs, I am of the 
impression that you will never understand, but to those of 
you who have had the experience I am sure that you have 
the greatest charity, and the more leniency towards the 
boys who do this work. We should try to build up, never 
No man whose pride is injured or spirit 
The only real 


to tear down. 
broken, can possibly sell our merchandise. 
hard bawling out we ever give is in the form of a check 
and with the best wishes for the salesman’s success in a 
new position. 

“Not so long ago, a prominent office furniture dealer in a 
moment of weariness, wondered why his sales force did not 
have the high principles that he would like to see in them. 
There was an ever-present tendency on their part to slip 
things over on him, to claim credit for orders that were 
not theirs, in fact a decided tendency towards a weak 
moral fibre. | with this 
although the answer was very clear and plain, and I am 


going to tell you what I could not tell him, that the fault 


could only sympathize man, 


was entirely his. 

“Down in Brockton, Mass., in the Walkover shoe fac- 
tories, there is a sign that is quite conspicuous: 
that will steal for us, will steal from us.’ 
your salesmen on a barter and trade basis, to get $70 if they 
can for a No. 1360 and that not being possible, to take $60, 
and with a still further reservation that rather than see 
somebody else get it they can take $55, you are not honest 
with yourselves. 
a high moral plane and you are not building up your em- 
ployees, but on the other hand you are destroying what 
natural moral caliber and character they may have. For 
many years, the Pacific Desk Company tried to sell them- 


‘Any man 
When you send 


You are not operating your business on 





} ‘ ‘ 


honest to get what 


idea that it was perfectly 


selves the 
they could for their merchandise and then gave it up as 


a rank failure. Today we operate as a one-price house 


No salesman or executive can alter the price of any num 


ber or any deal. Bill Jones pays just as much as Tom 
Smith and Bill Brown does not buy for a penny less. Since 
this stand has been taken, the business morale of the fifty 


two employees of the company I represent have increased 


not only noticeably, but immensely. Gone are the days 


of the salesman rushing frantically around the floor to find 
out who waited on this man and what discount was made 
Gone are the days of the quick dash into a door 
sold net 


Our 


to him, 
way to avoid meeting the fellow to whom you 
while his friend had bought at twenty 
They 


per cent off. 
boys look everybody in the eye. are playing the 


game on the square. Now | am sure that that is the way 
you play the game and it is always well to remember that 
the reflections of our 


that 


the faults we see in others are but 


selves and that no institution is so small or so big 


they can deviate even the hairsbreadth away from the 


clean-cut line of business principles and bi ethics 


Isiness 
without having it reflect back on them through the actions 
of those employed by them. 

“The thought never comes to me—what is wrong with 
the sales force, but the answering thought comes—what is 
wrong me? If will look at it that 


point, I believe that many of your problems of handling 


with you from stand 


salesmen will soon be a thing of the past 
Educational. 
“IT have never known of a single case of an honest worker 


who knew his business that did not make good, but I ask 


how your office furniture salesmen really 
their We have all 


the slippery tongued, smooth talking 


you many of 


knew business ? had experience with 
salesman who, when 


he worked, could go out and get the business and we have 
ler 


‘) 


had our sufficient quota of grief with smooth tongued, s 
pery boys. The policy of the Pacific Desk Company is to 
stay entirely removed from this class of men, and in its 
stead to take honest, sincere, loyal workers who may lack 
the gift of gab, who may lack some of the smoothness of 
take these 


thoroughly before we send them out as 


the clever fellows, to fellows and educate them 


salesmen In our 
fourteen years’ experience we have never had a failure so 


long as this policy was carried out. Personally we would 


much prefer to take a man who had never been in the office 
furniture business and make a salesman out of him, than to 
hire an experienced man, for we believe a loyal, honest 
worker, properly educated, will at the end of a certai: 
specified period show more business and more satisfactory 


business than the sensational artist who puts over a fast 


one now and then. We draw for our men as much as we 


can, upon the universities, selling them the idea of where 


they can be five years from now. For illustration, let us 
take the case of Blank, who recently visited this factory 
Blank graduated from the University of California, receiv 


ing his degree. Like many others who have obtained theit 
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degree in a certain line of work at the University, he dis- 
covered the field was not as rosy as he had thought, and 
turning to something else with a brighter future, this man 
came to us with an idea of learning this business. We sent 
him to the warehouse for three months to work with the 
stripping crew unpacking and uncrating. From there he 
went to the finishing room where he scrubbed and pol- 
ished, learned to adjust locking mechanisms, burn in dutch 
man, take off packing marks, etc. From the finishing room 
he went to the shipping room, working with the shipping 
crew and also on the delivery trucks. From there he 
attached himself to a service man, as an assistant and 
learned many of the little tricks that are so necessary to a 
service man. We then brought him on the floor where he 
kept busy with a dust cloth, always within ear-shot of a 
salesman working with a prospective customer, and when 
business was good and all other salesmen were busy, he 
would try his hand at waiting on customers. After a 
month or two of doing this, he became the office dog, 
where by close observation he learned the necessity of de 
tail and accuracy, absorbed some of the problems of the 
collection department and the necessity of pleasant credit 
relationships, etc. By this time he was very nearly ready. 
In fact, in his own mind he was fully and thoroughly 
equipped to go outside, but before he could do this he 
still had a month to serve at our second-hand store, where 
he became conversant with other lines of office furniture, 
with trade-in values and the many ways that the second 
hand store can be of benefit and value to the outside sales- 
man. He was then ready to go out and learn the principal 
lessons of office furniture salesmanship. He has been out 
side now about fifteen months and during that fifteen 
months he has never made a sensational sale He has 
never set the river on fire, or created a riot, but on the 
other hand his sales have grown from month to month 
Through his knowledge of the business he has been able 
to make many little adjustments and repairs without calling 
on the service department (much to the pleasure of his 
chent and with great economy to the Pacific Desk Com 
pany). Through his intimate knowledge he has been able 


to tie many good accounts to him and we look forward to 


P. F. Apgar Passes. 

With deep regret we anounce the death of Peter F 
\pgar, Southern representative of the Commercial Furni 
ture Company of Chicago, on Sunday afternoon, November 
29. Mr. Apgar was operated on for appendicitis in his 
hoine city of Shreveport, La., on November 17, and it is 
assumed that his death came as a result of complications 
arising from the operation or from conditions which the 
operation failed to correct. 

Mr. Apgar was thirty-two years of age. He had been 
with the Commercial Furniture Company about six months 
Before he took up this employment he was for some time 
with the Browne-Morse Company of Muskegon, Mich.., 
and before that with the Yawman & Erbe Manufacturing 
Company of Rochester. 


Mr. Apgar leaves surviving his wife and baby of five 


or six months and one daughter by his first marriage, now 
about eleven vears old. His death was a shock to friends 
and relatives He was at the Grand Rapids convention, 


vhere he seemed to be in perfect health. Office Appliances 


xtends profound sympathy. 


H. C. Osborn an Executive of Trade Body. 


C. Osborn. president of The American Multigraph 


(ompany, ( levelar d, ( yhio, has been els cted vice | resident 


the Cleveland Chamber of Commerce Mr. Osborn 
cceeds the late D. .. Willis 





his becoming not only one of our best salesmen but still 
further in the future to his becoming an executive of this 
business So far his credit risks have been one hundred 
per cent. His buy-ins have been highly satisfactory to the 
second hand department. His orders never have to be re- 
written. In fact, we do not know what grief means on his 
orders. 

“Any man with a real knowledge of his business properly 
prepared and educated and with a willingness to work, can 
on a five-year period outsell any star salesman that walks 
on shoe leather. We, of the Pacific Desk Company, say, 
deliver us from the sensational star salesman. 

“Now during this process of education, we do not confine 
the education to the material things or the merchandise 
alone. We educate along lines of the neceqsity of the 
salesman being immaculate in his appearance. We do not 
express or infer that he should wear tailor-made clothes, 
but we do expect him to have his clothes pressed neatly, 
his shoes shined. We do expect him to remove his hat 
when he enters our door. In fact, in a large newspaper 
advertisement we at one time broadcasted this line: ‘If one 
of our salesmen should enter your office smoking or with 
his hat on, please be so kind as to throw him out.’ When 
he steps on the elevator of an office building and there 
are ladies present, he removes his hat. He is instructed to 
listen sympathetically to the tale of woe of the buyer 
who sat up all night and played poker, but in no case, 
even though it be so, to mention that he, too, played poker 
last night. He is thoroughly tutored along the lines that 
he should have opinions on all of the live topics of the 
day, whether it be political, religious, economic, etc., but 
that in his business contacts throughout the day, his opin- 
ions are to be religiously kept to himself. We do not ask 
him to have his clothes cleaned and pressed and then hand 
him a bunch of printed cards to use on his daily calls, for 
we have found that the engraved card is like the fresh 
suit of clothes, it favorably impresses the buyer and also 
acts as a splendid tcnic to the salesman himself. Nothing 
depresses the average salesman quite so much as the old 
imprinted stock card that the plug printer turns out at 
$2 a thousand.” 








Wahl Products Supported by Holiday Advertisinng. 

During 1925 “Eversharp” and Wahl pens have been 
advertised consistently in the leading national magazines, 
and in dozens of the most influential and largest news- 
papers in the country. This campaign reaches its climax 
in December. The people who enter stationery stores day 
after day will have these Wahl products presented to them 
in a very forceful manner. 

toth the Saturday Evening Post of December 5 and 
The Literary Digest of December 12 will present double 
page Wahl advertisements in two colors which are ver- 
itable gift catalogues. A long list of other national pub- 
lications will back up this extensive publicity. In the 
newspapers the special holiday advertising continues from 
December 1 to December 22. On the latter date a series 
of last-minute reminder ads—ten in number—will be run— 
all in one issue. These reminders will be scattered on 
various pages and should have a tremendous influence on 
the gift selections made by last-minute shoppers. 

Never before has the Wahl line of mechanical pencils 
and fountain pens presented such a varied assortment for 
selection \ll the old favorites are there, and several new 
items have been added. Notable among these is the new 
Wahl desk set. This combination of fountain pen and hand- 
some glass base is a splendid gift for the business man— 
a convenient utility that brings the writing pen to his hand 
for any occasion. Then, too, there are the new oversize 
“Eversharps,” with thick or thin leads. 
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634x 3%—I 
R10O— 6% x 34—D or I 


Nat'l 
Stationers ..... 
Farm Property— 
Deluxe ........P22— 6%x 3%—I 





oy ee C69— 63%4x 34%—I 
C43— 84x 54—I 
Se RR19— 64x 3%4—I 
Stationers .R14— 64 x 3344—D or 1 
Plat Sheets— 
Deluxe ........P25— 64x 34—I 
ee ee ee he C29— 6%x 334—I 
BOGE S.......daee—= 634x 33%4—D 
205— 044x 334—D 
Nat’l eereeses RR23— 63 1x 3In%— I 
Stationers .....R15— 6% x 34—D or | 
Residence Property— 
ar P20— 634x 3%4—I 
PF 2eccdediaae C66— 64%4x 3%—I 
C40— 8Yx 5Y4—I1 
Mohler ......... 27— 5 x8 —PF4 
Moore .........21I8— 5 x8 —Pat. Punch. 
 , Bae RR21— 634x 3%—I 
Stationers .R12— 6% x 33%4—D or I 
Store— 
Moore .........218— 5 x 8 —Pat. Punch. 
Vacant Lots— 
BOOED occ eens. P21— 63x 3%—I 
A EE Ae ern C67— 634x 3%—I 
C41— 8Y%x 5Y4—I 
5 ae RR22— 6%x 3%—I 
Stationers .....R13— 634 x 334—D or I 
Real Estate Loan Register— 
Cesco .........199—11 xl4 —T 
BOUND kccccces LR— 84x14 —R 
I-P ..........B296— 8%xl4 —X 
C157—11 xl4 —Y 
C277— 914x11% S 
4 reper 7032BH— 8%xl4 —R 
Tatum woe ee ZIG 814x144 —R 
1290—11 x 14 —T 
Rental Records— 
DE £44k00004 160—11 xl4 —T 
0 ee C30—11 xl4 —Y (Regist.) 
C52— 9%4x117%—S (Dupl. Stat.) 
a en C158—11 xl4 —Y 
re 1286—11 xl4 —T 
1287— 914x117a—S (Dupl. Stat.) 
Abstract Record— 
DO cenceanea 157— 8'4xll R 
Recapitulation Blanks— 
See? 
B112 6 x 9144—X (6 cols.) 


B317— 7 xll —X (7 cols.) 


B123— 84x11 
B540—11 xll 
B141—11 x12 
B542—11 x14 
B1659—14 
W412— 6 x 9%—V\ 
W426— &8%xll X 
Amer. Pad & Paper Co 
2610— 8%4xll 
2611— 8Y4x!ll 
2612— 84x11 


Primrose 


B&P . S152/19—11 x 8%4—K 
S556—11 x 8! K 

$556144—11 x 8%—G 

Cesco oe I ZA— BKxl]l —R 
17B—11 xll —T 


17C—14 xll —U 


110—11 xl4 —T 
Deluxe ..P3—11 x 8%4—K 
P4—11 x 8%4—K 
P5—1l1 x 8%4—K 
P38—11 x 8%4—K 
P39—11 x 8%4—K 
P40—11 x 8%4—K 


P46—11 x &8%—K 
SO41— 8%xll 
SO042— &xll 
SO043— 84xll 
SO44— 8'4x1l 


—R (7 cols.) 
—T (7 cols.) 
—T (8 cols.) 
—T (9 cols.) 
x12 —U (8 cols.) 


(7 cols.)—O 


Canary (7 cols.)—O 
—Blue (7 cols.)—O 


—O (White, 9 cols.) 
—QO (Canary) 
—O (Blue) 

© (Goldenrod) 


New Aid to Loose Leaf Sales 


(Continued from 


Page 37.) 

—QO (Pink) 
—U (6 cols.) 
—U (8 cols., 


SO045— § Y%xll 
C6—1334x12 


C9—1334x12 no Des.) 


C13—1334x12 —U (6 cols. with Des.) 
C14—1334x12 —U (4 cols. with Des.) 
C15 -133%4x12 —U (7 cols , no Des. col.) 
C60—11 x 84—K 
2 peer ree C128— 6 x 94—N 
C129— 8'%4x1l1 —O 
C130—11'%4x117%—Y 
C131—14 xll —2Z2 
C84—11 x 8%—K 
C&5— 8%xll —I 
C87—11 x 84—K 
C293—11 xll —yY 
ROOMEET tices tuae 10— 5 x8 —PF4 
Moore onesosece 102— 5 x 8 — Moore Pat 
National ..6407—11 x 8144—K 
6807—11 x 8%4—K 
7158— 914x13%—S 
7180—11 x17 —T 
RR12—11 x 8%4—K 
RR13—11 x 84—K 
RR15—11 x 84—K 
P&M ....RS— 8%xll —O (White) 
RS— 8%xll —O (Pink) 
RS— 8%xll —O (Blue) 
RS— 8%xll —O (Canary) 
Stationers— 6 x 94—N (Blue) 
6 x 94—N (Yellow) 
&'4xll —O (Blue) 
8'4xll —O (Yellow) 
Tatum .........453— 6 x 9Y%4—N (Canary) 
454— 8%xll —O (Canary) 
Receipt Blanks— 
Lefax .........221l— 634x 33%4—D 
Receiving Record Books. See Goods Received Record 
Receiving Slips—. See Delivery Receipts 
Recipe Books— 
See gi beak a 230— 84x 54—I 
Heinn— 7%x 5 —I 
. errr --C190— &814x 5Y4—1 
Os ee 04544— 73%4x 5 —I 
Reconcilement. See Bank Forms. 
Record Rulings. See Minute Book Sheets 
Record of Goods Received. See Goods Received Records 


Remittance Registers— 

Cesco 180— 8x14 
Rent Register. See Real Estate 
Requisition Blanks— 


—R (Fold over 
Records 


SS rn C166— 6 x 9I4A—N (Material) 
Lefax wecce ee D4 6%x 3%—D 

Moore .........200— 5 x 8 —Dwup. in pads 
Tatum .++..1263— 4 x 6 —Dzup. in pads 


Residence Property. See Real Estate Records 
Ring Binder Sheets—Insert. 
Roll Books. See Class Records. 
Route Sheets, Salesman. See Salesmen's Data 
Salary Kecords. See Employees’ Records. 
Sales Journal— 

(“eer W 100—1534x10™%- 
Sales Records, Comparative Analysis— 


Adco ee W715— 334x 74—Prong Puncl 
B&P ...9551—11 x 8%4—K 
S551%4—11 x 8%4—G 
S552—11 x 81%4—K 
§$5521%44—11 x 84—G 
Deluxe Pl—1l1l x 814—K 
SS3— 914x1174—S 
I-P ..«-C177—11 xl4 —Y 
C293—11 xll —yY 
C231—11 x 81%4—K 
C253—11 x 8%4—K 
Nat'l RR5—11 x 8%4—K 
RR6—11 x 81%4—K 
7072CK—11 x14 -¥ 
Tatum w.e0-12/2— 9144x11%—S 


Salesmen’s Expense. See Expense Records 


Salesmen’s Reports— 


eee oo cscs 3S x § A 
I-P . te en 3 x 5 ou A 
7 Pere ree 220— 6%x 33%4—D 
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Mo sen ide . 41— 5 x8 PF4 
M o¢ - 153— 5 x8 Pat. Punch 
ocak Note ‘Books—See Students Note Book Fil 
Scrap Books— 
Deluxe .P48&—11 x 8%—K 
Pies. 701SB—11 x 8%4—K 
702SB—12 x 9 ~K 
Show Card Handbook— 
a .-— 6%x 334—D 
Stocks and Bonds. See Investment Records 
Stockholders’ Ledger. See Bank Records 
Stock Certificates Issued— 


(oes . ..—114%4x YY, —7” C. ( 2 slots 5/16 
Salesman’s Order Books. See also Order Books 
Lefax ...-.....249— 6%4x 3%—D 
Stamp Album— 
Lefax . ..183— 6%x 3%—D 
Stationery Form Records— 
Adco . W719— 454x10%—Prong Puncl 
Stock Records—Merchandise on Hand— 
o . B531— 94x11 S 
B532— 9144x1]1 S 
B&831— 94x11 S 
B&832— 94x11 S 
B2542—11 x14 
B2642—11 x14 
B2742—11 xl4 
W619— 454x103%—Prong Pu 
W519 454x103%—Prong Pu 
W419— 454x103 Prong Put 
W1315— 33%4x 7! Prong Pu 
W 1415— 334x 7! Prong P 
S\ i 94x11 S 
81—1114x13 
( 30SI—11 x14 | 
30S2—11 x14 l 
30S3—11 x14 | 
C54—11 x14 
P 94x11 > 
PS 94x11 S 
P10—11 x8 kK 
P30—11 x 8 k 
SR 914xl1l S 
SR2 94x11 he 
Cl— 84x14 | 
C5—I11 x & KK 
( S'4x & \ 
C45—51 xiZ IK 
C4 . 7 K (S . 
( 25 - 94x11 \ 
( 55 x14 \ 
C134 S'i4x11 \ 
C208—11 x & 
C212—11 x8 
330-16—11 x14 
0-22—11 x14 | 
)-38—11 xl4 
228 fy x ; 
7072CA—11 x14 
72CB—11 x 9% 
‘y. oy) ee 
7103 814x111 X 
le 49 5 x 8 ! 
i 115 c + 
Vi 
_ 135 4x11 ~ 
SR1—11 x14 
SR2—11 x14 
3-SR3—11 x14 
O65 94x11 
1282 9x11 - 
1283 Q v1] . 
284—-11 x14 | 
14-15—11 x14 
14-21—11 xl4 
14-37—11 x14 


Stores Records. See Stock Re 
Student Note Book Fillers— 


Amer. Pa & paper Al] Sizes 
S&P \ll Sizes 
Luxe All Sizes 

4 -\ll Sizes 

All Sizes 


Sundry Account Ledgers. See Ledger She 
cnapenes Ledger— 
SGB- 9 (.x11l% ~~ 
> x1] 


OG Or 





Tax Records— 
Cee ects .158 6x11 —R 
Me agthiccted 186-11 geay om 
272 94xl11%—S 
Teacher’s Class Records— 
aM sacawunee C154— 634x 3%&— 
LOR. vxeenent 187— 0344x 3%—D 
226— 63%4x 3%—D 
Telegram, House— 


Moore ....- -2171LA— 44x 71\44—Pad 
Telephone Number Register— 
McM ...-..10G—8 x 5%—D 


100K— 8 x 5%—D 
100M— 8 x 5%4—D 

Telephone Call Record— 

Amer. Pad and 
Paper 2520— 4%x 3 —Pad 

2700— 8%xll —Pad 
2760— 4%x 3 —Pad 

Temperature Chart. See Hospital Records. 

Time Sheets— 


Adco ..B1259—14 xl2 —U 
B&P ..5513—12 x 9%4—K (Long) 
S514—12 x 6%—K (Short) 
Ces 167— 5™%4x 8%—N (Daily Cost) 
13—14 xl0 —PF3 (Long) 


13A—14 x 7%4—PF3 (Short) 
1l11—11 xl4 —T 

Deluxe . P6 11 x 814—K 
P6a—11 x 53%—K (Short) 
C10—13%x12 —U 
W P— 94%x117%%—S (Weekly Payroll) 
DI 6 x 914—N (Daily Cost) 


P49— 64x 3144—D (Weekly) 
P50— 634x 334—D (Monthly) 
| C90—14 x 8%—L (Long) 
C9114 zx 4% L (Short) 
C103—14 x -L 
C104—14 x 44 L (Short) 
C105—14 x 8%—L 
C106—14 x 4%4- L. (Short) 
C107—14 x 4%—L 
C126—14 x $1 4—Post Price Book 
C127—14 x 4%*— “.. Saeet 
C168 , a7 X 
C171— 5Y%x 8Y%4—N 
C223— 6%x 3%—D (Monthly) 
C224— 634x 3%—D (Weekly) 
C266—11 x14 —¥ 
Le 122— 64x 334—D (Weekly) 
142— 634x 33%4—D (Monthly) 
M l 5 x 8 —(Monthly)—PF4 
17— 5 x8 —(Weekly)—PF4 
44— 5 x 8 —(Factory)—PF4 
119 5 x 8 —Pat. Punch. 
121 5 x 8 —Pat. Punch. 
7108 6 x 94—N 
RR ll x 8%—K (Long) (Weekly) 
RR4—11 x 5%—K (Short) 
072CH—11 x14 —T (Long) 
7072CI—11 xll —T (Short) 
611%4,—12 x 94—K (Long) 
611 12 x 6%—K (Short) 
P& PR—1374x10 (Long) (Weekly) 
PR—1374x 654—(Short) 
Stat ! 1024—14 x12 -U 
Patus 141 6 x 9%4—N (Cost Record) 


89—11 x14 —T&Y (Departmental) 
1250— 914x1174,—S (Weekly) 
Tire Records. S \utomobiles 
Township Land Sections. See Real Estate Records. 
Trade Acceptance Registers. See Note Register. 
Transfer Record, Stock. See Stock Certificate Register. 
Traveler's Expense Reports. See Expense Records. 
Trial Balance Forms— 


Ad R175! 


14 xl2 —U (Long) (6 Cols.) 
B1859—14 x &8%4—U (Short) 


B&] S$502—12 x 914—K (Long) 

S503—12 x 6%—K (Short) 
( 12—14 xl4 —PF3 (Long) 

12A—14 xll —PF3 (Short) 

111A—11 x14 I (Buff with Account 

Record Analysis) 

Delux rB—13%x12 —U 

20-12—11 x 8'4—K 

Continued on Page 99.) 
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More on Electro-Magnetic Voice Recording. 


A Statement Regarding Poulsen’s Invention and Its Devel- 
opment in This Country.—Suggested by Mr. Gott- 
lieb’s Article in the November Issue. 


T WAS interesting to read the article which appeared 

in the November issue written by F. H. Gottlieb of 

Berlin regarding the electro-magnetic dictating ma- 
chine and its wonderful possibilities, and the perspective 
drawn of the possibilities of this remarkable invention were 
in no wise exaggerated by the writer. However, the state- 
ment that the invention had only been hitherto known in 
its initial state and that it had been only recently success- 
fully completed by a German concern as a result of many 
years’ experimental work is hardly complete. 

What may have been worked out by the Berliner-Tele- 
graphie-Gesellschaft, Ltd., | do not know, of course, but 
much has been written of the wonders of what we know 
in this country as the Telegraphone, and while the device 
was never successfully marketed in this country it was 
successfully installed and operated in a number of places 
more than a decade ago. The writer distinctly recalls its 
successful demonstration in connection with a_ telephone 
conversation in 1913 where the Telegraphone was simply 
connected with the telephone circuit and both sides of the 
conversation were successfully recorded and afterwards 
repeated. The principles involved in this device were dis- 
covered accidentally in 1900 by Valdemar Poulsen, the 
Danish Edison, who was experimenting with telephony 
with a view to photographing sound waves and he discov- 
ered in the course of his experiments that a mass of 
tempered steel could be impressed with and retain mag- 
netic fluxes of varying density in adjacent portions of the 
mass. In his efforts to make use of the principle he had 
discovered he first worked with a revolving steel disc, 
causing an electro-magnet to pass over it in a spiral course 
like the needle on a phonograph record and the intensity 
of the magnetic flux was controlled by the use of a tele- 
phone transmitter. He found that the steel disc could be 
made to reproduce the words spoken into the transmitter 
by substituting a telephone receiver and causing the pointed 
end of the electro-magnet core to again pass over its first 
course, and he also found that the record could be erased 
by passing a strong magnet over the surface of the disc. 

After several years of experimenting Poulsen developed 
the disc machine. These discs were capable of receiving 
five minutes’ dictation and could be sent through the mails 
like a letter, being about six inches in diameter and very 
light. Having applied the discovery successfully to a disc 
of steel, the idea was conceived of using a fine wire in 
order that longer records might be made. In developing 
the wire machine, however, many mechanical difficulties 
were encountered and it was not until 1907 that a success 
ful machine was constructed. It was necessary to find a 
wire of very small diameter but of high tensile strength 
and sufficiently susceptible to slightly varying magnetic 
fluxes to make a clear record. After many trials to find 
the wire best suited for the purpose it was found that a 
steel piano wire of number 30 gauge and having a certain 
proportion of carbon content was the best suited and on 
the first machines constructed it took about six miles 
of this wire wound on two spools to record a thirty-minute 
dictation 

The description of the operation of the device as covered 
by your correspondent in Germany is identical with the 
machine manufactured in this country as far back as 
1913 so that there can be no just claim to recent perfection 
of the particular application of this wonderful device. 


A company was organized with headquarters in Spring- 


field, Mass., known as the American Telegraphone Com 
pany, having secured from the Danish concern the Amer 
ican rights to this invention and the purpose of the organi 
zation was the manufacture of these machines to be used 
commercially as dictating machines and the general plan 
ot operation was to have a centralized transcribing bureau 
with telephone connections to all desks dictating mail, and 
in the handling of correspondence under this plan all that 
was necessary was for the dictator to have on his desk a 
device similar to what is known to most of us as a Dicta- 
graph, a sound transmitting device which it is not neces- 
sary to speak into directly, but which receives any sounds 
in its vicinity and transmits them just as a telephone does 
when it is spoken into directly. The Dictagraph and its 
operation is familiar to practically all of us and the com 
bination of these two ideas, the sound waves from the 
spoken word impinging upon the transmitter diaphragm 
and operating over the magnetic circuit to the recording 
mechanism completes the actual act of operation of the 
service and this means practically no limitation of the dis- 
tance that can separate the dictator and the transcriber 

[The American Telegraphone Company proceeded with 
the manufacture of machines and these machines were de- 
veloped and periected. The sale and distribution of these 
machines was turned over to a separate organization incor 
porated as the Telegraphone Sales Company, of which A 
B. McCrillis was president and A. M. MeCrillis treasurer, 
and in 1913 several installations in prominent companies in 
this country were made. However, litigation developed be 
tween the sales company and the manufacturing company 
which were two separate corporations and the result of 
this litigation was a complete tie-up of the operation of both 
companies. <A _ stock selling campaign had been carried 
on by the sales company and stockholders were scattered 
to such an extent that it was impossible to work out any 
solution to the legal troubles, and in 1920 C. D. Rood of 
the Keystone Watch Case Company, who was the chief 
financial backer of the manufacturing company, foreclosed 
on the assets of the concern and the business has been 
dormant ever since, with the exception that during the 
war certain capacities of this device were utilized by the 
United States government as aids in carrying on warfare 

The remarkable development in radio has come since 
these earlier developments and whatever application of the 
device there may be in connection with wireless transmis 
sion, I know of no reason for withholding full credit to 
the German developments, but the practical application of 
electro-magnetic voice recording was successfully worked 
out in this country as I have stated previously more than 
a decade ago and the only obstacle to its use and accept- 
ance by the business public has been the fact that the com 
pany which controlled the American rights to this devel 
opment had its affairs in such shape that it was inoperative 

In none of the work done on this device has there ever 
been any definite statement made as to how long the 
magnetization will persist in the wire and there appear 
grounds for a suspicion that by keeping the magnetized 
wire for a considerable period the records might be obliter 
ated or fade away just as the magnetism of a permanent 
magnet deteriorates in the absence of renewal. That this 
problem of permanency is never discussed would indicate 
that it does not enter into the operation, and that the wire 
will hold its polarity for a sufficient period at least for 
ordinary use has been clearly demonstrated. 

All credit where credit is due and the possibilities for 
such a device as this in these days of radio transmission 
are sc marvelous as to almost defy conception, but the 
practical application of this device to business was, I repeat, 
successfully worked out in this country considerably more 


than a decade ago.—C. E. 











I 


tr 


{ 


; 





Weis 


The anni 


home of 


larger and 


a 





ast, a Weis employee was elected Queen of the 
ras out of twelve contestants in the ity More The ] 
ndred Weis employees marched in the mile long Roe Winds 





Page 43 OFFICE APPLIANCES For December, 1925 





Folks Help Make Monroe Mardi Gras number of about 350 had been purchased for all the Wool- 
a Success. worth stores on the Pacific Coast, in the Southwest and in 
1al Hallowe’en Mardi Gras at Monroe. Mich.. Canada The present order supplies a Monroe to every 


the Weis Manufacturing ( ompany becomes a other \\ oolworth store in the United States. 


more spirited event each season, and this year 


Venus Pencil Display on Million Dollar Pier. 
ndustrial Exhibit recently held on the new “Mil- 
lar Pier’ at Atlantic City brought out some ex- 
ceedingly fine specimens of display in various lines of mer- 
chandise, many of which, with a little adaptation, would 
make strikingly attractive show windows. 


One of the most pleasing and effective was that of the 











\merican Lead Pencil Company. The articles used in the 
USSIAN CORN BORER.—Horrific Specimen Shown in A exhibit are all items of the company’s Venus pencil and 
vy the We Manufacturing Companys t the Annual Ha 
é Mara Gras at Monroe Mic 
rR . 
~. ws 
WEIS GIRL EM 
PLOYEE IN LAMP 
SHADE COSTUME 
One of many at Mon 
roe’s Hallowe'en Mardi 
Gras 
rade, dressed in lamp shade costumes as shown in illus 
ation 


[he big sixty-foot serpent shown in another picture was 


e Weis Ce 


was built 


ym which 


tions built 


ympany’s float dubbed “A Russian Corn Borer.” 





in four sections—the first over a Ford truck 
the big jaw was operated; the other three 


er specially constructed trailers, with wheels 





When the serpent was in motion the three 
uae Fare 
squirmed and wriggled’ in a fantastic manner 





Borer” drew third prize. 


ATTENTION-COMPELLING DISPLAY SHOWING PROD- 
A Record Ordos’ es Calculating Machines. UCTS OF THE AMERICAN LEAD PENCIL COMPANY OF 
What must be a record for calculating machi yr at 
st an order very close to a high record was that taken illied products lines such as are carried regularly by any 
ently G. I. Schmucht of the Mew Werk duwntem well-stocked stationer; supplemented by the various show 
ency of the Mource Caltaintian Machine ¢ ompany, who Stands, display cards and other advertising material fur- 
ld to the F. W. Woolworth Company 1045 Monroe "ished dealers by the company. 
iting machines in one order to be delivered on or The compactness of the display and clever arrangement 
e January 5, 1926. An order of this size means that § the items composing it are well worth while noting by 
ilesman sold the customer on the basis of service it inyone interested in effective window display. 
d of on the basis of machines, standardizing an equi ———_—_—_—_— 
and entrating upon the particular type or types wap of pes Commerce Celebrated. 
oe the purchaser company desires to r lhe Chicago Association of Commerce celebrated its 
venty-first birthday in November. The list of charter 
ae onor {0 Sth & raer of art embers include \. C. McClurg & Company, Peck & 
the monetary reward that will result. Mr. Schmuck 443. Furniture Company and A. H. Revell & Company. 
‘ lated upon bringing to a successful cot 
Si important negotiatior 
5 a sateredtine to note that the 1005 wincilass Birmingham House Suffers Fire Loss. 
, end to end would reach a greater distance than the The Z Smit stationery store, 2025 First avenue, Bir- 
ght of t lworth building itself minghat \la.. suffered a fire loss of about $50,000 in 
. . 


‘ ‘ ‘ ' . 
several vear nroe ’ chine ‘ thy Y ‘ 
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British Delegate Pays Compliments to American 
Stationers. 

Impressions of A. E. Owen-Jones, Delegate from the 
Stationers Association of the United Kingdom 
to the National Association in Grand Rapids. 

R. OWEN-JONES is the editor of the British 

Stationer and during the convention he wrote and 

sent to the publication of which he is the editor, the 
following outline of his impressions while in contact with 
the stationers of the United States at their national con- 
vention. Mr. Owen-Jones said: 

“IT left London on September 26th with every token of 
the hearty good will of those who honored me by sending 
me to represent them in America, and every promise of a 
cordial welcome from many who had written to me from 
Canada and U. S. A. since my appointment as the delegate 
of the Stationers’ Association. 

“But neither the assurances of Mr. Percy Barringer, Mr. 
Clifton Tollit, and Mr. L. G. Sloan, who were our last rep- 
resentatives, nor the warm effusive letters I had received 
from our trade leaders on this side, had anything like ade- 
quately prepared me for the almost overwhelming enthusi- 
asm with which my coming has been welcomed. All along 
my way I have been feasted and care for to such an extent 
as to be sure, as never before, of a deep and very real 
feeling in the hearts of good Americans for us their kins- 
men and our country—which is the mother of us all. 

In Canada. 

“I journeyed here by way of Canada, and in Montreal, 
Toronto and Ottawa, I was overwhelmed with attention 
on every hand. In Montreal, Mr. McConnell, the general 
manager of Waterman's Canadian business, took care of 
me, and, together with Mr. Charles Dawson, gave me the 
opportunity of meeting many of the leading stationers of 
this beautiful city. In Toronto I met the stationers at 
lunch, and was given a delightful opportunity of saying the 
few simple things it is given me to say. In Buffalo Mr 
Turner (of one of the largest greeting card publishers in 
America) gave me a royal time, and in his enthusiasm took 
me over his printing plant at midnight. And now words 
will fail even me, who am so seldom dumb, to tell of the 
welcome I have received at Grand Rapids. Everything 
that man can do for another man’s comfort and happiness 
has been done here. 

“It would be difficult to tell the phlegmatic and insulated 
Britisher just what actual good is coming of all this. He 
would say, and say most truthfully: ‘It’s a fine experience 
and a grand holiday for Owen-Jones—but what else is 
there in it? The British manufacturer cannot sell his goods 
in America because of the tariff, and the British retailer 
often has to sell American goods which come to him duty 
free when he would prefer to sell British-made stuff.’ 

“All this is true. But not all the truth. We are living in 
tremendous days. To the man of insight and foresight 
there are bigger things than these. About those things | 
have spoken here, and whether my words appear in this 
number or some other, they will appear, and I hope will be 
read, for they are the carefully thought out convictions of 
a man who has given his best years to study of the larger 
issues of sociology, and the play and interplay of mighty 
ethnic forces upon the destiny of the whole English-speak- 
ing peoples of the earth. 

“So much then by the way about the man who is won- 
dering what all this fuss is about. 

Our Differences. 


Here in a palatial hotel, sur- 





“To get back to my story. 


rounded by hundreds of men engaged as you are in some 
branch or other of our ancient and honorable trade, I con- 


ANCES: For December, 1925. 


fess at once I am struck first and most with the differences 
between us and the Americans. The differences are super 
ficial, but they are obtrusive and pervasive. 

“Take our organizations. We at home are far too mod 
est. Our association is a great thing, and does a 
work. Yet I remember the days when I was first 
ciated with this journal when it#*work was done in a single 
room and practically single-handed by Mr. Marsh. We 
represent great interests, and behind us is the solid pha 
lanx of the stationers of Great Britain and Ireland. W« 
are content to do things which oil the wheels and promote 
the efficiency of the machinery of trade. Yet our meetings 
—even our annual meetings—are attended by a compara- 


We 


But 


great 


asso 


tively few. and we discuss our problems very little. 
are improving. We are making big and rapid strides. 
at present our work is silently and unobtrusively done. 

“Here things are different. There are between 400 and 
500 stationers assembled here—some of whom 
elled a thousand miles or more to this convention, all of 
them in high spirits, full of zeal and keen to share experi 
ences and ideas with their fellows. It 
me to say anything about the convention proper, but the 
fact that these business men, in many with their 
wives, should foregather for the larger part of a week to 
discuss business, marks a very distinct difference between 


have trav 


is too early for 


cases 


them and us. 

“There is also a great spirit of camaraderie here. The 
American business man seems to be able to shed his wor 
ries very easily, and to devote himself to pleasure with as 
great a zeal as he devotes himself to work. 

“IT was told before I left home by one who had never 
that I should find this little 

That is not so, but there is 
which is 


attended these confernces 
more than a great holiday. 
a great social side to this convention 
lightful. Why should not men and women with common 
interests, engaged in the same kind of task, find common 


very dk 


ground in the enjoyment which comes from a great as 
sembly like this? 

“Another difference between us is the American's unre 
strained and rather vociferous patriotism. I suppose we 
are so hoary and steeped in national pride that we feel 
Or 1s there 
Any- 


many 


no need to speak of our country or our people. 

not rather a deep and fundamental reticence in us? 

how there is this difference. Of course there are 

more, but they are all refreshing; change is always inter- 

esting, and most of these differences are quite superficial 
Our Oneness. 


“There are, on the other hand, great and fundamental 
likenesses between us. The desire for a just distribution 
of the spoils of labor in our trade, a determination to se- 
cure recompense for service rendered, the desire for a 
square deal; these things we all share. 

“T cannot emphasize too much the delight of this people 
in receiving a representative of our own Association. On 
the surface it looks a small thing that one should come and 
bring this message of will to 
America. To them it is a great thing. I am still wonder- 
ing why they think so much of it. The 


to me is not the ordinary courtesy given to a visitor, it is 


good this Association in 


attention given 
the welcome and hospitality shown to an ambassador. It 
has this effect upon me, that ever since I landed I have 
had a growing sense of my ambassadorial mission. I wish 
I could repay these people for their care and courtesy. 
This I know, they will always have a warm place in my 
heart, and I never shall hear of one of them being in Lon- 
don without being filled with a desire to meet him and do 
my best to repay in my own way some of the debt which 
I have already piled up. 

“The friends who have visited us in London are here— 
Mr. and Mrs. Ivan Allen, of Atlanta, and Mr. and Mrs 
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~ ( ago—-so ecager t repay to m the kind- “It 1s interesting notice in connection with these two 
s others were so glad to show to them in Lond Che gentlemen that their functions do not quite correspond 
d folk here are taking this interchange of visits very with their titles as we understand things. Mr. Gibbs does 
sty, and next year I shall not be at all surprised if in fact direct the affairs of the association and many of our 
Mr. Charles Mitchell (this year’s President), Mr. Eber organizat s at would wisely, I think, call managing 
Faber New York), Mr. E. S. Towne (of the Na direct director the man they now call secretary. Mr. 
11 Blank Book Co.) are not all with us | Byers has ira he minutes and watches the proceed- 
gs ings, drafts resolutions, and in view of the stringency of 
The Convention. (me elating to trusts and persons conspiring 
do not end to spoil my time here by s oe dow? igainst terest for private profit, has to be an at- 
urs ¢ te out a long rep of the conventio: torn But England secretary is often a misnomer 
o ¢ PF to come I shall e lots to sav about whet applied t who directs the policy of a great 

gs I am st ig and hearing But I de o try organ! 
lescribe you what things are like Meg 
‘To begin with, everybody is assembled here under on Miss Piau Wins French Prize. 
In this typical American hotel there is ample accom : ra ; 
din ting all the meetings which are being held. There The L. C. Smith & Bros. Typewriter, Inc., Syracuse, 
aan spirit of good fellowship. Men carry tiel > received word about November 18 by cable from 
scoala’ eile hgtt. heart in this counter. versbels their foreign sales manager, Warren L. Hoagland, that 
we evervhody. and these le & lolly banteriak end clue Mile. Odette Piau, using an a C. Smith typewriter, had 

a de te ene Aenea we the European championship at a contest held in 

This hote ife gives one unexpected opportunities of 
g lots people. Each morning my telephone bell 

s rung ! t before | was awake ‘Hello! Is that 
)wen-Jones | want you to have breakfast with me 
So at lunch, so at dinner. I don’t quite know what is 
going to hape mn to Mr. A E Goodwin, the Secre tary ot! 

Federation of Master Printers of Great Britain, who is 

ivelling with me, and myself after all this spoiling 
The Programme. 

The convention meetings are unique sé etimes mem 
bers meet sections, sometimes together, to dis SS pat 
ticular topics, and twice the convention meets as a whole 

[The meetings are all splendidly attended Great care 
s taken in the drafting of the programme, and there is n 

esitancy to call upon rank outsiders to come in and speak 
yn general business matters. One of Mr. Hoover’s assis 
ints on Tuesday gave a most illuminating address o1 
Standardization in Industry,” a representative of a mani 
icturing varnish company spoke on “Credit Houses,” a1 
xpert on dow display gave a great address that 
~ Great é made of the lanter1 th lust 10 ) 

speeches 

Chen t meetings are splendi stage-managed At 
hour's ussion one of the ‘boys,’ as they ca ch 
will s a chorus, even an action song 1 will put 

( hole convention through a few simple phys exe 
It is ising how retres such |} ire 
Members e themselves r seriously t siness LLE. ODETTE PIAU 
é nt printed re s, compiled th great : mF . + oe 

call abies silted le de a “a Paris Exposition of Office Equipment 
: , sn DMilechell. ais tte Salt Ue ore ie Ni { 5. Having won this cup for the third 

; | elled 36.000 mil ill - ts succes Mile. Piau now becomes its owner. 

; Pre orciped is ateiaed de ¥ per reports indicate another as being the win- 
sie indeettiell call esmaih ran oiled ( hampionship. It is probable that 
die ( ( ses of contestants and that Miss 

Trade Leaders. 
# penssnnonead ee ee ry Czechoslovakia Releases Typewriter Imports. 
a . , ee ' io pene ; we ya . a. Czechoslovakia has removed the im- 
‘ ia inlined Witness oe Mei » aa t require ts on typew riters. This decree was 
Me In Allen. Mr. Fred S¢ (of Cl = erred er 16, 1925, and includes eighty-three 
Mr. Ebe Ea he a ete ies nina id te hinery and merchandise. 

led, 11 men like Mr. Charles L. Mitche d Mr “ 

es P. Gar of Boston. In Mr. Fletcher B. Gibbs Gibson Welfare Theater Party. 

An friends have a 1 izing director of great \ ater part given by the Welfare Association 
en ity and saga al in the secretary C. R. Gibs & Company December 1 at the Longacre 

M Mi time W. Byers, a leg ir or « k and eate Yor N. ¥ A group of about 400 is to 


The Butter and Egg Man.” 
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Boston Stationers Greet Mayor Bauer of Lynn. 
The Boston Stationers Association turned its regular 
monthly meeting into a “How They Did It” night when 
more than seventy-five members played host at Cook's res 
taurant Monday night, November 16, to Mayor-Elect 
Ralph S. Bauer of Lynn, Mass., prominent stationer, and 
Edward M. Sullivan, who was elected to the school com 
mittee of Boston in the recent city election. Mr. Sulli- 
van is called the “boy politician,” but he passed many a 
veteran, rolling up the lead in total number of votes re- 
ceived. 

The successful candidates told “how they did it” and 
their inside story not only was entertaining but very in- 
structive. It was indeed a political night and the mem- 
bers enjoyed every moment. The dinner really was in 
honor of Mr. Bauer who has been president of the Na- 
tional Association of Stationers, Office Outfitters and Man- 
ufacturers, and past president of the Boston organization. 
His election to the mayorality chair in Lynn was closely 
watched by Boston stationers who had endorsed his plat- 
form and who aided him in many wavs. 

Mr. Bauer told of his struggles as a lad when he sold 
papers on Boston streets. He went into intimate detail 
concerning the hardships he was forced to overcome. It 
was a story of humility, sacrifice and devotion to ideals. 
He told of his twenty-nine year climb in the stationery 
business in Lynn, the city that has just given him the high- 
est executive honor it could bestow. 

Woven into this human interest story were interesting 
sidelights on the campaign. Mr. Bauer stated that he held 
but one rally during the entire campaign. He had no red 
fire, no parades and no bands. “That's how I did it,” said 
Mr. Bauer, and everybody agreed it was a novel victory 

Mr. Sullivan followed with an interesting description of 
his contest, he being the youngest school committee mem- 
ber in the history of the city. “Youth must be served” 
was his motto, and he proved to the stationers that youth 
has every chance in the world if only he will apply himself 
diligently to his tasks that are performed by him, be they 
political or selling stationery goods. His personal anec- 
dotes of the campaign proved very interesting. 


George L. Davis of Adams, Cushing & Foster told of his 
three day's experience of “listening in” at the Federal Trade 
Commission’s hearing in Boston, which had to do with the 
charges made against the National Association and others 
concerning certain alleged trade practices. 


GIL RETESURS 
able Activities 


Report 
in Every Section of the Field. 





Mr. Davis made it plain that at least the method of pro 
pursued in 
told of the 
great expense the taxpayers were under in keeping this gov 


cedure, the nature of evidence, and the policy 
hearing the stationers’ case were unfair. He 


ernmental agency traveling all over the country and urged 
each member to work for the abolition of this commission. 

President Groom and “Jim” Towhill were joint masters 
of ceremonies between courses as the dinner 


Japanese Visitors Reach Home. 

Othce Appliances is in receipt of a letter from Mr. Kengo 
Tsuchiya, manager of The Naimiki Manufacturing Com- 
pany, Ltd., Tokyo, stating that Messrs. Wada and Naimiki, 
whose visit to the United States was noted in these columns 
some months ago, had reached Japan on October 3 

They made an extended tour of this country 
quainted themselves with the leading factors in the office 


and ac- 


equipment industry. 


Fire Damages Albany Stationer’s Store. 

On Tuesday night, November 3, Greens’ Stationery Store 
at Albany, N. Y., was 
fire and water damage was in the neighborhood of $40,000 
The concern 
opening a temporary store the next day directly across the 


visited by a fire and the Joss through 


showed its progressiveness and energy by 
street and when repairs have been made at the former lo 
cation the company will move back. In the meantime they 


are taking care of their usual trade. 


Weber Takes Larger Space at Louisville. 

ie 
located on the second floor at 310 South Fifth street, Louis- 
ville, Ky., has taken space at 310 West Walnut street. The 
taking on additional 


Weber, whose office equipment business had been 


enlarged facilities have permitted 
The items handled 


loose leaf equipment and desk accessories. 


lines. include desks, chairs, files, file 
supplies, This 
business is to be incorporated the first of next year as 
the Webster Office Equipment Company, with the slogan, 
“Better Business Homes.” All of the stock has 
been subscribed, and the staff is to be increased 
by the addition of specialty men, The new company plans 
to take on new lines from time to time, thus giving Louis 
ville access to stocks of all items entering into “Better 


capital 


sales 


Business Homes.” 
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Excuse Us, Please! 


Add-Index Corporation Calls Attention to Error. 


In Office Appliances for November, on page 71-I, there 
t t 


is a brief statement at the end of the Kardex-Rand 


Library Bureau report to the effect that the Kardex-Rand 
Company had pre viously taken over the good will mer 
chandise, stock and patterns of the Add-Index, a subsidiary 
the American Can Company. This, it appears, is very 

of an overstatement. What the Kardex-Rand Com 


vy bought from the Add-Index Corporation were the 
patents and good will of the “Finding and Filing” machine 

1 mechanical device for the rapid location of numerically 

The chief business of the Add-Index Corporation since 
its organization in May, 1922, has been and continues to 
be the manufacture and sale of adding machines and cash 
registers at its factory in Grand Rapids, Michigan. The 
“Finding and Filing’ machine was never made at Grand 
Rapids, but was produced at the factory of the corporation 
in St. Louis 

We hope that this statement will serve to resolve some 
confusion which existed even before the publication of the 
erroneous report here corrected 


Not Mr. Brooks, But Mr. Froehlich. 
At the top of page 57 of the November issue appeared a 
cut showing passable likenesses of seven gentlemen, all 
rominent at the convention. By some error we can't figure 
out we designated the one in the center as William Henry 
Brooks of Philadelphia when we should have named him 


L. W. Froehlich of The J. F. Dietz Company, Cincinnati 





L. W. FROEHLICH 


Perhaps the two resemble each other, or have some common 


characteristic of manner or expression. We are acquainted 
ith both and always supposed we could tell them apart 
Here 1s the likeness of Mr Froehlich. 


Too Many Crosses. 

In the October issue, mention was made of the fact 
that Charles Mamet of La Compagnie Real, 59 rue de 
helieu, Paris, France, had been made a chevalier of the 
Legion of Honor. The statement was made also that he 
was the possessor of three crosses—the cross of war, ot 
public instruction and of commerce. The latter statement 
vas a mistake arising from the fact that he was proposed 


as chevalier of the Legion of Honor bv the departments ot 








=e sa) 





war, commerce and public instruction, The cross of war 
was not created at the time Mr. Mamet was taken prisoner 
by the Germans, nor the cross of public instruction. The 
decoration came first from the department of commerce. 

Mr. Mamet says he does not wish to assume more 
honors than have already come to him. He expresses the 
intention of coming to the United States early in 1926 and 
Office Appliances looks forward with much pleasure to his 


Phony Phonetics Caused “Grave” Error. 


\n item on page 37 of the October issue of Office 
Appliances stated that Joseph H. Gray had been placed 
in charge of Mexican sales of the Woodstock typewriter. 
The correct name is “James H. Graves.” The reporter 
neglected to check back the name as spoken to him, and 
the item was rendered incorrectly for publication. Our 
apologies are tendered for the mistake, and we hope that 
no complications have ensued. 


It’s “Mr. Shull” of St. Louis. 

In reporting a change in the Corona distribution at St. 
louis, Mo., an item on page 264 of the November issue of 
Office Appliances stated that “Mr. Shaw” had taken charge 
of the Corona Typewriter Sales Company there. The cor- 
rect name is “Shull.” We hope that this tardy rectification 
will identify Mr. Shull properly to his friends, who will 
rejoice in his advancement to a managerial position. 


E. B. Peterson Now in Butte, Not Pocatello. 

On page 21 of Office Appliances for November there 
was an error in locating E. B. Peterson as in Pocatello, 
[daho. Mr. Peterson had been located in Pocatello, but 
had been transferred on October 1 to Butte, Mont., and is 
under the direction of the Spokane office of the Underwood 
instead of the Salt Lake City office. Our apologies for the 
oversight 


Rand-Kardex Redemptions. 


The Buffalo Trust Company of Buffalo, N. Y., has an- 
nounced that the seven per cent thirty-year stabilized de- 
benture bonds of the Rand-Kardex Company will be 
redeemed April 1, 1926, at 103 and interest. The Rand- 
Kardex bonds were issued on the principle of the stabilized 
dollar, and as the dollar fluctuated in purchasing power 
both interest and principal would fluctuate. 

Commenting on the redemption of the issue, James H. 
Rand, Jr., president of the Rand-Kardex Bureau, said that 
as a result of the national interest and indorsement of the 
“stabilized” principle he was convinced that the “bond of 
the future would be a stabilized bond.” Under this system, 
he pointed out, the bondholder was protected against pos- 
sible losses in the purchasing power of his income. 


Skipper Fox Collects Season’s Trophies. 


George E. Fox. president of Geo. E. Fox & Company, 
Chicago, Ill, made a cleaning during the yachting season 
just closed. His yawl, “Kayoshk, II.,” made a fine show- 
ing in many events. At the annual dinner of the Colum- 
bia Yacht Club November 28 he took home a trophy won 
in the 1925 regatta 

The Chicago Yacht Club made its presentation of tro- 
phies December 1. “Koyoshk, II.” won firsts in the Chi- 
cago-White Lake race, yawl class; club regatta August 15, 
large yawl class; club regatta August 17, yawl class; tri- 
angular race—Chicago, Michigan City, St. Joseph, Mich., 


and back to Chicago—vawl class. 

















Cae 


Friends Surprise New Orleans Stationer on Im- 
portant Anniversary. 





There may have been a good many happy men in the 
world on October 21, but there were not many who were 


happy for a better reason than T. W. Fitzwilliam, presi- 


dent of T. Fitzwilliam & Co., Ltd. of New Orleans. 
for on the afternoon of this day about thirty of his 
friends, business associates and so-called business rivals 


came in a body to his place of business on Camp street 





T. W. FITZWILLIAM HOLDING LOVING CUP PRESENTED 
BY FRIENDS.—A surprise party preceded the presentation of 
the cup celebrating the sixty-fifth anniversary of the founding 
of the house of T. Fitzwilliam & Co., Limited, New Orleans 


to give him a surprise party and to present him with a 
silver loving cup in celebration of the sixty-fifth anniversary 
of T. Fitzwilliam & 

The cup bore the following 
liam & Company, Ltd., 
printing and paper business, on your sixty-fifth business 


Company. 
inscription: “T. Fitzwil 


from friends in stationery, 


your 


anniversary, October 21, 1925.” 
The men who joined in congratulating Mr. 
men might be 


Fitzwilliam 
and his firm were nearly all who called 
rivals in business, who took this means of showing their 
good will and giving proof that they rejoiced in his suc- 
cess. The employees of the company and others con 
gratulated Mr. Fitzwilliam, presenting him with beautiful 
floral tributes, which gave a gala appearance to the stor 
during the entire day Although the store was busy all 
day with friends who came in to give the company head 
a handshake for good measure, and although the counters 
were buzzing with plans for the surprise party, Mr. Fitz 
william was kept completely in the dark. Mrs. Fitzwil 
liam and Miss Jane Fitzwilliam, who came down to share 
in the merrymaking, had kept the secret perfectly. 

The cup was presented by J. Henri Petetin, now of the 
Petetin-Baudean held his first 
with the Fitzwilliam company, and who took this means of 
telling Mr 
in business. 


tions were Mayor Martin 


Company, who position 


Fitzwilliam how he appreciated his good start 
Others who made short talks of congratula 
s,ehrman, whose presence empha 
sized the red-letter importance of the occasion, and John 
X. Wegmann, of the Lafayette Fire Insurance Company 
The firms joined in the and the 
loving cup Printing 
Company, the Commercial Stationery 
frey, Rodd & Pursell Company, the Dameron-Pierson Con 
pany, the A. W. Hyatt Company, the Garcia Stationery 
Company, the E. C. Palmer Company, the Graham Paper 
Company, the Perry and Buckley Company, the Crescent 
City Linotype Company, the Searcy & Pfaff Company, th: 
New Orleans Lithographing Company, the Petetin-Baudean 
Company and F. F. Hansell & Brothers 

Among those present at the surprise party were the fol 
Martin J. Behrman, mayor of New Orleans; J 
Petetin of Petetin-Baudean, Inc.; Al 


who congratulations 


presentation included the Tropical 


Company, the Pal 


lowing: 


Henry Donnand of 
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the Times-Picayune, George Upton of the E. S. Upto: 
Printing Company, H. J. Bryer of the Mar Bank & 
Trust Company, J. Wentz of the Crescent City Linotyping 
Company, Victor Colomb of Palfrey-Rodd-Pursell Con 
pany, F. J. Basile of the Canal Commercial Trust & Sa 
ings Bank, Mr. McLaughlin of the F. S. Webster Compa 
S. Massicot of the Commercial Stationery ( iny, A 
Loftwich of the Tropical Printing Compa a. €. AD 

of the E. C. Palmer Company, Arthur Hyatt of the A. W 
Hyatt Stationery Company, A. D. Cleveland of E. ( 
Palmer Company; J. A. Wherry of Wher lypewrit 
Store; J. P. Raymond of the Mexican Petrol Corpora 
tion, C. Pursell of the Palfrey-Rodd-Pursell ( pany, J 
Garcia of the Garcia Stationery Company X. Wegn 

of the Lafayette Fire Insurance Compa: 1. Palt 


of the Graham Paper Company, L. K. Thil ux of the 
New Orleans Lithograph Company; J. P. Buckley of Pert 
& Buckley Company, E. G. Harpold of the Dameron-Pi 
son Company; J. O. Pierson of the Dameron-! n ( 
pany; Theo Weber of the Graham Paper Com y, Harry 
McEnery of the Times-Picayune, Frank tt, | 
Cominique, auditor, and R. J. Preis of the Whitney-Centra 
Bank 

Those of the store personnel who made it point 
be on hand and congratulate Mr. ¥itzwillia ng WwW 
his outside friends included A. C. Sharon, B. |] acour 
D. Dunning, C. Bradshaw, J. Davis, J. B willia 
Miss McCoy, Miss Schiele, D. Anselmi, | ' ss and A 
Schmidt 

\nd when it was all over everybody s ds a 
round and wished that anniversaries of prot t sines 


men came every day! 


Some Features of a New Display Stand. 


The “Adjusto” display stand is a new tet e sta! 
for stationers and others From the master stand mat 
different types of individual stands can be ma na few 


1 


It is an all-adjustable, interchangea 
Che 


to any desired position as well 


moments 


floor display stand. shelves can be adjusted up and 


as swul t al " re 


dowt 

















Mecght” B33 te | 














Eno view 


of $ fositicn of | 
x She wes | 









; ™ Mtight $3 in Imi Stand Complete Regulan | 
| Setenen> Eadited Fes om ae at J 
ADJIUSTO’ DISPLAY STAND IN FOUR OF 5 S 
APPLICATIONS 
either side. All shelves are removable a ( é 
and the posts are made in sections f 
heights of stands. 
The top shelf of all ten in one types 
known as a split shelf and can be raised : ( 
angles to permit display at an angle « 
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on lf at the same time. Of course, this shelf also is made 
& e in the regular flat position when desired 
1p s construction is entirely of metal and it is built very 
n Standard finishes are oak-mahogar y ind olive 
\ en. Special finishes can also be 

xtra shelves are made whereby any desired types of 
4 stands can be made and all types of shelves are made to fit 
tt every “Adjusto” stand. 
\ Charles P. Rice ‘s owner of the Rice System, 476 Broome 
street, New York City, and patentee of the “Adjusto” 
stand, which the Rice System is marketing Mr. Rice 
' s formerly connected with his brother, William H. Rice, 


tl arbon & Ribbon Manufacturing Con 


the Solo stand pad, and 


ie Peerless ¢ ipany, 


ikers of is quite well known to 


he stationery trade in the eastern part of the country 


During his travels around the country he saw the need of a 


” ring 
: lity stand of this nature for the stationers He has 
7 rea ly sold 1 n << Adjustos” to stationers in the East 
This ““Adjusto” stand seems to fit with the action re 
\ ‘ tly taken by the National Association of Stationers at 
heir recent convention in Grand Rapids Che important 
J subject of open display was threshed out pro and con at 
e time. The general opinion favored open displays 
Woodbridge Returns from Country-Wide Trip. 
C. K. Woodbridge, president of the Dictaphone Corpora 
New York, N. Y., returned on November 25 after a 
' of about eighteen days across the country and return 
He first went to St. Louis where he conducted a sales meet 
ng of the Dictaphone staff. He went from there to Kansas 
City, Mo., where he met the branch manager, then went 
on to San Francisco, spending four days in that city and 
peaking before the Advertising Club Mr. Woodbridge 
ilso visited Los Angeles and some of the smaller places, 
such as Palo Alto, Fresno, Petaluma, Long Beach, Holly 
od and San Jose. In Texas he visited El Paso, Fort 
? Worth and Dallas, and stopped a short time at Oklahoma 
| City, Okla 
As president of the Associated Advertising Clubs of the 
World, Mr. Woodbridge addressed the different advertising 
clubs in San Francisco and Los Angeles and in several of 
the smaller cities of California mentioned above 
In Fort Worth he was present at the tenth district con- 
ntion of the Associated Advertising Clubs World 
1 in Oklahoma City he attended the seventh district 
ntion of the same organizatio1 In the last named 
ty he occupied the pulpit of the First Baptist Tabernacle 
the Sunday night of his stay He also occupied the 
pulpit of a church in Houston, Tex., when tl nvention 
vhich elected him president met there It will be recalled 
‘ haps tl Mr W oodbridge is the son of a ¢ grega- 
> il mit 
Wherever he went, Mr. Woodbridge was give: fine re- 
ti unusual ideas of advertising being used 
welcome him and make him feel at home 
Los At es, Don Francisco of Lord & Thomas, past 
dent f the Los Angeles A tisit ( past 
president of the A. A. C. of W.., presided at the meeting 
ich Mr Woodbridge was the principal guest 
\f San Fr . ers Mr W oodbr lo ddresse << 4 lirect 
1 section of the D Mail A sing 
e Palace hot In S " 
- y members t ine 
tec Palace hotel 
ked with flowe 
rl strat M \\ ertook 
. riendly rela een t sing 
‘ America and f of f the 
1 Re he visited Eng 1 the 
rtising ent of that He direct 








- — 
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ted States to attend the Seattle conven- 
Coast Advertising Clubs Association 


trip across the Uni 
tion of the Paci 
last June 

On November 30 Mr. Woodbridge opened the new Poor 
Richard club in Philadelphia and on December 3 and 4, as 
vice-president of the American Management Association, 
he will lead the discussion on Organizing Salesmen’s Time 
at the Hotel Chase in St. Louis, Mo. 

During his trip across the country and back, Mr. Wood- 
bridge attended to company business and spent consider- 
able time with dealers and branch office managers wherever 
he stopped 


Joe Hildreth Holds Party. 

\ short time ago a moderate legacy was left to J. H. 
Hildreth, Western representative for the Esterbrook Pen 
Manufacturing Company. In celebration of this event 

at the New Mayfair hotel, St. Louis, on 
Practically all of the stationers of St. Louis 
many of the traveling men who were 
in town at that time. The party was a wonderful success 
is indebted to Mr. Hildreth for a capital 


he gave a 
November 21 


were present and 


party 


and everyone 


attend the Esterbrook Pen Company's 
December 14 and at its conclusion 


Mr. Hildreth will 


convention beginning 


will return to Chicago, leaving again on Saturday, Decem- 
ver 19, for a two weeks’ visit to Miami, Fla., and other 
points 
Australian to Visit U. S. 
Frank Leslie Gridner, manager of the Express Marine 


ng & Welding Company, 135-141 Stanley street, 
\ustralia, is on his way from Australia 
and is due to arrive in San Francisco 
about the beginning of this month for the purpose of dis- 


posing of the ent rights to manufacture rotary steel 
} } 
tuDular ¢ S 


[hese chairs are known as Everest. 


They are instantly 


adjustable as to the height from floor to seat and as to 
the height and position of the back. This chair is made 
in Australia of metal throughout and is strongly con- 
structed without welding 


Esterbrook Men to Hold Convention. 


The Esterbr Pen Manufacturing Company will hold 


sale Ss | ention at Camden, N. J., on December 
14, 15 1 e company’s sales representatives from 
I] he intry will be present. 


Berwald Heads Eagle Pencil Sales Promotion. 


A. H. Berwa rmerly manager of advertising and 


sales motion for the Fabrikoid Division of the E. I. Du 
( Net Company, Inc., has resigned to take a 
similar position with the Eagle Pencil Company of New 
York Mr. Be ld was with the Du Pont people about 


ten years, and acquired a wide understanding of their 
Vari products during that period. 
From 1907 to 1916 Mr. Berwald was traveling salesman 
iles inager for the Emery Hardware Com- 
Bradford, Pa., and before that he had experience 
he refining {| marketing of petroleum. 
M erwald man of ripe judgment and wide experi- 


ve and should succeed handsomely 


ho says “‘yes,"" give me the man who 
hat never seem to make a definite 
warp our tempers.—The 


tat t that ‘ time and 

Coa (p ishe operatively by the Boorum & Pease Com- 
par Eberhard |! r. C. Howard Hunt Pen Company and 
Sar 1 Manuf tur Company) 
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Meetings—Conventions— Dinners 


ART METAL BRANCH MANAGERS AND HOME OFFICE 
TOWN, N. ¥ N¢ 


Art Metal Sales Conference at Jamestown. 
Art 


Branch managers and home office officials of the A 


Metal Construction Company, Jamestown, N. Y., held a 
three-day sales conference 
N. Y., November 5-7 All branch managers were in at 
to Seattle, Wash., except 


at headquarters, Jamestown, 


tendance, from Portland, Me., 
one who was absent unavoidably on account of illness 


A. J. E. Larson, vice-president and general manager, 
presided at the meetings. An intensive program was Cat 
ried out, characterized by enthusiasm and interest on the 


part of all present 


The men were quartered at the new Hotel Jamestown 


A final luncheon, attended by branch managers, sales exec 


utives, general office and factory men, was held at Hotel 


Samuels 

The meetings were addressed by H. K. 
A. Gardner, assistant general sales manager; R. W 
H. W. Lombard, chief 


G 


Smith, presi 


dent; J 
Clark, manager estimating division; 
engineer; E. T. Johnson, engineering department; R. 
tullock, works manager; C. W. Simpson, advertising man 
B. McMaster, manager of agencies; F. H. Isaac 
H. T. Swanson, secretary-treasurer; 


ager: H. 
son, credit manager; 
C. W. Taylor, manager New York office; H. C. Chadwick, 
assistant sales manager 

The branch managers in attendance were: W. N. Tib 
bits, Albany office; C. L. Elofson, Baltimore office; J. W 
Calley, Boston office; H. D. Herpst, Buffalo office; I. W 
Eckstein, Chicago office; D. B. Kinsey, Cincinnati office; 
C. H. Elliott, Cleveland office: B. L. Henderson, Dallas 
office; H. E. Knupp, Detroit office; S. D. Bradner, Hart 
ford office; H. B. Hanson, Indianapolis office; J. G. Henry, 
Kansas City office; R. E. Parnham, Minneapolis office; (¢ 
W. Taylor, New York office; F. H. Clark, assistant man 
ager New York office: W. F. Thomas, Philadelphia office; 
E. A. Keeling, Pittsburgh office; R. F. Henderson, Port 
land office; H. K. Decatur, St. Louis office; E. G. Naper, 
Seattle, office; P. G. Brock, Washington office 








IFFICIALS ATTENDING SALES CONFEREN( 
IVEMBER 5-7 


Envelope Bureau Holds Sessions at New York. 


The Bureau of Envelope Manufacturers of A é 


a two-day meeting at New York in Novembet Oy: f the 
yor topics of discussion was methods t 
with the National Council of Business Mail Users, 1 ecure 

a revision of the postal laws. 

The merchandising and marketing of higher grade e1 
velopes was considered at length Among the spe rs was 
George Heintzman (Dexter Folder Compat L. R. W 
kins (assistant purchasing agent, Western Electric Con 
pany) and F. L. Smythe, New York. F. L. R But 
falo Envelope Company) is president of the Burea ut 
( R. Stevenson (Stevenson, Harrison & Jor Few 


York) secretary-treasurer 


Chicago Typewriter Dealers’ Association. 


The annual meeting of this association was t t 
Hamilton club on October 13, where the list fficer 
serving the preceding year was re-elected sl 
Messrs. Lyons and Van Allen were added to the ectorate 
for the ensuing year. The officers are, therefore, as fi 
lows: W. H. N. Shipman, president; Walter H x, vice 
president; P. E: Kinnesten, secretary-treasure! rr. O 
Lyons and G. H. Van Allen, directors 

It was the intention to hold the meeting of Ni: mber It 
at the Shipman-Ward plant, but this was found to be 
feasible, so that meeting was held at the Hamilt 
usual. 

\fter the routine business, reports of com: 
discussion arose as to the advantages of Christ lve 
tising by the members of the association acting ct 
Mr. Froehlich suggested contributions fron t 
carry on advertising that would bring the ass 
fore the public. Mr. Pratt of the American Writing Ma 
chine Company expanded this suggestion and 1 
belief that the association should have somet g ft 


everyone can go into Mr. Shipman said tl 
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Originality 
in the manufacture of 
Typewriter Ribbons and Carbon Papers 


ANKING as one of the oldest manu-_ in developing typewriter ribbons and 
facturers in our industry, through carbon papers to the highest degree. We 


our long years of experience we have un- fully believe. that. in this respect, we 
doubtedly achieved a distinctiveness in have led the/industry. We have always 
our products that justly places themon used the term--- “ORIGINAL MANU- 
a very high plane FACTURERS"--- and do not feel that 
In originality of manufacture, we canlay this is saying too much and that any 
great stress as would naturally be the basis of comparison would prove this to 
case with the opportunities we have had _ be true 


WE AIM TO EXCELL IN ALL THAT WE PRODUCE! 


Our Our 
Typewriter Carbon 
Ribbons Papers 





are true ministers of progress, are the unwearied assistants per- 
writing the lessons of business forming the service of duplication 
in clear, elegant style. silently, quickly and permanently. 


Together they make the finest correspondence medium on earth. 
They are indispensable to the Business World because they Pro- 


duce the BEST Work. Here is the ‘“‘Reason’ to push our line ex- 
clusively, and it is Easier and More Profitable to Sell the BEST. 


MITTAG & VOLGER, INC. 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 


BRANCHES: 
NEW YORK BOSTON SAN FRANCISCO 
261 Broadway 160 Congress Street 591 Mission Street 
CLEVELAND . LOS ANGELES 
326 Erie Building 205 eg Tajo Building 
MINNEAPOLIS ST. LOUIS 


1040 McKnight Building AGENCIES ALL OVER THE WORLD Merchants Laclede Building 
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runs no advertising that does not pay and returns from 
which cannot be traced. He believed that the ratio of pros- 
pects to non-prospects in typewriters is very small. Mr. 
Shipman reported that Assistant Corporation Counsel Horn- 
stein is working upon a license ordinance. The ordinance 
to be drawn will have to distinguish clearly between goods 
which have taken on added value from rebuilding and those 
which, like those handled in pawnshops, are merely second- 
hand. 

The secretary read the names of those dropped for non- 
payment of dues under the revision of the by-laws recently 
adopted. 

Mr. Gibson has been obliged to resign from the member- 
ship committee and the president appointed Mr. Morrow in 
his stead. 

On the reception committee as new members the presi- 
dent appointed Messrs. Kleine and Ernest. 

Mr. Pratt brought up the question of crooks and dead 
beats, suggesting that all members should turn in to the 
secretary a list of known crooks and dead beats. Mr. Hol 
brook strongly seconded this suggestion. 

The next meeting will be held on December 8 at noon at 
the plant of the Shipman-Ward Manufacturing Company. 
Moving pictures will be taken, luncheon will be served and 
everybody will have a good time. 


Pittsburgh Office Appliance Managers. 

Interesting meetings continue to be held by the Pitts- 
burgh Office Appliance Managers’ Association every Fri- 
day in the Chamber of Commerce rooms. 

W. L. Williams, assistant purchasing agent of the Kop- 
pers’ Company, held the attention of every member in 
attendance at the meeting of October 23 when he frankly 
discussed the subject of “How a Purchasing Agent Sizes 
Up a Salesman.” Some interesting features developed. 

Sam Fox of the Safe Cabinet Company provided the 
entertainment for one of the November meetings, and Ed. 
Keeling of the Art Metal Construction Company, chairman 
of the Entertainment Committee, led a round table discus- 
sion of general business conditions. 

Carl S. Coler, manager of the Educational Department 
of the Westinghouse Electric & Manufacturing Company, 
delivered a very interesting and educational address on the 
subject of “Relations of Employee and Employer.” 

Ralph S. Marshall, a former member of the association 
as local manager of the Hooven Automatic Typewriter 
Company, passed away November 14 in San Diego, Calif. 
Resolutions of sympathy and regret were duly adopted and 
many personal expressions of regret were voiced. 

W. W. Parahan of the Wheeling Steel Corp., Wheeling, 
W. Va., and D. A. Thompson of the Addressograph Com- 
pany of Wheeling attended meetings as guests during the 
past month. 


Stationers’ Association of New York. 

The regular November meeting was held at the Drug 
and Chemical club, 100 William street, on Monday, Novem- 
ber 16. L. C. Giels of Corlies Macy & Company, Inc.; 
Frank Grantoff; Mr. Blumberg, law blank publisher; 
Thomas Roe of H. K. Brewer & Company, and Mr. Liebin 
of the Liebin Press all bore testimony to the assistance of 
the New York Stationers’ Association. 

Members were requested to write their views on this 
subject to the chairman of the membership committee, 
C. C. Shee of the Oakville-American Pin Division, Scovill 
Manufacturing Company. 

It was suggested during the evening that the association 
organize a credit department to give aid to the stationers 


on their credit troubles problems. It was also suggested 


that speakers be brought to address the meetings on sub 
jects of interest to the stationer. 

President Hill made announcement of the fight the asso 
ciation is making against unfair competition 

Eddie Gash, chairman of the entertainment committee 
reported that the annual banquet will be held on January 
27 at the Hotel Astor, New York, tickets to cost $6 eacl 

There will be no meeting held in December on account 
ot the holidays. 


Capital District Stationers 

The October meeting of the Capital District Stationers 
Othce Outfitters and Manufacturers Association was hel 
October 21 at Keeler’s restaurant, Albany, N. Y. The meet 
ing was presided over by Frank Sargent, president, and 
was well attended. After the usual dinner and business 
meeting, A. L. Russell gave a detailed report of the national! 
convention at Grand Rapids. An urgent appeal was made 
to back up the plans of President Sell for 1926 

The fourth annual banquet of this association will b: 
held in February. 

The November meeting was held on Wednesday ev: 
ning, November 18, at Keelers’ restaurant, Albany 


National Association of Office Appliance 
Manufacturers. 

The regular quarterly meeting of this association was hel 
at the Drake hotel on Thursday and Friday, November 12 
and 13. The sessions were devoted to a discussion of sales 
methods and policies and matters of a technical character 
having to do with the administration of manufacturing busi 
nesses. About thirty members were present from all parts 
of the country and the association entertained several guests 
during its sessions. 

The final session was held on Friday morning followed 
at noon by a meeting of the executive committee and 
luncheon at the Drake. On the evening of Thursday th 
members attended the Apollo theater in a body, the theater 
party following a dinner. 

The sessions were presided over by President Cummings 
of the Monroe Calculating Machine Company. Secretary 
Russell of the Powers Accounting Machine Company was 
absent in Europe and his place was taken pro tempore by 
Gratton Hancock of the Remington Typewriter Company 
a former secretary of the association. 

The next quarterly meeting will be held in March, the 
precise time and place to be determined later. 

Among the topics discussed were Methods Employed 
to Obtain Uniform Results with Salesmen Handling Diver 
sified Lines; discussion of operation of branch offices with 
salaried management and bonus versus straight commissior 
agencies; Why Loose Leaf Ledgers Should Constituts 
Legal Evidence in Foreign Countries: The Relative Value 
of Advertising; Advantages Derived from Consolidated 
Showrooms, Accommodating Non-competing Products 


Directing the Operating of Salesmen Through the Use 
Town Charts or Specific Routings, etc 
In reporting on ten months’ business in comparison wit 
the same period last year, fifteen members reported a1 
average increase of over sixteen per cent, while two r¢ 
ported an average of decrease of seventeen per cent 
\mong those in attendance were: W. R. Cummings 


president, Monroe Calculating Machine Company; G. R 


Hancock, assistant domestic sales managet 


Typewriter Company; W. D M Simmons, advert 
tising manager of the Underwood Typewriter Cor 

pany; W. C. Dunlop, vice-president, American Mul 
tigraph Sales Company; J. C. Nevins, sales mar 
ager, Felt & Tarrant Manufacturing Company M. §& 
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“The Line that can't be matched” 
































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station 12) N, Y., U.S. A. 
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F course the operator is the real judge 
() of typewriter merit. And who is better 
qualified to judge than the person 
whose business it is to operate the machine? 
The operator's acceptance and endorse- 
ment of the New Remington Standard 12 is 
the outstanding present-day typewriter fact. 
We knew that we were producing a writing 
machine that would do a better and bigger 
day's work with a minimum of effort. Now 
operators have proved it. 

You are invited to examine our New 
Standard 12, and convince yourself of its supe- 
rior worth. We will place one in your ollce 
for you to test in your own way, on your own 
work, without any obligation on your part. 
See for yourself if it isn't the greatest value 
in the standard typewriter field. Just call the 
nearest Remington office. 

Easy payment terms if desired 
REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York — Branches Everywhere 


Remington Typewriter Company of Canada, Limited 
68 King Street, West, ) oronto 





“Preferred by 
the real judge 











Remington 


STANDARD 12 


’e believe we make the best typewriter ribbon 
in the world —and its name is PARAGON 
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Eylar, vice-president, Elliott-Fisher Company; Joseph N 


Cheney, treasurer and sales manager, Ditto, Inc =e 


Gillogly, vice-president, Baker-Vawter Company; R. N. 
Fellows, advertising manager, Addressograph Company; 


loseph T. Wilson, sales manager, Tabulating Machine Com 

panv: H. E. K. Burg, general sales manager, Wales Adding NUMBERING MACHINES 
M ine Company; Francis J. Yawman, sales manager, 
in & Erbe Manufacturing Company; W. C. Gookin 
les manager, Toledo Scale Company; S. L. Edholm of 
Burroughs Adding Machine Company; President Vaw 
ter of the Baker-Vawter Company; L. C. Stowell of the 
Dictaphone Corporation; A. R. Glass, export manager, 
Baker-Vawter Company; R. C. Ellis and W. R. Greenwood 
he Egry Register Company; George D. Whitefort of 
National Cash Register Company; F. S. Munson, Pow 
Accounting Machine Corporatior H. R. Hickock, 
Stromberg Electric Company; G. W. Todd, president of 
lodd Protectograph Company, and R. R. Theobold 

e Toledo Scale Company. 
Cleveland Repairmen Hold Dinner. — 


Office Appliance Club of Cleveland, which is com 


re of repairmen in the typewriter field, will hold a a %. Sa: 

banquet at the Hotel Winton on December Ist and elect Dy SIL 

officers ior the ensuing year. The club, which was or- N)| 7° 
rig 

= | 1 [aE 088g 

successful affairs and has been the means of bringing those cl Mencur z 


the trade in closer touch with one another ‘Jim” Bar 


ganized a year ago for social purposes, has held some very 


rack, the originator of the club and its present head, will 
undoubtedly be re-elected to the presidency 





Columbus Stationers Tender Dinner to Sell. 


[he stationers and office outfitters of Columbus, Ohio, : - =— 
on Thursday evening, November 19, gave a dinner in honor , ’ / 
Edwin H. Sell, new president of the National Association fin, / 


of Stationers, Office Outfitters and Manufacture 


\t this meeting the Columbus Stationers’ Association Model 41 Automatic—6 wheels, 3 movement, con- 
held an election of officers which resulted as follows: Presi secutive, duplicate and repeat. List $15.00 
t, William Grant of E. H. Sell & Company; vice-presi Model 21, Automatic—6 wheels, 9 movement. 


List $20.00 

Model 71—Lever movement—6 wheels. List $15.00 
Cosa i * sneies ee setacinn gt Wisesiil Mode! 81—Dating Machine—Capacity 20 rs 

( any, ine eas Cr, ldrew VN ITSCI KE f \V1tS ¢ t $8.00 


DEALERS—The American Visibles are the 


dent, Edward Kemmerer, Columbus Blank Book Company; 


secretary, Herbert R. Thorpe of the Central Ohio Paper 





Capital District Stationers. only visible numbering and dating machines. 
On Wednesday evening, November 18, the Capital Dis The advantages of being able to see what you 
t Stationers, Office Outfitters and Manufacturers Asso are stamping before the impression is made, 
tion held a meeting at Keeler’s restaurant, Albany, N are obvious. 
Y., where the following officers were elected for the ensuing Every user of the old style “blind” ma- 
: President, F. D. Sargeant, Albany, N. Y.; vice-presi chines is a prospect for American Visibles. 


dent, M. B. Cal iwell, Mechanic ville, N. ¥ ‘ secretary, W. H. 


rite Aiheow St Si: mainmses Cheuee OC Meee Have you ever given this matter serious 


thought? 


as Executive committe: 1 L. Russell, sec 
Albany, N. Y.; F. Mullin, Albany; R. S. Loy, AND 
Cobleskill, N. Y.; W. Morgan, Albany, and G. F. Mesick There is a solid, substantial profit in each 
New York City sale. 
Messrs. Sargent, Caldwell and DeKouville were re-elected Folders imprinted with your name bring 
thelr respective oiipes in appreciation of Mele Gaenim orders—They are furnished to dealers with- 
re during the past veart [he new executive committee out charge. 
meet each month and lay plans in accordance with the 
National Association's program so as to give each stationer - Fa ‘ 
the district the latest and best information American Numbering Machine Co. 
Reports of the president, secretary-treasuret nd men General Offices and Factory 
bership, _ Sree ie En = q wig — cot Shepherd and Atlantic Aves. Brooklyn, N. Y. 
vere read and disciosed the tact that the ass 1atior nas 


Branches—123 W. Madison St., Chicago, Ill. 
66 Houndsditch, London, England 


Caribonum Societe Anonyme, 
10 Rue de Seze, Paris 


ndergone i he althy growth 
banquet mittee reported that the fourth annual 


of the association. soon to be held. promises to be 








g as the previous one The committee was instructed 
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Handsome Daily 
Reminder Calendar 
with Double the 
| Memorandum Space 


a 





STANDARD 
BUSINESS 
CALENDAR 


OVER TWENTY SQUARE INCHES 
OF MEMORANDUM SPACE 
Made in Two Finishes: 
Brown - - - - Retails for $1.50 
Gold Satin Finish ** $2.50 
Less 50°, Discount to Dealers 


“ec 


Order from your Wholesaler. 
If he cannotjsupply you 
write direct to 


THE JERSEY CITY PRINTING CO. 
JERSEY CITY ~ NEW JERSEY 


Also Manufacturers of the 


FORGET-ME-NOT CALENDAR 
FOR THE HOME 
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National 
at 


to get in immediate touch with the oth 
to in 


; 


cers of the 


Association and invite them be attendance this 


dinner. 

The educational feature of the evening was a! 
talk by a fellow member, Ed. Hurlburt, who spoke on the 
bus! 


instructive 


relation of adding and bookkeeping machines to the 
ness of the stationer 
The meeting adjourned at 9:30 o'clock 


Birmingham Stationers Resume Weekly Luncheons. 
Association 
November 
Pen 


resumed 
18 At 
Man 


The Birmingham (Ala.) Stationers’ 
luncheons Wednesday, 
Mr. Stites of the Esterbrook Stee! 


weekly on 


its 


this luncheon 


ufacturing Company and Mr. Pancoast of the Hampden 
Company were guests and gave fifteen-minute talks on their 
products. These talks were followed by a discussion o1 


practical displays of holiday goods. 


Stationers Square Club Starts Active Season. 


The first important meeting of the season of the Statio 


ers Square Club of New York City was held at the Hofbra 

House, Broadway at Thirtieth street, New York, o1 
Wednesday evening, October 28, 1925. The routine busi 
ness of the meeting was disposed of quickly order t 
give all available time to the lecturer of the evening, Charles 


Clark Company, the well-know: 


Mr. Clark delivered a 


S. Clark of the Charles S 


gt eeting card publishers travelogur 


lecture, showing pictures which he personally took in the 
Orient, including Egypt and the Holy Land, as well as 
Italy, Germany and France. The pictures included motior 
and still pictures 

Mr. Clark took the club along with hin trip up the 
Nile to King Tut-Ankh-Amen’s tomb in the Valley of the 
Kings and Horas Temple at Edfou. He also showed some 


pictures of “forbidden” subjects which he nevertheless suc 


in taking, including the interior of the Church of 


ceeded 

Nativity of Bethlehem and also a beautiful interior view of 
Santa Sophia at Constantinople. After leaving Egypt, wit! 
a temperature of 105° in the shade, a picture journey car 
ried the audience through Italy, showing Venice with its 
canals and beautiful cathedrals at its best, then over the 
\ustrian Alps above the snow-line to Muni Much dis 
turbance was caused by a projection on the screen of four 
wagonloads of beer in enormous casks going through the 
streets of Munich. After several scenes in Paris had bee 
shown, the journey finished with marine views of the retu 
trip. 

The beetfsteak dinner, entertainment and dance given b 
the Stationers Square Club of New York at the Hofbra 
House on Saturday evening, November 2lst, was an wi 
qualihed success. 

it was largely a personal tribute to “Vi Levi, w 
irranged practically all of the details single-handed. “Vi 
has developed an irresistible follow-up system and _ th 
attractive and compelling folders and circulars hich he 
sends out in quick succession invariably do the trick. This 
time one of his mailing pieces was address t e “wives 
or sweethearts” of the members, and undoubtedly this had 
much effect in causing the members to buy a liberal supp! 


of tickets 
The assemblage gathered early, for a beefsteak dinner 


the Hofbrau is something that requires careful preparatio1 


and the way they attacked the good things that were set 
before them certainly showed that most of then 


training for some time Plates of delicious steak kept 


in 
passing among the guests until everyone had enough 
During the course of the dinner the orchestra played cor 


members joined in between « 


Such tunes as “If Yo 


tinuously and the 
singing some of the popular airs 














At one writing the Under- 
wood Continuous Fanfold 
Biller will make an original 
and any number of copies up 
to twelve. Each copy is in 
perfect register with the origi- 


nal; each is an exact duplicate 
of it. Each is clear, distinct 
and easy to read. 
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f ipo slow expensive part of 
billing is not the actual 


typing. It is the detail that 
goes with it — inserting the 
forms, lining them up for writ- 
ing and shifting carbons. 


The Underwood Continuous 
Fanfold Biller relieves the typ- 
ist of this time -wasting, expen- 
sive detail. It handles the forms 
in a continuous strip instead 
of separately. It automatically 
feeds them into the machine 
and aligns them for writing. It 
shifts carbons from the writ- 
ten set of forms to the next. 


A demonstration, at your of- 
fice or ours, will show how 
the Underwood Continuous 


Fanfold Biller will speed your 
billing. 


UNDERWOOD TYPEWRITER CO., INC 
UNDERWOOD BUILDING NEW YORK CITY 
Branches in Principal Cities 
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$45 O00 TAKEN AT 
HARVESTER PLANT 
BY SIX BANDITS 


Probably the-most spectacular pay- 
roll holdup ever staged in Chicago oc- 
eurred today when. six heavily armed 
bandits invaded the offices of the 
West Pullman works of the Interna 
tional Harvester company at 1015 
West 120th street, and, using girl em- 
ployes as shields, herded twenty-five 
efficials and clerks into a corner at 
the muzzles of revolvers, Seized the 


Payroll Robbers 
Flee With $2,562 


CLINTON Ia.. Oct 15.—(/)-- 
Automobile bandits today robbed 


hadduck of a $2,562 payrol] 
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Some of the Thousands of Firms 








Using PAYROLL Addressographs: 


Employees 


Bethlehem Steel Co eee Dats 
Huiskamp Bros., Keokuk, Ia... 
National Cash Register Co.... 

Posey Mig., Hoquiam, Wash 
Baldwin Locomotive Co.......... 
Brown & Sharpe Mfg. Co., Providence, R. | 
Texas Co., Port Arthur, Texas...... 
Wyatt Metal & Boiler Works, Dallas 
General Electric Co., Taunton, Mass 
Burroughs Adding Machine Co...... 
Pacific Bakery Co., Los Angeles 


American Sheet & Tin Plate Co.... (27 
Ford Motor Co , ee Pee ee 

Cheney Bros., So. Manchester, Cont 

E. C. Atkins & ( Indianapolis 


903 W. Van Buren St., 


. 30,000 


150 


6.7K 


5 


_ 


. 20.000 


8.000 
2.000 
100 
40) 
5,000 
150 


Plants 


.(35 Plants 


4.000 


1,250 














Same Machine 
also ‘‘fills-in” 


1—Time Cards 
2—Pay Checks 
3—Pay Sheets 
4—Pay Envelopes 
5—Pay Receipts 


6— Distribution 
Sheets 








—, 











19 »< 


cemver, & December, 


MAA AAA AAR dd 
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96086 


EMPLOYEES NC 


296086 


NOT GROD AFTE 


SiIxTY DAYS 


| J: & an ob: 6 0 © 


f Clock Number 
( Employee’s Name | 
[ Check Number J 


[ Date, etc. } 


all printed at ONE stroke with 
Ribbon Print Addressograph. 


, Hand, 
Foot or 


Motor 
Machines 


slopes 
ipts 


on 
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LCEGH 


CUEVROLET Morale Cc OMPANY 


OF MICHIGAN 


Division oF GENERAL Motors CORPORATION 
FLINT, MICHIGAN 


Ng 49342 


| 

ide JAN 25 23 : 

PR 9 
, 820 eo BEARER. 


ROLL_ 
: [DOLLARS 


CERT 








NOT GOOD OVER ONE HUNDRED FIFTY DOLLARS 
ion See CHERRO! aii 
a sc nat 
. | BY ey 


” PAYMASTE a 


TTT, TTT? 


‘‘Superior to Cash Pay-off System’’— 


F' ILLOWING concerns wrote Boston Chamber 

f Commerce “Paying by check vastly su- 
‘ iy-off system.”—Timken-Detroit 
’ in cash would require 50% in- 
crease in clerical force.”"—Chevrolet Motor Co. “Pay- 
ng it id require us to hire several guards.” 


‘‘Eliminates Robbery Hazard’’-— 


| DDRESSOGRAPH-ED’ paychecks eliminate 

iene ery hazard—effect saving in clerical 

hely 1 it t ver old cash pay-off method.” 
Corp., Detroit, Mich. 


‘Increased Sales 53°,”’ 


\ PH-ED’ 


AD IRESSOGRA 


advertising enabled us 
of one department 53% over 
y. Co., Falconer, N. Y. 


“ FREE Trial Shows How-- 





le Uses ° / 
5 Fret Mail Coupon! , 
1 Selling 4 
. 4 
2 Recording J ¢ 
- 
3 Shipping WAG 8 
4 Collecting px? 
§ Disbursing Oe ie 
6 sodiitien aft ot ee. 
, ae ey * 
7 Addressing 4 lS a 
ME. Ps - + rod So 
8 Identifying JA* e. ‘ ger 
* a Q 3 


Stops Payroll 
Robberies 
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Yes Sir! 
There’s Money 
In It For You 


he Canton line always has been a 







money maker for those fortunate 






enough to have a dealership. A 






suitable agency proposition is 






partly responsible, but the quality 






of the products makes this pos 






sible. Territory may be open in 





your city, and if so, it should be 






worth while to investigate our 





“different from the others” prop 


Write 







osition for details now. 





CANTON ART METAL CO. 
CANTON, O. 












Vv 


December, 1925 OFFICE APPLIANCES 


Knew Susie” and “Oh Katerina” seemed to be the favorites, 
for certain groups would spontaneously burst into song 
even without any encouragement by the orchestra Che 
song folders were furnished by “Vic” Levi as a personal 
donation to the affair. 

There were a number of professional entertainers who 
acquitted themselves very creditably. We could feel for 
some of them, however, for during the course of the dinner 
when they endeavored to sing there was considerable co 
operation among the guests. 

As is usual in most stationers’ events, each lady was 
given a package of souvenirs donated by some of the lead 
ing manufacturers in the field. Those who contributed to 
the packagas were the Eagle Pencil Company, with one 
of their pointer pencils; the Crescent Brass & Pin Com 
pany, with a pyramid of pins; Oakville-American pin divi- 
sion, Scoville Manufacturing Company, with a package of 
safetypins; Ralph Halpern, with two very attractive novel- 
ties in the forms of a lady’s cigarette holder and a perfume 
container: The Scripto Manufacturing Company, with one 
of their Scripto sets; S. E. & M. Vernon, with an indexed 
memorandum book; the Wahl Pen Company, with a lady’s 
fountain pen; Eberhard Faber, with a bridge set, and 
Wilson-Jones Loose Leaf Company, a bridge set These 
souvenirs delighted the ladies, and the men who came un 
attached rather regretted their oversight 

In addition to this there were some other souvenirs 
presented, including a ten-quire box of English Oak sta 
tionery from George B. Hurd, and four attractive boxes of 
papeteries from Mr. Wertheimer 

[he dinner and entertainment were concluded about 11 
p. m., at which time the dancing commenced and lasted 
until well after midnight. 

his particular affair was notable for the large number of 
retail stationers in attendance, and it was unanimously 
agreed that it was one of the livest stationery affairs that 
has been held in New York for some time 

Ed Gash was one of the prime movers in the affair, and the 
officers, including Harry B. Jonas and Joseph Arnold, also 
deserve much credit for their assistance. “Jack” Schwartz 
was also in evidence, and had much to do with the success 
ful handling of the affair. 


Royal Managers Meet at Chicago. 


\ number of managers for the Royal Typewriter Com- 


pany, Inc., in the vicinity of Chicago, met with W. C. Lavat, 
the general sales manager, in November. Capt. Lavat spent 
| 


a week in Chicago before returning to New York 


Connecticut Valley Association Meets. 


Wednesday evening, October 28, President Gustave 


Fischer of the Connecticut Valley Stationers Association 
s ed a report of the national convention. The conven 
was held recently in Grand Rapids, Mich. and Mr 
was the official delegate from the Connecticut as 

i nN 
s report Mr. Fischer stated that “the National 
ssociation of stationers and manufacturers, comprising one 
iation, accomplishes a double purpose It gives the 


an opportunity to not only cultivate the acquaintanc: 


riendship of member dealers from all parts of the 
try and discuss their problems with them but also 
iffords an opportunity to do likewise with the manufa¢ 
he does business with, which is a great advantage.” 
Fischer was appointed vice-chairman of the nominat 
ing committee at the convention. Other members of the 
necticut association who attended the convent! 


luded Edward Pierce, Mr. Fargo and Mr. Bauxt 


Mr Fischer reported that the business progran of the 
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Meilicke. 
Time and Interest Calculator 


Simply Spot Pre-Calculated 
Verified Answers 


It is generally conceded that an answer at 
hand is better than one to be built. 


Eliminates Mental Figuring 


Without any move whatsoever, the device 
shows time between dates, and with one 
simple movement shows a pre-calculated, veri- 
fied interest answer. 

Its accuracy is positive. It protects you 
against the errors of human calculation and 
puts your Discount Department on a 100% 


efficiency basis. 







Dealer Distribution Wanted. Be 
the Dealer to Represent Us in Your 


Vicinity. 


Meilicke. Systems, Inc. 


3471 No.Clark St. Chicago, Illinois 


eilicke 


Time Saving Devices 


No Keys to Punch 
| No Levers to Pull 


3 


aay “> pis All Tabs Are 
meen) Celluloid Reinforced 


Advanced 
Model 


The Time 
Calculator 


Computes Time On 
Either the 360 or 
365 Day Basis 


Furnished asa 
Separate Unit 
If Desired 


Write for Information. 
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Announcing 
the Foreign Model 
F & E Check Writer 


We now make our F & E Check Writer in a special Foreign 
. Model for protecting Checks and Drafts written for all 
currencies. A few typical imprints are shown below. 


TE SUM OFS 999999ANDQQCTS 
THE SUM 0F9999=19=11 
[A SUMADE999999PTASQQ CENT. 
VASOMMEDE999999FRS99¢TS. 
[A SUMA DE$999999CON ggcTS 
LASONMAT!I999999L! TOQCTS 
TESUMOF 999999YENQQSEN 
Suuwa999999K R998 
SUMME 99999Q9MKSQgPFG 


Territory open to responsible sales organizations and 
executives in all commercial centers 











Write or cable for prices and full information. 


Hedman Mfg. Co. 


1158 Center Street, Chicago, IIl., U.S. A. 
Cable address: FECHECK 





convention was a great success and that the joint exhibit 
in one ot the furniture exhibition buildings, arranged for 
the benefit of the visiting delegates, was one of the out 
standing events. 

A representative of the British Stationers association, A 
E. Owen-Jones, attended the convention and made an ap 
peal for co-operation between those in both countries who 
are engaged in this line of business. 

A total of 561 members and guests attended the various 
sessions of the convention. 

The November meeting was held at Springfield in the 
Kimball hotel on the eighteenth. L. G. H. Palmer of the 
General Fireproofing Company and Sidney J. Burgoyne ot 
Sidney J. Burgoyne & Sons were the speakers 

Chicago Credit Association Elects Staff. 

The stationers’ and printers’ division of the Chicago 
Association of Credit Men held its annual election Novem 
ber 24. The following officers were elected: R. J. Kane 
(Joyce, Kane & Allbrecht), chairman; R. G. Fuller (The 
Tallman & Robbins Company), first vice chairman; C. A 
Olson (Safford Stamp Works), second vice chairman; R. P 
Marshall (Riddle & Wunderle), treasurer; Guy Scharffen 
berg (P. F. Pettibone & Company), secretary 

The division will hold its annual ladies’ night at the red 
room, Hotel La Salle, December 5, and all members of the 
stationery trade are invited to join in the evening's enter 
tainment. The speaker of the evening will be Judge Lyle, 
of the Municipal court. Some attractive entertainment 
features will be provided, and an abundance of souvenirs 
Dancing will close the festivities. Tickets can be obtained 
from Charles Zisk, credit manager, Stevens-Maloney Com 
pany. The plans for this evening's entertainment indicate 
that it will eclipse last year’s ladies’ night, which recalls 
many happy memories to those who attended that function 

Philadelphia Office Appliance Managers 
Association. 

This association recently held a shore dinner at Book 
binders’ Famous Old Seafood Restaurant 

The officers of the association for this year are as follows 
president, R. F. Porter, Addressograph Company; vice 
president, Charles W. Norton, The Shaw-Walker Company 
secretary-treasurer, William K. Thompson, Elliott-Fisher 
Company. The association now has forty members 

Connecticut Valley Stationers Dine. 

Good fellowship permeated the atmosphere at the ba: 
quet of the Connecticut Valley Stationers’ Association 
the Kimball hotel Wednesday evening, November 18. The 
attendance was cosmopolitan and included stationers fron 
the New England States, New York, Pennsylvania and 
Florida. 

At the conclusion of the dinner John McDonald of Hart 
ford introduced the speakers of the evening, Lionel G. H. 
Palmer, vice-president and manager of the General Fire 
proofing Corporation of Boston, and Sidney J. Burgoyne, 
national president of the “Friendly Fellows 

“Firms that handle both lines (stationery and office fur 
niture) should not require one salesman to sell them both 
There should be separate sales departments for each line 
because no man unless he be a genius can do two things 
well at once,” said Mr. Palmer. He told the gathering 
of many facts that he had brought forcibly home to him 
during fourteen years’ experience in organizing furniture 
branches throughout the Eastern States many times deal 
ing with stationery stores He described the methods of a 
salesman. who gives real service. 

“Service,” said the speaker, “is a much abused word 


Many business men think that if they give their custom 
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Spencerians As Business Getters 


F PEoPLE didn’t think of stationers’ shops 

as places to buy pens, pencils, ink and 
il paper, you'd rarely have the chance to 
sell the higher priced specialties. The 
wise stationer displays the little things to help sell 
more of the big things. 

That’s why Spencerian Pens, properly dis- 
played, are one of the most valuable items in your 
line. For nearly seventy years they have been ad- 
vertised to all who use pens. They are known to 
write better and last longer than otherpens. That’s 
because they are handmade of the finest Shefheld 
steel, by the world’s best craftsmen. 

If you can sell more pens, you will sell more 
supplies of all kinds. To help you sell more Spen- 
cerians next year we will give you more sales help 
and more effective advertising than ever before. 
We will make the sales of SpENcERIAN PENs more 
profitable to you bysupplying you withthe means 
of increasing your turnover. Our representatives 
and later trade announcements will bring to you 
the full details. SpeNcer1AN PEN Co., 349 Broaad- 
way, New York City. 
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Special Service 
That Appeals to the Trade 










Strictly Rotary Cut. Wide variety of 


Card ~ grades, weights and colors for all usages, 
in all Standard and Special Sizes. 










Card ' Built for Real Service 
G : a Attractive Colors 
u 


_ All standard sub-divisions 


| Made Right 
F olders 4 Substantial — Durable 


Nationally Recognized Quality 












: | Manila — Pressboard 
ee High Grade—lIn all standard sub- 
uides divisions and cuts. 






Live Dealers Appreciate the Possibilities 
in BICCO Supplies Distribution 







Your Price List and Information Ready! 


Boston Index Card Company 


113-115 Purchase Street 
Boston, Massachusetts 
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ers ordinary delivery of goods they are giving service Real 
rvice solves the problems of your customers and helps 
them.” He cited several cases of high-powered salesmen 
putting over furniture sales by drawing up office plans for 


ustomers wl 


ere other salesmen had merely asked for a 
hance to bid on the business. The speaker also took a 
lusty verbal wallop at price cutters 

Price Cutters Rapped. 
‘No businessman making an ordinary sale,” declared Mr. 


Palmer, “can afford to give much of a discount or in fact 


any discount. It is only when a sale is of unusual volume 
that a discount is good business.” 
It was predicted by the speaker that in two years the 
drawer file will be obsolete. In the larger offices of 
big cities, the speaker said, the file is now out of date. Mr. 
Palmer said that in the ideal office there is no piece of 
urniture that one cannot look over 
sidney J. Burgoyne of Philadelphia took “Good Fel 
wship” as his theme and illustrated his talk with numer 
picture poems” of his experiences and impressions in 
raveling throughout the country. 


Those present included: From Holyoke, Patrick J 
ludge, A. McKay, R. Ashley, H. J. Honey, Frank Smith, 
William H. McGrath, E. E. Cornwell, E. S. Towne and 
1. P. Knobblock; from East Northfield, S. E. Walker; from 


Springfield, N. J. Patterson, A. C. Sherman, James E 

Feeley, Harry J. Ferry, H. S. Towne, M. A. Liesan, J. R 

Spencer, C. L. Beckwith, P. L. Thayer, George E. Martin 
sa 


( B. Donahue; from Northampton, James W. Hef 


“G-F” Monthly Staff Dinner at Chicago. 


monthly staff dinner given at Chicago by The Ge 
fireprooting Company was held November 9 at the 
ort hotel here were twet ty-tive present t discuss 

ne repast, and to consider the affairs of the Chicago 


Birmingham Stationers Association. 


Che weekly incheons were resumed on We Inesday, 
November 4 at the Molton hotel, Birmingham, Ala. The 
iation invites all traveling men in the stationery field 

vho may be in the city on luncheon dates to be present 
The followi e subjects are scheduled for dis ussion trom 
e to time Mau Floor Displays; Special Christmas 


Sal ; Efforts ‘ turday One ot I k ( losing the Y eat 


oe Appliance Club of Cleveland. 


Office ppliance Club of Cleveland is a social orga 

for the office equipment people of that cit Phere 

¢ nbers Meet e held Y s 

‘ h at the VW 1 t ce 
J. Bar caent \l Kruse, treas et 1A Zim 
et \ { Ha = t { T pt { > 
of the embership committee, and Leo Adler 
Is the entertainment committe he membership is 

= 


Baltimore Office Appliance Managers Association. 


feetings of s association since the last a uncel nt 
held on Monday, October 5; Monda October 
Monday, October 26; November 2; November 9; N 
ber 16; November 23, and November 30 
( Fk. Witkowski, secretary and treasurer S 
nd soliciting gent of the C mptometer, has changed 


his address to 301 Morris building, Charles and Saratoga 


treets, Baltimore, Maryland 


ng new members of the association, the 
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FILE BOARDS 


MOUNTED WITH CLIPS 





standard note, letter 
and cap sizes— 
falcon 
star 


stay-open 


WITH ARCHES 


complete equipment 
boards, arches, 


indexes, covers, 





perforators, etc 


RULERS 


For every purpose — school 
and commercial—all kinds of 
edges, brass, steel and celluloid. 
Flexible, single bevel and 
double bevel, all lengths 6 to 
24 inches— 





Packed in picture cartons for counter and 
window display 





aico 
Si ‘ationers Line 


American Mfg. Concern 
Falconer, N. Y. 
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MADE TO 
MEET THE DEMANDS OF 


BIG BUSINESS 
NOTE SOME OF THE USERS: 


NEW YORK CITY 

National Bank 

_— ers Ti and Trust Co. 
and Poseass Bank 


fee — 
e Bank 
Ry “Metals Bank 
Pitth National Bank 
Bank of United = © 
International Ban ng o 
West Side Sav re 


1 tix Trust Co. 
The miteds States Savings Bank 

Fae eietasna! rest ce 
Bank of Manhattan Co. z 
American Co. 





Water Gaice, City ot Detroit 


eneral 
City Treasurer 


CLEVELAND, OHIO 
Union Mortgage Co. 
WILMERDING, PA. 
Westinghouse Airbrake Co. 

SOMERS POINT, N. J. 
First eeu Bank of Somerr 


oRELARELEUIA, PA. 
National Bank 


Franklin 

Third National Bank 

Sentral Trust -™ Sa Co. 
Guarantee Trust & & Gate Depesis 
Peoples Bank and Trust Co, 
Lancaster Ave. Title & Trust Co. 
Western Savings Fund Society 
Tradesmens’ ey Bank 
Germantown Trust 

Wharton Title and Trust Co. 
Piligrim Title and Trust Co. 
Fairhill Trust Co. 

klin Trust Co. 

Cobb's Creek Title and Trust Co. 


APPL 


Thornton Fuller Automobile Co. 
John J. Griffin Co. 


ATLANTIC CITY, riftin 
The United Gas Improvement 


Atlantic City National "hank 


WILKINSBURG, PA 

Ins. Co. of the State of Pa. 
First National Bank Electric Storage Battery Co. 
Peoples —e seg Rk 5 1 ,-* > 

ome Ins. Com; 

— ides ke Savings Bank American Gas Co. 
a . — ) —— Wheel Co. 
: +h ‘enn Mutual a Ins. Co. 


ty “savings Bank Public Ledg te 
Trust C Johns-Mantille, Ine. 
Aberfoyle Mfg. Co. 


Manufacturers 
The PA. Savings Bask of 


The savational Bank of Bay a CA. NEW YORE 
e Bank 
The Prudential Savings Bank | i 
ROCHESTER, N. yY. Rothschild Bros. 
Saray h.. Co. ITALY 
YRACUSE, N Italian Government 


Salt Pm National Bonk 
NEWARK, N. J. 
City Trust Company 
ST. LOUIS, MO. 
Salvation Arm 
International oe Co. 
WAUKEGAN, ILL. 
Waukegan Generating Co. 
TOPEKA, KAN. 
The Atchison, Topeka and 
Santa Fe Ry. 
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ADDING MACHINE 
PETERS- MORSE MFG. CORP. 
ITHACA, NY. 2... a. 









IANCES December 


are noted: B. A. Wagaman, Autograph 


M. D. Kennerly of The Safe-Cabinet Company; | 


pany; 
A. W. Ivick, L. C. Smith & Bros. Typewriter, Inc.; O. H 
Van Nauker of the Kardex-Rand Company, and W 


Impression Products Company 
between thirty 


Timme, 
The organization has now 
members. 
At the meeting of November 23, M. D 


two-reel movi! 


Kennerly of The 


Safe-Cabinet Company showed a ig picture 


entitled “In Letters of Fire.” At a previous meeting O. H 
Van Nauker gave an interesting talk on “How to Build a 
Sales Talk.” 

At the meeting of November 30, Mr. Witkowski spoke 


on “Salesmanship.” 


December Meeting of Chicago Stamp Club. 


Owing to the illness of Jos \. Pardi, president of the 


Chicago Stamp Club, 
of that organization’s December meeting. The 
from out of 


it is impossible to announce the date 
membership 


will be given timely notice, and visitors town 
who plan attending can communicate 
Mr. Pardi had 
which prevented getting the 


announcement in. December publications 


with the president 
an operation for appendicitis in November, 
executive committee together 


in time to make an 
Mr. Pardi 


doesn’t care 


went through the operation in good shape, but 


to be a repeater. 


Maine Office Appliances Association. 
\ talk on the of paper and cards by C. W 


Boston, 


manufacture 
purchasing agent of paper and 

the Maine Ofhe: \pphances 
Portland n N 


Clement of cards 
was given at the meeting of 
Association at the Falmouth hotel, vember 
9. Dinner preceded the meeting. 

committee consisting of John Twomey 
Allan O 
up names of candidates for the 
ber. At this beside the 


the decision will be to hold the 


A nominating 


Richard Stuart and appointed to draw 


Goold was 
annual elect Decem 


next meeting, electiot t ofthicers 


made whether 


noon or in the evening 
Guild Members Hold Convention Dinner. 
At the 
the red 
October 14, 


manufacturers of 


Grand Rapids convention a dinner was give! 
Hotel 


representative gatl ering f the 


room of the Pantlind at seven p. m. o1 
where 
Guild 


Guild 


quite a 
merchandise as well as Guildst 


and prospective members were present Ab 
were on hand The meeting 

Brooks of Philadelphia 

Krenz, 
Company, Grand Rapids; J. Thomas Hill 
president of the New York Stationers’ Association; ( R 
Smith of the Office Equipment Company, Louisville; Frank 
R. Simmons of Springfield, Ill., and Uri Doolittle of W. H 
Among the ma acturers 


twenty-five persons 


William 


Pomerantz; F. L. 


opened by Henry 
lowed by A. 


Tisch-Hine 


vice president of the 


H. Chamberlin of Syracuse 
addressed the meeting were | \. H 
treasurer of the C. Howard Hunt Pen Compar Camdet 
N. J.; A. B. Holmes, vice president of the C 

& C 
cH & 


Scov ill 


present who 


Manufacturing Company, Inc., New \ 
Oakville 
Company, 


arbon 
Shee of the 
Manufacturing 


American Pin Divis of the 


New York 


Mexican Market for Safes. 


Commerce Reports] The Mexican trade in small safes 
and strong boxes is practically in the hands of t! \ 
can manufacturers, with only slight competiti coming 
Germany. United 


months of 1925 were 


from States imports of safes 
valued at 29,832 pes 


valued at only 4,074 


valued at 2,225 


first five 
from 
Imports from other countries were 


those Germany were pesos 


pe SOS 





December, 1925 OFFICE APPLIANCES 67 





Patented Construction 





L. UNDERWRITERS LABORATORI 
INSPECTED SAFE rar ANO 7 









L 





6 








FIRE & BURGLARY PROTECTION 


Underwriters Laboratories Underwriters’ Laboratories 
CLASS ‘‘A’’? LABEL CLASS T-20 LABEL 
Their highest classification for resistance to burglarious 
for fire endurance, drop and attack, affording 20% reduc- 
explosion tests. tion in insurance. 


RESPONSIBLE DEALERS are invited to 
| apply for exclusive territories in sections | 
where we are not already represented 


THe MOSLER SAFE CO. 


i | 375 Broadway, New York, N. Y. 
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National 
Loose Leaf 
and Bound Books 





Built to Stand 
the “Gaff” 


HAT’S why hundreds of dealers continually receive repeat orders for National 
Celtic Post Binders. Extra strength in steel hinges; durable khaki canvas over 
heavy board; metal ends and leather corners, plus an unusually attractive price, 
makes the Celtic the best value we have ever offered. Made in 17 stock sizes, End- 
lock and Toplock—List Price $3.30 up. 


Another Excellent Seller—The New Essex 


The new Essex is a lower-priced Post Binder of National quality—made to meet a 
popular demand. It has a steel frame; steel hinges; the cover is blue slate canvas 
over heavy board. Made in 12 sizes, Endlock and Toplock—List Price $2.80 up. 


See National Catalog “S” — Pages 22 -29— 
If you haven’t a copy of this catalog—write us. 


For Special To-Order Binders 


At Holyoke, New York and Chicago you can get excellent National Service 
special made-to-order post binders. 


Remember, too—strong consumer advertising every four weeks 
in the Saturday Evening Post makes Nationals easier to sell. 


NATIONAL BLANK BOOK COMPANY 
112 Riverside, Holyoke, Mass. 


56 Duane Street 626 W. Jackson Blvd. 1001 Market Street 
New York, N. Y. Chicago, III. Philadelphia, Pa. 


NATIONAL ) 
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One Year’s Shipment of Stock Steel Furniture. 

The Department of Commerce reports data on the opera- 
tions of manufacturers of steel furniture stock goods, based 
on the report of thirty-two companies in the “business 
group,” and fifteen companies manufacturing shelving. 
The following figures show orders received, shipments, and 
unfilled orders for both groups from September, 1924, to 
September, 1925, inclusive. In a few cases in the business 
group, where orders or unfilled orders were not reported, 
these were calculated on the relation of the firm’s ship- 
ments to total shipments. 

Business Group. 

1924—-September—Orders received, $1,589,994; shipments, 
$1,519,078; unfilled orders, $1,193,871: October—Orders re- 
ceived, $1,761,431; shipments, $1,783,162; unfilled orders, $1, 
184,731; November—Orders received, $1,615,912; shipments, 
$1,678,636: unfilled orders, $1,216,144; December—Orders 
received, $1,914,038; shipments, $1,872,677; unfilled orders, 
$1,220,232. 

1925—January—Orders received, $2,206,952; shipments, 
$1,972,137; unfilled orders, $1,455,890; February—Orders 
received, $1,986,151; shipments, $1,939,097; unfilled orders, 
$1,501,460; March, $2,012,322; shipments, $2,027,863; un- 
filled orders, $1,482,859; April—Orders received, $1,964,- 
059; shipments, $2,009,199; unfilled orders, $1,466,428; May 
—Orders received, $1,855,552; shipments, $1,918,869; unfilled 
orders, $1,383,424; Jumne—Orders received, $1,792,656; ship- 
ments, $1,805,599; unfilled orders, $1,390,540; Juiy—Orders 
received, $1,823,435; shipments, $1,810,754; unfilled orders, 
$1,445,897; August—Orders received, $1,664,649; shipments, 
$1,688,965; unfilled orders, $1,358,386; September—Orders 
received, $1,969,769; shipments, $1,816,484; unfilled orders, 
$1,535,231. 

Shelving. 

1924—-September—Orders received, $415,163; shipments, 
$471,390; unfilled orders, $334,485; October—Orders re- 
ceived, $681,364; shipments, $595,157; unfilled orders, $327,- 
455; November—Orders received, $526,707; shipments, 
$549,120; unfilled orders, $469,315; December—Orders re- 
ceived, $596,934; shipments, $650,923; unfilled orders, 


1925—January—Orders received, $521,877; shipments, 
$517,363; unfilled orders, $361,268; February—Orders re- 
ceived, $539,286; shipments, $443,514; unfilled orders, $453,- 
358; March—Orders’-_ received, $606,754; shipments, 
$539,972; unfilled orders, $515,434; April—Orders received, 
$566,834; shipments, $650,769; unfilled orders, $436,048; 
May—Orders received, $523,426; shipments, $549,272; un 
filled orders, $372,296; June—Orders received, $501,182; 
shipments, $482,187; unfilled orders, $398,973; August 
$516,694; shipments, $452,716; unfilled orders, $447,255; 
September—Orders received, $624,676; shipments, $542,173; 
unfilled orders, $511,689. 


Conference Shows High Cost of Distribution. 


A committee of the National Distribution Conference—on 
expenses of doing business—met in October at the Hotel 
Pennsylvania, New York, N. Y. 

Representatives of a large number of business activities 
were in session to consider the task of dividing the con- 
sumer’s dollar into its component factors. This meeting 
showed that a large part of that dollar goes into the expense 
of distribution. 

Surveys were presented showing the variety of costs that 


enter into the prices of commodities after they leave the 


hands of the producer or manufacturer. These were ana- 
lyzed In reports n the costs of wholesaling, costs of re- 
tailing, costs of credit and costs of failures, which are to 
be submitted to the Distribution conference at its forth- 








When you standardize 
with Berkshire Type- 
writer Papers you have 
the convenience of acom- 
plete line of typewriter 
papers under one brand. 


Many of your custom- 
ers also appreciate the 
convenience and_ econ- 
omy of similar standard- 
ization and fill all their 
needs with 





erkshiresag 
os one 





Eaton, Crane & Pike Co. 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES: 
BOSTON, MASS. ........633 Washington St. 
CHIC Aaa SR... . casanas 363-371 West Erie St. 
PHILADELPHIA, PA.....e.0. 1024 Filbert St. 
SAN FRANCISCO, CAL....... 770 Mission St. 


TORONTO, CANADA 


SERVICE STATIONS: 


DENVER LOS ANGELES ATLANTA 
MINNEAPOLIS KANSAS CITY 
SEATTLI DALLAS CLEVELAND 











70 OFFICE APPLIANCES em 


“45 





A Nationally ] 
That’s a Money 
to Good ] 


HE buyers of office 

equipment have be 
come as exacting in ther © 
requirements as the deco. F 
rator of a fine home , 
Quality — beauty — unk f 
formity of style and finish t 
—a fair price—these things © 
Suits ee Beene business men seek wher 
a, they buy their office furni 
ture and supplies. That’s c 
why a line like GF Alk © 
steel is such an asset to 7 
good dealers. 


WYO 
DY 


The Complete Line 









Table No. 1660-TD 
60-inch Table 


_—— 





Desk No. 1645-TW 
Single Pedestal 
Typewriter 


7 





Counter-height File 
Ne. 903-VL 











Letter Tray 








Underwriters’ 
Class *‘A” label 
Office of Standard Accident Insurance Co., Hartford, Conn. 
Equipped with GF Alisteel. Sold by Pierce, Ine., Hartford, Conn. 













ally Known Line 
mey Making Asset 


00d Dealers 


ft office 
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LLSTEEL provides a 
A high quality line of 
office equipment and sup- 
plies that is absolutely 
complete. Moreover, this 
line has long been backed 
by national advertising 
that has continued to build 
up demand, until today no 
line is more popular. If 
the Allsteel line is not now 
being handled in your 
city, write at once for 
our dealer proposition. 
THE GENERAL FIREPROOFING Co. 


Youngstown, Ohio 


Export Department: 438 Broadway, New York City 
Cable Address: '*Genfire—New York’’ 
Canadian Plant: Toronto, Ontario 
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of Office Equipment 





4n Innovation in Transparent Insertable Label Guides 


Unette and Wyde- 
steel Assembly 
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Desk No. 1660-R 6 
60-inch Roll Top 
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MARCHANT 


“MASTER OF MATHEMATICS” 


OPPORTUNITY FOR CERTAIN MEN 


Marchant business has increased 4} times in the last three years. QWe have 
today a closely knit—well rounded—sales group of men—making money—a 
friendly organization—operated without cold-blooded policies or red tape proced- 
ures. If an association with Marchant interests you—and you are satisfied you 
can measure up to our needs—reply immediately giving all details of your exper- 
ience. Send your photograph. @You must be of proven earning capacity and 
calibre. @Address, General Sales Manager, Marchant Calculating Machine 
Company, Oakland, Calif. 
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coming meeting in Washington as a basis for the discussion 
of possible methods of eliminating wastes in business. 

It was disclosed by the surveys that in many instances 
a large part of the consumer’s dollar goes to pay the ex- 
penses of getting articles and commodities into his hands 
and that the consumer himself is responsible for some of 
them. In some industries, such as furniture and jewelry, 
less than half the dollar was found to represent the produc- 
tion cost. 

The committee gave conspicuous place in the delibera- 
tions to the part that the retailer plays in the economy of 
distribution, from the owner of the corner grocery to the 
large department store. In addition to the ordinary costs 
of retailing, attention was given to the costs of services and 
conveniences, such as delivery, beauty parlors and rest 
rooms, charge accounts and returns, all of which were re- 
garded as factors in the consumer’s dollar. 

The surveys of the expenses of doing business, together 
with others covering various aspects of the problem of 
distribution, will pave the way for the review of the business 
methods and conditions involved in the marketing of prod- 
ucts by the National Distribution Conference later in the 
year. It is expected that the conference will make definite 
recommendations looking to the reduction of distribution 
costs where possible. 

Herbert P. Sheets, secretary of the National Retail Hard- 
ware Association, presided at the meeting of the committee. 
Others present were: S. L. Andrew, chief statistician of the 
American Telephone & Telegraph Company; Lewis H. 
Bronson, Bronson & Townsend Company, New Haven; 
Frank A. Fall, National Association of Credit Men; A. Lee 
Cotter, president, W. Lee Cotter Warehouse Company, 
Mansfield, Ohio; S. H. Halle, Halle Bros. Company, Cleve- 
land; L. H. Haney, director of the Graduate School of 
Business Administration, New York; F. A. Ketcham, gen- 
eral manager supply department, Western Electric Com- 
pany; E. E. Lincoln, Western Electric Company; George 
D. McIlvaine, secretary-treasurer National Pipe and Sup- 
plies Association; George M. Stevens, vice-president Stev- 
ens-Eaton Company, New York; N. I. Stone, general man- 
ager Hickey-Freeman Company, Rochester, and Alvin E. 
Dodd, manager domestic distribution department, United 
States Chamber of Commerce. 


Innovation in Rebuilding Equipment. 

The Shipman-Ward Manufacturing Company, Chicago, 
Ill., has originated a new plan for rebuilding typewriters 
which is working out very well. Heretofore the assemblers 
have worked at long benches, to facilitate the handling of 
machiffes under rebuilding. The new benches provide in 
dividual space for each workman. These benches are at 
right angles to a long metal trough the same height as the 
workman’s bench, which extends the length of the line of 
workers. In the Shipman-Ward plant each man handles a 
given detail on the machine, and after it has been com 
pleted the typewriter is advanced to the next man in line. 
When the frame is put up for assembly, temporary steel 
feet are mounted in place, service as “domes of silence” to 
facilitate sliding the machine along in the trough. Strips 
of corrugated board are placed between each machine to 
avoid scuffing the enamel of the frame. 

The workmen’s benches are high enough to permit the 
man to be seated at work. A turn-table in the bench makes 


it easy to change the position of the machine as the oper- 


ation requires. There is a slot in the turn-table which re- 
ceives the feet of the typewriter, obviating accidental slip- 
pins An important advantage of the new arrangement is 
that each man has plenty of elbow room, and is free from 
interruption. He has plenty of space for his various tools 

















YOUR PROFITS THIS YEAR 


AND NEXT 


Profits for this year are practi- 
cally determined now, subject only 
to such influence as the few remain- 
ing weeks of 1925 will have. 

But the profits of 1926 in your 
Desk Department will be governed 
to a large extent by plans you make 
now. 

You are assured worth while prof- 
its, satished customers and a stead- 
ily growing repeat order business, 
if you handle 








DESKS 


— for every office use— 


Regardless of grade when it bears the 
Imperial trademark it is built to endure. 
Selected materials, well seasoned and 
kiln dried, accurately machined, 
assembled by experienced desk 
makers and carefully finished, in- 
sure you and your customers an 
attractive looking desk of long 
life and satisfactory service. 


Imperial dealers are enthusiastic 
dealers—progressive dealers—prosper- 
ous dealers. Let us tell you why and 
show you how you, too, can increase 
your sales and profits by handling a 
single grade or the entire line of 
Imperial Products, 


Write for full particulars and if you 
haven't a copy ask for Catalog No. 24. 


Imperial Desk Company 


Fuansville - Indiana 


No. 
861 
Flat 
Top 
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PENCIL 


HIS is the famous VENUS 
Pencil adapted for stenogra- 
phers’ use in a special number: 


VENUS No. 3822 


Contains the same quality lead that 
has made VENUS the largest selling 
quality pencil in the world. It has a 
large and profitable market which it 
will pay you to exploit. 


Satisfy the 


STENOGRAPHER 


with the VENUS No. 3822 


The remarkable smoothness and 

long lasting quality of the lead, 

combined with the wonderful 

convenience of the two pointed 
ends, permits quicker and bet- 
ter stenography—hence the 
VENUS is most economical for 
office use. Identified by the dis- 
tinctive VENUS green water- 
mark finish. 


Feature VENUS No. 3822 
with stenographers’ note books 
and similar supplies. 


No.3822 


round, soft 
grade only— 
pointed both 
ends, with 
protector. 


<r 


Tt Wa METAL POINT 
ROTECTOR 


No more loss of time andinconvenience due 
to dull points or broken leads—the VENUS 
metal protector gives the stenographer the 
service of two pencils at the price of one. 


Sample No. 3822 VENUS Pencil sent on request. 


AMERICAN LEAD PENCIL CO. 


220 Fifth Avenue New York City 
and London, Eng. 
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|and storage room for the parts called for by his individual 
operation. 

As additional units of the new 
| stalled, space will be gained to permit a 
| work. 


type ol benches are 
‘pinch hitter” to 
snag, wl 


At times one workman will strike a 


slows up his work, and causes an accumulation of 


ma 
chines. This naturally affects the men further down the 


line. The “pinch hitter” is an all-around man who can su 
He 
bench, and will move it to any point al 
his services are needed. After the jam is 
free to turn in on other operations. 
The Shipman-Ward Manufacturing 


dealers in Chicago and visitors from other cities, to call 


stitute in any operation. will have a portable work 
ng the line where 
cleared he will b« 


Company invites 
and 
study the new type of assembling benches, with the thought 
that they may be able to work it into their own rebuilding 
plants. 


Eadie Heads Burroughs Binghamton Agency. 
W. H. Eadie has been appointed manager of the B 
roughs Adding Machine Company agency at Binghamton, 


N. Y., having been transferred from the sales promotio: 





| staff at Detroit. He succeeded C. W. Treadwell at the 
singhamton post. 

Mr. Eadie joined the organization at Portland, Ore., 
nine years ago as a junior Burroughs salesman. He be 
W. H. EADIE 
came a senior in less than three months. In Septembe 
1917, he was transferred to the agency at Erie, Penna 

remaining there a year. The next transfer took Mr. | 

to Buffalo, N. Y., where he served a yeat The following 
vear he was transferred to the agency at Providence, RK 
Managerial responsibilities come to Mr. Eadie at Wat 
town, N. Y., in October, 1921. His work in that capac 
led to his call to Detroit, to supervise the rk of 
agencies as a member of the home office sales promotiot 


department. 


The Marchant Machine Company of Oak 
land, California, has recently made the following 


Calculating 
additiot 
to the personnel of its field force: 

E. M. Collis, who formerly managed the office of 


Burroughs Adding Machine Company at Wa Texas, s 
been made district manager for the Marchant, with head 
quarters at Cleveland, Ohio. 

Gilbert White has joined the New York office, and R 
Stevenson is now connected with the Los Angeles branc! 
while John T. Devlin is another new man at the Cleveland 
office. O. M. Paine is now connected with the San Frar 


cisco branch. 


Mix worry with your work and you're fixing things for a 
washout on the line—mix a little human kindness with it and 
you'll find it’s the greatest—and the safest—sort of ballast 
The Coach (published co-operatively by the Boorum & Peass 
Company, Eberhard Faber, C. Howard Hunt Pen Company and 
Sanford Manufacturing Company. 
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advantages a waste-basket 
should always have 
_.and never had ‘til now | 


; e BE perfect a waste-basket should be 


noiseless—clatter is an abomination. 


It should be waterproof—floors and rugs ruin 
easily, replacements are expensive. 


It must not be wire-mesh—scraps escape. 


It must never rust. For appearance’s sake 
and because of rust circles on expensive rugs 
and floors. 


Last, but not least, the perfect waste-basket 
must have no seams to split or wood to 
crack. 


These 5 features every waste basket should 
always have—and never has had before. 


Now comes the Cordleyware waste-basket, 
made in one solid, seamless piece by an amaz- 
ing new process—waterproof, taint and odor 
proof, rustless, noiseless and practically in- 
destructible. 

Most astonishing of all, this highest of all 
quality waste baskets is made to sell at a 
price only comparable with the cheapest re- 
ceptacle on the market. 


CORDLEY & HAYES. 


Cordleyware 


Cordleyware products also in- 
clude umbrella stands, water 
coolers, spittoons, pails and fire 
pails, etc. Write for prices. 








. Made by Cordley & Hayes, 

. world’s largest makers of sani- 
tary drinking devices, 12 Leon- 
ard St., New York City. 
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x 2, NOW 
Made of Sub. 32 NIBROC Kraft 
Carried in Stock by the Best Jobbers and 


7 THE TCO KRAFT 
with all the features of the 
Always On Our Own Shelves 


> 43 . 
Ss ATTACHMENT ENVELOPES 
FAMOUS T CO JUTE ENVELOPES 
Both the DOUBLE CLASP and TENSION FASTENER 














14 SIZES 
3} x 5} 7 x10 
33 x 6 44 x 103 
48 x 63 74 x 103 
5 x7} 8} x 11} 
5} x 8} 9 x12 
6 x9 93 x 12} 
6} x 94 10x 13 





THE BRASS NON-RUSTING CLASP 
FREE FROM BURR OR CUTTING EDGE 


THE TENSION FASTENER WITH 
THE CORD THAT CAN_NOT PULL OFF 


TENSION ENVELOPE COMPANY, Inc. 
33 to 87 34th St, BROOKLYN, N. Y. 


Bush Terminal Telephone SUNSET 6000 
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"Ware This Man “Dontyuknow.” 

Several stationers have been victimized recently by a 
smooth individual who uses various names with facility. 
He has gone under the name of “Marshall” and “Blaisdell” 
in cases which have been reported. His outstanding char- 
acteristic is the repeated use of “Dontyuknow” in conversa- 
tion. He has a very plausible acquaintance with friends of 
his victims located in other cities. 

Mr. “Dontyuknow” is about thirty-five years old, smooth 
shaven—when last operating—somewhat thickset, and drives 
an automobile. His is the usual story about being caught 
short on funds. In New York he victimized Mr. Marshall 
of the National Blank Book Company to the tune of $25.00. 
He claimed a connection with the Marshall & Bruce Com- 
pany, Knoxville, Tenn., and was intimate in his acquaint- 
ance with individuals of that organization. 

At Chicago he got $10.00 from F. L. Coggin of the Na- 
tional Blank Book Company. He was then driving west, 
and claimed that an accident near Gary, Ind., crippled his 
funds. He said he was going to a church meeting in Wis- 
consin, and said he knew Herbert Towne of the National 
Blank Bool Company. He was well acquainted at 
Holyoke, and mentioned close friends of Mr. Coggin. Some 
of the details of the accident seemed rather impossible— 
but this became evident to Mr. Coggin only after the touch 
had been made, and taken away. 

Stationers will do well to be on their guard against this 
plausible individual, who can be better identified from the 
sharacteristics mentioned rather than by any name he 
might assume 


Enlarged Edition of Atlas and Traffic Maps. 

A new Atlas of Traffic Maps prepared by Wayne E. 
Butterbaugh, published by LaSalle Extension University, 
ind announced as just off the press, has been greatly re- 
vised and enlarged since the publication of the first 1925 


edition. It now contains eighty-six maps. These include 
fifty-two railroad system maps, comprising every large and 
important railroad in the United States and Canada. Maps 
of representative terminal and belt railroads also are to be 
yuund and all the information is brought up to date in 
accordance with the most recent changes. 
Folded maps have been eliminated in the new edition 


ill the maps being printed on pages the size of the book 
ind are now located by the page numbers. All the maps 
have been reduced to a uniform base scale wherever pos- 
sible to do so without sacrificing effective portrayal. The 
express map has been revised to show recent changes; the 
uir route map has been brought up to date; the Southern 
Freight Association map is revised and accurate; and the 
railroad consolidation map is complete in all details. The 
revised edition contains twenty-nine more maps than its 
predecessor and greatly enlarged schedules of information 
accompany many of the maps. 


Changes in American Writing Machine Company 
Staff. 

H. A. Tosteson is the new manager of the American 
Writing Machine Company in Denver, succeeding E. A. 
Turner, who could not resist the call to return to Cali- 
fornia 

In Baltimore, R. L. Miller, an old experienced type- 
writer man, has taken the reins of managership, succeeding 
Frank Carman, who resigned to enter an entirely different 
eld in Pennsylvania 


} t 


The chap who claims that the early morning hours are bes 
for brain work must have had some sort of an eye opener that 
was pretty effectiv: The Shepard Staff (The Henry ©. Shepard 
Company) 














Acme 
‘Tacking Machine 


The Acme Tacking Machine is a 
time, temper and finger saving device 
for purposes where tacks are needed. 


A prominent use is in shipping de- 
partments for tagging boxes and 
cases. Popular also in homes and 
buildings for laying matting or 


carpets. 


The Acme Tacking Machine, like 
Acme Staplers, is as mechanically per- 
fect as present day manufacturing 
facilities can make it. The anti-clog 
principle assures the user cf utmost 
satisfactory service. Trouble, loss of 
time from delays and consequent wor- 


ries are avoided. 


[f you do not have recent literature, 
and prices, a post card request will 
bring complete information. Ask for 
it today. 


Acme Staple Co. 


1643-47 Haddon Avenue 


Camden, N. J. 
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Arm 
Swivel 
Chair 






of Quality 


1616'2-SS 





‘‘RITE POISE” 


The fe 


Office Chairs 


atures which make this chair differ- 


ent from all others are: 


Duplex Swivel Iron, which gives the seat and 


back 


a forward, backward, and revolving 


motion, possible with no other chair. The 
forward motion provides the user with great- 
er comfort, and back support at all times. 


Curvature Back, conforming to natural body 
curves and providing a restful poise at all 


times. 
Deep 


Saddle Seat, which assists correct sit- 


ting posture and adds much to user’s comfort. 


Made of Oak and Birch. Can be finished 
mahogany or walnut, also made in Windsor 


type. 


Companion chairs if desired. 


Send for catalog showing complete line of Office 
and Institution Chairs. 


Conant Ball Company 
84 Sudbury Street, Boston, Mass. 


Side 
Swivel 
Chair 





of Quality 


161544-88 
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Supreme Court Holds Marking Act Valid. 

The validity of the “country of origin” section of the 
Fordney Act was upheld by the Supreme Court of the 
United States on an appeal by Lewis & Conger, of New 
York, who claimed that Section 304 (a) of the Tariff Act of 
1922, providing an additional duty for merchandise received 
without proper marks and marked while in the custody of 
customs officials, is in violation of the Fifth Amendment to 
the Constitution. 

In the case in question, merchandise received without 
marks was properly marked while in customs custody and 
thereafter released. In liquidating the duties, the collector 
assessed an additional ten per cent for failure to comply 
with the provisions of the section quoted. Protests by 
Lewis & Conger were decided adversely by the Board of 
United States General Appraisers and the United States 
Customs Court of Appeals. The Supreme Court's action 
upholds the validity of the penalty assessment 


Recent Decisions by Board. 

The United States Board of General Appraisers has 
made a number of decisions of interest to this field, eithe: 
because of direct application, or through the establishment 
of a precedent which may govern future transactions 

The board overruled protests by R. W. Grauert & Com 
pany and E. Stegemann, Jr., regarding patent Osser foils, 
consisting of bronze and aluminum in the form of leaves, 
used by bookbinders and by the stamping trade, was cor- 
rectly taxed at six cents for 100 leaves under the specitic 
provisions of paragraph 382, 1922 tariff law, as bronze in 
leaf. Claim for duty at twelve cents a pound under another 
provision in the same paragraph was denied. 

A favorable decision was given by the board to Edward 
J. Cadigan which reduced the tariff rate on certain pencil 
tops. Duty was assessed on the merchandise in question 
at the rate of 33% per cent ad valorem under paragraph 
410, 1922 tariff law. Duty as but twenty-five cents per gross 
under paragraph 1451, 1922 act, was claimed by the import 
ers, and this claim is upheld by Judge McClelland, who 
wrote the board’s conclusions in this case. 

A certain device or mechanism for testing the hardness 
of metal, imported by A. J. Bracher & Co., was held by the 
customs board to have been incorrectly assessed with duty 
at forty per cent ad valorem under paragraph 399, act 
of 1922, as a manufacture of metal not specially provided 
for. The importers contended for duty at thirty per cent 
ad valorem under paragraph 327, same act, as a machine, 
and this contention was upheld by Judge Fischer, who re 
versed the collector’s decision. 

A rather lengthy ruling having to do with the correct 
tariff classification of certain veneers of wood imported by 
the Briggs Manufacturing Company, of Detroit, was given 
by Judge Sullivan of the Customs Board. In the case at 
issue the board ruled that a wooden panel composed of 
three sheets of veneers glued together, the inner sheet, 
known as the core, being at right angles to the two faces, is 
correctly dutiable as “veneers of wood * * * not spe- 
cially provided for” at twenty per cent ad valorem under 
paragraph 403, 1922 act, rather than as assessed by the 


collector, as “manufactures of wood * * not spe- 
cially provided for” at 33%4 per cent under paragraph 410. 
Judge McClelland wrote a lengthy dissenting opinion in 
this case. 

The board denied relief to Haber Bros., Inc., finding 


that certain pencil sharpeners of the small, cheaply con- 
structed class usually carried by school children were prop- 
erly assessed on entry through the customs as manufac- 
tures of metal not specially provided for, under paragraph 
399, act of 1922, at forty per cent ad valorem. Claim of 
the importers for duty as machines, under paragraph 372, 
same act, at but thirty per cent ad valorem was overruled 
by Judge Fischer, who wrote the board’s conclusions in 
this case. 

Upholding a claim of Everett Gould, Inc., Judge Me- 
Clelland found that certain blotting paper impregnated with 
perfume to indicate the scent, intended to be given away 
for advertising purposes, was erroneously assessed with 
duty as perfumed powder, under paragraph 62, at seventy- 
five per cent ad valorem. Duty should have been taken, 
the board found, at but fifteen per cent ad valorem under 
paragraph 1310, 1922 act, as printed matter. 
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reetings for this Goliday Season, with best 

wishes for a New Year full of accomplishment 
and prosperity for everyone engaged in the Office 
Equipment Industry. 

Steel Equipment Corporation 
Avenel, N. 3. 
Nem York, N.Y. Newark, N.3. Boston, Mass. Pittsburgh, Pa. 
Makers of the full line of “Security” Steel Office Furniture. 
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‘Neat let ters After Long Service 
a od AO > Typewriter 


Th 





After years of continuous 
use, the L C Smith will pro- 
duce the same neat, attractive 
letters that it did when new. 

The carriage, the segment 
shift and the typebars all op- 
erate on ball bearings. 

Resulting from this refined 
mechanical construction is 
lightness of touch, ease of op- 
eration and almost unbeliev- 
able length of service. 


L C Smith & Bros Typewriter Inc 
Established 1903 





Factory Salesrooms 
and and 
Executive Service 
Offices Stations 
throughout 
—" he 
World 
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Assessment of duty on an imported catalogue was pro- 
tested by Baldoni, Bartoli & Company. The subject of 
this issue, consisting of English-Italian catalogues issued 
by an Italian manufacturer of accordions and printed chiefly 
in Italian, was classified by the collector as dutiable at 
the rate of fifteen per cent ad valorem under the provision 
in paragraph 1310, 1922 tariff law, for “books of all kinds.” 
Judge Fischer now ruled that free entry should have been 
accorded the books in question under the provision in par- 
agraph 1529 of the same act, for “books and pamphlets 
printed wholly or chiefly in language other than English.” 


Quirks of the Marking Law. 


appraisers has handed down a number 
section 3)4-a of the Tariff 


The board of 
of rulings having to do with 
Act of 1922, which section relates to the marking of im- 
ported merchandise. In overruling a protest of Mont- 
gomery Ward & Company, of St. Paul, Judge Adamson 
held that the merchandise at issue, consisting of certain 
reels of barbed wire, was properly assessed, with ten per 
cent extra duty because the article of commerce, being the 
reels of wire, was not marked before importation to indi- 
ate the country of origin. 








Made in U.S.A.b 
+$¢ Joseph Dixon Crucible Co. Jersey City, 





NEW AND ATTRACTIVE DIXON CLUTCH PENCIL DIS- 
PLAY CARD.—tThe Illustration Shows a Dozen Display Card, 
Featuring a New Clutch Pencil, Produced by the Joseph Dixon 


Crucible Company, Jersey City, N. J 








In another decision the general appraisers sustained a 


claim of B. R. Anderson & Company, Seattle, holding in 
this case that ten per cent additional duty should not have 
been taken on certain tin cans of dried egg yolk. The 
board pointed out that while it was quite correct to mark 
the packages, the egg yolk was incapable of being marked. 
Two decisions have been given by the board of appraisers 
having to do with the marking provisions of the 1922 
tariff law. One case, argued in the name of the Astoria 
Shipping Company, Portland, Ore., referred to the mark- 
ng with the country of origin of certain Portland cement. 
According to the record this merchandise was marked on 
the bags “Norge.” It was held by the officials not to have 
been sufficiently marked and before discharged the bags 
were marked “Made in Norway.” Judge Adamson ruled 
in this decision that while it was proper to mark the bags 
it was wrong to impose the additional duty of ten per cent 
section 304-a of the 1922 law for the reason that 
merchandise in question being shipped in bulk it was 
incapable of being marked. 
The other decision argued in the name of John Solari 


& Company had to do with the proper marking of certain 


under 
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Meets the re- 
ments of aay ] 


Busmess 








You can profit by the dis- 
crimination and experience 
of the country’s leading 
stationers. They have 
selected the 


PRACTIBILT 


FLEXIPOST 
BINDER 


in preference to other types, for they have 
found that it measures up to the economic re- 
quirements of modern business. 






The Flexipost offers selling advantages ob- 
tainable in no other binder. (1) No objec- 
tionable protruding posts to interfere with 
handling or to scratch and mar desk tops; (2) 
two-inch expansion available instantly for 
easy removal or insertion of sheets without 
removing cover; (3) auxiliary post sections 
provide unlimited expansion to care for grow- 
ing business demands; (4) direct screw com- 
pression securely locks sheets, whether one 
or a thousand. 


Alert stationers are making money on 
Flexipost. More than that, they are reaping 
extra profits from extra sales to satisfied 
Flexipost users. 


Let us tell you how you can build up a 
bigger-paying binder business. Write now. 


There’s a 


FLEXIPOST 


for every purpose 


Stationers Loose Leaf Co. 


New York 





Chicago Milwaukee 
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The Saturday Evening Post 
December 5th Issue 




















‘Look Successful 


Until You Are 


Successful... .”’ 








Good Advice! 


prospering 








and valued by the modern, 


business man 
He insists that his office 
prosperity—and his office’ furnishings 
must be well constructed, comfortable, 
durable and pleasing to the eye. 
















indicate that 






That’s why he buys Sikes Office Easy 
Chairs. 
Are you prepared to get his 
Stock Sikes and you will be. 


SIKES COMPANY — PHILADELPHIA 


Chairmakers for 60 Years 









business? 









SIKCO 522 
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olive oil in cases, each case containing two or more cans 
of oil. Judge Adamson held that the oil itself being the 
article of commerce it was incapable of being marked 
Therefore, the board ruled the additional duty of ten pet 
cent should not have been imposed. 

Sustaining protests of the International Forwarding 
Company, Chicago, the customs board ruled that certain 
shelled almonds imported in wooden boxes were improp- 
erly classified as being not legally marked [The board 
held in this case that the almonds themselves being the 
articles of commerce, they were incapable of being marked 
without injury or destruction. Therefore, the 
action in assessing ten per cent additional duty 
aside by Judge Adamson. ‘ 
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EXCHANGE STORE AT 
PHILADELPHIA.—This Was Opened Recently at the Corner 
of Arch and Eleventh Streets The General Adding Machine 
Exchange Is a Division of the Burroughs Adding Machine Con 
pany, Detroit, Mich The Philadelphia 
E. C. Rennardson, and Is One of a Chain Operated i: 
Cities Throughout the United States and Canada 


GENERAL ADDING MACHINE 


Store Is in Charge of 


Various 








Canadian Customs Action on Pencil Imports. 


The department of customs at Ottawa, Canada, has ruled 


that “Customs entry is not accepted for lead pencils ir 
voiced at less than $3.00 a gross until duplicate samples art 
forwarded to the department for inspection and the value 
has been approved.” This action was taken to prevent 


“dumping” on the Canadian market pencils which seek en- 


lesse! ed 


try at a depreciated price so that the duty can be 


The ruling has caused considerable delay in clearing in 
ports. It was put into effect without previous notice, caus 
ing Canadian importers inconvenience and loss « me. It 
is estimated that fifty per cent of the Canadian pencil i 
ports come under the new limit. 

[he inspectors in the Canadian customs house depart 


ment inspect the books of pencil manufacturers 
United States, checking up the prices paid by customers 
the United States against those charged Canadiar 
The latter feel that because of this scrutiny the 
lation is unnecessary. 


The United States leads in the pencil imports of Canada 


In the three years ending March 31 for 1923, 1924 and 1925 
the total pencil imports of Canada originated as follows 
United States, $1,449,447; United Kingdom, $182,508; Ger 
many, $141,248; Czechoslovakia, $44,201; other tries 
$18,116 
National Cash Register Men Cited by Court. 
Ninety-two salesmen of The National Cash Regis 
Company have been ordered to appear in court D 
15 on charges of contempt. Judge Smith Hickenlooper 
Cincinnati, issued the order, giving the men an opport t 
to show why they should not be held in contempt for 


violating [The National Cash 


Register Company in 1916 to restrain unfair sales practices. 


an injunction issued against 
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Pointers! 
for Transfer Time 


Buyers of Van Dorn Steel Transfer Cases 
this year are next year’s prospects, not only 
for more transfer cases, but everything in 
the complete line of Van Dorn Steel ce 
Equipment. 


Van Dorn Steel Transfer Cases are built to 
hold the good will of your customers. How 
this is accomplished is explained by the fol- 
lowing ‘‘points:”’ 


Point |: The interlocking feature, where- 
by cases lock vertically and hori- 
zontally, permits cases to be 
stacked as high as desired with 
no danger of tipping over when 
drawer is pulled out full length. 
Full closed sides make case as 
near dust-proof as possible. 
Electric Welded construction 
throughout. (No boltsor screws). 
Drawer heads electrically welded 
to drawer bodies. 

Point 4: Follower block is optional. Fric- 
tion type or Positive Locking 
type optional. 

Point 5: Rollers for front and back of 
drawer are optional. 

Point 6: Floor shoes for protecting floor 
covering are optional. 

Point 7: Clear filing depth in each drawer 
-—26 inches. 

Point 8: Stock finish is attractive, smooth, 
olive-green enamel. 

Point 9. Cases built in three sizes—Bill- 
size, Letter-size and Cap-size. 

Point 10. Van Dorn Steel Transfer Cases 
afford maximum storage space 
for the floor space used. 


Your Inquiry for Complete Details 
Will Be Answered Immediately 


The Van Dorn Iron Works Company 
Cleveland, Ohio 
Branches 
New York — Washington —Chicago—Pittsburgh—Cleveland 
Agencies in All Principal Cities 


Can Pee 











GRR 


Christmas 


Not as a manufacturer to 
his esteemed customer, but 
as one human being to an- 
other we extend, with the 
hand of friendly fellowship, 
our heartfelt hope that this 
may be for you a season of 
unalloyed good cheer and 
richest joy. 
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New Year 


May you have good health, 
good fortune and a sporting 
chance to win in 1926. Let’s 
make the New Year feel at 
home in our midst. Make 
only one resolution—to do 
better in 1926, and tickle old 
Father Time with the point 
of an Endura. 


Concentrate on: 


TOLEDO 
BOSTON 
CHICAGO 





& SAN FRANCISCO 
LONDON 
BARCELONA 





Pencils . Pens . Sets 
THE CONKLIN PEN MFG. CO. - TOLEDO, OHIO 








; 


POS UT Ne 





+ BPE MAES 


2 tee 


2 MOR RANK oy 


pre. 


aR Pe RVR + 


en 


et a ee 








December, 1925 OFFICE APPLIANCES 


Where “Pick Up” Stamp Orders Spell Profits. 


Canadian Bookseller and Stationer.] Can commercial 
stationers operate a rubber stamp section at a profit? is a 
question facing those merchants who from time to time 
consider the possibilities of creating a special department in 
the store to handle products of this class. 

The answer lies in a full and serious consideration of the 
entire circumstances surrounding this situation. 

Numerous authorities in the handling of commercial sta- 
tionery and the allied lines have agreed that the average 
stationer should have a rubber stamp department and a line 
of shelf goods, such as pads, inks, band daters, numberers, 
rubber type, stamp racks and miscellaneous shelf goods 
with a competent person in charge who understands the 
taking of rubber stamp and marking device orders. 

Connect with the “Stamp Man.” 

With the foregoing, and a proper connection with some 
manufacturer the dealer should make a profitable depart- 
ment of this line of goods. To increase sales in this depart- 
ment, special catalogues and circulars should be prepared 
and backed up with window and showcase displays, etc. 
Also sales meetings should be had with inside and outside 
men, with a stamp manufacturer as the speaker of the 
evening. 

In any case, it is evident that the stationer should co- 
operate with the manufacturer of stamps and kindred sup- 
plies, while on account of the peculiar overlap in the stamp 
and stationery business such harmonious co-operation and 
understanding by the “stamp man” should be very beneficial 
to the stationer. 

Stationers Cover the Field. 

[he average stationer sells and will continue to sell rub- 
ber stamps and rubber stamp sundries, because he more 
thoroughly covers the field with salesmen (city and travel- 
ing) and catalogues, and as a rule has a much larger sell- 
ing organization than the average stamp manufacturer. On 
the other hand, the stamp manufacturer sells direct be- 

uuse that is his specialty, and he is prepared to take care 

r the peculiar demands. 

[he majority of the buying public in the larger cities 
goes to the stamp manufacturer direct because he has in 
iddition to made-to-order stamps many other kinds of 

irking devices that the stationer does not handle or 

nderstand. A plant for the manufacture of stencils, seals, 


steel stamps, checks, metal tags, badges, metal signs, burn- 


ng brands, etc., costs many thousands of dollars 
Much Is Sold Direct 
Made-to-order rubber stamps are not, therefore, a job- 


ng article, like lead pencils, blank books, etc., because the 
majority of this merchandise is sold direct. 

The stationer, especially in the smaller centers, should 
consider the sale of made-to-order rubber stamps as a 
“pick up” item with a profit accordingly. There should 

1t be charged the full amount of overhead against sales of 


this item, as there is no investment, no stock on shelves, 


or shelf space occupied. 


[EDITOR’S NOTE.—The theory of pricing made to order 
stamps expressed above does not harmonize with the recognized 
practice in the United States. It is better to get full price for 
such sales. In the first place, the stationer is selling an acces- 
sory to a definite, labor saving service. The stamps are worth 
many times more than their cost The stationer employs 
specialized knowledge aiding the customer in selecting the type 
style, type of mounting, wording, etc. That's worth something. 
And remember, your druggist neighbor doesn’t charge $1.00 for 
an eight-ounce prescription because his cost is iess than 
twenty-five cents His training cost is a part of the charge. 
The prescription customer, like the buyer of a rubber stamp, 
is an occasional customer, and is not entitled to a special low 
price It may be months before he has need for another 
prescription. The rubber stamp buyer will not replace that 
stamp, ordinarily, for several years. Get him to think of his 
purchase as a labor saving device, and the fair price asked 
will not seem exorbitant.] 








A new 
idea to 
build 
repeat 
business 


NOW! 


will gladly 


Real 
Cooperation 
with Dealers 














You Need This Book! 


! DESCRIBES Natural System index 
| for correspondence and is the clear- 

est, most complete and easiest to un- 
derstand explanation of a filing system 
ever published. It describes the simplest, 
and most natural system of indexing cor- 
respondence yet devised—an index that 
will enable you to build a real repeat busi- 
ness. It promises greater profit to the 
wide-awake dealer than any other item 
in the whole line of filing supplies. To 
recognized dealers who are interested we 


explain the merchandising 


plan behind this product. 


Efficient 
Indexing 
Equipment 





The Wabash Cabinet Co. 


Wabash, Ind. 
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Merry Christmas 
| to Dou 


T is our sincere wish that 
the Holiday Season will 
remind you of many 
reasons for happiness. 
We hope that yours will 
be the kind of Christmas 
that brings joy to the heart 
and peace to the mind. 


cAnd may New Years 
find you looking confi- 
dently forward to a year 
of good business and 
prosperity. 





Munson Suppty CoMPpANY 


23 City Hall Place 
New York 


$$ — nn 
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Fifteen Years Ago. 
The Trend of the Office Equipment Industry 
as Manifested in the Pages of Office Appliances 
for December, 1910. 


A series on “Correspondence Filing in Modern Business 
by H. M. Goldthwait was inaugurated in the December 
number 

L. H. Martin, advertising manager of The Globe-Wern 


icke Company, was quoted on the question of who should 
distribute commercial furniture. He held that the commer 
cial stationer is the proper outlet for that line, and the 


whirligig of Time has proved that he was right. 

St. Louis had enjoyed its first business show, held Nx 
vember 28-December 2, in the new St. Louis Coliseur 
Most of the prominent manufacturers were represente: 

The Addressograph Company had introduced its new 
separable line address plate, for use with the Address: 
graph. 

The organization and establishment of the Frankli 
Press, Pueblo, Colo., was the subject of an illustrated 
article. The company controlled the territorial distributior 
of many top-notch lines. 

A business show was put on at Memphis, Tenn., by E 
H. Clarke & Bro., 18 South Main street. A goodly array 
of manufacturers was represented, and Memphians had an 
excellent opportunity to see how the modern office shoul 
be equipped. 

W. W. Hiscox, Westerly, R. 1., contributed “Some Good 
Advice to the Young Salesman.” It took the form of a 
hot stove league discussion by traveling men, mulling o 
the different types of buyers they met, and how they were 
handled. 

An appreciation of the late L. C. Smith, who had passed 
on November 5, was the report of an oration by Chancello 
Day, of Svracuse University. 

A list was printed of President Falconer’s standing 
mittees for the National Association of Stationers and Mar 
ufacturers. Many of the men listed are still zealous as 
sociation workers. 

The Rockford Desk Company, Rockford, Ill., had 
pied its new and enlarged plant 


Human Factor Dominant in Industry. 

Despite the fact that this is a mechanical age, of 
quantity production is the earmark, business is more 
ever turning its attention to the human factor in industri 
The pendulum is swinging from machines to managem: 
Or, as the department of manufacture of the Chambe 
Commerce of the United States says: “The knowledge of 
tools and machines is no longer the dominant factor. The 
question of men and methods has become an outstanding 
consideration.” 

The department of manufacture, with this in mind, has 
embarked upon a study of human relations problems, 
will from time to time publish the results of its investiga- 
tions with a view to making available to manufacturers, 
large and small, practicable methods devised by industr 
to solve them. 

The foreman, who has been characterized by manufa¢ 
turers as “the spark plug of the industrial machine 
as “holding the key to industry,” is selected as the starting 
point. The first study is to deal with foremanship. This 








ANNA LYNE BLOO 
tried platen renewer for a neck liniment after rubberin 
a three-ring circus, but said it didn’t help any. 
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Take the Bother out of Document Filing 








Va 


Absolutely no 
Annoyances 


THE SMEAD 
MANUFACTURING 
COMPANY 

DEPARTMENT C 
Hastings, Minnesota, U. S. A. 














O Strings—No Tapes—No Bands—No Rubbers—No Thing 

on the outside. Notice the strong, heavy nickeled brass clips or 

clasps at the finger’s tip on each end. They securely lock the envelope 

and close instantly, holding tight at any expansion, and, best of 

all, are in and out of the way, so that they absolutely do not catch on 

anything. Extra heavy paper of best manila quality, the finest con- 
struction you can imagine, and will last a lifetime. Samples free. 


The Document Envelope For All Time 
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Macey Bookcases 
Home or Office 


The Macey line of bookcases is admirably 
suited for nearly every requirement in home or 
office. And the line is a boon to any office 
furniture department. 


There is a style and finish to match the char- 
acter of a dignified and richly furnished directors’ room, 
the plain efficiency of the modern office, or the quiet 
surroundings of the family fireside. The range of woods, 
imitation and genuine, and the finishes are in keeping 
with the demands of office, store or home. 


The Macey dealership is one worth having. The 
many sales producing features of the Macey line, the 
complete and thorough co-operation of the organization 
make possible an opportunity second to none. It will 
be a pleasure to supply you with our catalogs. 


THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 
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will be followed by other studies dealing with the man 
factor in industry, among them the study of works councils 
which, though virtually unknown before the war, now num- 
ber more than 800 in about 350 separate companies, and 
represent 1,177,037 workers. 


House Organ Philosophy. 

Good business is the result of good planning.—The Web- 

ster Way (F. S. Webster Company, Inc.). 
* - * 
Prosperity discovers vice, adversity virtue—The Office 
Cat (The Richmond & Backus Company). 
* * * 
The time to go slow is when you are in too big a hurry. 
Leopold News (Leopold Desk Company). 
x * * 

In an argument the angry man is always wrong.—Fault- 

less Bulletin (The Stationers Loose Leaf Company). 
* * * 

Shoeleather says “I’m the salesman’s best Friend.’’— 

The Typebar (L. C. Smith & Bros. Typewriter, Inc.). 
* ok « 

Initiative is the one all powerful factor you will always 
find on hand whenever you see a man push his way 
steadily to the front.—-Office Chatter (Koch Brothers). 

SS & @ 

A noted scientist has just informed the world that 
women painted in the middle ages. Women still paint in 
the middle ages. We know.—The Chair Man (Murphy 
Chair Company, Inc.). 

x * * 

Instead of letting your folks put a monument over you 
at your journey’s end, build one for yourself along the 
Highway of Life, that others may see and admire rather 
than pity —Quality (Clarke & Courts). 

* + * 

Three cheers for the man with an idea. His hobby may 
be as visionary as that of extracting sunbeams from green 
gourds, but his mental machinery is in action, and action 
is what counts in this world—The Chair Man (Murphy 
Chair Company, Inc.). 

* * * 

If we were all the gay devils that most of us like to think 
we are, there’d be no jobs left in hell—The Coach (pub- 
lished co-operatively by the Boorum & Pease Company, 
Eberhard Faber, C. Howard Hunt Pen Company and San- 
ford Manufacturing Company). 

* * * 

A sale is like a delicately adjusted scale, where the oppos- 
ing weights are evenly balanced; it only requires the weight 
of an idea to bear one side down. Which side goes down 
depends upon the quality of the idea—Bully-Ten (Sund- 
strand Adding Machine Company). 





Hunt System Under a Great Handicap. 

[he Insurance Field reports a local agency man whose 
affliction makes him dependent wholly on the typewriter 
for his living. 

“Doing it with all you’ve got” beats “Saying it with 
flowers.” Edward P. Sharp conducts a prosperous local 
agency at Lincoln, Nebraska. Yet for nearly twenty 
years he has been paralyzed and scarcely able to move. 
He represents three large fire insurance companies and 
yne indemnity company and wrote $6,000 in premiums last 
vear, all by correspondence and the telephone. In addition 
to being unable to use the entire lower part of his body 
his hands and fingers are so badly twisted by the paralysis 
that he is unable to use them. He has a typewriter placed 
by the side of his bed and strikes the keys by holding a 
lead pencil with a rubber tip gripped in his left hand. He 
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Saving Office Dollars 


HE Underwood Revolving Duplicator 
holds down office overhead. 


It reproduces in quantity all kinds of written 
work. It takes care of those last minute Bul- 
letins that have to be rushed out to the sales 
force, new price lists and nearly every kind 
of office form. It turns them out in a few 
minutes—at a fraction of the cost of print- 
ing or multigraphing. 


It is so simple that anyone can operate 
it. An easy turn of the handle—and from 
40 to 60 neat, legible copies a minute are 
duplicated. 

Any Underwood office can give complete 
information on the Underwood Revolving 


Duplicator. Write or telephone for these 
dollar saving facts. 


UNDERWOOD TYPEWRITER CO. INc. 
UNDERWOOD BUILDING NEW YORK CITY 


UNDERWOOD 
Revolving 
DUPLICATOR 
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RT SMETAL ‘Products 
are in a class by themselves’ 


FTER featuring ART METAL equipment for more than fifteen years, 
it is almost needless to state that our entire organization is thor- 
oughly ‘sold’ on it. 


“It is really a distinct advantage for us to feel that when we open our 
store for business on a ‘blue Monday’ or a ‘mean day’ that we have 
the ART METAL line to sell. The wide range of standardized units— 
from desk trays, all the way to safes—enables us not only to meet the 
most exacting office equipment needs right from stock, but tolook upon 
every business house in our city as a prospective ART METAL buyer. 


“These factors, together with the outstanding beauty and quality of 
each piece, place ART METAL products in aclass by themselves. Truly 
your company is well named, ART METAL”. 

HOMER NEELY, President 


Business Furniture Company 
Pittsburgh, Pa. 


Steel Equipment for 
Every Office Need 4 ac 
Unit Filing Cabinets 
Sectional Filing Cabinets 
Counter Height Files 
Underwriters’ Steel Safes 


Sectional Steel Bookcases 
a 8 Cases JAMESTOWN, 


Card Indexes 
Office Tables 





Steel Shelving Steel 














OE ERIE OE ne me 








at. QOetiie tat ae ft 


December, 1925 OFFICE APPLIANCES 91 





) 


-tyeetiae 


TY 





Art Metal Window Display 
Business Furniture Co., 


Pittsburgh, Pa. 


N endorsement such as this, cover- 
ing a span of over fifteen years’ 
experience with ART METAL, needs 
little further comment—except that 
it is indicative of ART METAL retail- 
ing successes the country over. 
For almost four decades ART METAL has 


been the featured office equipment line of 
leading retailers everywhere—erasing “blue 


HOMER NEELY, President 


Mondays” from their business calendars, Business Furniture Company 
providing the utmost in salability day after sels 
day, year after year, assuring continued 
profit and volume. 

e 
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NEW YORK 
Office Equipment, Safes and Files 
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CORONA 


The Pioneer Portable 
still leads the way 


CORONA FOUR 


HIS latest edition to 
the Corona family 

is an office typewriter in 
portable form—with full 
size standard keyboard, 
12-yard, automatic, rib- 
bon, 10” carriage, self 
spacing carriage return 
and perfect visibility. 


Ss 
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CORONA TYPEWRITER COMPANY, INC. 


GROTON, NEW YORK 
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operates the spacing with his right hand, which is even 
more disabled, using a flat stick fastened to his arm with 
rubber bands, with which he holds down the shift key. 
Mr. Sharp is able to write rapidly and with remarkable 
accuracy under the conditions, even to do tabular work and 
fill out policy forms. He was injured when exercising on 
the horizontal bars while in the regular army and has been 
completely disabled ever since. He has received several 
letters from the presidents of the companies he represents 
who, learning of his condition, have complimented him on 
his success and knowledge of the business. 





Why American Genius Brings Business. 

In an address before the convention of the National 
Association of Manufacturers at St. Louis, Alfred Pearce 
Dennis, vice chairman of the United States Tariff Com- 
mission, showed how the genius of American industry wins 
in export trade. It offsets trade handicaps of high wages, 
long distance negotiations, foreign languages and incom- 
plete knowledge of the customer’s psychology. 

“As a result of our technique of mass production, of 
pooled energies,” he said, “we sprinkle foreign highways 
with our motorcars, install our typewriters and adding ma- 
chines in foreign counting rooms, and place our sewing 
machines, phonographs and radio sets in foreign homes. 
We can do this, first, because of the superior efficiency of 
the American workman; second, because we can recoup 
our losses in high wages through economies of mass pro- 
duction, and, third, because our mechanical and inventive 
genius is always adding new values and refinements to the 
products of American industry.” 








American Equipment in Manchester Market. 

Commerce Reports.] The realization that greater effi- 
ciency in production and distribution must be effected if 
the staple industries of Manchester, England, are to regain 
their pre-war position in world trade is forcing every trade 
and business to carefully scrutinize its costs. With a view 
to reducing overhead charges, which weigh very heavily 
on many business concerns, many Manchester business 
men are looking to labor saving devices in the office to 
effect economies in time and money. The industrial de- 
pression of the past four years has, on the other hand, done 
much to discourage the less progressive firms in spending 
much money upon the improvement of their office equip- 
ment Looked at in the broad, however, it seems clear 
that the demand for modern office appliances will con 
tinue to expand at an accelerating rate. 

Typewriters, filing and card index systems, and efficient 
stationery have been in general use for many years, and 
more recently adding and calculating machines and dupli 
cators have been common, but such appliances as check 
protection devices, coin counting, sorting and change 
making and paying out machines, dictating, addressing, en 
velope sealing, office printing and stamp affixing machines 
are little used. Individual desks for clerks and stenogra- 
phers are also noticeably lacking. 

Although there are many British and German mechanical 
devices on the market, American typewriters, adding, list- 
ing, posting and calculating machines predominate. While 


perhaps not the most attractive from a price standpoint, 
> 
‘ 


hey are, nevertheless, widely favored With exceptions 
other American devices are conceded to lead the way in 
design and usefulness 

The use of steel furniture is beginning to make good 


progress; in fact, present tendencies would indicate that it 

is in this line that the most rapid development may be 

expected. It is freely conceded that the wooden products 

will inevitably be supplanted by steel. While dealers state 
| } + 


that American steel furniture, such as filing cabinets and 
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Every record of the P. J. Nee Company 
was lost except those protected by 
this Meilink Built Safe 


MEILINK BUILT STEEL 
SAFES HAVE NEVER FAILED 
IN A FIRE, AND THEIR CON- 
TENTS CAN BE INSURED 
AGAINST BURGLARY FOR 
20% LESS PREMIUM. 


Meilink Built Safes are Different, Greater 
Structural Strength—Light in Weight 


Write Us for Our Dealers’ 


Proposition 


The Meilink Steel Safe Co. 


TOLEDO, OHIO 


5 eats: 
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Special Victor, Features: 


I—Visible adding dials. 
2—Totals automatically 
printed in red. 


3—Subtotals in separate 
color. 
| 4— Triple visibility, name- 
a ly; Adding dials; print- 
ed figures; keyboard. 
5—Full-size standard key - 
board 


6—Million dollar capacity- 

7—Non-add key with in 
dication. 

8—Repeat or calculating 
key. 

9—One stroke totals. 

10—Rapid handle action 


: | ()down 


$10 a month. 


(We carry accounts 
for our dealers. 


‘lOO 


f. o. b. Chicago 
on Monthly 
Payments,$110 


Victor 
1926 Sales Plan 


‘Ts 1926 Victor Sales Plan is ready. It uary are the largest months for adding machine 


is a plan you ought to know about —a sales. The reasons are year-end figure work, 
business-building, profit-earning plan for inventory and income tax. More than 2,000 
office equipment merchants. office equipment merchants are sharing in 


: Victor Adding Machine profits. Why don’t you? 
We will gladly send you the full details. A part 


of this plan is an every-month campaign of full- 


page advertisements in The Saturday Evening The Victor Opportunity Is Open 
Post. Also the greatest line-up of four-color x : 
advertising—back covers and inserts—ever run to All Office Appliance Dealers 


in System Magazine! : a oe 
The Victor opportunity is open to all dealers. 


Another feature of our 1926 Sales Plan is the There are no territory restrictions or obligations. 
carrying of Victor time payment accounts for You are free to sell Victors wherever and to 
Victor dealers. And there’s a new, striking whomever you choose. 

direct mail plan—also a complete color window , 

display service and many other unusual Write us today for complete facts about the 
features. Get the full story—NOW. Victor proposition; we'll send them promptly, 


without obligation to you. Address Victor 
This is the best time of the year to start selling Adding Machine Company, 3900 N. Rockwell 
Victor Adding Machines. December and Jan Street, Chicago, Illinois. 
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Nearly 100,000 
in use by such 
institutions as: 

The United States Govern- 

ment. 

International Harvester 

Company 
Standard Oil Company 
S. S. Kresge Company 


E. I. DuPont de Nemours 
& Company 


Rockefeller Foundation 


City Governments of New 
York, Chicago, Philadel- 
phia, Detroit ,.LosAngeles 


Pennsylvania Railroad. 


I Of 


Adding Mach me —,2 





Our 1926 advertising is one of the 
largest publicity campaigns on office 
appliances appearing in national 
magazines. Think what this will 
mean in sales and profits to Victor 
dealers. 














THE 


Latest ona Greatest 
TYPEWRITER 


Improvements 
Incomparable 


because no other type- 
writer does so much, nor affords so many 
valuable facilities for performing the daily 
typewriting tasks—not as they were did 
20 years ago, but as they can be done only 
on the Demountable—a quicker, better, 
easier, neater and far more satisfactory 
way. 
It reigns supreme in the hearts of all typists 
who have enjoyed its many improvements, 
light, snappy touch and beautiful work. 
There is nought with it to compare. 


IT IS A TYPIST’S TYPEWRITER. 
IT IS THE WORLD’S BEST. 





MU LE on 





“TLD PULUPOOUOU DURAN 


wil 





D. M. ALKIRE, 
Director American Sales: 


Fond du Lac, Wis., U. S. A. 
PIERO CASTELLI della VINCA, 


European Director of Sales: 
Via Principe Umberto 19, MILAN, Italy. 


PARKER DRAKE, LIMITED, 
Exclusive Representatives for Great Britain & Ireland: 
36 & 37, Upper Thames Street, LONDON, E. C. 4, England. 


DEMOUNTABLE TYPEWRITER CO. 


Manufacturers: 


Fond du Lac, Wis., U.S. A. 
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card indexes, desks, bookcases, and shelving, are, in gen- 
eral, superior to British and other makes, there are one or 
two British firms which are offering a wide range of “All- 
British” steel furniture, at attractive prices. For economic 
and patriotic reasons such firms are in a position to offer 
serious competition to American goods in this market. 


Effective Direct Mail Piece. 

The Marsh Stencil Machine Company, Belleville, IIL, 
advise that gratifying results are being secured from direct 
mail advertising containing cartoons instead of the usual 
drawings and photographs. Four pages, 8% by 11, are 
being used in two colors, black and red on white stock, 
and a smaller folder is also provided for dealer use. Illus- 
trated post cards, in colors to harmonize with the folders, 
are incorporated in the mailings. It is reported that the 
advertising has promoted friendliness and carried their 
story across with pleasing returns. The campaign is being 
directed both to prospects and to dealers and sales agents. 
Window displays to tie up with the direct mail work are 
being furnished. 


R. G. Bullock Advances in Art Metal. 

R. G. Bullock has been appointed works manager of the 
Art Metal Construction Company, Jamestown, N. Y., re- 
turning to associations of ten years’ standing. Mr. Bullock 
entered the employ of the Art Metal Construction Company 


a end tas a 2 ) 





R. G. BULLOCK. 


in 1920, and had charge of the research and development 
department. He was manager of the New York branch 
in 1913-14. In 1915 Mr. Bullock was made chief engineer, 
and continued in this position five years. In 1920 he re- 
signed to take up industrial betterment work in Baltimore. 
Mr. Bullock’s many friends will rejoice in his preferment, 
and wish him much success in the increased responsibilities 
which have come to him. 





U. S. Chamber Report on Merchant Marine. 
“The Relation of Merchant Marine to American Foreign 
Trade and National Defense” is a thirty-six page booklet 
based on a committee appointed by the president of the 
Chamber of Commerce of the United States. The commit- 
tee was directed to study marine transportation in its rela 
tion to American merchant shipping, and its possibilities 
of serving the nation when called for national defense. 
The booklet includes a map of the world which includes 
representation of American shipping facilities to many for 
eign ports. 
Foreign Trade Council Meets at Charleston. 
The 1926 convention of the Foreign Trade Council will 
meet at Charleston, S. C., April 22-30 
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Slightly higher outside 
a U. S. A. 


There are 20,000,000 


prospects for 


the 


Personal Protectograph 


This host of bank deposit- 
ors writes over 2,000,000 
checks a day—your cus- 
tomers contribute their 
share and they need check 
protection. 


Big business takes no chances—it uses Pro- 
tectographs to safeguard its checks. Today, 
countless individuals are buying and using 
the Personal Protectograph for the same rea- 
son. Our national advertising is responsible 
in a great degree for this movement. 


The Personal Protectograph is a Todd 
product—Todd in invention, in quality and 
manufacture and guarantee. Easy and 
quick to operate. It shreds the amount in- 





to the very fibre of the paper. Writes in 
large, clear figures with indelible ink. Closely 
spaced figures give positive protection even 
against ‘‘pen changes’’—the clever method 
that does not need erasures. Endorsed by 
bankers everywhere. 


The price of the Personal Protectograph 
— $18, gives you a substantial profit. You'll 
find your customers quick to see the value 
of this valuable machine. Phone or wire 
at once our nearest sales and service offices— 
there is one in every principal city in the 
United States. We have a wonderful new 
Selling Plan that you can use to advantage. 
Complete co-operation including window and 
counter displays and descriptive literature. 


The Todd Company 
Protectograph Division 
1129 University Ave. Rochester, N. Y. 
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HIS new desk stands 

43} inches high, is of 
steel throughout, with a 
steel roller curtain which is 
dust proof, water proof, 
vermin proof. 


There are ten trays, each 
holding 1,500 cards, and 
each instantly accessible. An 
exclusive ““Y and E”’ feature 
permits the roller curtain to 
be lowered beneath the level 
of the bottoms of the trays, 


YAWMAN AND 


1255 Jay Street - : 
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The “Y and E” Steel 
Standing Card Ledger Desk 


so that a tray may be slid 
out instead of lifted. 


The movable posting section 
operates on smooth rollers 
to any desired position, and 
for the convenience of the 
worker is surfaced with 
battleship linoleum. 


We furnish this desk regu- 
larly in olive green, mahog- 
any or walnut finish. 


Write us for descriptive 
circular and prices. 


FRBE Mrc.(0- 


- Rochester, N. Y. 





Decem ber , 
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(Loose Leaf Schedules.—Continued from page 41.) 
Trial Balance Sheets— 


ME vcssshuace C30—11 x12 —K (Long) 
C31—11 x 7%4—K (Short) 
,  g eri 6609%—12 x 91%4—K (Name Sheets) 
6609'4—12 x 6%—K (Short, Amount 


Sheets) 
P&M— 
Size 31, Form 118— 9%xl11%—S 
Form 118 Size 50—11%4x117%,—T 
Form 118 Size 46—11 xll1%—T 
SOOM N66 ce. 988—11 xl4 —T&Y 
1277—11 xl4 —T&Y 
Tumble Head Ledger Sheets. See Duplicate Statement 
Ledger Sheet. 
Transit & Level. See Engineering Forms. 
U. S. Map. See Maps. 
Vacant Lots. See Real Estate Listing Forms. 
Visitor’s Register— 
sone: « B3044—11144x11%—T 
Vouchers, Accounts Payable— 
Amer. Pad and 


Paper ...... 1262— 834x 74%4—(In Tablets) 
2640— 834x 7%4—(In Pads) 
ee eee ee 45— 84x 74%—R (In Pads) 
EE, wae ceva 1262— 7 xll —X 


Vouchers, Cashiers. See Petty Cash Vouchers. 
Vouchers, Journal— 


PRD: Vsbveaes B817— 7 xll —Tabbed 
OE ree 30— 7 xll —X (Buff) 
NE Fe ok 8 C25— 7 xll —X 
Tatum .......1261—7 xll —X 


Voucher, Petty Cash. See Petty Cash Vouchers. 
Voucher Record. See Invoices Payable. 
Voucher Record with Cash Journal Form— 
Adco ........B243—11 xl7 —T 
I-P ..........C263—11 xl4 —yY 
Wagon Receipt. See Goods Received Record. 
Weekly Time Sheets. See Time Sheets. 


F. L. Reid Now Trussell Vice-President. 


Announcement has been made by the Trussell Manufac- 








turing Company of Poughkeepsie, New York, that Frederick 
L. Reid has been elected a director and vice-president of 
the company. 

Mr. Reid succeeds H. W. Walker, who was vice-presi- 
dent for a number of years. Mr. Reid’s rapid rise to this 
important position is an example of the success which can 
be attained by a young man who proves himself worthy 
of executive responsibility. Not many years ago Mr. Reid 
was connected with the Pittsburgh, Lisbon & Western 
Railroad of Lisbon, Ohio, on the road as well as in their 
New York office. He left the railroad industry to become 
a buyer for the DeLaval Separator Company of Pough- 
keepsie, later entering the advertising department of the 
Dutchess Manufacturing Company of the same city, and 
assisting also in the department of sales management 

Mr. Reid’s work for the Dutchess Manufacturing Com- 
pany attracted the favorable attention of the Trussell execu- 
tives, and soon he was appointed advertising manager, in 
which position his work was so successful that he was 
eventually made vice-president as well as a director of the 


company 


A New House Publication. 

‘Five Minutes” is the title of a new house publication of 
the Todd Company, Protectograph division, Rochester, N 
Y. “Five Minutes” is devoted to cultivating the stationery 
trade and inducing dealers to sell the new Personal Pro- 
tectograph. “Five Minutes” is “devoted to more sales and 


more profits for stationers” and is published bi-weekly. I: 
bears the official imprint of the National Association of Sta 
tioners, Office Outfitters and Manufacturers to which asso- 
ciation the company belongs. It contains material on check 
raising cases, sales talks on check protection and on check 
protecting devices and many up-to-the-minute merchandis 
ing ideas obtained from leading stationers. A department in 























A Typewriter Ribbon 
Of Unusual Merit 


The Bucki Supreme Typewriter 
Ribbon deserves your careful 
investigation. Highest quality 
inks combined with imported 
fabrics of finest grade and pro- 
duced by unsurpassed manu- 
facturing processes make for 
ribbons of utmost’ durability. 
Special grades for special pur- 
poses. 

Supporting Bucki Ribbons, 
dealers find Bucki Carbon 
Papers a valuable addition. 
Satisfactory repeat sales result 
from the pleasing service this 
paper gives. 

Full cooperation assists in 
building a profitable ribbon and 
carbon department. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND OHIO 
ESTABLISHED 1896 
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Coles Copyholder 











Adjustability 


Think of the various conditions under 
which copyholders must be used. 


Many operators are near-sighted, oth- 
ers far-sighted, some are short and 
others tall. 


The light may come from any one of 
many different directions. 


The style of desk, table or bracket on 
which the typewriter and copyholder are 
supported varies greatly. 

Some want copyholders for use with 
typewriters and others want them for 
use with billing machines, fan-fold ma- 
chines, etc. 


When we designed and patented the 


Coles Copyholder 


we foresaw these many conditions and 
provided for them all in the one model 
illustrated above. 


The Coles Copyholder is essential to 
efficient transcribing. 


Office Specialty Salesmen Please Note: 
A few good territories are still open. 


Made and Guaranteed by 


Coles Copyholder Co. 


45 West 34th St., New York 


Cable Address “‘Colescopy” 
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a lighter vein is conducted by Jack W. Speare, humorist 
and advertising expert, whose signature under “Speare- 
Isms” is the jack of clubs, pierced by a javelin. 

The first number, among other interesting things, pre- 
sented a picture of booth number thirteen at the Better 
Business Homes Exhibition held in connection with the 
stationers’ convention at Grand Rapids. 

Among the suggestions made in number two was one by 
a stationer in New York City who has successfully adopted 
the following plan for calling the attention of his customers 
to personal Protectographs: 

“Each day’s incoming checks are examined, by the book- 
keeper or cashier, to see if written safely. The average 
day’s checks usually fall into three groups: 

“(a) Those written on a check writer which is inking and 
shredding properly, and therefore protecting effectively; 

“(b) Those written on a check writer, the work of which 
indicates that the device has become worn out; 

“(c) Those written with pen and ink, pencil or typewriter. 

“It takes only a jiffy to make out the day’s list, contain- 
ing the names of your charge customers whose checks fall 
into classes ‘b’ and ‘c.’ 

“Every name on these lists is that of a legitimate prospect 
for a Protectograph—and your store has Personal Protecto- 
graphs for sale! 

“Give these lists, each day, to your clerks and point out 
that these people can and should buy up-to-date check pro 
tection. Explain to your sales people that these concerns 
or individuals can afford to purchase, inasmuch as your 
store is extending them credit, which implies that their 
bank accounts are worth protecting—and that they should 
buy a Protectograph in order to maintain their credit, which 
might become impaired, should a raised check wipe out 
their bank account. 

“And now—to turn these live leads into orders for Per- 
sonal Protectographs. 

“Usually it requires merely a suggestion by the clerk 
when one of the customers on his ‘confidential list’ comes 
into the store (to the effect that that customer needs a check 
protector) to make a sale. But in some instance the clerk 
makes some such diplomatic remark as: 

“*Our bookkeeping department noticed recently that one 
of your checks came in, written in such a way that it easily 
could be raised. Mr. ——— (the proprietor of the store) 
asked me to call this to your attention the next time you 


came in.’ 


“This is a direct and personal service to your valued 
customer. He must appreciate your interest. He may not 
buy, at the moment (though he probably will) but you may 


be sure he will not forget vour thoughtfulness on his 
behalf.” 

In No. 1 of the new publication Mr. Speare compliments 
Col. J. N. Hobbs (“Uncle Josh”) of the Southworth Paper 
Company, whose exhibit at the Grand Rapids convention 
exposition adjoined that of the Todd company He has 
served the Southworth Company over forty-one years, and 
said Mr. Speare, his courtly deportment, graceful compli 
ments and neat boxes of fine stationery made that part of 
the exposition hall popular with the fair sex 


Horder’s Christmas Book. 
Horder’s, Inc., of Chicago, have just mailed their Christ- 


mas and New Year book of greeting cards, giving illus 
trations in halftone of the various different styles of cards 
which they are presenting for the coming holidays. This 


book also shows Waterman pens, pencils, tags, bill holders, 
Christmas seals, package address labels, tying cord, tying 
ribbon, wrapping tissue, gifts in leather goods, lamps, key 


rings, scrap books, diaries, recipe books, etc., etc 
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These machines are safeguarded by a forty-five 
year reputation for mechanical precision and 
expert workmanship....They look like new— 
They write like new, assuring you steady and 
satisfied customers. Deliveries readily secured 
from conveniently located branches—A full 
line of rough typewriters of standard makes 
at attractive prices always on hand. If you 
do not have a copy of our latest price list a 
postal will bring it to you. 


OFFICE APPLIANCES 


“INVINCIBLE” the Nationally 


accepted rebuilt typewriter 


ESTABLISHED 1880 








“INVINCIBLE” 
Typewriter Supplies 
The highest quality of materials as- 
sures you rapid turn-over and profits 
from afullline of “INVINCIBLE” type- 
writer ribbons, carbon paper, transfers, 
transfer sizing, oil, enamel, brushes, 
pads, etc. Recently reduced prices 
on “INVINCIBLE” ribbon and carbon 

papers sent on request, 


~ ” 

“INVINCIBLE 

Typewriter Support 
Assures rapid turn-over and quick 
profits. Easily attached to a desk, wall, 
table or filing cabinet. A space saver! 
It is firmly built and attractively fin- 
ished with black japanned support 
and revolving top. Furnished in 
either oak or mahogany finish. 


NORTA Type Cleaner 


A new and most efficient type cleaner. 
No soiled hands or letters when 
NORTA is used. A pliable and spe- 
cially processed rubber in cake form 
that draws out all dust and caked ink 
from the type by simply pressing 
cake against keys. 





Typewriter Covers 
Rubber covers for all makes of type- 
writers, adding machines, check pro- 
tectors, multigraphs and other office 
appliances. 


Resident Salesmen Wanted 








: 











Platens Recovered in Twenty-four Hours 


Expert workmanship enables our conveniently located 
branch offices to render twenty-four hour delivery on 
typewriter platens and exchange service. Only the 
highest grade materials are used. We absolutely guar- 
antee true diameters and perfectly smooth surfaces. 





oa ree aan One Tie 








IEG mis 19 fe wing 





THE HOME OF “INVINCIBLE” PRODUCTS 





AMERICAN WRITING MACHINE 


449-455 Central Avenue, Newark, N.J.— Branch Stores in Principal Cities 








COMPANY 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


E. H. Sell, President, Columbus, Ohio; Charles Garvin, First Vice-President, Boston, Mass.; Nathan Saltzman, Second Vice- 
President, Atlanta, Ga.; Fred P. Seymour, Third Vice-President, Chicago, Ill.; Albert H. Childs, Treasurer, Chicago, IIl.; 
Leo F. Johnson, Auditor, Tampa, Fla.; Fletcher B. Gibbs, General Manager, 403 Conway Building, Chicago, /ll.; Mortimer 
W. Byers, Secretary and Counsel, 41 Park Row, New York, N. Y. 


REGIONAL GOVERNORS 


James TT. Towhill (The R. M. Pound (Pound & 
James T. Towhill Com- Moore Company), Char- 
pany), Boston, Mass. lotte, N. C. 

William N. Stewart (Stoll Cc. CG. Cobb (The Conklin 
Blank Book & — Pen Manufacturing Com- 
Nog Company), ee pany), Toledo, Ohio 


Woodson P. Waddy (The Cc. J. Nachtigal (The Globe- 
renete - Waddey Com- Wernicke Company), Chi- 
pany), Richmond, Va. eago, Ili. 





REGIONAL GOVERNORS 


Arthur J. Walker (Farn- George E. Horne (George 
ham Printing & Station- D. Horne Book Store), 
ery Company) Minne- Greeley, Colo 
apolis, Minn. William J. Ortel (Shaw & 

William Schmiederer (Bux- Borden Company), Spo- 
ton & Skinner Printing kane, Wash. 


and Stationery Com- 
pany), St. Louis, Mo. 

W. Neill Stewart (Stewart 
Office Supply Company), 
Dallas, Texas. 


Joe E. Harvey (West Coast 
Printing «& Stationery 
Company), Los Angeles, 
Calif. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


President E. H. Sell’s Calendar. 


Outline of Trips to Be Made by the President of the 
N. A. S. O. O. M. in the Near Future. 


In response to a request from President Sell, General 
Manager Gibbs has prepared a list of the points which 
he thinks the president may wish to cover during the 
year 1926. Mr. Sell stated that he preferred to take occa- 
sional, long continuous trips rather than to attempt to 
fill a large number of single engagements—in this way 
conserving time, travel and expense. The important points 
that he may be called upon to visit during the current 
year have, therefore, been arranged in three trips, the first 
of which is scheduled for January, the second for March, 
and the third for June, April and May having been left 
open for unforeseen contingencies. 


A schedule of these trips has been submitted to the 
president, and he now has it under consideration. In the 
meantime the general manager has been in correspondence 
with the governors of the regional districts and some 
twenty-nine local and divisional organizations. As soon as 
replies have been received from these letters and the pres- 
ident has either approved the trips as outlined, or sub- 
mitted a corrected list, itineraries will then be figured out, 
a definite announcement made as to when it will be con- 
venient for Mr. Sell to be at the various points indicated, 
and the parties interested notified. 


Following is a list of the trips as at present outlined: 


Trip Number One—In January. 


Atlanta, Ga.; Richmond, Va.; Norfolk, Va.; Washington, 
D. C. (National Executive Committee meets here on January 
11, 1926); Philadelphia, Pa.; Trenton, N. J.; New York City; 
Providence, R. 1; Boston, Mass.; Springfield, Mass.; Albany, 
N. Y.; Montreal, Can.; Toronto, Can.; Buffalo, N. Y. 


Trip Number Two—In March. 


Cincinnati, O.; Louisville, Ky.; Memphis, Tenn.;: Nashville, 
Tenn.; Chattanooga, Tenn. (annual meeting Regional District 
No. 4 to be held here); New Orleans, La.; Houston, Tex.: San 
Antonio, Tex.; Dallas, Tex.; Denver, Colo.; Topeka, Kans.; 
Kansas City, Mo.; St. Louis, Mo. 


Trip Number Three—In June. 


Cleveland, O.; Detroit, Mich.; Chicago, Ill.; Milwaukee, Wis.: 
St. Paul and Minneapolis, Minn.; Spokane, Wash.: Vancouver, 
B. C. (annual meeting Pacific Northwest Stationers’ Association 
to be held here); ictoria, B. C.; Seattle, Wash.; Tacoma, 
Wash.; Portland, Ore.; San Francisco, Calif.; Los Angeles, 
Calif.; Salt Lake City, Utah; Denver, Colo.; Davenport, Ia. 


A trip to Pittsburgh—an important point not in the 
above schedule—and also trips to some of those points 
located within the regional district in which Mr. Sell lives 
and has his place of business—that are included in the 


schedule—may be undertaken at dates other than those 
mentioned. 

It is the desire of the president to meet with as many 
gatherings of members as may be possible, provided such 
attendance can be arranged in such manner as not to cause 
an overlapping of dates, excessive travel and loss of time 
to his business, and it is hoped that all will join in this 
effort to make up a calendar which will not only conserve 
his time and strength, but enable all to know definitely 
the times at which he may be expected at the points listed. 


National Association Activities. 

The executive committee of the National Association of 
Stationers, Office Outfitters and Manufacturers will meet 
in January at Washington, D. C., where the place of the 
1926 convention will be decided upon. It is believed that 
the committee will extend an invitation to all the regional 
governors and other officers of the association to be present 
at the Washington meeting. At this meeting, or before, 
governors will be appointed for Districts Nos. 12 and 13, 
to replace H. S. Stratford and Charles F. Dawson, resigned 


* * * 


Members of the National Association learn with regret 
of the resignation of Charles F. Dawson of Charles F. 
Dawson, Ltd., Montreal, Canada, governor of District No 
13. Mr. Dawson was re-elected at the Grand Rapids con- 
vention last October. Circumstances are such, however, 
that he feels it necessary to turn the regional governorship 
over to someone who will be able to devote more time and 
attention to the work than Mr. Dawson feels himself able 
to spare. 


* * * 


The December number of the “National Association 
News,” the publication of the N. A. S. O. O. M., will 
feature prominently sketches and portraits of the associa- 
tion’s district governors and will present an interesting out- 
line of the work the officers have in contemplation in the 
near future. 


Acme Staple Company to Build. 

The Acme Staple Company, 1643-47 Haddon avenue, 
Camden, N. J., has had plans made for a new building to 
house its manufacturing plant. The structure will be two 
stories and basement, 87x167 feet, of the modern fireproof 
industrial type. It will include the latest equipment for 
power, heating, lighting and construction. 











December, 1925 O F F I & E A P P L I A N G E S 


























CROWDING TIME 


America has become the richest nation in 
history because she has learned how to do 
more work in an hour than has ever been 
done before. And in that big job, the Mimeo- 

graph has been a truly important factor. Busi- 

ness men and educators everywhere are using the 
speedy Mimeograph as a means of crowding more 
into every hour. Of forms, letters, bulletins, dia- 
grams, etc., its hourly output is counted by the 
thousands, and its work is as clean-cut as a new 
coin. Duplication at high speed and low cost! And 
the new Mimeotype stencil, which is used without 
moistening, is a development in line of Mimeograph 
insistent progress. A. B. Dick Company, Chicago, 
will gladly send you, without obligation, a remark- 


k 
able booklet which tells of the helpfulness of the 


MIMEOGRAPH 























MINES XAPH 
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AT LAST! 
A GENERAL SERVICE PUNCH! 


ACCO No. 50 PUNCH 


Developed to meet the need of every office for 
an ALL PURPOSE punch of adjustable gauge. 


ACCO No. 50 PUNCH 


(illustrated) uses a single punching de- 
vice, with an easily understood arrange- 
ment of scales by which %-inch holes 
may be accurately punched in a single 
sheet or in a number of sheets, at any 
desired distance from each other. 


This desirable feature has been secured 
without any considerable advance over 
the low prices charged for all ACCO 
PRODUCTS. 


Give Your Office This Helpful Convenience 


THESE QUALITY POINTS ACCO 
GUARANTEE SERVICE IN Fixed Gauge Punches 
BVERY ACCO PUNCH— fay oon ola 








No. 40 punches two %-inch holes, 
/4 





M > y re g ¥ yec Arce > 3 
First—a real gauge. The gauges on all Acco iid deched Getwoen centers. 
punches are designed to simplify measuring ; : oe ie 
bread . | if ¥ , =? No. 80 punches two %-inch holes, 
yroad and strong enough to support the paper ; 3% (8cm) inches between centers. 


easily adjusted and permitting quick action. 
Second—the short drive. The stroke of the handle 
is barely three inches. 
Third—its great power. The handle is practically 
unbreakable. A 250-pound man can stand on 
the handle without harming it. 


Fourth—broad base and rubber feet protect the 
desk on which it is operated. 





Fifth—Its cutters never break or get out of order. 











ACCO PUNCHES are designed to harmonize with 
the other substantial equipment of your office. 


Great Britain 


one Eanes AMERICAN CLIP COMPANY 


oe Se Someany. 

‘4 ing St. West, Toronto ® 

dsceeiaan aime Long Island City, N. Y. 
Fred E. Berg & Company, 


77, San Martin, Buenos Aires. 


ACCOQ PRODUCTS 


For Smoother Office Operation 
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Rand Visible Card Records in 


nN 
Sectional Steel Cabinets 


Bas 


Now! a bigger opportunity 
for dealers 





AND Visible Card Records 

—the modern methods of 
handling business facts gives 
the dealer his first opportunity 
in years to attract new atten- 
tion to his store. 


This method of filing record 
cards in which every name is in 
sight has revolutionized busi- 
ness methods in the United 
States and many other coun- 
tries. Thousands of users say 
it is unequaled in saving busi- 
ness time. 


Furnished in sectional steel cab- 
inets, bringing into the market 
all card record users, even the 
smallest. 


The commission schedule is ex- 
tremely liberal. Ask us about 
our free trial offer. 


Other Rand Time Savers you 
will want to carry are Rand 
Visible Name Guides and 
Folders, and Rand Makurown 
Index Tabs. 


Write for complete information. 























ER GE OS 
P asenens <a ¥ 
i Cut Makurown In- 
Makurown Index Tabs come ir . 
Sg: BUSINESS TIME SAVERS tax uw to exact 
ten 2 ls ar nsert in the + ) 
eparent. holders. 6", dls RAND COMPANY DIVISION—KARDEX-RAND CO. purpose. 
t lors, 4 handy widths. y 
: ie ia Tonawanda, N. Y., U. S. A. 
Rand Company, Division—Kardex Rand Co., 718 Kardex Bidg., 
Tonawanda, N. Y., U. 8S. A. 
Tell me t free trial offer of Rand Visible Card Records and 
send full information on Rand Time Savers 
5 Name s 
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Furniture It is highly desirable that the standards 


and ideals of an institution be reflected 
in the offices. Matched office suites 
Equal to the accomplish this admirably. 


Institution Illustrated is an office complete with 


fittings from waste basket to directors’ 
table. The rich brown mahogany or wal- 
nut, finished to bring out the beautiful 
markings of the wood, speaks volumes 
for the organization whose offices are so 
equipped. [he highest skill of the cabinet 
maker is revealed in these masterpieces. 


Business men are responding to the need 
of better furnished offices. A source of 
sound profits is open to dealers quali- 
fied to represent furniture of this char- 
acter. May we send details of our 
complete line of office suites? 


J.K. Rishel Furniture Co. 


WILLIAMSPORT, PA. 


‘‘Rishel Office Suites’’ 











Di 
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7 (Chicago Business Show.—Continued from Page 25.) - a 
BUSINESS SHOW EXHIBITS DESCRIBED. AKOYA 4 Y2Y2Y Nw YY IA 

ACME CARD SYSTEM COMPANY, Chicago, Ill, exhibited visible e @ | 

record equipment in its varied forms—a type adapted for every kind of JA 

record Several installations were pictured. There were various systems N / 

in filing cabinets, indexing for telephone use, or charge organization in ¥) ‘yy 

retail stores Shown also were a variety of books for small records A \ 

moving demonstrator showed how cards are held. W. Kiosterman was in y) 

charge. » 7 

ADD-INDEX CORPORATION, Grand Rapids, Mich., and Chicago, Ill., VY 


exhibited the company’s desk model hand and electric adding machine 
The feature of the exhibit was the new electric model The motor is 
attached to a stand and the machine is set upon the stand when it im 
mediately becomes connected with the motor and is then driven by elec- 
tricity On removal from the stand it becomes a hand-operated machine. 
A. B. Hamer, J. J. Boyle and J. L. Soutter were in charge of the exhibit. 
A. E. Duffy, general sales manager of the company, was present during 
the week 

ADDRESSOGRAPH COMPANY, Chicago, Ill, exhibited a complete line 
of standard Addressographs and Graphotypes, with many attachments de 
signed to simplify name writing in all branches of office work. Particular 
emphasis was laid on the ribbon printing models, ranging from the very 
low priced hand Addressograph suitable for very small lists, to the high 
speed automatic machines The low priced style ‘‘A’ plate, recently 
introduced, was also prominently featu,ed. 

ALDERSON DISTRIBUTING COMPANY, INC., Chicago, Ill., demon 
strated the Mun-Kee stamp pads, Handi-Roll gummed tape; Kumfort 
Kushins and U-Kut-Em index tabs. The exhibit also included the prod- 
ucts of the Ink-Out Manufacturing Company, referred to elsewhere. Frank 
W. Sheppard was in charge while in attendance were Dr. Hunter of the 
Mun-Kee Products Corporation and J. D. Cardinell of the Ink-Out Manu- 
facturing Company. F WwW Langner assisted Mr. Sheppard throughout 
the show 

ALUMINUM INDEX COMPANY, Edgewater, N. J., and Chicago, IIL, 
displayed aluminum guides showing their application to various indexing 
systems: Visible-Vertical files which bave been on the market for only 
six weeks; ‘‘Azee’’ and mechanical indexing. 

Cc. I. Wagner and President Robert B. McKee were in charge. 

AMBERG FILE & INDEX COMPANY, Chicago, Ill., showed a complete 
line of wood and steel filing furniture; the Amberg plan of simplified 
filing and finding for cards, correspondence and original records of all 


kinds J. R. Scherm, Western division manager, was in charge HE Easy Writing su- 

















The Standard 
Machine of 
Business 


DWRRRERIELALASA. 


< 





AMERICAN MULTIGRAPH SALES COMPANY, THE, Cleveland, 0., 
and Chicago, Ill., preser*ed the new keyboard Compotype in its latest y) premacy of Royal Type- 
model: the Gammeter printer No. 36; No. 59 Multigraph type setter 
Gammeter printer No. 46 with ribbon or printing ink attachment, adjust W ; m 
able at will; the Model 59, a type setting unit to go with the Junior or 7) riters has ade them the 
Senior Multigraph and the regular Junior model No. 60 for printing 4 . 
letters, circulars, etc A No. 61, two-roll printing device to go on the favorite of busy typists all 
rear of the Junior model if desired was exhibited The Davidson feeder y 
was shown in connection with one of the Multigraph machines, likewise over the world— 
a folding machine I M. Boughton, district manager, was in charge, \ 
assisted by R. McConnell, assistant manager fy 
AMERICAN PERFORATOR COMPANY, Chicago, Ill., demonstrated E R di L 
eight models of perforating machines and one check endorsing machine for as eadin 
automaticall stamping deposit endorsements or bank endorsements on y 8 etters, re- 
checks, One type of perforator in two models was run by an electri ‘4 ; ; 
motor W. H. Lyman, secretary of the company, was in charge sulting from uniform spac- 
AMERICAN SALES BOOK COMPANY, LTD., Elmira, N. Y., and Chi t . 
cago, Ill displayed the new Flatpakit Wiz register which uses a flat ») ing, accurate alignment, 
packet instead of rolls; continuous interfolded forms for Elliott-Fisher 
and Underwood fanfold billing machines, etc. and clear cut type, have 
Chicago Manager George A. Wishart and W. M. Cooper, assistant sales 
manager of the home office, were In charge. FE. K. Bottle, inventor, and made Royal-Typed Letters 
Mr. Wiswall, inventor of the Flatpakit register, both of the Elmira fac- e d P 
tory, were also present in m ; ss 
AUTODEX COMPANY Waynesboro, Penna., exhibited a mechanical e and by busine ex- 
device f ousing cards This device is so constructed that by the su 
oO t keys similar in action to a typewriter, any desired card is 4 ecutiy es everywhere. 
automat lly located It is sufficiently flexible to allow the cards to be 
filed either alphabetically, numerically, geographical or by subject This 
equipment is manufactured in sizes to accommodate any of the standard . " + 
sizes fr six inches ft twelve inches wide Norman F. Lynn, sales ‘4 The Roy al Typewriter has 
manager, and D. A. Nevin, general manager, both of Waynesboro, were 


— : set a new and higher stan- 


AUTOMATIC FILE & INDEX COMPANY, Green Bay, Wisc., and Chi 


~, 
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cago, I d layed Automati \ expanding filing equipment Automattie dard in business corre- 
stec r t cabinets Automatic steel counter high cabinets Automati d 
steel des high cabinets Automatic Wood-Steel files Auto desk com spon 
panior Aut desk files lesk trays and accessories: Auto utility desks: yy P ence. 
Afi stec upright cabinets and Afico simplified systems Also shown 
was a tor driven 4d er moving in and out and demonstrating effe 
tively t mechanical features of the Automatic equipment. ( Ww 
Straube eneral sales r ger, and Ralph Shepard, Chicago branch store ' 
manager were in attendance 
: BARNES, EDWIN C. & BROS., Chicago, Ill. (See Thomas A. Edison 
_ or ha ‘6 2? 
BAUM, RUSSELL F., Philadelphia, Penna., showed the Baum Pony 4, ompa re tne or 
f high speed Ider; I ! High Duty folder and the Baum Automatic 
i folder as well as the new Baum 1925 folding machine just placed on the 
; market made in eight fferent models a standard three-fold machine 
i up toa five roller folde John Lochry Paul, district manager, and D. C ‘4, 
Beck re j charge 
: BERGER MANUFACTURING COMPANY, Canton, O (See Horder’s 
; Inc.) > 
BETTER PACKAGES, IN¢ New York, N. Y., and Chicago, Tll.. demon y) 
etrated the mpany'’s regular line of Counterboy gummed tape sealing 
equipment, both hand 1 electric the latter shown in Chicago for the 
‘ first ti ‘ 18 was also the Model C package sealer designed for the > 
sma eta store M. W Waggoner, general sales manager, in charge 
BIRCHER COMPANY INC., THE, Rochester, N Y., and Chicago, 
Ill. (See Standard Sp ty Co.) 
BOONE CALCULATING MACHINE COMPANY, Chicag Ill shower ‘ W 
the B ‘ leulating ma ne, an electrically spaieied Galuniaios vht : : ROYAL TY PE RITER COo., Inc., 
perf rms the sual functions of a calculating machine and is light and 316 BROADWAY - NEW YORK 
portable } machine operated and controlled with one hand, the 
different erations in ling carriage shift being itomatically 4 
£ } > ing auto ieall per 
formed rhe operatior f the machine is further facilitated by an uni Branches and Agencies the World Over 
versal t t and stop moto PrP, B. Boone was in charge 
BRANDT AUTOMATIC CASHIER COMPANY, Watertown, Wisc.. and 
Chica 1] demonstrated coin changing and paying machines for y) 
theatres inks, pay rol department stores, restaurants and public util 
ities F. R. Hunter wa f arge - 
BROOKS COMPANY, THE, Cleveland, 0., and Chicago, Il., exhibited YY Gi. YA YA > 
visible loose leaf equipment with the Flex-Site patent shift, which makes 7. A<S “a> YY D> YAY ZY 
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Go West, Young Man! 


That’s what the Derby posture chair is doing. 
Backed by its remarkable sales records in the East, 
we're sending this young hopeful out into the West. 
We feel sure that those qualities which have created 
for it a greater and more rapidly buying market 
here in the East will enable western dealers to enjoy 
the same increased revenues that must come from 
more numerous sales at a more rapid turnover rate. 


The Derby posture chair accomplishes these things be- 
cause of its element of comfort. Scientifically designed to 
fit the body, it secures a seating comfort that a man won't 
be without once he has sampled it. That’s the way many 
of the chairs are sold—sampled. And once a chair enters 
an office it isn’t long before enough more are asked for to 
completely re-equip that establishment. 


In the East we practically have our quota of selling 
agencies, but out West and down South we would like to 
have a few more dealers. We will welcome a letter sug- 
gesting that we write you a proposition. We think the 
proposition, when known, will be equally welcome to you. 






P. DERBY 8Co. INC, 
Chairmakers for80 years 
GARDNER, MASS. 
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possible the automatic removal of completed records or insertion of new 
sheets. This equipment is portable, flexible and rapid in operation and@ 
visualizes records with important classifications shown on a three-eighth 
inch visible margin. 

CHICAGO SAFE & MERCHANDISE COMPANY, Chicago, IL, exhibited 
attractive lines of office furniture in steel and wood. This exhibit in 
cluded regular equipment as well as wicker chairs, settees, tables, etc., 
not even excepting a wicker fern holder. A list of the exhibits the com- 
pany has furnished appeared in a panel upon the main desk. The fur- 
nishings exhibited included a four-drawer file, small office safe, desks 
and chairs. R, A. Bowman and Miss E. G. Spencer were in charge. 

COLLIER DISTRIBUTING CORPORATION, P. F. & SON, New York, 
N. Y., and Chicago, Ill. Shown here were the company's line of Stand- 
ard Authors, also Harvard Classics and Popular Science Library as wel 
as Collier's Weekly. 

The specialties were in charge of J. A. Power, manager; the Standard 
Authors, by Sales Manager W. F. Rankin; Charles Grey had charge of 
the Weekly department. 

COOK COMPANY, THE M. B., Chicago, Ill., featured in particular the 
new Beaver Leader carbon paper, a new coating on a new tissue, which 
produces a cerbon paper characterized by economy through its unusual 
wearing quality. Beaver Superb ribbons were also featured. The booth 
bore an unusually attractive background showing wooded river banks with 
a beaver at work in the foreground. A traveling mechanism showed cut 
outs in the form of beavers swimming downstream at regular intervals- 
Two Hooven automatic typewriters were used to demonstrate the wearing 
qualities of Beaver Superb ribbons. W. Cary Lewis was in charge of the 
exhibit, assisted by members of the sales force and demonstrators. 

CORDLEY & HAYES, New York, N. Y. (See Marshall Jackson Com- 
pany.) 

COXHEAD CORPORATION, RALPH C., New York, N. Y., and Chicago, 
Ill., demonstrated the Mercedes calculating machines in several different 
models, both hand and electrically operated. The feature of this exhibit 
was an electrically operated model entirely automatic At the rear of 
the beoth was a placard running the entire length on which were pre 
sented the types of problems encountered in billing, inventory, cost find 
ing, percentage, general statistics, pro-ration, averaging proportion, en 
gineering equations, interest and foreign exchange, all performed with 
ease and rapidity upon the Mercedes machines. One of the features of 
the exhibit was Elitta, a small portable calculating machine. The other 
machines were the Mercedes Euklid in different models. In immediate 
charge was F. Michelon, Chicago manager, while Ralph C. Coxhead, presi 
dent, was also in attendance. 

CUTLER DESK COMPANY, Buffalo, N. Y. (See Horder's, Inc.) 

DALTON ADDING MACHINE SALES COMPANY, THE, Norwood, Cin 
cinnati, O., and Chicago, Ill. Here were shown the Direct Subtracting 
Multiplex machine; Multiplex Bank Ledger Posting and Statement Ma 
chine; Multiplex commercial ledger posting machine; Multiplex commer 
cial ledger posting and statement machine; Multiplex statement machine; 
bookkeeping cash register; adding machines; calculating machines; shuttle 
earriage machines and tabulating machines. 

Vice-President H. C. Grubbs was in charge as was also M. D. Me- 
Pherson, Chicago sales agent. 

DARTNELL CORPORATION, THE, Chicago, Ill, explained their servi 
in an endeavor to visualize to executives the advantages in availin 
themselves of the Dartnell clearing-house idea. J. E. West, manager 
service sales, was in charge. 

DAVIDSON MANUFACTURING COMPANY, Chicago, Ill The David 
son feeder made by the Davidson Manufacturing Company was demon 
strated at the booth of the American Multigraph Sales Company in con- 
nection with the operation of the Multigraph. 

DAYTON COMPUTING SCALE COMPANY, New York, N. Y and 
Chicago. (See International Business Machines Corporation.) 

DICK COMPANY, A. B., Chicago, Ill., occupied a prominent place om 
the north side of the exposition hall, showing the Mimeographs in hand 
fed and automatically fed styles, some of which are hand-operated and 
others operated by electric motors. The Mimeoscope and its opertion was 
included in the exhibit, enabling the user to stencil forms, drawings, etc.. 
for use on the Mimeograph. Mimeotype, a new dry process stencil paper, 
and scientifically compounded Mimeograph inks, were also shown. | w. 
Hill was in charge of the exhibit, assisted by members of the sales staff 
of the company and demonstrators. 

DICTAPHONE SALES CORPORATION (Educational Department), New 
York, N. Y., and Chicago, Ill., in its school booth demonstrated Dicta 
phone equipment as used in the high schools of large cities. The Millet 
Dictaphone system of typewriting was demonstrated and the latest edi 
tion of the Miller Dictaphone text book was explained This booth fea 
tured a series of new permanent records designed to facilitate the tea 
ing of typewriting. These records have been enthusiastically received by 
those interested in commercial education. Miss R. Beall, director of ed 
cation, was in charge. 

DICIAPHONE SALES CORPORATION, New York, N. Y and Cl 
cago, Illinois, demonstrated the latest model Dictaphone equipment and 
accessories, including the new natural voice recorder, the one-tooth non 


An® 





topping clutch, the new super-service cable, the improved switch fastened 
to the frame of the machine, the single action cylinder ejector, ed 
stop and start collar, new bakelite plug, etc. The motor suspension spring 
has been lightened, doing away with vibration. These features are 


found in the Model 10 Dictaphone, and the salesmen and demonstrators 
were kept busy throughout the show explaining the features of the ma 
chine A. E. Blackstone, manager of the Chicago office, was in charge. 
assisted by H. H. Cross. L. C. Stowell, vice-president of the company, 
Was also present during the week. 
DICTOGRAPH PRODUCTS CORPORATION, New York, N. ¥ and 
Chicago, Ill., showed the Dictograph System of interior telephones bj 
means of a wide display apparatus at the rear of the booth indicating 
central station in the president's office with intercommunicating phone 


equipment to lesser officers and departments The working of the sys 
tem, its convenience, etc., were explained The Acousticon in several 
styles for deaf persons was also shown. Radio products were featured 
H. D. Beaumont was in charge of this display William E. Snodgrass 


was present from the New York office 

DODD, MEAD & COMPANY, INC., New York, N. Y., and Chicago. Ill 
Two editions of the New International Encyclopaedia were displayed, the 
regular twenty-five volume edition in three styles of binding. green } 
red library buckram and full leather, and the popular edition bound only 
in green cloth binding. L. L. McShane was in charge 

DOMORE SALES COMPANY, Chicago, Illinois, demonstrated ‘‘Don 
health chairs in various models, including chairs for stenographers, book 
keepers, factory workers, desk workers and others. There was a chair of 
the revolving type for a high desk, one with a footrest, a Domore done 
in white, evidently for hospital use, and one with a leaf or broad arm 
and the right and front for reading, taking notes, etc. These chairs are 
made to fit the anatomy of the human torso and are adjustable to a 
commodate persons of varying height BE. A. Smith was in charge of the 
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Your corner of the world is waiting 
for this fountain pen desk set 


You are invited to share in the brilliant success of 
this conspicuously new idea in writing tools. Sells 
Y—~( instantly to busy men and women who want desk- 
S/N iio B model Lifetime*™ pens, poised and ready for instant 
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& y= use. Nibs are kept moist in vacuum sockets. In 
a ROY eavy plate jlass or jet Carrara, this set is a thin 
xy h late $l tC th t th 
Ay | BED of beauty for any desk, a center of attraction for a NY 
H\iae show window. The sales power of Sheaffer Life- i 
yO time writing instruments and other Sheaffer rou 
[exon roducts is multiplied b licies d th Woz 
[Bis pro : plied by policies as sound as the 
Key merchandise. In plain speech this means, dealer out- 
by lets exclusively, liberal discounts, and a square deal. 
VIAN: 
aN) Desk sets, double and single, Lifetime equipped, ranging from $30 down to $10 


Liberal Sheaffer discounts to dealers 
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Today, 


created 


And yet they cost no more than the out of date wood desk 


=~ Naster, 1eCes ,.,.,. 
— in Oteel —— 


Six hundred years ago master craftsmen 
created for the captains of war suits of steel 
armor which were masterpieces of beauty 
and utility. 


for the captains of industry, the 
Jamestown Metal Desk Company has also 
masterpieces in steel—desks which 
have become a standard for value and effi- 
ciency in the “war” of modern business 





Note these Exclusive Medesco Features 
Which Build Sales for You 


The strength of construction. 

The quietness of operation. 

The use of double thickness of steel 
for panels, interlayed with asbestos. 
The elimination of rattling panels. 
The elimination of all bolts, screws, 
and angle irons for re-enforcement. 
The superior workmanship throughout 
including finish. 


The advantage of economicaily replac- 
ing any part of desk damaged in tran- 
sit or otherwise. 

The neatness of design. 

The quality of hardware used 

The saving effected in freight, cartage 
and storage charges when shipped 
knocked down. 


The fire-resisting qualities 


JAMESTOWN METAL DESK CO., JAMESTOWN, NEW YORK 


FIRM AS GIBRALTAR 





“JEDESC()” 





STEEL DESKS 
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exhibit P. Brockman was also in attendance from the factory at Elk 
hart, Ind. 

EDIPHONE, THE, Orange, N. J., and Chicago, Ill. (See Thomas A. 
Edison, Inc.) 

EDISON, THOMAS A., INC., Orange, N. J., and Chicago, Ill., exhibited 
the latest developments in dictating, transcribing and shaving machines 
They featured the new Secretarial Ediphone in which the transcribing ma 
chine is stopped and started by a thumb key below the bed of the type 
writer A repeat key beside it is also operated by the thumb. This does 
away with the foot switch and brings the entire operation of the type 
writer and the transcribing machine under the control of the operator's 
hand. The booth was decorated with chrysanthemums. In one corner was 
a fine oil painting of Thomas A. Edison approving the new Secretarial 
Ediphone. The exhibit was in charge of J. D. Pahilman, Chicago manager. 
Vice-President Nelson C. Durand of Thos. A. Edison, Inc., and Edwin ‘ 
Barnes of Edwin C. Barnes & Bro. were also present 

EKONOMIK BANK CHECK COMPANY, Chicago, Ill At this booth 
M. A. and Lillian H. Howe demonstrated the Ekonomik bank check sys 
tem which eliminates several operations in taking care of a checking at 
count The system constitutes a stubless check book, the record of th: 
checks and the purpose for which they are given being placed in a book t 
which the check book is removably attached with the number of the 
checks, thus the account is kept at the same time the record of the 
check is made and several posting operations are eliminated. Mr. Howe 
on November 22, twenty-one years ago, sold the first one of his systems 
to a bank in Bellingham, Wash. He is vice-president of Pioneer, Inc., 
of Tacoma, Wash 

ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge, Mass., 
and Chicago, Ill., showed the Rotary hand addresser, foot addresser and 


electric addresser, also standard filing equipment. Special attachments 
for cutting Elliott stencils on nearly all makes of typewriters were 
shown rhe exhibit featured hand stamp tag addressers, a metal die 


stamp and complete publishers’ addressing equipment. Chicago Manager 
K. A. Von Ladau was in charge, assisted by Marvin Green. 
ELLIOTT-FISHER COMPANY, New York, N. Y., and Chicago, Il., 
demonstrated continuous form automatic feed machines, featuring multiple 
roll, fanfold, superfold, tiefold and interfold continuous forms; double 
barrel automatic feed machine, carrying two sets of continuous forms 
without change of any device for billing and order work. This machine 
was show for the first time in Chicago There were also accounting 
machines as applied to straight ledger posting; accounts receivable with 
distribution and accounts payable with distribution; accounting machine 
as applied to bond accounting, public service accounting and insurance 


accounting All machines now have roller bearings or ball bearings at 
every point of contact All steel cabinet mountings were used as plat 
forms rhe booth was effectively arranged with floral decorations, in 
the center of which was a large and beautiful cluster of chrysanthemums 
F. C. Snow, Chicago local manager; R. B. Buswell, district manager, and 
H. Frederick, assistant Chicago local manager, were in charge. The 
different departments were handled by an insurance specialist, public 
service specialist, wholesale, retail and manufacturing specialist 

ELLIS ADDING TYPEWRITER COMPANY, Newark, N. J., and Chi 
cago, Ill, displayed the company’s line of commercial and bank book- 


keeping machines; statement machines; bank transit and billing ma- 
chines, and shown for the first time was a model for bank clearing house 
departments or any class of work requiring carbon copies. This letter is 
known as the Duplex Lister with tally feed. J. W. Lamphier, district 
sales manager, was in charge. Present at the booth during the show were 
C. N, MacDonald of Newark; Fred Crane, Cleveland district sales man- 
ager; F. J. Montgomery, one of the star salesmen of the company, as 
sisted Mr. Lamphier throughout the show 

F & E CHECK WRITER SALES COMPANY, Chicago, Ill, showed 
F & E check writers and protectors in afl models. including the regular 
standard machine; Premier and youcher model which protects the payee's 
name foot power machine; electric driven check writer with automatic 
feed, a machine that writes checks in sheet form, and a machine to use in 
banks for the protection of the certification of checks Also displayed 
were the F & E Lightning coin changers in bank, business and cashier 
models 

The check writer exhibit was in charge of W. J. White, Chicago dis 
tributor, while the coin changer display was under the supervision of 
W. H. Geisser, distributor in local territory. 

FELT & TARRANT MANUFACTURING COMPANY. Chicago Iil., 
demonstrated the Controlled-Key Clear Signal Comptometer adding and 
calculating machine A feature of the display was the exhibition of the 
school department where students from various high schools were selected 
each day to demonstrate school work. Sixty students entered from their 
respec tive schools and from the Comptometer school operated by the Felt 
& Tarrant Manufacturing Company. They presented a fine example of 
the work of the public schools and the Comptometer school 

GILKEY PRINTING COMPANY, THE w, S., Cleveland, Ohio, and 
Chicago Illinois, demonstrated continuous fanfold forms for use in con- 
junction with the Underwood fanfold billing machine These forms are 
produced from a roll of paper which is printed in mile-long strips and 
then folded like a fan It is used in automatic billing machines which 
handle carbon paper automatically, so that the operator can devote his 
entire time to writing, thus giving maximum efficiency and concentra 
tion to billing, order writing or any other records produced in this man 


ner. The system can be used by all large institutions and is already 
in use by thousands J. T. Stewart. western sales representative. was 
in charge W. A. Daley, president of the company, was present during 
the week. 


GILMAN FANFOLD CORPORATION, LTD., Cleveland, 0.. exhibited 
a line of Fanfold, Tiefold and Superfold forms as used in connection with 
the Underwood and Elliott-Fisher billing machines, including many combi 
nations of the various office forms to which these systems can be ‘adopted 


The Gilman Corporation claims to be the originator of the Fanfold sys 
tem. J. D. Beverly, district sales manager, was in charge. 
GLOBE REGISTER COMPANY, THE, Cincinnati, Ohio. and Chicago 


Illinois, presented an interesting line of autographic registers, including 
the Hook Aligner and roll printing for use in these machines. The Multi 
"ly Roll and other conveniences were also featured D. F. Kilgore, Chi 
cago representative of the company, was in chargé 


assisted by sales pe 
ple and demonstrators = 7 sales pee 


GLOBE WERNICKE COMPANY, Cincinnati. 0. (Se Horder’s, Inc.) 

GREENE COMPANY, STEPHEN. Philadelphia, Penna and ( hicago 
Ill., displayed fanfold and continuous forms of every descriptior includ 
ing carbon spot work for use on Underwood and Elliott-Fisher >. hines 
H. M. Mikkelsen, Chicago district manager, was in charge 

GREGG SCHOOL, Chicago Ill., showed text books used ‘in the various 


courses; an explanation of the courses offered in the « hool, devoted to 
the training of stenographers, secretaries, bookkeepers commercial teach 
ers, court reporters and various classifications in the 
J. Holm, principal, was in charge. 

HEDMAN MANUFACTURING COMPANY, Chicago, I (See F 
Check Writer Sales Company.) ei. 
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The Sun Never Sets on 
‘*Columbia"’ Ribbons & Carbons 


Service is the Reason 


Service in Manufacture 
WENTY years of selling in every corner 
of the globe has taught us our various 
customers’ special needs. Constant im- 
provement at our plant has perfected our 
products so that they give maximum satis- 
faction at minimum cost. 


Service in Distribution 
Twenty years of expansion, with the vast 
business it has created, enables us to serve 
the entire business world promptly and 
properly, through competent, qualified dis- 
tributors. 
No Matter What Your Re- 
quirements May Be, Some 
Kind of Columbia Ribbon or 
Carbon Will Meet Them. 


Columbia Ribbon & Carbon Mfg.Co., Inc. 
69-71 WOOSTER ST. NEW YORK, N. Y. 
Branches Throughout United States and Abroad 





for for Continental 
GREAT BRITAIN EUROPE 


Our new London ee ae this 
factories are now b h is i it- 
thoroughly “se complete 
equipped to han- wait. Put ft to 
die all carbon a test. All 


and ribbon busil- a 
ness direct. —— % i ry 


Address Address 
COLUMBIA COLUMBIA 
Ribbon & Carbon Ribbon & Carbon 
Mfg. Co., Ltd. Mfg. Co., Inc. 


22 Bush Lane Via Donatello 19 
London E.C.4 Milan 82 
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ervice to the 
ypewriter 
rade in all 


he Worlds 
Markets 


HEREVER the typewriter serves in- 

dustry, there is close at hand, AMES 

service for the typewriter—extensive, 
prompt and continually improved. AMES 
supplies, parts and tools are the very best 
for the purpose and they compose the most 
nearly complete stock of any in the world. 
AMES platens are ground accurately on our 
own patent machines, and shipped back to 
you within 24 hours of time received. 


The recent consolidation of the THORP & 
MARTIN typewriter parts and accessories 
business, places the AMES line in a position 
of unquestioned leadership and_ unfailing 
service. Thousands of items for every type- 
writer now made and many, the manufac- 
ture of which is discontinued, are instantly 
available. 


Remember AMES SERVICE means 
that AMES is at your service. The AMES 
catalog lists and illustrates the entire line: 
it is a most valuable book for typewriter 
dealers and every one should have a copy. 


Ames Supply Company 
564-572 West Randolph Street 
CHICAGO, ILL. 


New Depot Branch Office 
79-80 Queen Street, 507 Mission Street 
London, E. C. 4 England San Francisco 


Branch Office and Export Department 
50 Lispenard Street, 
New York, N. Y. 


SERVICE STATIONS 
1538 California St., Denver, Colorado. 
611 Fannin Street, Houston, Texas. 
1 A. de Capuchinas 32, Mexico, D. F. 
135 Victoria St., Toronto, Canada 
60 O'Reilly St., Havana, Cuba 
305 George Street, Sydney, Australia 
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HEINN COMPANY, THE, Milwaukee, Wisc., and Chicago, Ill Dis- 
played here was the company's entire line of loose leaf covers for sales- 
men and trade edition catalogue, as well as their new line of Speedex 
binders including the Heinn fibre binder, an inexpensive cover for cata- 
logues, bulletins, etc. Harry Ehman and A C Schroeder were in charge. 

HOOVEN CHICAGO COMPANY, Chicago, Ill, demonstrated the Hooven 
automatic typewriter featuring the operation of three machines by one 
operator, doing the work of ten manual typists, also demonstrating the 
value of the Underwood soundproof cabinet. Full explanatory literature 
and samples of work were available. A. G. McPherson and N. A. Brig- 
ham were in charge. 

HORDER'’S, INC., Chicago, Ill., displayed Berloy steel files and cabi- 
nets; Victor safes; Cutler desks; St. John's tables; Johnson chairs; Globe 
Wernicke bookcases; Rand visible systems; Adco visible systems; Durol 
ribbons, carbons and papers; Solvene typecleaner and Platen Life: Emeral 
ite lamps; Horder line of loose leaf binders; Horder’s departmental sam- 
ple books of loose leaf sheets and forms. One of the minor features of 
the exhibit was an enlarged picture of the Horder furniture display rooms 
at Wabash avenue and Lake street. C. H. Carlson was in charge, as 
sisted by department heads and store managers. 

HUSH-A-PHONE CORPORATION, New York, N. Y., and Chicago, IIL., 
demonstrated the Hush-A-Phone, which snaps on the mouthpiece of any 
telephone and the Auxil-A-Phone, which improves hearing by eliminating 
local noises. The Hush-A-Phone gives privacy in telephoning. It gives 
clear transmission enabling the user to talk confidentially. At one corner 
of the booth was a fountain lighted from within. It was loaned by the 
Jewel Electric & Manufacturing Company. G. L. Reasor was in charge 
assisted by Miss A. Kendall. 

HUTCHINSON OFFICE SPECIALTIES COMPANY, INC., New York, 
N. Y., and Chicago, Ill. The Hutchinson Spool-O-Wire paper fastener 
was displayed at this booth. Miss Nan Towner was in charge 

INDIVIDUALIZING COMPANY OF ILLINOIS, Chicago, I1l., presented 
the Kier individualizing press used for writing individual addresses on 
circular letters and for addressing purposes as well. This is a combina 
tion of press and addressing machine and the similarity between the ad- 
dresses and the body of the letter is so close that it is all but impos- 
sible to determine that the letter is a circular and not an individual 
typewritten communication. W. E. Kier, with competent demonstrators, 
was in charge of the exhibit. 

INK-OUT MANUFACTURING COMPANY, INC., Montclair, N. J., dis- 
played Ink-Out, the single fluid ink eradicator in two sizes, Eradopens, 
refill vials of Ink-Out now known as Erado, and Cleopatra cigarette hold 
ers in three grades. This exhibit was under the general supervision of 
the Alderson Distributing Company, but John DP. Cardinell, president of 
the Ink-Out Manufacturing Company, Inc., was present most of the time 
during the show. 

INTERNATIONAL BUSINESS MACHINES CORPORATION, New York, 
N. Y., and Chicago, occupied an entire section which was laid out in 
three divisions, one devoted to the timing devices of the International 
Time Recording Company, another to the products of the Tabulating Ma- 
chine Company, and a third to the products of the Dayton Scale Com- 
pany. Messrs. Hogue & Evans had charge of the Time Recording Divi- 
sion; C. L. Hayes supervised the Tabulating Machine Division, and Messrs. 
W. 8S. and M. D. Trescott, Chicago managers, had charge of the Com- 
puting Scale Division. 

The Time Recording exhibit featured a new, self-regulating system 
which automatically sets all units on the line to accurate time, with a 
master clock every hour of every day and night. Of equal importance 
was the famous motor-wound, weight-driven electric clock, which is self- 
winding and possesses a reserve power enabling it to operate for seven 
days without the aid of the electric motor. This gives ample safety 
margin to cover any accident to electric power. The master clock gives 
accurate, uninterrupted time; the self-regulating device guarantees uni- 
form time. These essentials are the fundamentals of a time system, and 
under their control are operated electric and spring-driven card and dial 
time recorders, electric time systems and program devices, electric door 
recorders, cost recorders, time stamps, etc. 

The Tabulating Machine Division featured the valuable and interesting 
machines made under the Hollerith patents, all electrically operated 
These included card machines and punching, sorting and tabulating ma- 
chines with different types of punches and two types of sorters—hori- 
zontal and vertical. Three types of tabulators were demonstrated— 
standard, automatic control and printing tabulator, the last named ma 
chine incorporating the features of the other two with valuable features 
of its own. These tabulators handle all kinds of statistics, one type be- 
ing for insurance, railroad and sales statistics and another for payrolls, 
auditing and stock records. 

The Scale Division showed a heavy capacity automatic scales for rail- 
roads, packing houses, warehouses, etc.; computing scales for stock 
room, inspection room and inventory purposes; bank and parcel post 
scales and automatic bench scales for factory and industrial purposes; even 
balance scales; hardware and general store scales; market and grocery 
scales; meat slicer; meat chopper; coffee mill; computing cheese cutter; 
safety bread slicer, etc. 

INTERNATIONAL TIME RECORDING COMPANY, New York, N. Y., 
and Chicago. (See International Business Machines Corporation.) 

JOHNSON CHAIR COMPANY, Chicago, Ill. (See Horder'’s Inc 

JOSLIN MANUFACTURING COMPANY, A. D., Manistee, Mich., demon- 
strated Eclipse time stamps, railroad ticket daters, the new Time-O-Graph 
time stamps which stamp the exact time and any lettering desired, 
showing hour and minute. Also there were check certifiers, department 
store daters, show daters, shoe numberers, ticket punches and marking 
devices of many kinds. Morris Sheras, Norman Sheras, F. X. Mayer and 
A. J. Daugherty were in charge. 

KALAMAZOO LOOSE LEAF BINDER COMPANY, Kalamazoo, Mich., 
and Chicago, IIL, presented the company's entire line of loose leaf devices 
including ledger binders for both light and heavy work in various ca- 
pacities for pen posting. Binders for books of original entry; complete 
line of catalogue and price book binders; memo books for desk and office 
use; binders for public records of various character; binders for permanent 
binding of memoranda, office records and machine posting loose leaf equip- 
ment. L. L. Allyn, sales manager, was in charge. 

KARDEX-RAND COMPANY, INC., Tonawanda, N. Y., and Chicago, 
Ill., demonstrated all the standard types of Kardex cabinets for use in 
conjunction with sales records, prospects, ledger, stock, purchase, pay 
roll, personnel and merchandise control. They showed new types of 
equipment for use in conjunction with machine posted ledger records, also 
Index Visible equipment. All Kardex records are housed in steel cabinets 
of du@ble wall construction. J. J. Williams, district manager, was in 
charge. 

KRANTZ PRODUCTS COMPANY, EDWARD, Chicago, I! presented 
an interesting demonstration and exhibit of the Krantz Combined Type 
writer Shock Absorber, Silencer and Desk Clamp. The demonstration of 
this interesting device attracted much attention during the show. Edward 
Krantz and H. A. Badger were in charge. 

LIBRARY BUREAU, Cambridge, Mass., and Chicago, Ill, featured 
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\ STANDARD PRODUCTS 
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MANUFACTURERS IMPORTERS 


A COMPLETE LINE OF HIGH GRADE RAW 
MATERIALS AND SUPPLIES FOR THE 
CARBON AND RIBBON INDUSTRY 


INCLUDING: 


PAPERS FOR CAR BON IZIN G..umeorten & DOMESTIC)-- 
FOR THE MANUFACTURER 1 WHO APPRECIATES WHAT QUALITY IN RAW 
MATERIAL REALLY MEANS TO HIS PRODUCT AND TO HIS BUSINESS. 


TYPEWRITER RIBBON FABRICS..<mporren)-- 


FOR THE MANUFACTURER WHOSE TRADE DEMANDS RIBBONS THAT SUIT 
THE VARIOUS MACHINES THEY ARE MADE FOR, THAT GIVE PROPER “‘WRITE,’’ LONG 


‘INK WEAR,’’ AND CAN BE DEPENDED UPON FOR UNIFORMITY. 


RIBBON SPOOLS. .cimrorren).-FOR THE MANUFACTURER 


WHO WANTS HIS PRODUCT TO GO OUT ON UNIFORM, ACCURATE, WELL- FINISHED 
SPOOLS THAT FUNCTION PROPERLY ON THE MACHINES. ; 








STANDARD PRODUCTS CORPORATION 


152 WEST 22nd STREET - - NEW YORK 


Address European Inquiries to STANDARD PRODUCTS, LtD., 119, Queen Victoria Street, London, E.C.,4, England 
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E WANT every stationer whose idea of 

business is to carry the highest quality of 

merchandise, to find out what a difference 
is possible in even as common a product as 
glue. So we offer to send you, free of charge, 
a full ounce bottle of Gorton’s Pure Liquid 
Glue. And we ask you to put this through the 
following simple test. 

1. Hold it to the light alongside a bottle of 
ordinary glue. Note two things. The well- 
filled Gorton bottle and the unusual clearness 
of the glue. 

2. Spread a little of each on paper. See how 
much thinner and farther you can spread 
Gorton’s and how transparent it becomes as 
you spread it. Note that it doesn’t discolor 
the paper. 

Gorton’s Glue is made from the very finest 
glue making material known—codfish skin. And 
as the Gorton-Pew Fisheries are the largest 
users of codfish in the world, their supply is 
unlimited and they do not have to adulterate 
their glue with the skin of inferior fish. 


Comes in all convenient home and office and shop 
sizes. Full one ounce bottles and tubes, half gill, 
gill, half pint, pint, quart and gallon cans. 

Just send us your name and address on a postcard 
and mention the address of your jobber, and we will 
send you without charge an ounce bottle of Gorton’s glue. 


GORTON PEW FISHERIES COMPANY, Ltd. 
Gloucester, Mass. 





No Purer Glue Made 
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three lines including card ledgers, filing methods and indexing service 
The exhibit included a complete line ef card ledger equipment showing 
standing card ledger desks, capable of providing for ten thousand ac 
counts. Beneath this desk is a safe in which the accounts may be stored 
for fire protection. A new bookkeeping unit combining check file, check 
sorter and bookkeeping desk all in one was shown, also a new portable 
statement tray designed to facilitate the posting and handling of state- 
ments in a bank. A steel card record desk was also shown The com- 
pany exhibited several types of steel units in olive green and mahogany 
finish and in connection with filing exhibits, the counterheight units were 
shown. The exhibit was in charge of R. F. Snell, representing the pub 
licity department of the company at Cambridge. 

LINE-A-TIME MANUFACTURING COMPANY, INC., THE, Rochester, 
N. Y.. and Chicago, Ill. Various models of the Line-a-Time were dis 
played Several improvements have been made in the line. The new 
crystalline finish besides adding beauty to the appearance gives a more 
restful surface to the eyes, while the inward mechanism has been brought 
to a point of noiseless, rustless, self-adjusting, self-cleaning operation 
The Line-a-Time is used for billing and bookkeeping and provides for 
special lighting and transcribing conditions which require such models 
as the Reflector, Luminous Lens and Book model. Daniel Payne, vice 
president and Chicago manager, was in charge. 

LLOYD COMPANY, W. G., Chicago, IIL, exhibited a complete line of 
machine bookkeeping equipment; visible record binders and systems; Adco 
flexible post binder; Adco loose leaf products, Willoy made, and account 
ing devices and forms. Edward D. Byrnes had charge of this display 

MANI-FOLD COMPANY, THE, Cleveland, O., and Chicag: Ill pre 
sented continuous forms printed from electrotypes by the offset process 
and lithographed; also multifold continuous forms and office forms of all 
descriptions both cut up and padded. Several easel displays showed forms 
like those demonstrated on Underwood and Elliott-Fisher billing machines 
which were in operation at this booth. C. C. Carson and LE. D. Dunn were 
in charge. 

MARCHANT CALCULATING MACHINE COMPANY, Oakland, Calif 
and Chicago, Ill., presented an exceptionally attractive display of Mar 
chant calculating machines in both hand and electric styles and for va 
rious purposes. <A beautiful electrically driven revolving and lighted dis 
play stand draped and surmounted with ornamental reflector and carry 
ing five models of Marchant machines occupied the center of the booth 
W. B. Brown, Eastern representative of the sales department, was in 
attendance, while R. E. Bell, division manager, was in charge 

MARSHALL-JACKSON COMPANY, Chicago, Ill., exhibited Pelouze 
postal scales; Tatum trays and binders for machine bookkeeping; XXth 
Century water cooler; fibre waste baskets; fibre cuspidors; Jewell lodized 
distilled drinking water; Signet inks; LePage'’s glues, pastes, et De 
Luxe Visible watermarked business papers; Southworth bond typewriter 
paper; Nevaclog stapler; Vertex oval cone cups and Burt drinking cups 
0. F. Modene was in charge. 

McCASKEY REGISTER COMPANY, THE, Alliance, 0., and Chicago 
Ill. Three divisions were represented, the commercial, consisting of a 
display of cash register systems and account and credit systems; systems 
for wholesale and retail merchants and sales and manifold books rhe 
professional division demonstrated systems for handling the financial and 
clinical records of doctors and dentists. The industrial division was de 
voted to systems for the purpose of controlling stock, perpetual inventory 
costs; production; planning; routing and dispatching; a complete line of 
earbon backed factory and office forms, 

C. Swoboda was in charge. The demonstrations of the commercial divi 
sion were in charge of G. L. Swafford; the professional division super 
vised by A. E. Staehling, and the commercial in charge of C. Swoboda 
assisted by E,. G. Crane, Chicago district manager. 

McFADDIN & COMPANY, H. G., New York, N. Y. (See Horder’s, Inc.) 

McKAY, W. L. & COMPANY, Chicago, featured especially the new 
Superior Multipost stamp affixer, also their regular line of envelope 
sealers. including Reynolds hand-operated sealers, the Sealograph electric 
and Multipost electric automatic. Hand and electric letter openers and 
machines for gumming address labels completed the line of mailing 
equipment. An interesting feature of the exhibit was enclosed in a 
glass showcase, where all the Superior models of the Multipost stamp 
affixer were shown in comparison with old models of various stamp affix 
ing machines, most of which have long since disappeared from the market 
There was an old Simplex. This is said to be the first stamp affixer 
ever sold in Chicago and Mr. McKay had the honor of selling it he first 
model of the Elliott stamp affixer was shown, likewise an old White 
machine, the first of the stationary type made in the day when all the 
outgoing mail was brought to the stamp affixer and the hands portable 
machine was unknown. One of these older machines weighed fifteen 
pounds, while the newest Superior model Multipost weighs a little mere 
than a pound. W. L. McKay was in charge of the exhibit 











MERCEDES CALCULATING MACHINE COMPANY, New York, N. Y¥ 
(See Ralph C. Coxhead Corporation.) 

METAL SPECIALTIES MANUFACTURING COMPANY, Chicag Il 
showed the Star gummed tape sealing machines in five sizes from one 
half to four inches in width as well as the company’s line of cummed 


tape, printed in one, two and three colors. The company showed three 
color specialties for the first time in the history of gummed tape. William 
0. Berg was in charge. 

MEYER & WENTHE, Chicago, Ill., demonstrated a full line of marking 


devices featuring the aluminum pocket seal for notaries. orporations, s ; 
cieties, lodges, etc., also rubber stamps, steel dies, stencils. badges. and 
metal checks. The largest rubber stamp in captivity, 2% feet long by 1 
foot wide, was one of the curiosities shown. A portion of the booth was 
devoted to shipping room supplies and stencil cutting machines I. L 
Bryan was in charge, assisted by John W. Meyer, son of the head of the 


house, and members of the sales force. 

MONROE CALCULATING MACHINE COMPANY, Orange. N. J ar 
Chicago, Ill.—The standard Monroe models were here demonstrated. an 
the models with added features. Six machines were shown attached t 
nearly vertical platforms and below each was a large pad f pape 
enabling a number of people to see the problems worked out by the 
demonstrators Each one of these vertical demonstrators, as th« " were 
called, was the center of interested audiences throughout the show In 
the center of the booth was a display pyramid showing forty-sever de Is 
of the Monroe. Eight more machines were used on demonstrating 
An illuminated sign added liveliness to the exhibit and cast its signa 
afar John Earle, agency manager, was in charge R. M. Farmer 
assistant sales manager from the home office, and J. Newhart. edu itional 
director, were also present. > 

MULTICOLOR SALES COMPANY, Chicago, Ill., demonstrated the new 


entirely automatic M24 press which incorporates advance features de 
signed by a leading printing press engineer. This press has rer urkably 
even ink distribution, perfect register and may be fed by hat or auto 
matically, Either a ribbon or direct inking may be used The my any 
also demonstrated an interesting line of folding machines. in ding the 
No. 112 Mentges folder and the Eclipse parallel folder and hig} ‘speed 


machine. The company produced interesting examples of the work done 
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e Do the Telling— 
You Do the Selling! 


We are cooperating with dealers to promote the are being increased. Interest in the Weis Line 
sale of Weis products. Each month, through the is being extended to the four corners of the 
columns of The Saturday Evening Post, America’s country. Tie up with this constructive, business- 
greatest weekly, thousands of buyers of filing building program. Our January ninth advertise- 
equipment, filing supplies and sectional bookcases ment—reproduced above illustrates filing equip- 
are being told about the Weis Line. Inquiries ment, stationers’ goods and supplies, right at a time 
from these messages are being referred to estab- when these items are needed in every business. 
lished stationers and dealers in office supplies. Write today for the Weis General Catalog, if 
Sales are being stimulated. Dealers’ turn-overs you do not already have one. 


The f/&* Manufacturing Company 
162 Union Street 
Monroe, Michigan NEW YORK: A. 5. 

















1 PES products 
are sold through 


legitimate dealer 
channels only We 
do not own or ope- 
rate retail stores or 
compete with our 
dealers in any way. 





3 Sf ie Products 


are moderately 











ublications, 


2 ar 
ducts are backed 
by consistent ad- 
vertising in The 
Saturday Evening 
Post and other 
and 
y effective dealer 
cooperation and 
merchandising helps 


Pro- facturing methods. 


priced—a result of 
standardized manu- 


Dealers benefit thru 
increased sales and 
more rapid turnover 

















These Six Facts Explain 
for Weis Filing Supplies 




















More and more, dealers are coming to regard 
the Weis Line of Office Filing Equipment, 
Filing Supplies and Sectional Bookcases as 
the one line on which they can center their 
efforts—with utmost profit to themselves, and 
complete satisfaction to their customers. 


They tind The Weis Manufacturing Company 


a source of supply for a great majority of 


their quick-selling items; and they find the 
prices applying to these many items condu- 
cive to the rapid turn-over so essential to the 
success of their business. 


They have learned that a single source of 
supply for so many needed items has many 
advantages which show up in the profit col- 
umns at the end of the year: Advantages in 
buying; in following shipments through; in 
price; in being able to eliminate the many 
duplications which arise from scattered 
orders; in being able to concentrate their 
efforts on a line on which the margin of 
profit is both liberal and sufficient. 


Sf Cd 





Filing Supplies — Filing Equipment 


Sectional Bookcases 
































| Sf has 


maintained highest 
quality standards 
for more than a 
quarter of acentury. 
ive thousand 
dealers and a con- 
stantly-increasing 
consumer demand 
testify to this. 








2) [via Ser- 
vice is an import- 
ant factor in ex- 
tending Weis dis- 
tribution. In mat- 
ters of packing, 








shipping, reserve 
stocks, etc, we have 
many advantages 





6b Sli Manu- 
factures more than 


1500 quick-selling 
items for the office, 
offering dealers a 
single source of sup- 
ply for a majority 
of their needs. 

















to offer you. 











the Dealer 


and Filing 


They have found the quality of the entire 
Weis Line much higher than the moderate 
prices would indicate; and as a consequence 
are now able to compete with the severest 
competion from tactory-owned branches. 


Above all else, they appreciate what The 
Weis Manufacturing Company is doing to 
stimulate their business—the national adver- 
tising; the numerous selling helps and 
suggestions which are offered from time to 
time; the close attention and spirit of fairness 
which permeate all their dealings with the 
factory and its travelling representatives. 


More than five thousand of your fellow dealers 
look to the Weis Line for a major portion 
of their profits. Why not you? January, 
with its tremendous demand for Weis Filing 
Supplies and Equipment, is a good time to 
start; and our reserve stocks and excellent 
shipping facilities insure delivery of your 
order in ample time. 


Write today for our catalog and full infor- 
mation regarding our dealer proposition. 





Filing Supplies — Filing Equipment 
Sectional Bookcases 


Preterence 
Equipment 


















































There are Scores of Prospects 
in Your City—Here’s How To Sell Them 


The demand for sectional bookcase equipment 
is on the increase. In every community there 
are scores of live prospects—homes, law offices, 
business offices, clubs, schools, churches, ete. 


Our Demonstrator Plan makes it easy for 


you to sell them Weis Sectional Bookcases. 
You can start with a very small investment. 
Hundreds of dealers have adopted this sure- 
fire method. 


At small cost, we ship you the bookcase 
illustrated, which occupies only 3 square feet 
of floor space. It consists of three standard 
book-sections, French leg base with drawer, 
and regular top. The case may be had 
in light or dark quartered oak or mahogany 
finish. Along with it we send you samples 
of Weis standard finishes, catalogs, folders, 
newspaper advertising, book dummies and 
other business-getting helps. 


Bookcase Dummies for Putting in Bookcases while 
on Display Now Ready Ask. 








Use the Demonstrator in selling your pros- 
pects until your volume in bookcases reaches 
the point where you find it advisable to carry 
regular stocks. Until that time, you can order 
in small lots direct from the factory. 


Dealers who have never sold sectional book- 
vases and want proof of profits, and dealers 
with limited display and storage facilities 
should investigate this unique plan. Use the 
coupon today. Get started! There’s money 
in it, we assure you. 
The fee Manufacturing Co. 
162 Union Street 


Monroe - Michigan 





The ie Mfg. Co. 
162 Union Street 
Monroe, Mich. 

Send me further information regarding your Book 
case Demonstrator Plan. How much does it cost? 
Name . 


Address_______...- 








City -- : 5 a 
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Bates Ajax 
Automatic Eyeleter 


Where quantity work and speed are 
factors, this eyeleter has no equal. It 
feeds the eyelets, punches the hole, 
inserts and crimps the eyelet in one 
automatic action. Retail price $7.50 East 
ot Rockies 


Bates Ajax 
Hand Eyeleter 


A good seller for home as 
well as office use. Punches 
the hole, inserts and 
crimps the eyelet all in 
one movement. Price $2 00 
East of Rockies. 


—— 


500 No. 2 Medium 


You can standardi 


the Bates Ajax 
work perfectly in 
cally every cyelet 


and fastener. 


leters. 
medium and short 


The Bates Mfg. Co. 
Orange NJ.U.S.A 


packages, 
on your shelf and « 


Bates Ajax 
Eyelets 


on one make of ¢ 


But 
Bates Ajax Eyelets 
used in Bates Ajax Lye- 
Three sizes 


in handsome new 
they sta 


You can fill every call 
for kyeleters and kyelets 
with 


Bates Ajax 


HEN you sell a customer a 

Bates Ajax Automatic or Hand 
Eyeleter and Bates Ajax Eyelets, 
you are offering the best that money 
can buy. 


Furthermore, you are helping your 
own profits, because by concentrating 
on Bates Ajax Eyeleters you get in- 
creased turnover and the advantage 
of the quantity discounts for assort- 
ments. 


And back of these Eyeleters and Eye- 
lets is the powerful, continuous Bates 
advertising in The Saturday Evening 
Post which is working for Bates deal- 
ers in over two million offices and 


7Ze now 
ryelet— 

They 
practi- 


homes. 


punch 
only 
can be 


THE BATES MBG. CO., Est. 1891 
ORANGE, N. J. 


New York Office, 20 Vesey Street 


long, 
Packed 
red 
nd out 


ounter. 


Makers of Bates Numbering Machines, Bates Telephone and Radio Indexes. 


The next Bates Saturday Evening Post advertisement will appear in 


the December 12th issue. 
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“Wagemaker or Equal 


means 


Wagemaker Only 


There is no substitute for Wage- 
maker 10 point construction. 


Every installation is there for an 
assurance of future business. 


In addition to these 10 points of 
structural superiority, 


Full particulars of which we will 
gladly furnish by mail, 
WE NOW OFFER 


( DUCO ir ) 


~~ = A 
———_S 


C6. vu. 5. eat.oFfF 


The Armor-Plate Finish 
on All Lines 





“THE LINE OF LEAST RESISTANCE” 
Grand Rapids, Michigan 


New York Office, Monarch Desk Corporation, 25 W. 45th St. 
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Stationers—Office Equipment Men 
Typewriter Dealers 


Make Big Profits on Underwoods! 


NO INVESTMENT—YOU CAN’T LOSE 



















on 
MORE WHY NOT GIVE IT A TRIAL? 
BUSINESS ty pes ee ee a eo 
ae ; nee YOUROHPORUMINY ee 
CAPITAL UNDERWOOD TYPEWRITERS 


Are recognized as the Standard of the World. Ship- 
man-Ward Underwoods are acknowledged as the 
finest Rebuilts—Equal to New. Backed by thou- 
sands of dollars spent in National Ads. It’s surpris- 
ing how easy they sell. 


NO EXPERIENCE NEEDED 


You don’t need a typewriter department nor 
¢ previous experience under our Plan. We furnish a 
Sales Manual, sales helps, advertising ideas, every- 
thing to make it easy for you to sell. Let us tell 
you all about it. Send in the coupon today. 
















Conven- 
ience a Coupon is At- 
tached. Just Mail It To- 
day and We’ll Tell You All About It. 


a SHIPMAN- 
g- ef 4 MFG. CO., 

Pa Chicago, Ml. 
Ly Tell us how we can in- 


SHIPMAN-WARD MFG. CO. seers 


ESTABLISHED 1892 ay PURMEO. 0 ccccccccscctssnnseeces suena 
Montrose and Ravenswood Avenues s” titan 


CHICAGO, ILL. SY tive Sa 





—— SSS 
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*50 Reward 


was given by one of America’s largest corporations to an 
employee for his suggestion that they standardize on 









no sharpening 
no breaking, 
no unwrapping 


COLORED\\ PENCILS 


a 











Pencils Refill Leads 

1555 blue 695 blue 

1556 red 526 red 

1557 yellow 527 yellow | 
1558 green 528 green 
1559 black 529 black | 


kel Ka. ~ 
“Yhe Oldest Pencil Factory in Ameriéa 
NEW <> york 


REMEMBER-EBERHARD FABER PENCILS ALWAYS LEAVE A GOOD IMPRESSION 


a a 
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; SERVICE PRODUCTS MANUFACTURING COMPANY, Chicago, Il. 
; (See Horder’s Inc.) 

SHAW COMPANY, A. W., Chicago, Ill.—The publications of this com- 
: pany including System Factory; Industrial Merchandising; Harvard 
{ Business Review; The Journal of Land and Public Utility Economics; 


H Office Appliance Manual; Harvard Business Reports and business books, 
were shown. L. 8. Van Schoyck was in charge. 
SHEPPARD COMPANY, THE T. M., Chicago, Ill., demonstrated the 


t Bostitch paper fastener with fused staples and the new Bostacker, an auto 
matic feed hammer which drives a staple into wood. T. M. Sheppard 
was in charge assisted by the entire sales force. 

SMITH & BROTHERS, L. C., TYPEWRITER, INC., Syracuse, N. Y., 
and Chicago, Illinois, demonstrated L. C. Smith typewriters, special type 
writer attachments and supplies. A dozen or more machines were on 
display, with adept operators. The machines included regular, intermediate 
and wide carriage models A rack in a prominent situation showed seven 
kinds of platens for different requirements Opposite the north aisle 
was posted a ball-sorting machine sent on from the factory to emphasize 


ren 








2 Nee a enya neme 


the ball-bearing features of the machine An easel display of type 
' writer ribbons and carbon papers was also featured. 
' One of the points of interest in this booth was an L. C. Smith type 
' writer enclosed in a glass case on a pedestal in the center of the booth 
This machine was No. 1, Serial 1—the first machine of this make pro 
duced It was sold to the New York Evening Telegram on February 


4, 1905, and was used by three shifts of operators twenty-four hours a 
day for over eleven years and still remains in good condition. 

H. 8S. Gilbert, manager of the Chicago branch office, was in charge 
aided by 8. G. Garvey, manager of the School Department; Miss Stella 
: J. Schuester, manage of the Employment Department, and salesmen 
from the Chicago office 

SOUTHWORTH PAPER COMPANY, Mittineague, Mass. (See Marshall 
Jackson Company.) 

SPEEDAUMATIC COMPANY, THE, Chicago, Ill., exhibited Speedaumat 








addressing machinery including the Speedembosser EA; Speedembosser EB; 
Speedembosser EC; Speedaudresser Al; Speedaudresser AA; Speedau- 
: dresser AD and Speedaudresser AH, This is the second show in which 


this company has exhibited. They are newcomers in the commercial field, 


- = o 
but suecessfully served publishers for over twenty years. Plans are 
under way to establish distribution in all the principal cities The ad 
dressing machine is credited with a speed ef 12,000 per hour Sales «€ 


Manager G. L. Emrich was in charge, assisted by W. K. Page, well 
known in this field and now associated with the Speedaumatic Company 
STANDARD MAILING MACHINES COMPANY Everett, Mass and 


t Chicage lll., showed the Standard stamp affixer hand machine: Standard _ - 
' envelope sealer in five models and the Standard postal permit printer Ob serve a OLUMBIA 
t and sealer A board showed samples of work of the permit printer and ok Be . . 
f sealer. The point was emphasized that there are no meter rentals. A Filing ( abinet. 

new vacuum feed suction moistening sealer was featured—an all-metal : 

unit R. E. Lee, district agent, was in charge of this exhibit. 

STANDARD SPECIALTIES COMPANY, Chicago, Ill., local distributors T . 
for The Bircher Company of Rochester, N Y demonstrated mailing Note its sturdy, clean-cut 


room equipment, including Lightning letter openers and two new sealing ~ 
machines shown for the first time—one hand operated and the other appearance, See how the parts 
electrically operated Chicago representative E. A Kirkland was in 
charge R U Reed sales manager of The Bircher Company of R 7ra fea re by 
hester, N. Y., was in attendance during the show, are Cal efully welded into place. 
! ST. JOHN'S TABLE COMPANY, Cadillac, Mich. (See Horder's Inc.) Pe 7 4 : 
' STROMBERG ELECTRIC COMPANY, Chicago, Ill, showed employes’ Each drawer glides noiselessly 
in-and-out recorders job time recorders for cost keeping: secondary . 

clocks for observing time; time stamps for stamping the time of re- on heavy, roller-bearing sus- 
ceipt f mail; telegrams; orders, etc., and the time when passed from p SA 
: department to department; master clocks; control equipment consisting > =4 ) : “J ~ , - 
of relays, rectifiers, et program instruments for ringing bells and blow- pensi n slides. The solid, pol 
ing whistles and process timing and signalling instruments Typical - nce 
electrically operated and single unit installations were on display B ished, brass hardware harmon- 
Pederson, Chicago district sales manager, was in charge. . . . ° 

SUNDSTRAND ADDING MACHINE COMPANY, Rockford, Ill, and izes with the rich olive green or 
Chicago, UL, exhibited new junior models, price $100, $125 and $150 


seven and eight column machines, with and without direct subtraction the perfectly reproduced ma- 


new Sunstrand bookkeeping machines, low priced, also regular line in 
eluding present models of direct subtraction machines and various spe pe , r i Ani 
cial machines and cash registers. An attractive cabinet, lighted from hogany, W alnut or Oak finish. 
within, featured a new model $100 Sundstrand with capacity of $999,999.99. 
E. } Noell was in charge 
TABULATING MACHINE COMPANY, THE, New York, N. Y., and C 441; i 
Chicago (See International Business Machines Corporation.) OLUMBIA Filing Cabinets 
TALLMAN, ROBBINS & COMPANY, Chicago, demonstrated the Tarco ° ° D4 
loose leaf forms and devices, Tarco machine posting ledger binders, trays are instantly recognized by big 
and forms, and a special exhibit showing how wax engravings are pro - 
aed tor = se of loose leaf forms. George W. Morris was in business men everywhere. 
TATUM COMPANY rHE SAM'L C., Cincinnati, O (See Marshall 
Jackson Company.) 
TELEPHONE AUXILIARY COMPANY, INC., New York, N Y and 4 1 Q b amend 
Chicag Ill. (See Hush-A-Phone Corporation.) a nC remem er 
TrICKOMETER COMPANY, THE, Cleveland, 0., featured ticket counting 


machines invented by R. E. Kimball and L, Scher. These machines are 


useful for counting transfers or tickets or any uniform size paper or “i > ( M A i i 

ecards They are used by street railroads, public utility companies I he OLU BI Line is 

for counting cards and by various other concerns where a large amount of . > 

counting is done. Vice-President L. Scher and V. D. Stranahan constantly being developed to 
TODD PROTECTOGRAPH SALES CORPORATION, Chicago, Ill., pre . *@ 4 . 

sented complete check protection equipment for every size of business in anticipate the future require- 

cluding Protectographs of various models and exhibited both hand and . 

motor driven Todd Greenback checks; standard forgery bond lithographed > : 7 

business stationery and the Star adding machine A striking feature of me nts o1 modern business. 

the booth consisted of two wax figures illustrating a hold-up Beside 

them was a sign reading ‘‘Like a thief in the night the check crook 








does his work.” Those at the booth presented interestingly the ad Progressive dealers are taking 
vantages of the Personal check writer, a small model for the protection . 4 
of personal checks. This model writes one color, red. All the other advantage of the rapidly increas- 
models write their protecting lines in two colors, red and black, Manager : 
R. B. Drum of the Chicago office was in charge . ing demand for COLUMBIA 

TOLEDO SCALE COMPANY, Toledo Ohio, and Chicago, Il demon- a*4° . 

1 the Toledo ma scale, combination mail and parcel post scale, Filing Cabinets. 

parcel post and express scale, computing scales for retail stores, counting 


scales and the Toled free personal weigher W. M. Randolph, district 
manager; C. F, Byerly, district engineer; E. I. Diener, Clark Wells, 
Allen Dee W. J. Gortland were in pe coe hl e. sie = COLUMBIA STEEL EQUIPMENT co. 


TRINER SALES COMPANY, Chicago, Il presented a complete line 
of parcel post and mailing scales, also scales for general weighing. count- Office and Show Room 


ing and personal weighing in the automatic type made of all stee It 1735 Chestnut Street PHILADELPHIA, PA. 
was pointed out that Triner scales are used in nearly 52,000 United 

States post offices and by large and small users throughout the countrys 
Sever f the postoffi models were exhibited The exhibit was in charge 
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keds Seed 





No. 200 


What You Have 
| Been Waiting For! 


| A 
CAST BRONZE 
CUSPIDOR 





{ 
i 
t 
- 
; 


| Same size and 
) pattern as our 

popular No. 38. 
) 


SANITARY 
—EASY TO 
; CLEAN. 


There is a Quality Brand Model suitable 
for every need—they are finished in brass, 
olive green and the popular mahogany 
color. There is a complete line suitable 
for the factory or the shop. 


Write today for our 
complete catalogue 


The IRELAND and 
| MATTHEWS MFG. CO. 


1500 Beard Ave. 
DETROIT, MICH. 


SALES REPRESENTATIVERS 


THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, III. 
BRUSH BROS., - - - - - - - - 258 Broadway, New York, N. Y. 
ERNEST WALLACE, --- 444 Market St., San Francisco, Calif. 
PHIL. F, WEBSTER, - - - -- P. O. Box 873, San Antonio, Texas 


eee LS 

















of F. A. Lang, sales manager. James M. Triner, president of the Triner 
Scale Company, was present during the week. ; 

UNDERWOOD TYPEWRITER COMPANY, THE, New York, N. Y., 
and Chicago, demonstrated all Underwood types of correspondence ma 
chines, the Underwood portable, Underwood machine in sound-proof 
cabinet, an address stencil machine, label roll machine, machine with 
visible index card attachment, and two or three ‘‘quiet appliance’’ ma- 
chines which operate with the minimum of noise. The Underwood revolv- 
ing duplicator was also demonstrated. There were also nine types of 
bookkeeping machines adaptable to various lines of work, completely 
covering commercial requirements, such as accounts receivable and ac- 
counts payable; bank work in its several forms; check and voucher work, 
continuous fanfold billing, etc. 

One-minute typewriter speed tests were made by several of the Under- 
wood’s famous speed operators, including Albert Tangora champion; 
George Hossfeld, former champion; Bessie Friedman, accuracy champion, 
and Minnie Regelmeyer, amateur champion. These tests were made 
under the direction of W. F. Oswald, also a former champion. 

The exhibit was under the direction of George W. McClellan, manager 
of the Chicago office, assisted by J. 8. Hexter, supervisor of the book- 
keeping machine department, and W. F. Arndt of the Fanfold Division. 
General Sales Manager J. E. Neahr was present during a part of the 
week, also F. A. Robinson, manager of the Bookkeeping and Special Ma- 
chines Division, and W. D. M. Simmons, advertising manager. 

VICTOR SAFE & LOCK COMPANY, Marietta, 0. (See Horder's Inc.) 

VISIBLE RECORDS EQUIPMENT COMPANY, Chicago, Ill. (See The 
Brooks Company.) 

VORTEX MANUFACTURING COMPANY, Chicago, Ill. (See Marsball 
Jackson Company.) 

WALES ADDING MACHINE COMPANY, Wilkes-Barre, Penna., and 
Chicago, Ill., featured automatic recap machines, carrying several totals 
and a grand total of all. Model 20 machines were also displayed for 
various purposes throughout the booth. George L. Rogers, Chicago man- 
ager, was in charge, assisted by George T. Herbert, assistant general 
sales manager from the home office. 

WESTERN UNION TELEGRAPH COMPANY, THE, Chicago, Iil.—Here 
were shown stock and grain ticker; Multiplex sending and receiving ma- 
chine; standard clock machine and baseball ticker. A special drive is 
being made on the use of telegraph in selling. C. Frank Holstein was 
in charge. 

WOODSTOCK TYPEWRITER COMPANY, Chicago, featured the Wood- 
stock Electrite—the new electric typewriter. Also shown were the stand- 
ard correspondence machines and machines with wide and medium length 
carriages. The three Electrite machines were kept constantly busy ful- 
filling the demands of onlookers for demonstrations. Frederick Morse 
was in charge of the exhibit, assisted by members of the sales force and 
expert demonstrators. R. W. Sears, II, president of the company; Wesley 
M. Sears, assistant to the president, and Vorley Wright, sales manager, 
were present during the week. 

YORK SAFE & LOCK COMPANY, York, Penna., and Chicago, Ill, 
demonstrated light wall filing safe finished like natural walnut, mahogany 
or oak. This is a new addition to an already long line of safes and vault 
equipment for every purpose. They exhibited also document files, draw- 
ers, card indexes and shelves, square door chests and a round door 
burglar-proof chest. The company has just put in the largest vault door 
in Chicago and the second largest in the United States. A variety of fur 
safes for furriers, designed to reduce fire and theft insurance costs was 
exhibited. Those in attendance included W. W. Gilmore, manager; F. J. 
Brand, William Watkins, W. C. Swift, 0. P. Sandhagen, Martin Eliason, 
John George McDowall and J. E. Whiteley. 


CHRSARS BUSINESS SHOW veer rpns. 


Alonso, Jose, Heyer Duplicator Farrell, ©, M., Irving-Pitt Manu- 


Company, Cuba and Mexico. facturing Co., Kansas City, Mo. 
B Feldhaus, G. A,, Ohio Typewriter 
Bardenheuer, William A., Boorum Emporium, Akron, O. 


& Pease Company, New York, Fergus, W. Lee, Marshall Jackson 
a Bs Co., Chicago, Ill. 
Barnes, Edwin C., Edwin C. Barnes Froelich, A. B., Reliable Type- 


& Bros., Chicago, Tl. writer Co., Chicago, Il] 

Bates, H. C., The Carter's Ink Co., Fuller, G. A., Fuller Bros., Chi 
Chicago, Ill. cago, Il. 

Battey, Ed. T., Boorum & Pease Fuller, W. Z., Fuller Bros., Chi 
Company, Chicago, Il. eago, Ill. 


Beck, 8S. W., Elgin, Ill. 
Blackstone, A. E., Dictaphone Sales Georgeson, G. A., Standard Mailing 


Corporation, Chicago, Il. Machines Co., Chicago, Il 
Boxley, H. B., Rockford, Il. Gilbert, H. 8., L. C. Smith & Bros. 
Boxley, Mrs. H. B., Rockford, III. Typewriter, Inc., Chicago, Ill 
Boyle, J. J., Add-Index Corpora- Gilmore, H. B., Multicolor Sales 

tion, Chicago, III. Co., St. Louis, Mo. 

Burdick, A. Z., Abbott Laborator- Ginley, Charlies A., Boorum & 

ies, North Chicago, Ill. Pease Co., Brooklyn, N. Y. 
Burkhardt, H. 8S., Mono Service Goodman, W. J., Horder’s, Inc., 

Company, Chicago, Ill. Chicago, Il. 

Cc Grieg, J. M., Chicago, Ill. 
Caleson, O. M., Addressograph H 

Company, Chicago, Ill. Hanenst — 
Caulfield-Giles, H. R., Thorndyke = qj) = gh yy os & 

Works, Sheffield, England. Co., Chicago, I. ; 
Cote, Munroe, George E. Cole & Hunter, W. N., MunKee Products 

Company, Chicago, III. Corp., Newark, N. J. 


Collender, Ethel, Line-a-Time Mfg. 
Co., Chicago, Il. . 
Cormack, George, Wilson-Jones 7#™¢s. L. 8., Northwestern Paper 


Loose Leaf Co., Chicago, Il, Goods Co., Chicago, Ill. 
Comegys, Lee, Addressograph Co., %°2nson, V. P., Kardex-Rand Co., 

Chicago, Tl. Chicago, Ill. 
Conger, ©. M., Irving-Pitt Mfg. Julius, L. H., Onward Sales Com- 

Co., Kansas City, Mo. pany, Chicago, Ill. 
Cornelius, E. W., L. C. Smith & K 

Bros. Typewriter, Inc., Chicago, Keys, N. IL. Victor Safe & Lock 

Il. Co., Marietta, 0. 

D Krantz, Edward, Edward Krants 

Daugherty, A. J., A. D. Joslin Mfg. Products Co., Chicago, I! 

Co., Manistee, Mich. Krantz, Mrs. Edward, Chicago, Ill. 
Dreibus, 0. J., Postage Meter Co., L 

Chicago, Ill. Lauder, A. W., Lyon Metallic Mfg. 
Drum, Ray B., Todd Company, Co., Aurora, Ill. 

Chicago, Ill. Lewis, Joseph M., Neva Clog Co., 
Durand, Nelson, C., Thomas A, Bridgeport, Conn. 

Edison, Inc., Orange, N. J. Lindberg, I. A. I., Nicaragua, 

C, A. 

Eylar, M. 8., Elliott-Fisher Com. long, W. R., Underwood Type 

pany, New York, N. Y. writer Co., Kansas City, Mo. 
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O TAKE you warmly 
by thehandandwish 
you a Merry Christmas 
and a Happy New Year 
would please us well. 
But we must, perforce, 
put our thoughts in type 
and thus endeavor to 
convey to you our 
2= __ sincere wish for your 
=== happy enjoyment of 
- the Holiday Season, 
and your prosperous 
progress through the 
coming year. ~~ ~ = 


— ~~ SA 
ee >I MOTT 
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Leopold Desk Company 


Burlington Yowa 
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Fowler-Manson 
Company, Chi- 


Salvage, Bert, 
Sherman Cycle 
eago, Ill. 

Sapen, M. B., Kinkaid-Gillispie Co., 
Chicago, Ill. 

Schaefer, A, G., Sengbusch Self 
Closing Inkstand Co., Milwaukee 
Wisc. 

Scherm, J. R., Cameron, 
Company, Chicago, Il. 
Seymour, F. P Horder’s, Inc., 

Chicago, Til 

Shull, Charles W., Corena 
writer Co., St. Louis, Mo 

Siegel, Richard, Deutsche Maschin 
enbau-und Vertriebs-G. m. b. H., 


Marine, Carl, L. ©. Smith & Bros. 
Typewriter, Inc., Chicago, Il. 
Marsh, Irving L., Addressograph 
Company, Chicago, Ill 
Marshall, C. A., Library 

St. Louis, Mo. 
Mason, E. B., Mason Office Device 
Co., St. Louis, Mo. 
McCarthy, J. H., Equipment-Re- 
search Corp., Chicago, Ill. 
McKay, W. L., W. L. McKay & 
Company, Chicago, Il 
McKee, Robert B., Aluminum In- 
dex Company, Edgewater, N. J 
McKnight, Richard, Filexifile Com- 
pany, Chicago, Il 
Meilicke, O. A., Meilicke Systems, 3erlin, Germany 
Chicago, Il. Snell, Raymond F,, Library Bu- 
Moller, E, R., Anning & Moller, reau, Cambridge, Mass 
Chicago, Ill. Soutter, J. L., Add-Index Corpora 
Morgan, F. L., tion, Chicago, Illinois. 


Bureau, 


Amberg 


Type- 


Marshall-Jackson 


Company, Chicago, Ill Spillman, Henry C., Remington 
Morris, George W., Tallman, Rob Typewriter Co., New York, N. ¥ 
bins & Co., Chicago, Lill Staunton, J. M., Remington Type 
N writer Co., New York, N. Y. 
inte ) > The Fal ition 
a n, D. W., The Fair, Chicago, Teeter, J. S., Sundstrand Adding 
Machine Co., Chicago, Ill 


tall , ica o 
Nuttall, F A., Chicago, Il Triner Scale & 

Manufacturing Co., Chicago, Ill 
Tupper, Waldo T., National Busi 

Chicago, Ill ness Show Company, Los Angeles 
Olson Walter, Englewood Desk Calif 

Co., Chicago, Ill U 

P Underwood, O, G., 
berg & Co., 


Triner, J M., 


Olson B., Englewood Desk Ge... 


Cameron Am 

Pahiman, J. D., The Chicago, Ill. 
eago, Il. 

Payne, Daniel, Line-a-Time Manu 
facturing Co., Chicago, III. 

Pennington, F. K., A. B. Dick Co., 
Chicago, Ul 

Pohl, W. F., 


Ediphone, Chi- 


Wagner, C. I., Aluminum Co. of 
America, New York, N. Y 
Walsh, George A., 
Goods Co., Chicago, Il 

Walter, C. R., Chicago, Ill. 
Chicago, Ill. Weiskoff, J. G., Sengbusch Self 
Pollock, H. J., Remington Type- Closing Inkstand Co., Chicago, 
writer Co., Chicago, III Ill. 

Potwin, G. H., A B. Dick Com- Wells, H. G., 
pany, Chicago, Ill Machine Co., 


Wire 


Peerless 


Marshall-Jackson Co., 


Lanston Monotype 
Boston, Mass, 


, Q Wettengel, 0. E., L. C. Smith & 
Quinn, J. E., Multicolor Sales Co., Bros. Typewriter, Inc., Oshkosh, 
Chicago, Iil. Wise 


R Williams, Arthur, Woodstock Type 
Ramskill, G Ik Dennison Mfg. writer Co Chicago, Ill 
Co., Chicago, Ill Williams, Henry R., H. M. Storms 
Roehm, T G., Miller, Bryant, Co., Brooklyn, N, ¥ 
Pierce Co., Aurora, Ill Z 
Ryar D F Davenport Fixture Zaoral, Charles T., Aluminum Co 


Ex ange, Daven lowa of America, Vienna, Austria. 





Wins Honors in Salesmanship. 
Phillips of Bluff, 
Smith and Corona typewriters, 
that 


Pine Arkansas, dealer for the 


Ernest 
oe 


ship history down in 


is making salesman- 


section of the country. For the 


past nine months his name has been standing from second 
to fourth in the list of honor salesmen of this machine. In 
1925, Mr. Phillij 
Arkansas in Smith 


June, ’§ won a prize of $50 for leading in 


sale 3. 





ERNEST PHILLIPS 


only been a dealer direct for a few months, 


formerly worked under his brother, Finos Phillips 
of Little Rock, who has been in the typewriter business 
in that city for 15 years and who himself recently won a 
free trip to New York City for exceptional Smith Sales 

Phillips has recently a branch at 


Ernest established 


Charles Ragan 


El Dorado, Ark., which is in charge of 
E. V 


McCormick is manager of the Memphis district 
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C The So-Handy file is a fast , 
f seller at all times of the % 
year, but sells even faster " 
during theChristmas season. , 


The So-Handy is the only x 
& file with the front expanding x 
at the top and rigid at the : 
bottom, which releases guide % 


cards and papers for easy ; 
handling, yet holds the con- , 
tents in place and prevents t 


& overcrowding. ; 


Put the So-Handy on your i 
counter and let it sell itself ; 
—a gift for men; a business i 
utility; a personal conveni- j 
ence—and lasts a lifetime. i 


PAULSON PRODUCTS CORP. 


Successors to 
Arthur Paulson Sales Corporation 


Sole Manufacturers and Distributors 


50 Union Square 
New York 
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Quality is not 
enough these days 


Other factors are required 
to snsure the Ribbon and 
Carbon Dealer's Success 


& W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


HE A. & W. Line is complete in every 

detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


A & W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


_ Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


A & W. Policy—we do not compete 
* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 
requirements. 


GQ Salesmen are calling or the trade 
regularly—order through the one who 
calls on you, or by mail. 


C Othe AULT & 
WIBORG Compay 


CINCINNATI, OHIO 
U.S.A. 
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for L. C. Smith and Brothers and all business in Arkansas 
is done under the supervision of the Memphis headquar- 
ters. 

Added to a pleasant personality, the two Phillips brothers 
are hard workers, give efficient service, use their heads, 
and have a wide circle of friends throughout the South- 
west.—R. S. West. 


Anticipated Happiness. 

Mrs. E. H. Hanson, who had been in charge of the Chi- 
cago office of S. S. Stafford, Inc., the past seven years, has 
resigned in anticipation of an accession to her family. Many 
stationers have had contact with Mrs. Hanson in connection 
with her work for the Stafford business, and wish her great 
joy in the little life she is to guide through to maturity. 





Baskett Joins Burroughs Sales Promotion Staff. 

H. C. Baskett has become a member of the sales promo- 
tion staff of the Burroughs Adding Machine Company, with 
headquarters at the home office, Detroit, Mich. At the time 
of this promotion Mr. Baskett was branch manager of the 
agency at Los Angeles, Calif. He joined the Burroughs 
organization at Boise, Idaho, in 1918. Three years later he 





H. C. BASKETT. 


was transferred to the agency at Salt Lake City. In 
January, 1921, Mr. Baskett was made agency manager at 
Ogden, Utah. The record made at that point earned him 
the position of sales instructor in that territory. A year 
later he became instructor in the Los Angeles territory, 
which position he filled until the appointment as branch 
manager. Mr. Baskett became a Burroughs All Star sales- 
man one year after joining the Burroughs Adding Machine 
Company. 
Notre Dame Students Study Sheaffer Car. 

The advertising car of W. A. Sheaffer Pen Company 
that has been seen by so many stationers throughout the 
Middle West and which was on exhibit at: Grand Rapids in 
October, stopped recently at Notre Dame University, South 
Bend, and attracted such attention that it was made part 
of the study for a week in the school of marketing 


Wallace Takes New Lines. 

Ernest Wallace, 444 Market street, San Francisco, Calif 
manufacturers’ agent, recently visited the Eastern section 
of the country, where he went to take on some new lines 
including that of the Acme Staple Company. Mr. Wallace 
recently visited Chicago, Philadelphia, Camden, N. J., New 
York and other cities. 





Carter Ink Co. Nine Wins Championship. 
Here is the championship Carter Inx team in the Cam- 
bridge Industrial Baseball League which is comprised 
teams representing the various manufacturing industries in 
Cambridge, Mass. 
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USINESS goes to the mer- 
chant whose assortment 
is wide enough to tempt the 
careful buyer. That is espe- 
cially true at Christmas time. 
The Christmas shopping sea- 
son is here. Be sure your 
assortment attracts all the 
business you're entitled to. 
You still have time to fill in 
whatever stock you need. Our 
widespread advertising pro- 
gram is certain to create a 
demand that will tax your 
resources beyond expectation. 










Wahl Combination Writing 
Sets, Wah] Pens, and Eversharp 
Pencils in handsome velvet 
and satin lined gift boxes; 
Wahl Desk Sets ;the new Over- 
size Eversharps of red, black 


Your New Catalog is Ready 


The 1926 Eversharp and Wahl Pen 
catalog, with illustrations and de- 
scriptions of the new items, is now 
being mailed to dealers. Send for 
your copy today. Use the coupon. 





or mottled rubber, with new 
Signature Pens to match—all 
these have the desirable fea- 
ture of Novelty—all are as 
practical as they are beautiful. 
Between now and Christmas 
spectacular advertising, reach- 
ing almost every home in 
America, will convince your 
prospective buyers that these 
are the gifts they should buy. 
Pages and color spreads in 
fifteen leading magazines and 
large space each week in sixty- 
four newspapers will carry 
the astounding total of fifty 
million Wahl advertising 
messages to the public during 
December. 















Check your stock today and send your 
fill-in order for prompt delivery. 


THE WAHL COMPANY 
1800 Roscoe Street, Chicago, Illinois 


Gentlemen: Please send my 1926 Eversharp and Wahl! Pen 
Catalog. 
Name... auagule senesnasseutstenss suspnpntneniainiaea 


k CLIP AND MAIL 
| 
| 
| 
| 
| 
| 
I 


Address A SS coscsescsevesceaseutls 
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ARE YOU READY 


For Annual Inventory? 
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IN LESS THAN THIRTY DAYS 


Thousands of executives will be preparing to take inventory or will have it 
under way. 


Right now they are making plans to simplify this task as much as possible. 


The necessity for accuracy, thoroughness and simplicity is creating a big de- 
mand for I-P inventory sheets, form C-28 and form C-36. 


Live stationers are laying in ample supplies of these forms to assure merchants 
and manufacturers of no delay in the quick, correct taking of inventories. 


Don’t take chances on losing part of this business. Check up your stock 
today, on:— 


FORMS RING BINDERS POST BINDERS SHEET HOLDERS 
C-28 702 802 442-S 2442-S 4136 
C-36 7023 8023 542-S 4436 


IRVING-PITT MANUFACTURING CoO. 


KANSAS CITY 
CHICAGO NEW YORK 
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Out of thirteen league games played only one was lost. 
This in of the strong competition 
accomplishment. 


view was a worthy 








THE CARTER INK BASEBALL CHAMPS.- 
to right—-McCarthy, Capt. McManus, J. Foley, Cheissong. Sec 
ond row—W. Foley, Sanderson, Bustin, Parry. Back row—Stev- 
ens, Davidson, Manager Mahoney, Moreira, Burns. 


-Front row, left 


The champions were presented the Championship Shield 
at a mass-meeting of The Carter’s Ink employees recently. 
The presentation was made by the president of The Cam- 
bridge Industrial League, and in addition, Richard B. Car- 
ter, president of the company, presented each member of 
the winning team with a silver cup. 


Remingtonians Win Baseball Trophy. 

The silver trophy donated by A. G. Spaulding & Brothers 
to the 
York City, 
of the metropolitan office of the Remington Typewriter 


champions of the Industrial Allied League of New 
was recently exhibited in the Broadway window 





REMINGTON TYPEWRITER COMPANY BASEBALL TEAM 
WINNERS OF IMPORTANT TROPHIES. 


Company. The accompanying cut shows the trophy and 


the team which won it. The Remington team not only 
the trophy, but did it by piling up a perfect 
average, and took a lot of battling to turn it in. At the 


beginning of the ninth, the score stood six to two in favor 


captured 


of the Radio Corporation, and dusk was just beginning to 


set in when the Remingtons went to bat. Something had 
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Your Stock of 


PEERLESS 
rmewaTee RE YS 


Won’t Go Bad On You 














eS Keys that 
lose their springiness 
are worse than useless. 


We make: instead of goodwill, they 
eer build ill-will. Dissatis- 
fied customers come back 

Carbon Paper 


at you. 
Rubber Twirler 
Rings, for all 
machines, in- 
cluding Port- 
able and Wood- 
stock variable 
line spacer 


Don’t takeachance. Or- 
dinary rubber keytops 
become hard within a 


knob. year or two. PEERLESS 
Rubber Twirler Keys, tested after five 
oo tat years, have been found 
Machines. to be in as fresh condi- 


tion as the day they were 


Cushion Type- 
made. 


writer feet. 


PEERLESS Keys stand 
the test of time. That’s 
why we say “‘Guaranteed 
not to harden” and mean 
it. 


PEERLESS KEY COMPANY, INC. 


176 Fulton St. New York City 


Boston Chicago Philadelphia St. Louis 
Minneapolis Pittsburgh Los Angeles London 
Berlin 


San Francisco Distributor: Robinson-Pinney Co., 
521 Market St. 
Wellington, N. Z.,P.0.Box1454 Sydney, Australia, P.O Boz3003 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 
Please send us without any obligation on our part, details 
of your special profit-making offer, together with sample 
of Peerless Key, and specially prepared dealer helps. 








NAME_ nacell 
ADDRESS - 
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Would you save a life 


if you could? 


OULD you reach out and snatch a 
child from under the rushing 
wheels of a motorcar? Of course you 
would—and you can help save a life in 
a simpler, easier way than that. 
Tuberculosis is a constant threat to 
you and your children. It takes an 
annual toll of thousands of lives. Yet 
other thousands of lives are saved every 
year by the organized warfare against 
tuberculosis carried on by the tubercu- 
losis crusade. That organized fight 
against the dread disease has cut the 
tuberculosis death rate in half. It is 
financed by the sale of Christmas Seals. 
You can help to save a life. Buy 
Christmas Seals. Buy as many as you 
can. Christmas Seals save thousands 
of lives every year. Your help is 
needed. Buy Christmas Seals. 


Stamp Out 
Tuberculosis 
with this 
Christmas Seal 





ASSOCIATIONS OF THE UNITED STATES 


STATE, AND LOCAL TUBERCULOSIS 
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to be done and the first man at the bat started it. Before 
the inning was over, Remingtons turned in four runs, tying 
the score, which kept the team’s perfect average from be- 
ing broken. The Remington team is a company team, 
seven departments being represented. While every player 
contributed to its success, it is only fair to mention Man- 
ager Dixon, whose able direction and leadership had much 
influence in the happy results the team achieved. 


New Who’s Who. 

The twentieth edition of “Who’s Who in the Stationery 
and Office Equipment World” will be published as of No- 
vember 1 by the National Association of Stationers, Office 
Outfitters and Manufacturers. The book is the directory 
of the association and is available to all members. 


Jose Alonso Returns from South America. 
For several months Senor Jose Alonso, export manager 


for The Heyer Duplicator Company, Inc., Chicago, Ill, has 
been traveling in several of the countries of Spanish 
America. Sr. Alonso finds business for office appliances 





SR. JOSE ALONSO. 


very good in those territories and has been able to close 


substantial contracts for the Lettergraph duplicating ma 
chines. Sr. Alonso says that very many of the office appli- 
ance manufacturers in the United States could be enjoying 
a good volume of business in Latin-America if they only 
took this foreign field as seriously as they take United 
States territory. Sr. Alonso invites inquiries from manu- 
facturers interested in trade expansion. 





Business Show Prize Winners. 

In the November issue we noted the names of the 
student prize winners in the New York Tribune essay c 
test at the New York Business Show. Information as to 
the adults did not reach us in time for the November num 
ber. It will be recalled that prizes were offered for the 
best essay on the show from adults as well as from the 
younger people. The adult prizes went to the following 
First prize, William I. Graham of Fred F. James & Con 
pany, New York City; second prize, Estelle L. Boyd, Hem 
street’s Press Clipping Bureau, New York City, and third 
prize, Victor Fusco, Banca Steffa & Son, New York. 
These essays had relation to the value of the business show 
The letter of Mr. Graham, winner of the first prize, is as 
follows: 

“The 22nd Annual Business Show like its predecessors 
is the business experts’ answer, brought up to date, to the 
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SAFETY FIRST! 


Even before good furniture, the thoughtful business 
man equips his office with a good safe. Steelcase 
Dealers have discovered this and have found the Steel- 
case Safe an excellent opening wedge for many a 
profitable account. 


If you are interested.in a selling franchise that will 
yield you direct profits and considerable other business 
as well, write us today for the facts about Steelcase 
Safes. Our sales-cooperation plan will interest you. 
It spells safety for your customers and for your profit 
sheet as well. 


Old time castles depended in part on stra- 
tegic locations for security. A safe must be 
secure anywhere. Steelcase Safes are made 
in two grades—‘‘Commercial and ‘‘Under- 
writers’ ‘B’ Label.”” The former meets all 
average office requirements. The latter af- 
fords an unusual margin of safety. Either 
type may be fitted with a combination of 
shelf and file units to meet individual 
requirements. Write for our complete cata- 
log, prices and discounts. 


GRAND RAPIDS, MICHIGAN 


Manufacturers of 





"STEELCASE! 


| Susiness Bqguiprnent, 





—found where business succeeds 








METAL OFFICE FURNITURE CO. 
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FA DEVELOPMENT OF FIFTY YEARS IN DESIGN AND QUALITY] 
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every 
executive 
handled 
his own 
figures ~ 






Gvery Office would use the 


MONROE 


HicH SPEED ADDING-CALCULATOR 


E day’s struggle to handle a vol- 

ume of figures without error, and 
without delay, would convince any 
executive that the risk was too great and 
that his work deserved the most mod- 
ern machine for safe, speedy figuring. 


The same caution is necessary, of 
course, when his figures are handled by 
others. To protect their work, and the 
business itself, they need the Monroe 
High Speed Adding-Calculator for First- 
time Accuracy and Time-saving Speed. 


Highest quality of design and con- 
struction places the Monroe in a class 


by itself. It fills the complete figure 
demands of every business, for Addition, 
Subtraction, Multiplication and Division 
and will continue to do so year in and 
year out. 


Our Free Trial Lets You Prove It 


You can form a proper conception of 
Monroe efficiency only when you have 
seen it in action. That’s why we offer 
a Free Trial. Write us, and a Monroe 
Man will leave a machine for you to 
use, test and prove on your own 
work, in your own office. 


MONROE CALCULATING MACHINE COMPANY, INC. 


Woolworth Building, New York 


Plant, Orange, New Jersey 


MONROE CALCULATING MACHINE CO. LIMITED, BUSH HOUSE, ALDWYCH, LONDON, W. C. 2 


Monroe Machines and Service are Available in all Principal Cities of 
the U. S., Canada, Great Britain, Europe and throughout the World 





fA DEVELOPMENT OF FIFTY YEARS IN DESIGN AND QUALITY] 
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problems growing out of the great and increasing com- 
plexities of modern business relations. 

“The old methods depending on the physical and men- 
tal capacity of clerks had definite limitations. Men turned 
to mechanics, to automatic devices to help them—some- 
thing more sure, swift, accurate and direct 

“The business show is essentially an exhibition of ma- 
chines. They typify speed, neatness and efficiency as they 
are displayed on the floor. Contemporaneous with them, 
a new class of workers has been brought into being; the 
young woman graduates from business schools and equip- 
ment organizations who demand cleaner, more orderly, 
more pleasant offices and at the show their bright inter- 
ested faces were distinctly noticeable. They showed a 
ready familiarity with most of the devices, solicited in- 
formation and collectively they will be a force to reckon 
with. 

“Each business has its own peculiar needs and the 
exhibitors show good discrimination in featuring many 
sizes and kinds. The general arrangement is good and 
the merchandise is readily accessible to the visiting public. 
Some of the adding machines particularly show high visi- 
bility for demonstration purposes. The idea of having 
representatives doing actual work on the machines is also 
good and should be more widely adopted.” 


Barringer Manages E. Faber Educational 
Department. 

Howard Barringer has been appointed manager of the 
educational department of the house of Eberhard Faber, 
Brooklyn, N. Y. Throughout his entire life, Mr. Barringer 
has been closely connected with the stationery industry. 





HOWARD BARRINGER 


His father is Percy Barringer, who is a director of the firm 
of John Walker Company, London, England, and is known 
to many stationers in the United States. After leaving Ox- 
ford, Howard Barringer was connected with the firm of 
John Walker & Company, and for six years represented 
them in the United States, covering this country and Can- 
ada. He became connected with Eberhard Faber on Janu- 
ary 1, of the present year. 
New Davids Catalogue. 

The Thaddeus Davids Ink Company, Inc., New York, N 
Y., has just issued a twenty-eight page catalogue—thirty- 
two pages with cover—describing all its various brands of 
inks and adhesives. Enclosed in the catalogue is a neat 
little palette showing the different colors which one may 

tain in Davids’ Letterine, a showcard ink used with peri 


or brush. The catalogue features “the inks that never 
fade,” adhesives, sealing wax, stamp pads, stamping inks, 
Letterine, etc. The ink brands include Davids’ Signature, 
DeLuxe, Electro Chemical writing fluid and fountain-pen 
ink in colors, violet, green, blue, red and black. The silk 
filtered perfumed fountain pen ink, Coro black ink, Magic 
black ink, etc. Then there are copying and non-copying 
inks and indelible inks, etc. A copy of this catalogue will 


be sent on request 














Now Ready 


Catalo 








“The 


CCACO 














—Bigger, better and more elaborate than 
any catalog we’ve ever put out. It re- 
flects the dominating thought behind the 
CESCO Line—to develop and broaden 
sales possibilities by designing and origi- 
nating new forms and records. Always 
the recognized headquarters for stock 
forms and Ready-made Accounting Sys- 
tems, the CESCO Catalog puts into the 
dealers’ hands more sales ammunition in 
the way of numerous new forms and ac- 
counting Records. 


Send for Your Copy 


The New CESCO Catalog should be in 
every Loose Leaf Department. A request 
will bring a copy, with dealers’ discounts. 


Exclusive Agencies 
We are seeking connections with active deal- 
ers in territory still open. To such will be of- 
fered a special jobbing arrangement, sufficiently 
attractive to interest every live stationer. 


Che CE. SHEP Rentne « co. 
Van Alst Ist & tae : St. Si. Long island City 
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FILE POCKETS 


are known all over the country 
through consistent, year-’round ad- 
vertising in magazines read by busi- 
ness men and women. 


500,000 


readers every month are offered a 
free VERTEX File Pocket. Thou- 


sands are being tried out now. 


The stationer who stocks and shows 
this well-known article has added an- 
other quick-moving, easy-selling ar- 
ticle to his line. 


Write us today for 
our dealers’ catalogue. 


ALVAH BUSHNELL CO. 


Durable Filing Containers 


925 Filbert Street PHILADELPHIA 





The Los Angeles Combined Zone Meetinng, 
I. S. M.A. 


The combined zone meeting of Zones Seven and Eight 
of the International Stamp Manufacturers’ Association at 
Los Angeles on October 22, 23 and 24 was probably the 
best attended meeting of any of the kind ever held on 
the Pacific Coast. While no radical developments or 
changes were suggested or made at this time, it is felt 
by those who attended that it was quite well worthwhile. 

The meeting was called to order at 9:30 on Thursday 
morning by Governor Pels. The early call was occasioned 
by the fact that the program was unusually heavy, so many 
matters intervening from the time of the last meeting 
in regard to things pertinent to the Round Table. After 
the roll call of members and the report of the governor 
and secretary, as well as a resume of the business sessions 
in Oakland, John M. Tully was tendered the chairmanship 
of the Stencil Group session. Owing to the indisposition 
of Mr. Tully, the gavel was handed by the Governor to 
E. C. Shaw, who presided over this very important group. 

Thursday afternoon L. J. Holtz as chairman of the 
Seals Division, acquitted himself in his usual way. Clarke 
Dennington was then chosen as chairman of the Checks 
Division, and it was brought out in this discussion that 
some radical changes should be made because of the time 
studies that have recently been made in this connection. 
“Jack” Irvine was then introduced as chairman of the Badge 
Division. Some very constructive work was done along 
this line. The masterful “Jim” Bostick, vice-president of 
the International, rounded out the day as chairman of the 
Rubber Stamp section. 

Friday morning “Sam” Hammet was proffered the gavel 
as chairman of the Steel Stamp group. Everyone seemed 
to be quite well satisfied with the progress that is being 
made in that line. Under the joint chairmanship of A: K. 
Smith and Sig Pels many lights were thrown upon the 
Brass Die division. After the conclusion of this discussion 
the meeting was adjourned until 2:00 p. m. Friday. 

The afternoon session was called to order; then J. N 
Bostick, vice-president of the International with jurisdic- 
tion over Zones Seven and Eight, told the gathering of 
the hopes, the needs and the accomplishments of the indus 
try. It is always a joy to hear “Jim” Bostick talk in his 
frank, pleasing and constructive way. The liveliest session 
of them all was that of Sundries under the chairmanship 
of P. L. Haworth. The meeting adjourned at 4:30 on 
Friday after the selection of Sacramento as the convention 
city of Zone Eight in March, 1926, and San Francisco as 
the convention city for the combined meeting of Zones 
Seven and Eight in October, 1926. Many communications 
were read to the convention, including telegrams 
Charles W. Steiner, International president, and C. R. Mat 
zer, executive secretary. 

What Was Done. 

Here are some of the things that were accomplished at 
the meeting: 

It was suggested under the leadership of S. Pels tl 
a survey be taken of the brass stencil department of ever 
house on the Pacific Coast. Some dissatisfaction was ex 
pressed over the stencil situation It is hoped that a « 
bined study will give the industry on the Pacific Coast 
something very concrete along this line 

Clarke Dennington was authorized to make an exhaust 
ive study of the different sizes and shapes of trade checks 
so that a more equitable solution to this problem might be 
made. It was brought out that there has not been sufficient 
thought given to trade checks other than round. It was 
pointed out that there is a considerable difference in the 
time consumed in running the shapes over the round 

Another splendid thing that was accomplished was the 
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t makes lifes writing easier~ 
OR every age and every station—for men, women, and children—the New ! 
Remington Portable is an invaluable helper. 
For the child it is an inspiration which facilitates composition and hastens 
the writing age. 
For the student it saves valuable time for athletics and other school activi- 
ties. Then too, typewritten work brings better marks, and correspondence 
EE hea The New Model 
has no burdens. 
For the fraveler it has extreme lightness; for the professional man it com- Now Available 
bines every advantage; and for all it is a time-saving convenience, possessin : 
hess ‘ } 8 ane ' ARF Pm ; e The New Remington Port- 
in compact form all the writing merits of a larger machine. Our NEW model able is sold by Remington 
has several mechanical improvements that give it an efficiency never before offices and dealers every- 3 
equaled in a portable typewriter. where. It is backed by a 


It is the lightest and most portable Portable with 4-row standard keyboard; service that is universal, 


it is the most compact Portable; it has the longest writing line of any Portable; 
it accommodates full width paper and long envelopes; it has the finest touch 
and action; it does beautiful work; its durability has been proved; and ail the 
writing is a/ways visible. 

Be sure to examine the New Remington Portable, or write for our illustrated 
“For You—For Everybody.” 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York—Branches Everywhere 











Remington Typewriter Company of Canada, Limited, 68 King Street West, Toronto 


We believe we make the best typewriter ribbon in the world 
— and its name is PARAGON 








Rs it 
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Now the ‘‘1100’’ Line Is Complete. 
Offered in Three Finishes. Sales Op- 
portunities Increased Three Fold 


~~ 





Lincoln pioneered the idea, proved the wide demand, 


established the market. 





In the September issue of this magazine, 
the Lincoln “1100° line was first announced. 
Response was immediate. Dealers knew 
instantly that the rounded construction of 
the inside front legs was the answer to con- 
stant complaints of corners gouged and 
splintered by chairs and the exasperating 
tearing of users garments. 


Within five weeks after the Lincoln an- 
nouncement, two other manufacturers were 
displaying desks similarly designed. Doubt- 
less others will. We are glad to have their 
confirmation of this Lincoln innovation. 


But only the Lincoln ‘‘1100" line offers the 
full range of sales advantages. The ‘‘1100"’ 
line is now complete. You can give your 


«Line can give the full sales advantages = 


And only the Lincoln 








customers the choice of the beautiful com- 
bination walnut finish, a similar combina- 
tion in mahogany finish, or quarter sawed 
white oak carefully selected for figure and 
color. 

And, in common with all other Lincoln 
desks, the “1100” line includes an im- 
proved combination locking device unap- 
proached in ease of operation and in posi- 
tive, silent action. The metal-against-metal 
feature of its design insure noiseless 
finger-touch locking. 

Throughout, Lincoln Quality and Lincoln 
Economy are outstanding. Progressive 
dealers are cordially invited to write for 
full details. 


COMMERCIAL FURNITURE COMPANY 


2739 West Chicago Avenue, Chicago 


LINCOLN DESKS 


From the Best That’s Made to the Cheapest That’s Good 
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standardizing of the different kinds of brass type holders 
for printing. This was referred to the 
as a whole for a set of drawings for the next meeting in 


box committee 
Sacramento. 

A lively discussion in the Sundries Group brought some 
interesting facts to light with respect to the recent price 
the manufacturers on rubber 
markers; all seemed to be convinced that the advance by 
the well founded. The Coast 
dealers have adopted the idea of eliminating those numbers 
that are seldom sold. It was also further pointed out that 
this met with the high favor of those manufacturing the 
Mr. Willard very kindly consented 
Coast offices a record of 


advance by type for sign 


manufacturers was Pacific 


sold numbers. 
to the Pacific 


seldom 


to send his sales 


on the different numbers. This will enable them to intelli- 
gently choose the line they expect to catalogue. 

Friday evening the delegates and their guests assembled 
at the Biltmore for transportation to Cedar Lodge, a beau- 
tiful from 
where a most colorful dinner dance was enjoyed. A 


spot not far distant downtown Los Angeles, 
bar- 
becue was prepared earlier in the day and was ready for 
celebrated 
the 
The praise of the guests would indicate that 
The furnished by 


under 


the guests when they arrived. Joe Romero, a 


Spanish barbecue chef, had charge of this part of 


program 
music 
the 
The colorful costumes of these Spanish musicians 


he was highly successful. 
the Spanish 


Arias. 
and the very snappy dancing of the Spanish senorita made 


was 


Troubadours leadership of Jose 


Little four-year-old 
Radioland, 


apartment 


this part of the program enjoyable. 
David Durand, the “Little Blue” of 
lighted all present. Cedar Lodge is a 


30y de- 
winter 
built along old world lines. E. Francis Leo as host 
Mrs Leo 
of the evening. 


Among 


banquet 


hotel 


and as hostess added greatly to the enjoyment 


sessions and the 


business 
A. Stewart 


those attending the 


were the following: B. and Richard 


Roe, New York, N. Y.; M. L. Willard and Miss Margery 
Willard, Chicago; E. Q. Cannon, Salt Lake City; W. J. 
Stevens, Seattle; Charles Krebs, Portland, Ore.; James M. 
and Mrs. Patrick, J. C. Irvine, W. H. Lohmann and son 
Herman, W. M. Partridge, John M. Tully, S. Pels, H. D. 
and Mrs. Dye (Mr. and Mrs. Dye had as their guests from 
South Pasadena Mr. and Mrs. Harry F. Homer), Fred and 
Mrs. Morse, all from San Francisco; James N. Bostick, 
Oakland; Mrs. R. B. Melton and R. L. Tryon, Pasadena; 
Frank W. and Mrs. Lane, San Diego; and F. D. Chipron, 
A. K. and Mrs. Smith, Sr., A. K. Smith, Jr., E. C. Shaw, 
Charles K. and Mrs. Cook, Mrs. Rausch, Mrs. Thomson, 
L. J. and Mrs. Hoitz, P. L. and Mrs. Haworth, F. T. and 
Mrs. Rinehart, George Dryer, Otto Chancey, G. E. and Mrs. 
Rinehart, A. C. and Mrs. Davidson, Miss Christine Ander- 
son, Miss Jean Nyson, Miss Gladys McCully, Miss 


7 Mely a 
McKirk, Miss Inez Brown, Mrs. Yepis, Mrs. Steinen, O. T 
and Mrs. Wilkinson Hacker, William Mrs 
Clarke and Mrs. Dennington, all from Angeles 


Henry and 


Los 


Gross, 


New York Employing Printers Hold Fall Dinner 


Meeting. 

The manifold and loose leaf group of the New York 
Employing Printers’ Association held their fall dinner meet- 
ing on Wednesday evening, November 18. This was a 
semi-annual meeting. J. E. Foulks of the Proudfit Sales 


The address of welcome 


Hano-W einkrantz 


( orporation was toastmaster. 


presented by 


was ] Philip L. Hano of the 
Company, chairman of the manifold and loose leaf group 
This address was followed with some stories of the armies 


dward Rice. John Clyde Oswald, mar 


by Major Jerome E 


aging director ot! the 


New York Employing Printers’ Asso- 


ation made remarks and the last address of the meeting 


subject mechanical bookkeeping and book- 


was on the 
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Greater Filing Utility 


Than Fyer Before! 
A substantial Steel Letter File with 
Standard Card Drawer features 


Dealers! Your trade has a real need for a 
good combination file to take care of letters 
and cards. The demand is steadily increasing 
and gives genuine promise of being a big and profitable 
market for you. In fact, many dealers are already 
finding the ‘‘Econofile’’ Combination a great developer 
for repeat “‘stack” business. 


The New Combination 





for Letters and Cards 


helps you to supply this demand to the entire satisfaction 
of the buyer. It provides for the filing of mailing lists 
and other cards right in the letter cabinets; it accommo- 
dates any number of cards without waste of space. 
Each card drawer has two full length compartments 
that will take either 3x5 or 4x6 cards; space sizes can 
be changed by adjusting side guides. 


An Added Feature 


Just a recent addition tothe 
““Econofile’’ Four Drawer Line 
is the three-drawer height file 
illustrated at the left. This, as 
well, is available in the same 
variety of drawer styles as the 
four drawer size. This new 
feature gives you a popular- 
priced counter-height file,—a 
line every dealer carries with 
profit. 


All “Econofiles’’ are sturdily 
constructed of the best grade 
of furniture, steel electrically 
welded at all joints. Handsome 
finishes of Mahogany, Oak and 
Olive Green to select from. 


Let us send you full details on the “‘Econofile” 


Line. Remember the name ‘“‘Econofile’”’ means 
just what it implies, and economy attracts 
sales. Write us now! 
Geen = 


INVINCIBLE METAL FURNITURE CO 
cManitowoc, Wisconsin 
Chicago Office — 1521 So.Wabash Avenue 


, a 
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No. 50-56 
File Stool 


No, 8500 


Economical Equipment 
For Every Modern Office 


Offices noted for efficient organization 
are efficient in no small degree due to the 
appliances used. Office appliances which 
save time and labor and consequently 
money, are economical. Detail is speeded 
and more and better work accomplished. 

Uhl steel office furniture is desirable 
equipment. It possesses a high degree of 
usefulness. Built to endure and to render 
maximum service at all times, Uhl prod- 
ucts are looked upon favorably by busi- 
ness men who appreciate the connection 
between office efficiency and office equips 
ment. 


The line comprises those pieces which 
are sold to the best advantage. Quick 
and constant turnover means prompt and 
steady profits. The demand holds fairly 
uniform. 


The Uhi line is fully guaranteed and 
backed by an organization strong enough 
to carry out its guarantee. If you are 
not already receiving the benefits from 
the Uhl line, better write us today. 


THE 


TOLEDO METAL FURNITURE CO. 


1348 Hastings Street 
TOLEDO, O 














No, 671 TS 


No. 631 


No. 671-LS 








Decembe : 19 a5 


keeping machines by C. H. Reed of the Elliott-Fisher Com- 
pany. Mr. Reed prefaced his remarks with the statement 
that the typewriter, the forerunner of the mechanical book- 
keeping machine, was placed on the market fifty-two years 
ago and that the bookkeeping machine came into the lim« 
light only thirty-five years ago. He dwelt on the im- 
portance of the office equipment industry, bringing in the 
fact that the capitals of the different companies engaged in 
it run Reed 
of the advance made in the bookkeeping methods and sys 


into the millions of dollars. Mr. then spoke 
tems and that nowadays it was possible to judge a business 
He then touched on the 
benefits of the bookkeeping machine over the old pen and 


by its bookkeeping department. 


ink method and brought home very forcibly the fact that 
big business today neds the short cuts obtainable through 
the use of mechanical bookkeeping equipment. 

He referred to his company as the pioneer company of 
the bookkeeping industry. Between the years of 1891 and 
1900, the forerunner of the Elliott-Fisher Company made 
machines books. He 
to the Baker-Vawter, Company as the pioneer of the loose 


to print on bound sewed referred 
leaf idea of mechanical bookkeeping and to Library Bureau 
as the pioneer in the card ledger field. At first the book- 
1904 
with adding 
tried out 
himself being the 


keeping machine had no adding mechanism; finally in 
machine 
market 


the first billing and bookkeeping 
mechanism was introduced on the and 
New York territory, Mr. 


first operator of this machine. 


in the Reed 

The advantage of the bookkeeping machine in giving a 
daily newspaper to the business man, showing the status 
of his business and in giving him a monthly report by the 
fifth of the following month at the latest were also points 
that Mr. Reed introduced in the case for mechanical 
keeping 

He closed his 
more and more involuntary control is being introduced int 
that it 
business with a minimum amount of direct supervision 

At the 


engaged in the ribbon and carbon industry, the 


remarks by bringing home the fact that 


the business world so will be possible to run a 


meeting were representatives from companies 


loose leaf 
industry, the fanfold form industry, the bookkeeping ma 
chine industry, the autographic register industry, as well as 
several other allied lines. 

There were about sixty men present and the meeting was 
held at the Town Hall club, 123 East Forty-third str: 


Adding Machine Contest at Wheeling. 
The Wheeling chapter of the American Institute of |! 
ing, Wheeling, W. Va., held its annual adding machine 
test November 11. Scott (National Ex 
Bank ) cup. Following re 
the winners in the men’s and women’s contests 
First, $5.00 in gold, Louis E. Scott; s 


$2.50 in gold, Ralph Glaser; third, box of cigars, Russ 


Louis Ff 


was awarded a silver loving 


Men’s Prizes 


McCoy; fourth, pipe, W. C. Sheher. 
Women’s Prizes—First, $5.00 in gold, Goldi 
second, $2.50 in gold, Geneva Long; third, perfume 


Mary Chisholm; fourth, box of candy, Martha Cox 


Moore Pen Company’s New Illuminated Show Case. 


The Moore Pen Company of Boston, manufacturer 
Moore fountain pens and pencils, announce that the patent 
office has granted all claims in the application of J. Willard 
Hall for an illuminated display case and has also grante 


a design patent on the ornamental design for an electric light 
globe. Mr. Hall is 
known to the trade. 


general sales manager and is widely 
foth these applications are assigned to The Moore Pen 


Company. 
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: Transfer Season Is Approaching {¢ 

| Hl 

: Are you prepared to get a Bigger share of this Business? 

Fy 

= You can easily Double Your Sales with Imperial Transfer Cases ; 
f 

i Made of basswood. Lock corner construction. Heavy cardboard j 

G cover. Twenty-four inches long outside. The strongest and Hy 

best looking case it is possible to build. Furnished in letter, cap 

and bill sizes. 








PRICES EACH NET 
Lots of 12 Lots of 7 | Lots of 144 





No. 24-L Letter Size $1.25 $1.15 $1.10 
No. 24-B Bill Size 1.25 1.15 1.10 
No. 24-C Cap Size 1.38 1.28 1.23 


Jcac. 


: 

Ch 

f 

f 

| 

: Packed one to a carton. 
Ready for reshipping. 
: 

2 

Ch 

f 

e 

¢ 

Fs 

i! 


Eliminates cover breakage. 





One dozen makes a freight shipment. 


Send along your order today and do a Bigger Transfer Case 
business this year. 


IMPERIAL METHODS CO. 


FOREST PARK ILLINOIS 


Suburb Chicago 
E. L. SIRUS E. V. BOGART 


New York Atlanta 
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OTSTEEL 


Office Steel Furniture 
that is life-time equipment 


It is essential that 
office and factory 
equipment be durable 
as well as attractive. 


Good steel office fur- No. 
niture should be items 
of permanence. 


moving 


products need not fear 
the necessity of early 
replacement. 





No. 4.0.B 
Office or Bank Bus 


A very practical and conve- 

nient all-purpose truck, espe- No. 25 Revolving Stool 
cially designed for general use . : 

in banks and offices. Equipped _For a revolving stool where 
with four shelves. Accessible "gidity and economy are essen- 
from either side tials, this stool can’t be beat. The 


adjustment parts are well made 
Size 38x20" x 42° high. Iron of malleable iron, and the adjust- 
or rubber tired casters. ment screw is of steel. 


Seat—Comfortable hardwood seat, 
14% inches in diameter by 1'% inches 
thick. 

Heights—Adjustable 14 to 19, 18 to 
23, 22 to 27, and 26 to 31 inches. 

Finish—Steel parts finished in a rich, 
dark, olive green enamel. Seat in 
light oak unless mahogany is specified. 


No. 18-24 Cabinet 


Contains 18 drawers in one tier. 
Height—51 inches over all. 
Width—26™% inches over all. 
Depth—18% inches over all. 

Size of Drawers—12 top drawers 24 
inches wide by 18 inches deep by 1% 
inches high, outside measurement. 6 
bottom drawers 24 inches wide by 18 
inches deep by 3 inches high, outside 
measurement; each drawer has a re 
movable center divider running from 
No. 25 Revolving Stool front to back of drawer. No. 





Send for complete Catalog, description and prices to 


ANGLE STEEL STOOL COMPANY 
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412 Filing Stool 


This curved-legged filing stool 
with large rubber-tired casters is 
The man who places very convenient and easy rolling 
in his office steel-built and makes a most practical, easy 


filing stool. Made in 


heights 12” to 24”. 


ON00000 


r 
' 
”_ 


N00 


, 
“ 


OOOO dO 





18-24 Cabinet 


PLAINWELL, 
MICHIGAN, U. S. A. 


Mfrs. of Office, School, Factory and Shop Steel Equipment 
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Christmas Time Is Transfer Time 











the saving 


Sectional 


Prudent business men 


effected by the purchase of “Coxline” 


appreciate 


Transfer Files. 

Not only is the price unusually low, but there is 
a constant saving of time and money made possible 
only by the patented “Coxline” features. 

Rapid references, great filing capacity drawers 
that will pull all the way out, follower that operates 
easily—and many other advantages are incorpor- 
ated in “Coxline” Transfer Files. 

Durably built and richly finished in dark olive 
green enamel with bronze pull and label holder. 
“Coxline” Files harmonize with the furniture in 
any office. 

Built only in one drawer sections so the cus- 
tomer can build his files to suit his requirements. 











7 bd 99 ° 
Build a Desk from “Coxline” Sectional 
Filing Units 

Save office space and have your records right 
where you use them most. An ideal combina- 
tion for small offices, shops, ete. 


Send for complete Catalog, description and 


ANGLE STEEL STOOL COMPANY 





No. 32-T Coxline Sectional Transfer Files 


Made of sheet metal. Track 


roller bearings. 


Construction 
operates on 2 
Locking Device—Built into each drawer 


and can be released from the outside. 


Equipment—Drawer Pull, Label 
Follower Block and Follower Rod. 

Filing Capacity—12'%” wide by 261%” long 
by 11” high inside measurements. 


Holder, 


b 


4 prices to 


PLAINWELL, 
MICHIGAN, U. S. A. 


Mfrs. of Office, School, Factory and Shop Steel Equipment 
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CGatermans Treasure Chest 


ASIN 
This Colorful Treasure (hest, containing a 
Waterman ideal Fountain Pen — and — Watermanis Pencil 


is the ideal gift for everybody 


It gives the pleasing atmosphere to a real Xmas 
treasure. 


When you are prepared to supply the Treas 
ure Chest with all Waterman Sets, write 
for the Treasure Chest Window Display and 


Circulars. 


WS” 
191 Broadway, mCompany 


Chicago Boston San Francisco Montreal 
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Clinton Lawrence Rossiter. 
L. Rossiter, vice-president of the Underwood 
vewriter Company, passed out of this life at 4:30 a. m., 


yvember 12, in the sixty-sixth year of his age. Mr. 


Rossiter was born February 13, 1860, in Brooklyn, N. Y. 


His 
nna 
as 

id 


divi 


Yor 


we 


the 


business career started in December, 1877, in the 
nce department of the New York Central railroad and 
secretary of the executive committee. Later he was 
vanced to the post of superintendent of the Harlem 
S101 On June 27, 1895, he left the service of the New 
k Central on the invitation of former Governor Ros- 
| P. Flower, and became president and a director of 


then newly organized Brooklyn Rapid Transit Com 
He held this position nearly six years, resigning 


March 18, 1901, to become vice-president and a trustee 














CLINTON L. ROSSITER 


Long Island Trust Company, which was later 


rged with the Brooklyn Trust Company, of which he 


é vice-president and a trustee, 
ns until January 1, 1916, when he became vice-pres 


the Underwood Typewriter Lompany and so 


ed until his death 
ossiter was rother of the late E. V. W Rossiter, 
ident New York Central railroad He leaves 
g him his te Ie ssie Goodrich Rossiter, two sons, 
G. and C. Lawrence Rossiter, Jr., two daughters, 
rles F. Reeves of Hartsdale, N. Y., and Mrs. Rob- 
Read of Ardmore, Penna., and six grandchildren; 
s brother, | us T. Rossiter of New York, and his 
Mrs. Howard Gibb of Farmington, Conn 
1 recently Mr. Rossiter was treasurer of the Young 


’s Christiar \ssociation of Brooklyn, and was for 





Nie REM. leise Leap Lime 


LOOSE LEAF RECORD BOOKS 





WITH 


P. & M. 
QUALITY 


and 


P. & M. 
SERVICE 





Our Catalog 
No. 48 
gives full 
information. 





THE WORKMAN MANUFACTURING CO. 


Capital and Surplus Over $350,000.00 
1200 West Monroe Street, CHICAGO, U.S.A. 











REGAL REBUILT 
ROYALS 


Trade-marked—Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
Alli Makes - - - - All Models 
All Series - - - - All Types 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


314 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Ilflinois 


Cable Address: REGALTYPE, N. Y. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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merly a member of the Board of Trustees of the Young 


Men’s Christian Association of Brooklyn, serving also as 
a member of the finance and other important committees 
From 1904 to 1907 he was president of the Long Island 
Railroad Grade Crossing Commission, known as the At 
lantic Avenue Improvement, having been appointed by 
Mayor Seth Low. He was a member of the directorates of 
the following organizations: Underwood Typewriter | 
pany, vice-president and director; Underwood Computing 


Machine Company, director; Adelphi College, treasur 
trustee; Bank of Suffolk County, vice-president and dire: 
tor; Brooklyn Trust Company, trustee; Eastern N: Yor] 
Utilities Corporation, director; New York Board of Trade 
and Transportation, vice-president and director; Paci Fire 
Insurance Company, director; Sultepec Electric Light and 
Power Company, secretary, treasurer and director in 
horn Association, secretary and director. 

Mr. Rossiter was treasurer and trustee of the Lafayette 
Avenue Presbyterian church; president of the Apollo Club 
of Brooklyn and was affiliated with the Bankers’ ¢ 
New York, Hamilton Ciub of Brooklyn, Woodward ‘ 


try Club, Stamford Yacht Club, St. George's Golf and 
Country Club, the Rembrandt Club, Merchants’ Associa 
tion, New York Chamber of Commerce, associate membet 


of Grant Post of Brooklyn and member of the Met 
tan Museum of Art. 

At a regular meeting of the Board of Directors of the 
Underwood Typewriter Company held on November 12 
the president announced the death of Mr. Rossiter on the 
morning of that day and the board at once caused to be 
drawn an appropriate preamble and resolution which was 
unanimously passed. Mr. Rossiter’s services to the 
pany were recited, with emphasis upon his unusual capa 
for work, his uprightness of character, his courtesy 
other qualities which endeared him to his associates 
other friends. 

The passing of Mr. Rossiter takes away one wh 1s 
not only valuable to the company with which he was mos 
immediately associated, but all other organizations which 
benefited by his sound advice and suggestion. He w 
man of many activities and had a faculty for doing wel 
everything which demanded his attention. He was re 
garded with respect and profound affection. Office Appl 
ances joins in sympathy to the bereaved family 

The funeral was held on Friday, November 13, at 2:00 
p. m., at the Lafayette Avenue church, the pastor, Rev. D1 
Charles C. Albertson, officiating. 

' F & 
Ralph S. Marshall. 

Ralph S. Marshall, former Pittsburgh manager of the 
Hooven Automatic Typewriter Company, died November 
14 in San Diego, Calif., where he had gone in the hope 
recovering from the illness with which he was 
He is survived by his wife and two young daughters, who 
are now in San Diego. They have the sympathy of 
friends in their sad bereavement 

' - & 
Mrs. Richard Esterbrook. 


Mrs. Richard Esterbrook passed away at her cou 
home in Tremedden, Bridgehampton, Long Isla 
November. She was the widow of Richard Esterbr 
founder of the Esterbrook Steel Pen Manufacturing ‘ 
pany. Three grandsons survive Mrs. Esterbrook— 
Esterbrook Carter, Philip Van Gelder Carter, New \ 
Paul Stewart, Bridgehampton 

Frenchel & Deckel, Inc., Bronwom building, K: 
ville, Tenn., is a new enterprise handling stationery 
office supplies. The business is capitalized at $10,000 
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TERRELL’S 
“FILE HEIGHT” 
CUPBOARDS 





A popular number in the Terrell line because of its 
convenient and practical size. 


It is made just the right height to line up with the four- 
drawer letter file. 


The Terrell “File Height” is built to Terrell standards 
of workmanship throughout and possesses all the fea- 
tures that have won recognition for Terrell quality 
everywhere. 


Made in four depths, 24’, 18°, 15° and 12’, and fitted 
with two adjustable shelves. 


Doors swing back flush against the sides. They are 
rigid in construction and are fitted with flat key locks. 


Dealers will find the Terrell “File Height” gives them 
additional opportunity for sales. 


TERRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS - - MICHIGAN 





‘‘Terrell’s Storage Cupboards Completely Cover The Field” 








148 











8T. LOUIS 





JACKSONVILLE 














NEW YORK 








PHILADELPHIA 





OFFICE 


APPLIANCES 





BERLOY 


Need transfers quickly? 


There’s a stock of Berloy Transfers at every star 


If you find your stock of transfers 
at the dangerous point where noth- 
ing but quick delivery can save disap- 
poimtment to your customers—get in 
touch with the nearest Berger branch 

At every star on the map above its a 
smoothly operating distributing depot 
with ample stocks for immediate ship- 
ment. Whether your order be acrate 
or carload, it will go forward promptly. 

And in Berloy Transfers you offer 
to your trade the largest selling and 


most popular units made. Originator 
of the channel frame, Berloy transfer 
1ave achieved a distribution unequalled 
in the field. 


Don’t let shipping delays depriv 


you of your legitimate share of tran 


fer business. Don’t offer your cus 
tomers inferior units which cannot 
give satisfaction. Avail yourself of 


Berloy Nation-wide Service, and show 
a handsome profit on your transfer 
sales. 


The BERGER MFG. CO., Canton, Ohio 


Boston New York 
Kansas City Minneapolis 
Dallas Roanoke 


Philadelphia 


St. Louis 
Los Angeles 


Chicago 
San Francisco 


Jacksonville 

















CHICAGO 





ROANOKE 


SAN FRANCISCO 


MINNEAPOLIS 


December, 192: 
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Engagements 


Allen-Brigham. 

The engagement is announced of Miss Gladys Martin 
Allen to Harry D. Brigham. Miss Allen is the daughter of 
Mrs. Ellen R. Allen, 3 Woodbine avenue, Worcester, Mass., 
and is a graduate of Mt. Holyoke College. Mr. Brighham 
is vice-president of the Eaton, Crane & Pike Company, and 
a graduate of Trinity College. The date of the wedding will 


be announced later 


Some Weddings 


Huss- Maser. 

Miss Florence Huss was married in the Church of All 
Saints, Germantown, Philadelphia, to Mr. Edwin M. Maser 
in November. Miss Huss is the daughter of J. Cowley 
Huss, president of the Turner & Harrison Pen Manufac- 
turing Company. The honeymoon tour included Atlantic 
City and Florida points. Both bride and groom are popular 
in the social set of the Wissahickon section of Manayunk. 
The many friends of the bride’s father rejoice with him over 
this happy event 


Caru-Barclay. 

Wedding bells October 31 announced the marriage of 
Bruce Barclay, of A. Carlisle & Company, San Francisco, 
and Miss Raita Caru. Both are well known among the trade 
in San Francisco, and have the congratulations of many 
friends. 


Guy Hamlin Married. 
Guy Hamlin, McMillan Book Company, Syracuse, N. Y.., 
was married October 31. His many friends in the trade 


extend congratulations to the groom 


The Stork Calls 


Evelyn Elizabeth Gustafson. 
Baby Evelyn Elizabeth Gustafson gave emphasis to 
October 19 when she was welcomed to the home of Mr. and 
Mrs. Carl A. Gustafson, Marquette, Mich. The lucky father 


‘ 


is dealer at Marquette for the Royal Typewriter Company, 


Master Omar Albert Boyd. 
Omar Edward Boyd, of the Stationery Corporation, has 
the congratulations of all his friends in the trade. His wife 
presented him with a fine son November 3, who was 


promptly named Omar Albert 





Winsome Miss Gwinn. 
Mr. and Mrs. Ed Gwinn, San Francisco, Calif., attained 
supreme happiness November 5 when a baby girl took up 
her abode with them. Mr. Gwinn is Western manager for 


The Wahl Company 


Master Edward Lawrence Frost. 

Born September 28, 1925, to Mr. and Mrs. H. E. Frost, a 
son, Edward Lawrence Frost, who tipped the beam at 6% 
pounds 

Papa Frost is president of the Speed Key Manufacturing 
Company and his home is at Foral Park, Long Island, New 


York, where the son was born. 








CANODE “aa 





Exceptional 
Opportunity 











is presented sales 
agencies having 
representatives 
calling on the 
trade. Some vir- 
gin territory east 
of Pittsburgh 
now open. 


Write us. 











Stationers Sell Them 
to Thousands of 
Satisfied Users 





Machines for speed, permanence and clarity of im- 
pression, offer a far advance in efficiency when func- 
tioning properly. CANODE INKS made up from 
formulae especially prepared for the particular 
machine or purpose, are of great importance -in 
obtaining perfect results. We make over 168 inks 
of all colors. Tell us your problem. 


CANODE INK COMPANY 


3005 Carroll Avenue Chicago, Illinois 
The Canode Laboratory offers unique assistance to makers 
of stamping or recording machines. We are often able to 
improve the work of the machine by altering the character 











The biggestimprovement 
since desks were 
first made 


Ask us about it 


ENGLEWOOD DESK COMPANY 
58th and Lowe Avenue 
Chicago 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





Formerly made by BURKE & JAMES, Inc. Chicago, Ill. 
Now Manufactured by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Ill. 














Built to Stand Up 


—not to wear out 
or tip over! 


CONSTRUCTION: Post of drawn steel 
2” square tubing with sunken panels. 
Base pressed steel cross-locked and 
welded to post (not screwed). Hooks 
polished solid cast bronze, fastened 
with screws tapped into post and rein- 
forced. Top casting grey iron. Baked- 
on enamel metal furniture finish — 
three coats of enamel and one varnish 
coat rubbed to an egg shell gloss. 


Display cards and sales helps are furnished 
dealers free. Write now for Folder 15. 


Som 


Costumer 


Strength Where Strength is 
Most Needed — At the Base 


The Sanymetal Products 
Company 
1695 Urbana Rd. Cleveland, O. 
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The Chicago Business Show. 
(Continued from Page 25.) 

“The Guesser does not merely challenge fate—he« 
sults it. Z 

“The Guesser at costs cheats not only himself and 
competitors. 

“He cheats his customers.” 

Characteristic of the show held at the Palace this 
was the excellent lighting and the greater aisle room w 
were noticeable. The air was good and the visitors, while 
perhaps slightly fewer in number, were of the best class 
of people, with very few curiosity seekers. Many 
exhibitors reported more sales and more prospects tl 
previous shows. 

Office Appliances wishes to express its thanks to the 
Library Bureau for the loan of furniture used 
booths of this publication at the show. 

We also desire to thank L. C. Smith & Bros. Typew: 
Inc., for the use of a machine at our booth during the s! 

Prominent Visitors. 


Among those prominent in this industry who came long 
distances to attend the show were J. E. Neahr, general 
sales manager of the Underwood Typewriter Compa: 
and W. D. M. Simmons, advertising manager 4 din 
was held during Mr. Neahr’s presence in Chicago, including 
the members of the Underwood Chicago sales personne 

The Underwood folks kept alive the interest in sp 
contests by putting on impromptu competitions one n 
long between Messrs. Tangora and Hossfeld, cham 
and former champion, who will again compete for the c! 
pionship at an early date. The big silver trophy wl 
was famous at all shows and was originally put uy 
competition through the efforts of Office Appliances 
prominently shown at the booth. The master of 
monies at these contests was William F. Oswald. Bes 
Friedman, champion accuracy typist, also demonstr 
her work, and Miss Regelmeyer, amateur champion 
likewise present. All four of these operators worked n 
fully and kept up a continuous interest in the speed typing 
feature. 


, 


The Underwood was not alone in possession of s 
artists, however, for at the Remington booth we found M 
Elsie Keller, who did some wonderful and interesting 
stunts on the new Remington electric 

Other visitors from the Remington home office includ 
Henry C. Spillman and J. M. Staunton. 

From Orange, N. J., came Nelson C. Durand, vice-pr: 
dent of Thomas A. Edison, Inc., who was present throt 
out the show and was one of the most interested 
interesting onlookers. He was accompanied by Edv 
Bafnes, smiling and debonair. 

In the loose leaf field we noted William C. Barde: 
of the Boorum & Pease Company, one of the pioneers 
the loose leaf business in the United States. Also pr 
during the show were C. M. Farreil and C. M. Cor 
the Irving-Pitt Manufacturing Company, Kansas Cit) 


Long Distance Records. 

Perhaps the man from farthest away was Waldo T. 1 
per, who is with the National Business Show Comy 
Los Angeles. However, on second thought, Mr. Tupper 
must step aside for Charles T. Zaoral of the Aluminun 
Company of America at Vienna, Austria, and for I. A 
Lindberg of Nicaragua, Central America, and H. R. Caul 
field-Giles, Thorndyke Works, Sheffield, England, likewiss« 
Richard Siegel, Deutsche Maschinen-und  Vertri 
G.m.b.H., Berlin, Germany. 

Among the local notables there were several, among 
whom we observed Col. W. N. Pelouze, who is an ent! 
siastic proponent of the lakes-to-gulf deep waterway prop: 
sition, believing it to be the salvation of the Middle West 
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1 You do not lift the type- 








writer or platform. Fin- 
ger strength lifting only the a)— of mechanism. Jamming of 
lid brings typewriter to lid in closed position (a difi- 
working position. ulty commen o 


No exposed metal parts— 
* cannot soil or tear cloth- 
ing. 


3 Platform frame support is 
* simple, yet of great 
strength. 








The Best Buy for Any 
Typewriting Dept. 


IT’S UNUSUAL! Anything which breaks the 
shackles of habit or custom is likely to be looked 
upon somewhat skeptically at first. But if this 
were true of the CLEMCOGLIDE, the period of 
“suspicion” was short lived. 


The CLEMCOGLIDE is unusual. 


It is unusual in construction and unusual in the 
way it has swept past all precedents in typewriter 
desk sales. It has actually captured the market 
overnight. 


The simplicity of design, the ease of operating, 
the abundance of knee room, the sturdy, rigid and 
non-vibrating construction are points which stand 
out, even in a superficial examination. 


Dealers everywhere have welcomed this innova- 
tion in typewriter desks. If you are not already 
supplied with the CLEMCOGLIDE, ask for 
further details now. 





TRADE-MARK REGISTERED 


Seeing Is Believing 


Examine the Clemco 
Matched Suites in Our 
New Show Rooms 


We have just finished arranging 
a complete display of matched 
office suites at the factory. This 
display is most extensive and 
probably excels anything of the 
kind heretofore attempted. The 
problem of getting across the 
advantages of matched office 
suites has been carefully studied 
and the results, many ideas for 
interesting prospects and 
clinching sales, incorporated in 
this display. All office furniture 
dealers are cordially invited to 
inspect it and prove to them- 
selves the superior qualities of 
the line. 





THE CLEMETSEN COMPANY 





3403 West Division Street CHICAGO 








152 OFFICE 


APPLIANCES 


Decembe 








= The INEVITABLE “TYPEWRITER IS ‘HERE |b 








rs 


i) | f 


i 


HH Hil 
























































MODERN BUSINESS EFFICIENCY DEMANDS 


O longer is it necessary to endure that thought- 

disturbing, nerve-racking tap-tap-tap of the 
typewriter. The New Model 6 Remington- Noiseless 
has solved that problem for all time. It is the only 
noiseless writing machine. 


This new machine has the complete four-row stand- 
ard keyboard—the keyboard with which all operators 
are familiar. [t has the light, natural touch which is 
universally desired by operators. Its action is surpass- 
ingly easy, which insures a great volume of work. And 



































IT 


its work is beautiful— worthy of any user’s signature. 
Business efficiency demands noiseless typewriting; 
comfort demands it; human nerves demand it; health 
demands it. And the new Remington-Noiseless No. 6 
is the complete answer to this demand. 

From the standpoint of efficiency—in fairness to your 
employees and yourself—you should investigate this 
new machine. We shall gladly place a New Reming- 
ton-Noiseless Model 6 in your office for examination 
without any obligation to you. 


REMINGTON TYPEWRITER CO., 374 Broadway, New York — Branches Everywhere 


Remington Typewriter Company of Canada Limited, ¢ 


8 King Street West, Toronto 


New Remington-Noiseless 


WITH 


FOUR-ROW STANDARD KEYBOARD 
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Perhaps the youngest executive at the show was Presi- 
dent Sears of the Woodstock Typew riter Company. He is 
the son of one of the founders of Sears, Roebuck & Com- 
pany, the famous mail order house. Mr. Sears is a thor- 
ough-going young business man and has gathered about 
him an organization that is helping him to put over the 
Woodstock in a capable way. He has the assistance of his 
brother and a thoroughly experienced staff of typewriter 
people 

New Things in the Acco Line. 

The American Clip Company, Long Island City, New 
York, last fall introduced the No. 10 Acco punch. The 
company has now just completed die castings from which 
punches will be made for all gauges of standard centers, 
the No. 10 Acco having scored a great success. 

The company has also developed a useful punch of 
unique design to retail at practically the same price as the 
fixed gauge punch of the same size. Any number of holes 
can be accurately and quickly perforated without the aid 
of a pencil or rule. 

These new punches will all embody the same principle 
of construction and be made of the same material as the 
Acco No. 10. They will be ready for delivery on Decem- 
ber 1, and the American Clip Company will be happy to 
furnish punch data on request. 

A Colored Pencil Assortment. 
Che house of Eberhard Faber, Brooklyn, N. Y., has re- 


cently introduced the No. 674 assortment of six colored 





i FABER 674 ASSORTMENT 


pencils 4 inches in length. These are packed in a slide 
box of attractive and distinguished appearanc« Phis 
assortment is enjoying a lively sale. 


Mr. Huxtel Returns to Cleveland. 

\fter a year’s residence’ in California, Mr. Huxtel, who 
was formerly associated with the firm of Krause & Huxtel, 
distributors for Moon-Hopkins billing machines, is back 
again in Cleveland Before leaving for the West Mr. 
Huxtel sold out his interest in the firm. In all probability 
he will relocate in Cleveland where he has many friends 


E. L. Soister to Remain in San Francisco. 


E. L. Soister of 222-22 Rialto building, San Francisco, 
Calif., who planned to return to Los Angeles some months 
ago. has decided to remain in San Francisco, having taken 
a ntract for the Acme Card System Company to cover 
northern Californi 


da. 
Mr. Soister’s address is as given above 
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PLATEN LIFE 


For Renewing Typewriter Rollers 


The discovery of Platen Life is making better 
work possible on typewriter machines. Indented, 
hard and slippery rollers may be made like new. 
A splendid selling article. New business and good 
profits for dealers 
Write for trade infor 
mation. 






Service Products 
Manufacturing Co. 


174 North Clinton St. 
CHICAGO 






















Try This Method 
Of Selling 


An easy way to build 
a substantial busi- 
ness in Lincoln 
superior typewriter 
keys is to introduce 
a set wherevera 
large number of 
machines is used 
Additional sales just 
naturally follow. 


LINCOLN 
Rubber Key Co. 


27 Thames St. 
NEW YORK 








i 
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When the Rush 


is over— 








N Christmas day—when the rush 
QO. Holiday buying is over—may 
you sit down and count your ac- 
complishments through the year 
just closing, feeling grateful for 
hopes realized and hopeful ior a 
still firmer step forward in the year 
to come—this is our wish for you 


at this season of Good Will and 


Peace on Earth. 








d Sta 18 for Stationers and Bookbinders 
— = ak, Loose-Leaf Systems 


Labels o Law 
Aiqner's Patent Cut Index Strips (3362) 

















Not Every 
Stationer 
has such 
Service 

for the 
Banker and 
Business 
Man 





A real, dependable envelope, strong capable 
filing or mailing container is worth using. 


There are many kinds of envelopes; a certain associate 
editor makes his own of brown paper, with scissors and 
mucilage pot . . but he uses them only for unimportant 


editorial matter. 


AMESTYLE Envelopes for mailing and filing, are made 
of the highest grades of red rope, iron manila, kraft and 
cloth-lined papers, cut and folded to exact dimensions 
and strongly glued. The security of their contents is 
worth much more than their cost Not every stationer 
offers such good quality to his trade. 


But You Can! 


Write for price-list, or send us your order. 


AMES SAFETY ENVELOPE COMPANY 


55 Sudbury Street Boston, Mass. 
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New Items in Boorum & Pease Lines. 
3o0orum & Pease Company, 84 Hudson avenue, Brook- 


lyn, N. Y., announce a new line of “Utility” folders, bound 
in one-piece flexible black levant grain “fabrihide. These 
folders have one-quarter-inch brass interscrews providing 
expansion from one-fourth to approximately three-eighths 


of an inch. These are spaced standard centers, permitting 
the use of standard price book sheets in all sizes of utility 
folders. Sizes of sheets accommodated and list prices 

as foilows: 

No. 8108, 8% by 5% inches, 90 cents; No. 8110, 9% by 6 
inches, $1.00; No. 8112, 11 by 8% inches, $1.25; No. 8113 
8% by 11 inches, $1.25; No. 8117, 8% by 14 inches, $1.55 

The Boorum & Pease Company’s line of “Banner” Memo 
book covers has recently received improvements and som«¢ 
new sizes have been added. Banner memo books are now 
bound in one-piece flexible black fabrihide. Covers are 
equipped with one-quarter-inch memorandum book metals 
with rings spaced standard gauge. The books are equipped 
with booster levers. Sizes now carried in stock range 


from the small, vest pocket memo, sheet size 2 by 4 inches 
to the popular size desk book, sheet size, 634 by 3 
inches. 

An assortinent box of these books is available, containing 


one dozen books in the most popular end and side-ope1 
pocket sizes. 

Samples of each of the two lines above described will b« 
sent on request. 


Pencils of Many Colors For Photographers. 

A. W. Faber, Inc., Newark, N. J., announces an interest 
ing line of the “Castell” pencils known as “Polychromos 
in sixty-two colors, made particularly for the use of photog 
raphers who wish to paint and color photographs and for 
artists in aquarelle or tempera painting. The colors are 
free from poison, fadeless and clear in tone; they have the 
properties of laid-on colors, being soluble in tetraline, deka 





HANDY BOX OF ASSORTED 
POLYCHROMOS PENCILS 


line and gasoline, and remain fixed on all kinds of pap 
even tracing and photographic paper. 

Messrs. A. W. Faber, Inc., have prepared a folder giving 
a list of the colors in which Polychromos pencils may be 
obtained and clear directions as to their application by 
artists and photographers. These pencils may be obtained 
in handy boxes of 6, 12, 18, 24, 36, 48 or 60 pencils 


assorted. 

















Decen 


tber, 1925 OFFICE APPLIANCES 


155 








ANNOUNCEMENT 


The Standard Mailing Machines Company Offers a Franchise 


"THE Standard Mailing Machine Company now offers a Cooperative 

Selling Franchise to Dealers, Stationers, and Office Appliance Com- 
panies for the sale of the new Standard Stamp Affixer (in two models), 
the new Sticker and Label Affixer, and the new Standard Envelope Seal- 
ing Machines with the patented vacuum feed-suction moistener, without 
any investment by the Dealer, Stationer, or Office Appliance Company. 


Brief History of the Standard Company 


STANDARD began the manufacture of Stamp Affixers in 1910, 

Sealing Machines in 1913, and Postal Permit Machines in 
1923. 55,000 of its machines are used all over the world by com- 
panies whose mail averages from 25 letters to 50,000 letters a 
day. Its business has steadily grown. It is the largest producer of 
mailing machines in the world; has agencies in principal cities in 
the United States and abroad. Its business in 1924-1925 more 
than doubled, and it now offers to expand still further thru a Co- 
operative Selling Franchise with the Dealer, Stationer, and Office 
Appliance Companies. 


You Need Make No Investment 
"THE Dealer, Stationer, and Office Appliance Companies need make 


no investment. They will be supplied with advertising and receive 
the benefit of the Campany’s national magazine and direct-by-mail ad- 
vertising, and other helps, and will become a member of the Standard 
Dealer Organization. 


Write for the Cooperative Selling Franchise 


RITE us to send you a copy of the Franchise for your consider- 

ation and in your letter tell us what kind of office equipment or 
supplies you now sell, and whether you have ground floor display or 
office room. A limited number of Dealers will be appointed. 


Standard Mailing Machines Company 
Revere Boulevard 
EVERETT, MASS. 


Agencies in Principal Cities Service Extended to all Points 
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Dealers ~ Jobbers ~ Distributors ~ 


Investigate and then compare the ADD-INDEX Dealer 
Plan-Plus---On New Machines Only 


With any other sales plan in the country from the 
standpoint of your profit, dependability of machine 
and manufacturer behind it and we will get your 


business! 


STANDARD FEATURES SPECIAL FEATURES 
5% inch Carriage One hand Control 
8% inch Tabulating Car- Repeat Key “Counter” 

riage Automatic “Clear” Signal 
12 inch Tabulating Carriage Cast Out Item feature 
Total, Sub-Total, Correc- Non-add after print 
tion, Repeat, Non-Add, and Real portability—26 Ibs. 
Non-Print Control Keys. Every figure visible imme- 
Two color ribbon. diately on printing 


Leads and Inquiries Forwarded to Dealers 


ADD-INDEX CORPORATION 














General Offices Grand Rapids, Mich. 
COMPLETE SERVICE STATIONS \dd-Ind, a f 

Atlanta, Ga. Hamilton, O. Portland, Oregon 
Baltimore, Md. Hoopston, Ill. Philadelphia, Pa 
Boston, Massa. Indianapolis, Ind Pittsburgh, Pa. is 
Bridgeton, N. J. Jersey City, N. J. Richmond, Va. ; ) 
Brooklyn, N. Y. Joliet, Il. Rome, N. Y. iéress ; 
Buffalo, N. Y. Kansas City, Mo. Savannah, Ga. on 
Chicago, Ill. Lubec, Me. St. Louis, Mo. 
Cleveland, O. Los Angeles, Ca). St. Paul, Minn. 
Cincinnati, O. Maywood, ll! San Francisco, Cal. 
Dallas, Tex. Minneapolis, Minn. San Jose, Cal. 
Denver, Col. Milwaukee, Wis Seattle, Wash. 
Detroit, Mich. Newark, N. J. Toledo, O 
Eastport, Me. New York, N. Y Waukegan, Ill 
Fairport, N. Y. New Orleans, La. Honolulu, T. H 
Frultvale, Col. New Castle, Pa 
Grand Rapids, Mich. Ogden, Utah 
Geneva, N. Y. Oakland, Cal. 
Green Bay, Wis. Portland, Me 

CANADIAN 


Hamilton, Ont. 
Montreal, Can. 
Niagara Falis, Ont. 
Vancouver, B. C. 


Retail Prices: 
$50, $75, $100, $125, $150, 
$175, $200, $225. 
(Except on Pacific Coast) 


A size for every business 








ADD-INDEX CORPORATION, 
General Offices, Grand Rapids, Michigan 
Send complete details of your Dealer Plan—PLUS. 


PPO RMR RRR RR RR REE ee 
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Prof. Ivey Writes a Book. 


Paul W. Ivey, Ph. D., lecturer on salesmanship at North- 
western University, has written a book, “Salesmanship Ap- 
plied,” which is published by the A. W. Shaw Company of 
Chicago at $5.00 the copy. In this book, Dr. Ivey points 
out that old methods of training salesmen were wasteful 
because the new man had to find out things for himself 
which could have been taught him in advance much more 
effectively and with less outlay of time and money. Here- 
tofore a large proportion of sales were consummated on 
basis of personality. Now, however, knowledge of the 
product is the big thing in salesmanship. Knowledge of the 
product is the meat of “Salesmanship Applied?’ The 
author has based his work on the supposition that an 
academic discussion of the general principles of selling 
would serve only to confuse the minds of those for whom 
the book was written. The general principles are com- 
paratively few, but to the untrained mind of the beginning 
salesmen they seem rather complex and involved and their 
application extremely difficult. 

Realizing this, the author has presented the basic prin- 
ciples of selling in such a way as unconsciously to impress 
upon the reader’s mind those principles which if discussed 
academically would cause conflicting impressions. After 
subtly infusing the principles of salesmanship into the mind 
of the reader, the author describes clearly and sometimes 
humorously the practical application of general principles. 
Step by step he plans the selling talk, brings out the ob- 
jections of the prospect, devises plans to overcome them 
and successfully to close the sale. The actual experiences 
of the author which are related in a detailed and interesting 
manner, should help the student to meet similar problems 
encountered in his daily work. 


Van Houten Joins Postindex Forces. 

H. A. Van Houten, for eleven years with the Rand Com- 
pany of Tonawanda, N. Y., and later with the Library 
Bureau in New York City, has just been made eastern 
district sales manager of the Postindex Company with 
New York City. 

When with the Rand Company he was successively man 


headquarters in 


ager of the Syracuse, N. Y., office; special representative 
to the president, J. H. Rand; sales manager; plant man- 
ager; general representative and district manager in New 
York City, holding the last named position for seven years. 

When the Kardex-Rand merger was consummated Mr. 
Van Houten resigned to go with the Library Bureau, 
doing special work in their general sales department. When 
the Library Bureau was later merged with the Rand 
interests, he was relieved from duty and joined the Post 
index Company as above stated. 

He has for some time been prominent in the visible 
indexing field, and is the inventor of a versatile line of vis- 
ible indexes known as the “Vandex.” 


“Elsie” Sales Conference at Chicago. 

Nine managers of branches of the L. C. Smith & Bros. 
Typewriter, Inc., in the vicinity of Chicago attended a 
sales conference at the Drake Hotel, Chicago, early in 
November. F. E. Van Buskirk, vice-president, and A. M. 
Simpson, domesti sales manager, had charge of the 
meeting. 

[he publisher of the Mercer County Observer, Celina 
Ohio, ' organizing a mercantile department, handling sta 


tionery, office supplies, art goods and novelties 


Manhattan Statistics on Fountain Pen Makers. 


The 1923 census of manufactures shows that in New York 
City there were twenty-two manufacturers of fountain and 
stylographic pens; averaging 543 wage earners; producing an 
annual volume of $3,543,236 











BOOMERANG 


Trade Mark 


The Self-Adapting Chair P Pad 


A decided improvement in Felt Pads for office use. 


The Patented feature allows it to move about with you, then re- 
turns to its position like a BOOMERAN 


Retains the comfort of a polished a seat, without wear or shine 
on clothing 

Comfortable in Winter and Summer. Makes a Hard Seat Soft. 

Made in four sizes, from EXTRA HEAVY, ALL-WOOL FELT 


Send for circular and prices 


Dealers Complete your line with the Boomerang Pad 


Write for our 
Agents Proposition 


THE BOOMERANG CHAIR PAD CO. 
P. O. Box 391 Passaic, N. J. 











TRANSFER TIME 





Recommend the ASCO Steel 
Collapsible Transfer Case 


It is made of cold rolled steel, 
electrically welded, vermin, dust 
and semi-fireproof. Equipped with 
two handles, permits a heavy load 
and will not sag or warp. 


Finished in a durable olive green at 
a price a little above the paper cases. 
Made in letter and legal sizes. 


be sent "upon ‘request. 
ART STEEL COMPANY 


401 East 23rd St., New York City 


TRADE MARK 
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Typewriter Dealers in Every Locality 
have an unexcelled opportunity in 
the KRANTZ Shock Absorber 





The noise and jar of a typewriter in operation are harmful 
useless by-products. Any business man will appreciate 
a help in abating them. Just tell him how the KRANTZ 
Shock Absorber reduces operating noise, conserves the 
operator, gives the typewriter longer life, and cuts down 
repair bills. Fita KRANTZ Absorber to one of his ma- 
chines and observe the result. 

KRANTZ Shock Absorbers are already in use by a numlcr 
of the large concerns in the U. S.; they are a proven success. 
You can make good profit with them; write us for our lib- 
eral proposition. 


Edward Krantz Products Co. 


3847 Lincoln Ave. Chicago, U. S. A. 








STATIONERS — HERE’S SOMETHING BETTER 





"HE SOLO’ 733" 


Its clean, perfectly level surface insures uni- 
form inking and that provides for perfect, 
easily read rubber stamp impressions. 


For the sake of better service to your trade, 
(and better profit) you should sell the “SOLO.” 
It is not an experiment but a proven success: 
it is standard equipment of the largest cor- 
porations in the world. Prove this for yourself; 
write for details or send us a small order. 


Peerless 
Carbon & Ribbon Mig. Co., Inc. 


476 Broome Street New York, N. Y, 














Dex ember a 25 


Figures Speak All Languages. 

A special class undergoing export training is in sessio1 

at the Burroughs Adding Machine Company plant at De 

troit, Mich. The students came from South America and 

the Far East mostly, and are being prepared for field work 

Prior to taking up the class work, the members were give: 
a preliminary course of several months’ training 


1c! 


various departments of the factory. This made 
thoroughly familiar with the construction and operatio: 


the machines. 
The class work covers a wide range of subjects 





POLYGLOT GROUP IN EXPORT TRAINING.—Students 
Special Export Training Class of the Burroughs Adding Machin: 
Company 
special attention given to the principles of salesmanship, its 
application and adaptation to the conditions that will b« 
encountered in foreign countries. All of these men sp 
two or more languages. 

The class is conducted by W. A. Heller of the foreig 
sales division and includes one member from Constant 
nople, Turkey; one from the Ukraine; one from San Juai 
Porto Rico; one from Parakan, Java; one from Bombay 
India; two from Medellin, Colombia: one from Barran- 


quilla, Colombia. 











A. P. COLLINS, OF THE EXPORT DEPARTMENT, COI! 
ONA TYPEWRITER COMPANY, INC., AND L. F. MAR‘ 
OF CASA SYSTEMA, BRAZILIAN “CORONAGENTS RIO 
DE JANEIRO. [Illustration by Courtesy of the Corona Bulk 








I. B. M. Corporation Declares Dividends. 


On November 17 the Board of Directors of the Inte: 
national Business Machines Corporation, 50 Broad stré 
New York City, N. Y., declared a quarterly divide: 
$2 a share payable January 10, 1926, to stockholders 
record at the close of business on December 22, 1925 

On the same day the Board also declared a dividend 
twenty per cent, payable in the stock of the compa! 
being at the rate of two-tenths of one share on each s! 
of the outstanding stock of the corporation, payable 


cember 15, 1925, to stockholders of record at the close 


business on December 1, 19235. 
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National Business Show 
America’s Efficiency Exposition 





San Francisco 


In The 
Civic Auditorium 


March 8th to 13th inc. 
1926 


The thousands of good business men and 
women who visit the National Business Show 
indicate by their presence that they are inter- 
ested in the better things for the office. 


Likewise do they express confidence in 


those who exhibit and the service which 
exhibitors render. 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


50 Church Street, - NEW YORK 
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A few 
of the many 
Shaw- Walker 
Sales Helps 


1 


Magazine 
Advertising 


2 


Window Displays 


ToShow What You Sell 3 


_ All that is most effective in sound salesmanship is com- Descriptive Sales 
bined with the highest grade of printing to produce Shaw- Literature 
Walker advertising. 

It really helps vou make sales. 
Your territory may be open. 
our extensive system of sales helps. 

Magazine Advertising, Window Displays and Sales Liter- 


If so, you can benefit by 























. ature are only three Shaw-Walker advantages. 
\ The coupon or a letter brings you complete information. 4 “Built Like a 
O. A, ~~ 
Dec. A 
\ 
\ om 
. SHAW-WALKER 
‘ 
What \ ERS 
is the \ 
= . Filing Cabinets Expert Indexing Cards 
proposition? ‘. Folders, Guides Card Filing Desks 
\ 
Name................. ‘. Label Safes Safety Vaults 
Aad wevdkaie me 
Address............. soo “\) Muskegon Michigan 


\ 
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In Other Lands. 
(Continued from Page 30.) 
manufacturers alike 
manufacturers 


and German German carbon 
and 
deavor to attain the quality of American products at least 


and it is the duty of the German industry to manufacture 


ican 


paper typewriter ribbon should en- 


rationally in order to meet foreign competition. 
Considerable excitement is felt everywhere on account 


of the coming influx of American office machinery and 


equipment, but the manner in which opinions clash to- 
gether proves that people are unable to argue the pros and 
cons objectively 

A German trade paper which takes an objective posi- 
tion in the matter and bases its opinion upon facts, is 
the “Biirobedarf-Rundschau,” whose editor, Mr. Frederich 
von Schack of Charlottenburg, is personally well known 
to many American manufacturers of office equipment, who 
will always find an absolutely sincere counsellor in the 
above named editor.—G. 


Reliable to Establish Paris Branch. 
The Reliable Typewriter & Adding Machine Corporation, 
Chicago, IIl., is establishing a branch at Paris, France. The 
corporation’s European business has assumed such propor- 


tions that it has been found necessary to have a personal 


representative on the ground. Paris was selected because 


of its central location, and the ease with which it is possible 
to make calls on 


as England, Spain, 


other countries, such 
\ustria 


branch will be in charge of 


Reliable dealers in 


Italy, Germany, and Czecho 
The new 


He will 


will be ready to 


slovakia Robert H 
December, and 


1926 


English sail about the middle of 


assume his new duties January 1, 
Mr. English is exceptionally well equipped for his new 


work. He has lived in France previously, traveled through 


out a great part of Europe, and speaks both French and 


Spanish fluently. During the world war he served in the 


service of the United States army in France, 


Italy 


intelligence 


Spain, Switzerland, and elsewhere, and later was a 


Peace 
Wilson’s 
He has many friends in Paris, knows that city 


does Chicago, and is thus well qualified for 


member of the American Commission to Negotiate 


in Paris. There he served as one of President 


interpreters. 
as well as he 
newcomer to the in- 


his new position Mr English is a 


dustry; previous to this connection he had bee na membe r 
of the foreign department of Armour & Company. He is 


twenty-nine years old, that potential age where enthusiasm, 
energy and ambition are at their height. His personality 
will win many friends 

The Paris bran will have supervision of all European 
sales agents. Mr. English will make a survey of the foreign 
field, investigating the feasibility of establishing a war 
house, carrying stocks of typewriters and adding machines 
for the greater ivenience of the European trade 


might be made of the fact that the 
Typewriter & Machine 
Add-Index Corporation’s exclusive 


and Belgium 


In passing mention 
Reliable 


be the 


Adding Corporation will 
representative in 


Fr ince 


An Office Equipment Dictionary in Six Languages. 
Messrs. Joh 


have pul 


Burghagen, 39 Ferdinanstrasse, Hamburg, 1, 


Germany, lished their “Dictionary for the Office 
which they announce 


looking 


dictionary contains all technical and trade 


Machines and Equipment Industry,” 


recently and which many of the trade have been 
The 
terms in six lat 
Italian, 
trade 

The 


perts of each nationality, which affords a 


forward to. 


guages, viz., German, English, French, 


and Spanish; the paper and stationery 
taken 


been 


Portuguese 


terms have also been into consideration 


translations have contributed by capable ex- 


guarantee of the 
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Ask Us 
About It 
Now! 


7 Wheels 
$18.00 


Five 
Exclusive 
Features! 


6 Wheels 
$15.00 


1234567 1234567 


THE ROBERTS NUMBERING MACHINE CO. 


Western Distributors: The Superior Type Co. 


3940 Ravenswood Ave., Chicago 
694-710 JAMAICA AVE. BROOKLYN, N. Y 
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CORONA 
Portable Adding Machine 
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CORONA 
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inufactured by Corona Typewriter Co. 


Dealers, this is your opportunity! 

Corona Adding Machine's popularity is 
increasing tremendously. 

Dealers everywhere 
about it 

Have you our agency in your city? If 
not write us for particulars. 


are enthusiastic 


| 


Portable Adding Machine Sales Co. 
343 S. Dearborn St., Chicago 
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PRODUCTS 


Suggest that you be ‘‘Uptodate’”’ for 1926 
with the improved 


“Uptodate” Calendar 


*twith the Famous Red Line’’ 





Embossed with a Beautiful Design 


“NOUVEAU ART” 


In Four Colors. Two Sizes. 


Write for Particulars 
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491-493 BROADWAY NEW YORK, N. Y. 
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All Triner Scales 


of the computing type are being equipped 
to show the new rates of postage, in 
effect April 15, 1925. 

The new post office regulations show marked 
difference from the old, in certain classes of 


mall and users of the postal service will find it 
profitable to take full advantage of them. 


Stationers and Office Appliance Dealers owe it 
to their trade to be fully posted and stocked 
with up-to-date scales. 


Write for information 


TRINER SCALE & MFG. CO. 


2714 West 2ist Street, Chicago 
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accuracy of the terms given in the book. Eduard Raviez, 
Possneck, the publisher, is the editor of the dictionary 

For the compilation of the dictionary, the entire German 
and foreign trade literature has been consulted. The book 
not only contains isolated words, but also a great numb 
of general and technical terms, expressions and phrases 
which vary distinctly in their construction in the six 
languages. The work consists of two parts, the technical 
part and the indexes. In the technical part the words and 
technical terms and expressions have been grouped 
spaces allotted to them, and are represented in all six 
languages; they do not, however, follow each other in 
phabetical sequence, but are classified on special lines 
The second part of the book serves to find any word 
term required. This section contains a separate index 
each of the six languages. This dictionary, therefore e1 
ables the user to translate not only German trade terms 
into any of the six languages quickly and accurately, 
also enables him to find foreign terms which are not con 
tained in any of the general dictionaries or encyclopedias 
and translate them into either of the mentioned languages 
viz., German into Portuguese, Spanish into English, Eng 
lish: into Italian, French into German, etc. 

As the office equipment, paper and stationery industry 
has a strongly marked international character, the publica 
tion of a technical dictionary in the more important 
languages has long been needed, so that this dictionary 
will be welcomed by office equipment manufacturers, deal 
ers, exporters and their correspondents alike. The book 
will furthermore prove useful as a reference book to all 
those who are interested in the development and literature 
of the office equipment, paper and stationery industry at 
home and abroad. 

The dictionary contains one thousand pages; the price 
is thirty marks, not including postage. 


Old Town Company Insures Employees. 

The Old Town Ribbon & Carbon Company of N 
York City, N. Y., state that they have enjoyed a succes 
ful year and as a mark of appreciation for the co-operat 
of the employees during this period, the executives 
through the president of the company, Joseph S. Epst« 
are presenting to each of their employees in additi 
the usual Christmas bonus a one thousand dollar life 
surance policy taken out with the Travelers’ Insu 
Company of Hartford. 


Travelers Will Make Merry December 29. 
The Brotherhood of Commercial Travelers will hol 
forty-first annual dinner December 29 at the Wald 
Astoria, New York, N. Y. The annual business meeti 
will take place at the Waldorf December 2. This organi 
zation includes traveling salesmen in stationery and 


lines. 


Buchan-White Company Gverianie Fire Handicap. 

The Buchan-White Loose Leaf Company, St. Louis 
Mo., is making good progress in recovering from its r: 
fire in the plant at 314 North Second street. A new lo 
tion has been secured at 1906 Pine street, where 
tional equipment is being installed. Some of the ma 
ery which was damaged in the fire has been salvaged 

Pollock Takes New Job. 

H. J. Pollock has been made manager of the accounti: 
machine department of the Remington Typewriter ( 
pany in the Chicago district. Prior to this connection M: 
Pollock was central district sales manager, his territ 
extending from Pittsburgh to Omaha and from Minn 
apolis to St. Louis. 
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“You Can’t Stock ’em all 
—Stock the Fastest Seller’’ 


OU’D need a warehouse to stock all the filing supplies 
offered, so forget the rest and stock the line that 
sells the fastest. Supplies don’t make any money 
for you roosting on your shelves. 













Our New Package Idea 
and Free Advertising Will 
Make Sales For You. 


Our new package holds acomplete correspondence filing 
outfit that will get the customer using a complete assort- 
ment of guides and folders. Full direction inside each 
package. 








And because you want your customers to buy more filing 
supplies and come to your store to get them, we supply, 
without charge, the kind of advertising which wakes 
them up, brings them in, and helps to sell them after they 
arrive. 











Each unit in this advertising campaign will be described 
in a special folder which we will mail you from time to 
time. While you are waiting for the first folder, send a 
penny post card for our new descriptive price list which 
tells all about the profit-producing package. 


Orton FILING SUPPLY Co. 


382 Jefferson Street Brooklyn, N. Y. 
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Decembe , 





Z-Z-L-L-L-L-L-2X! 
Lowest Priced 
and Largest Selling 
4"! Ring Book 


Genuine Trussell Z and ZX Memo Books contain metals 
that have been on the market longer than any other quarter- 
inch ring books and which outsell all others—because of quan- 
tity production and improved patented processes. 





One-piece imitation leather covers, black, single ply. Resale 
prices from 15 cents for light-weight levant grain 24x44, to 
35 cents for heavy-weight morocco grain 6x3%, and between 
are all popular sizes and styles. 


Z-Z-Z-Z-Z-ZX! They sell like lightning! 











Simply bend covers 
back, to open. Pinch 
ring, to close. 


(C7 GENUINE Only one piece of metal and rings. The 
back is of brass highly nickeled The 
rings also are of brass. Both absolutely 

rust-proof 








MEMO BOOKS 


TRUSSELL MANUFACTURING COMPANY 


3 Trussell Park 


Poughkeepsie, New York 














JASPER NOVELTY WORKS 


Office Desks and Tables, Teachers’ Desks, Juvenile Desks and Costumers 


Whether or not 
you are now well 
stocked with office 
desks, it's worth 
your while to know 
of dependable 
sources of supply. 
Our desks and our 
service have the 
approval of contin- 
ual re-orders from 
many office furni- 
ture dealers and our 
factory has been in 
steady, full-time op- 
eration for many 
months, Twenty 
years in the manu- 
facture of office and 
school desks and 
tables, juvenile and 
spinet desks, qual- 
ify us as “The Desk 
Specialists,” and 
we'll be glad to 
prove it to sou, per- 
sonally. 


Send for our No. 11 catalog 


JASPER NOVELTY WORKS, JASPER, INDIANA 
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Chicago Stationer Takes Important Accounts. 
Marshall-Jackson Company have been appointed direct 

factory representatives of Southworth Company, Mittinea- 

gue, Mass. Their territory is Chicago and immediate vi- 

cinity. They also act as agent for the Neva-Clog Products 

Company. 


Means Heads Burroughs at Erie. 

A. M. Means has been appointed manager of the Bur- 
roughs Adding Machine Company’s agency at Erie, Penna. 
His first connection with the organization was as a member 
Through this work he became familiar 
with Burroughs and their applications. He 
decided to join the sales force in October, 1917, and became 


of the service force. 


machines 


a senior salesman in the agency at Binghamton, N. Y, In 





A. M 


MEANS. 


January, 1920, Mr. Means transferred his activities to Kan- 
Three years later he was appointed manager of 
at which 


sas City 
the Burroughs Greensburgh, Penna., 
post he continued until given charge at Erie recently. A 
keen student of business accounting and figuring problems, 
Mr. Means is well qualified for the management of the 


Erie agen y. 


agency at 


The Guest Book. 

FRANCISCO ARMIDA, a prominent dealer of Mexico 
City, Mex., called on the editor of Office Appliances early 
last month, Mr. Armida visiting the United States on 
business connected with his house in Mexico and traveled 
east from Chicago visiting several plants in this industry 


on the way. 


W. J. MOULTON of the Jaclin Stationery Company, 
New York, N. Y., called on Cffice Appliances on Novem- 
ber 5. 

LUTHER L. MACK of the Mack Postograph Company, 
Los Angeles, Calif., paid a visit to this office on the sixth 
of the last month. 

ERNEST WALLACE, a widely known manufacturers’ 
agent of San Francisco, being coast representative of sev 


called at this office on the ninth 
Eastern industrial centers. Mr. Wallace 
York office on November 16, dropping 


eral prominent concerns, 
on his way to the 
called at our New 
into our Chicago office again later in the month on his way 
back to San Francisco 

CHARLES K. WADHAM, who has the honor of being 
the dean of the traveling men in the stationery fraternity 
years connected with the house of Z 
Office 


and for a great many 


& W. M 
Appliances 


Crane of Dalton, Mass., paid a visit to 


on November 9 and talked chiefly of golf with 
the editor of this journal 

A. ROY MAC DOUGALL, 
Toronto, Can., called on November 16. 

CHARLES ED. POTTER, Canadian representative of 


Paragon Supply Eng., ac- 


prominent stationer of 


Lamson Company of London, 
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A LARGE PARI O! 
WORLDS MAILIS WEIGH 


| 5) >) FOL OP AS 
Tt oF.) FO) 








SCIENTIFICALLY MAD 
ACCURATE - RELIABLE- 
They pay for themselves in stam 
saved — They show you both — 
exact weight and cost of tage on 
all classes of mail. 






ae ‘And be 
assured of the 
BEST 


For Sale by All 
Leading Dealers 


Made in Different Models and Sizes 


National 4lbs. Mail and BExp.12 Ibs. 
Union ..... 2% Ibs. Commercial ...6 Ibs. 
Columbian Wee ae GK chews tecs Ibs. 
GOOF .cccvecs 1lb. Standard ..... 2 Ibs. 
Crescent ..... 11b. Standard ..... 4 lbs 


Parcel Post Scales 


PELOUZE MANUFACTURING CO. 
232-242 East Ohio Street 
CHICAGO, ILL. 

















 —_——e 
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GOOD RIBBONS 
> GOOD CARBONS 


It is easy to state that such and such a 
brand is best and to attempt to prove it 
by elaborate tests. 


The supreme test, however, is that given 
by the user. 


Union Ribbons and Carbons compare 
favorably when used side by side with 
other makes. This, from your point of 
view, is the best endorsement for any 
project—its service is actual comparison 
with competitive articles. 


If for any reason your present line of 
ribbons and carbons is not entirely satis- 
factory, or if you can use an additional 
line, it would only be in keeping with 
good business practice to investigate the 
product of this company. We solicit 
your inquiry 


UNION 
RIBBON & CARBON CO. 


Front and Lacrel Streets 
PHILADELPHIA 
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The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 





GUARANTEE 


The MULTIPOST is 
guaranteed to the 
original purchaser 
for one year from 
date of purchase. 
During that time all 
repairs, irrespective 
of cause, will be 
made free of charge 
provided machine is 
delivered to the 
factory of The Mul- 
tipost Company at 
Rochester, N. Y., by 
parcel post or ex- 
press prepaid, 






















The above explains WHY 
Stationers, Office Appli- 
ance Dealers and others 
who have occasion to sug- 
est such devices AL- 
AYS RECOMMEND 
THE MULTIPOST 
Stamp Affixer—IT SUP- 
PORTS THEIR REC- 
OMMENDATION. 


The Multipost Company 
Rochester, ‘ 

N. Y. es - 
L *_ eee Swe 









































Send for our Mutual 
Profits Plan. 





General Pencil Company 
Jersey City New Jersey 














companied Mr. MacDougall on his call. Both gentlemen 
later visited the business show. 

INGEGNERE ADRIANO OLIVETTI, Ivrea, Italy, 
accompanied by BURZIO DOMENICO of the same place, 
paid a visit to Office Appliances on November 16. They 
spoke interestingly of conditions in Europe with special 
reference to the situation in their own country. They be 
lieve that affairs on the Continent are turning for the 
better and that barring unforeseen calamities the ensuing 
years should mark the time of upbuilding and development 

R. H. BAXTER of New York, N. Y., well known manu 
facturers’ agent, paid a visit to Chicago on November 17 
and called on Office Appliances. 

W. W. ERSKINE, widely known in the office machinery 
field, now located at 525 Market street, San Francisc 
was a visitor at this office on November 18. 

GEORGE E. MONTGOMERY of Los Angeles, Calif., 
called on November 18. 

E. H. PENNING, Spencer, Ia., called on November 19 

WALDO T. TUPPER, Pacific Coast manager of the Na 
tional Business Show Company of Los Angeles, Calif., called 
November 21. He attended the business show during the 
week of November 16 to 23. 

CLARENCE R. SMITH of the Morton Manufacturing 
Company, Louisville, Ky., paid a visit to this office o1 
November 23. 

WILLIAM P. KELLY of the Office Equipment ( 
pany, Louisville, Ky., accompanied Mr. Smith on his visit 
RICHARD SIEGEL of Berlin, Germany, called at 

New York office of this journal on November 11 





A Versatile Stapling Machine. 

The Jaclin Stationery Company, 388 Broadway, New 
York, N. Y., are sole distributors for a stapling machine 
which is known as the Speed fastener and sold 
through office supply dealers. This machine will faster: 
large or small sheets up to 2% inches from the edge. A 
scale guide determines the punching distance. It will 
staple forty sheets of sixteen-pound paper or its equiva 
lent and also penetrates wood, leather, fibre, cardboard 
etc. When the stapling head of this machine is in line 
with the hammer, the user can fasten papers up to five 
inches from the edge. An adjustable guide and rule | 
is helpful in determining the punching distance. 

A lift and right diagonal turn of the fastener head brings 
the machine in position to bind paper close to the edge. 

Finally the stapling head may be instantly removed for 
quick stapling on walls, packing cases, etc. A lift and left 
diagonal turn of the fastener head brings the machine head 
off the base when it may be used to drive staples 
walls or flat wooden surfaces. 


is 


Colorado Stationers Meet. 

Geo. E. Horne of Greeley, Colo., addressed the members 
of the Colorado Stationers’ Association at a dinner on 
Thursday evening, November 12. All Denver members 
of the association were represented at the meeting. Mr. 
Horne, who is the newly elected governor of this distri 
for the National Association, scored a real hit with every 
body in the account of his impressions of the National 
convention at Grand Rapids. 

H. E. Bellamy of the Kendrick-Bellamy Company, 
successful retiring district governor, was also present. He 
addressed the meeting on some outstanding features 
the National convention and on the business outlook 
Bellamy has been unsparing of himself in his work 
the National Association and has been an inspiratior 
many of the stationers in this territory. He was extended 
a hearty vote of thanks and appreciation for his efforts 


Mr 


tor 


in this association. 





tee 
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Byron Weston Company Linen 
Record Paper Carries Majority 
of County Records 








A large percentage of all deeds, wills and other valu- 
able county and state documents are entered on Byron 
Weston Co.’s famous Linen Record Paper. 





Mr. J. W. Ward, expert restorer of old records says, 
‘‘T have examined the records in from 20 to 25 states, 
handling over 100,000 books. The majority of these 
county records I observed to be on Byron Weston Co.’s 
Paper—and therefore safe; for even if they are soiled or 
abused, they can be restored to their original freshness 
and usefulness.”’ 






























BYRON 








MILLS AT DALTON, MASS. 
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WCW aK 9 
AREER —- FILL’EM UP 
KOC ot X McX M XN 3 
FCG CH CI AY 
- —_— << D E x ‘ 
ae 2S aa | Nature Abhors a Vacuum 
- | ’ 
| | Don’t Forget 
| ’ 
| Don’t Neglect 
| Ly 
| | y HEN the contents of a file are trans 
} ferred, the file drawers are left empty, 
L S - ese wats leaving a most wonderful opportunity 
= to “fill em up” again. 


3ut before transfer time make a complete analysis of your customer’s filing methods and 
make your recommendations accordingly. 


We will furnish the Analysis Blanks free and help you make the recommendations. 


A file properly indexed is a constant joy. An improperly indexed file is a constant source 
of expense, delay, annoyance—an absolute unnecessary evil. 


We claim, maintain and admit Browne-Morse indexes are scientifically and mathematically) 
correct and will gladly submit them to any jury of filing experts for comparison with any 
other alphabetical subdivision manufactured. 


Letter and record files are subject to constant reference. Why not make the filing easy and 
the finding quick? 


It is a simple and easily solved problem—Use Browne- Morse indexes and supplies— a com 
plete line. 


And here are the ‘‘reasons why’’ Browne- 
Morse Steel Transfer Cases will make it 
possible for every dealer to close the largest 
percentage of their chances thereby in- 
creasing their profits and making new 
friends for their stores. 


Because :—All parts are shaped on dies 
giving uniformity of size and appear- 
ance. 

—Tops and sides are formed from one 
solid piece of steel electrically welded 
to a heavy frame-work. 





—The drawers are strongly constructed and —lIn offices where space is not a gift, our 
travel on four rollers. They make trans- transfer cases will give the most filing 
ferring a pleasure rather than a hardship. inches per floor space occupied. 


—Our new inter-locking feature completely 
eliminates all side projections and cases can 
be grouped without an inch of wasted 
space. involved. 


Browne-Morse Company 
Muskegon, Michigan 


—They are not just good enough but the 
best that can be produced for the money 
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Work of the Office Outfitter 
By C. J. Nachtigal, Chicago, Manager, The 
Globe-Wernicke Company. Reprinted from 
The Chicago Purchasing Agent. 


le Mr. Nachtigal discussess office equipment from 

the wer int of the purchasing agent. Salesmen who reach 

purchasp yents wl nd reading helpful, as the P. A. ts 

making selections for hers, rather than equipment for his 
wn Use 

UST as well equipped homes are contributing more and 


more to the comfort and well-being of our people, so 
well equipped and well furnished offices are contrib- 
uting not only to the comfort and happiness of our busi- 
ness men, but to the increased success and efficiency ot 
American business. A well arranged and well outfitted 
office bespeaks prosperity, progressiveness, efficiency and 
intelligence It conveys a silent message of unusual 
strength and unusual soundness to the average visitor 
\ll too often purchasers of office furniture unfamiliar 
with the important elements are led astray by over-anxious 
salesmen and by their own desire to buy “at a price.” The 
office outfitter of today is decidedly more than a purveyor 
of “sticks of wood.” He is a business man of the highest 
degree in the first place, and in the second place he is a 
dealer in business economics and in efficiency. 
17 +} 


Practically any intelligent distributor of office furniture 


will be glad to render service with which most buyers 
are unfamiliar—that is, planning their offices, taking into 
consideration the proper lighting facilities and the place 
ment of the various pieces to the best advantage—in short, 


converting a room int¢ business establishment 


“Service” is the most misused and abused word in the 
English language However, “service” is one of the most 


important elements business. As a general thing, a 


person thinks of service as repair work. It means nothing 


of the sort. The progressive dealer of today thinks of it as 


three distinct factors 


Elements of “Service.” 

1. Recognizing the need of the market and providing 
goods that satisfy that need 100 per cent. 

2. Making it easy for the consumer to get these goods 

3 Assuring the consumer maximum performance of 
the goods 

These three together mean “service.” Any one of them 
would be a partial fulfillment, but all three together are 
the entire fulfilment of the distributor’s obligation as a 
merchant 

The right kind of oft 


any commodity the purchasing agent has to deal with, and 


ce equipment lasts longer than most 


when purchased it is usually expected to, and does, render 
a service over at least a ten-year period 

Therefore, when considering the purchase of such equip- 
ment, thought must given to the construction of desks 
chairs, files and filing equipment, rather than to original 
purchase price, for the equipment that will give the best 
service over the greatest period of time is more econom 


ical by far than eq nt bought entirely on “price.” 


Maintenance, too, must be carefully considered, for this 
has developed int uite an item in a great many institu 
tions, and sometimes does not come to the attention of 
the purchasing department. Therefore, it is not always 
k1 owl when a 2Zor d buy 1s made 

In manufacturing office furniture, more care is exercised 
than in any other handling of wood-working material. New 
methods have bee pted by a great many manufacturers 
in their dry kilns and thermostatic systems to insure thor- 
ough seasoning of the wood before attempting to cut it up 


and work it into a desk or chair 
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SHEDD’S DAILY PAD 


Indexed Te Every 
Day In The Year 


Attention of Live Dealers Only! 


Shedd’s Indexed Desk Calendar An 
Automatic Memory Device 


IS the last word in Desk Calendars—As essential in 
the well organized office as the telephone or type- 


writer. 
EVERY USER A BOOSTER 
(It never lost a friend) 
Stock this splendid article and sell your trade the 
best there is at a reasonable price with good profit to 
yourself and build a repeating business. Made in 
Metal, Leather and Fabrikoid Covered Bases. 


Office Equipment Salesmen, Please Write 


SHEDD-BROWN MFG. CO. 


Minneapolis, Minnesota 


Patentees and Manufacturers 











has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 
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PIONEERS SINCE ’94—AND 
STILL THE LEADERS! 


fm years of practise—inventing, 
developing, perfecting—have given 
Hotchkiss Automatic Paper Fasteners 
and Staples undisputed leadership. 
The standard paper fastening 
machine of '95 is the standard of '25 
— Hotchkiss. 

Your customers know this—and sales of 
Hotchkiss machines are therefore doubly 
easy and profitable. Only Hotchkiss has 
all the latest improvements—only Hotch- 

kiss cannot clog—only Hotchkiss gives 












Perfect stapling 
is impossible with- 
out the improved 
Hotchkiss staple guide 
or “‘ladder’”’(C above). 
































Hotchkiss Machines 








lifelong satisfaction. Sell Hotchkiss are equipped 
always with this 
THE HOTCHKISS SALES CO. device. 


NORWALK CONN. 


HOTCHKISS 


PAPER. FASTENING MACHINES ond STAPLES 
Fitts mm aeeaeeee 








In This Factory 


We have installed the latest NON- 
ACID Patented Process for the re- 
moval of dirt and ink from used 
Multigraph Ribbons, enabling us to 
produce a REINKED ribbon that will 
give the same service as NEW RIB- 
BONS at a very low cost. 

These REINKED ribbons will NOT 
PRINT dark side margins on your 
letters. 

We guarantee return of your own 
ribbons. 


Charges paid one way. 


Cooper Carbon Coated Paper Co. 


Manufacturers 


2756-8 South Trumbull Ave. 


—<™ 


Chicago, Il. 
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Therefore, in purchasing office furniture the buyer must 
familiarize himself with the various types of top constru 
tion, such as wormy chestnut, basswood or ash cores 
Will cores built with six-inch strips be just as serviceal 
as those built of three-inch strips. 

He must also familiarize himself with the interior con 
struction of a desk which is hidden and will be a point 
that will develop into a trouble maker unless looked 
pretty thoroughly. 

The writer recommends serious consideration in the pu: 
chase of office chairs. This is more vital than the purchase 
of a desk, because if a chair is not properly selected to 
fit the occupant the efficiency received is negligible. If a 
stenographer is not properly seated and gets tired out 
the middle of the afternoon, enough to slow down the work 
you will find that the loss is considerably more than if 


the proper chair was selected at an additional cost of a 
few dollars. In the chair construction, as in an automobile 
the under part or “motor” of the chair is one of the most 
important things to take into consideration, for if this 


mechanism is not properly built it will run up the ser 
cost in maintenance. 


Many Operations in Desk Building. 


used in the manufacture of office furnitur 


The care 
exceptional. Buyers seldom realize that it takes approx 
mately three weeks to finish a desk top, not to build 
but to finish it. They do not realize that in an ordinary 
desk there are over 1,100 operations in manufacture, a1 
each one of these must have extreme care so as to get a 
bad spots milled out. 

When the product is completed the buyer has a piece 
that the least 
anything else he buys, for an average desk weighs tw: 
hundred and $60.00, } 
makes the desk cost him about thirty cents a pound. As a 


general rule, most all other materials, such as automobiles 


of merchandise is probably 


expensive of 


pounds costs approximately W 


food, etc., run considerably in excess of this. 


Therefore, when office furniture is to be considered, 

would recommend calling in some intelligent dealer, and 
one in whom you can place confidence, and going over the 
entire proposition with him. Get ideas on office layout and 
then get comparative prices from other legitimate dealers 
on the basis of furnishing a comfortable, efficient and pleas 
ant office. The purchaser will find that he will be able 


buy better values than by just asking for certain size desks 


and having the various distributors quote, without a de 
nite knowledge as to complete specifications. 
It will be found that co-operation between purchase: 


and outfitter will result in better offices, better business 
and better values—and, mainly, in greatly increased 
sumer satisfaction and furniture service. 








Eastern Company Reports Good Business. 
The American Numbering Machine Company of Brook 
lyn, N. Y., manufacturers of hand numbering and dating 
machines, reports business on hand numbering machi! 
to be very good, the month of October having been the 
banner month for sales and shipments of their visible m 
More of sold 


than ever 


a1 


chines. these machines were during 


month before. 


Hy. J. Schulze Incorporated. 

The Hy. 

under the name of the Schulze Duplicator Company, hav- 

ing moved from 600 Pontiac building, St. Louis, to 301-302 
Buder building, St. Louis. 


J. Schulze Duplicator Company has incorporat: 


The company sells principally gelatine process duplica 


tors, inks and stencils for rotary machines. The business 


has been incorporated for $10,000, fifty per cent paid up 
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and & . 

ete. use Globe aac Office 
Wipment to save t ucke Office 
ve time 



























efficiently 


The Globe - Wernicke 
Structural Strength Steel 
Safe is the best safe pro- 
tection money can buy — 
that human skill can build. 
It is but ONE of the easy- 
selling members of the 
profit-making family — the 
known Globe- 
Make the 


St LE rin A NN RRR tn 


: nationally 
Wernicke line. 


3 
: ° . ’ ‘ 
increasing Globe-Wernicke 
} demand yours. Mail the 
coupon today 
/ 
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ncinnati, On 





Please send me 
© Of Globe Ween PY Of “Prong 
ernicke S.4.. ® Of Pere 












Making American Business Safe 
— ‘for Frogiess 


This message—one of the Globe-Wernicke monthly sales 
eaching 400,000 buying executives in December. It 


lrives—is 1 
3; appealing to the buying impulse of your regular customers, 


The Glebe-Wernicke Co., 
Dept. O.A. 115, Cincinnati, O. 


the men, you know best, creating new, easy, ready sales for you. 
name with this national campaign. Make Send me a copy of Structural Strength Steel 
Safe Consumer Booklet “Proofs of Perform- 
Globe-Wernicke Dealers will dis- 


Link your 1 

99 99/100% Safety Record” your BIG sales idea for December Pea 

elles 6c . aan . : . nee ao Se ance which 
idvertising is your advertising in your locality tribute in December—also your special agency 


This national 
Write for particu- proposition 


it. It’s yours FREE 


f 
! . 1 
if you tie up with 
lars—whether you are handling another line or not. Let us 
tell you what we are doing for other dealers. Mail the coupon Name 
Address Perrrr rr rere. eee eee eee 


NOW. 


The Globe“Wernicke Co. e ee 


CINCINNATI, OHIO 


MPA FCN nan 4 
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A NEW PROPOSITION 
“Sa to 


STATIONERY STORES 






. i am OFFICE 
é. ane) APPLIANCE 
Sie sw DEALERS 


oy se 





> \ 


= X 


A $50 ENVELOPE SEALER 


| $20 COMMISSION TO THE DEALER 











This is unquestionably the best Envelope 
Sealer on the market at ANY price. Because 
of its superior speed, sureness and simplicity, 
it has won out in competitive trials with 
sealers costing as high as $200.00. There 
are thousands of these “ELLIOTT” Envelope 
Sealers now in use. You should be able to 
sell a lot of them. And, every time you sell 
one, you make a lasting friend as well as a 
liberal profit. 


Let us send you TWO of these little 
machines, with two Display Cards. Put one 
of the Sealers and one of the Cards in your 
window. Put the other Sealer and Card on 
your counter. At the end of ONE MONTH, 
return the two Sealers or mail us your check 
for $60. 

This proposition is open only to satisfactorily 
rated concerns having a street-floor store with 
display window. 


Write Us at Once For Special Contract Form. 


The Elliott Addressing Machine Company 


140 Albany St., Cambridge, Mass. 
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Petetin-Baudean to Take Larger Store. 1 
Petetin saudean, Inc., of New Orleans, La., have taken Cash In on the Demand 
a lease on the five-story building on Camp street formerly Ch bl C l 
occupied by The Globe-Wernicke Company. angea e a endars 
They have outgrown their present location, and Globe- Wall Type for offices and institu- 
Wernicke, having closed their branch house, enabled them tions that demand calendars of « 
a . . . higher type than the ordinary. 
to obtain a building that will give them more room for This style has brushed bronze 
expansion. metal frame and is complete with 
The firm have recently taken the agency for the General & est of changeable cards, iat 
: " 7 rs 7 . : ters are white on black ground. 
Fireproofing Company and will also carry a compiete line Cards slip in thru a slot in the 
of wooden desks and chairs. frame. 
_ — Retails at $12.00 complete with 
Changes in Burroughs Service Organization. an attractive discount ; 
ee for the dealer. No. 32 7%xll inches 
A number of important changes have been announced r ‘ck Selli 
during the past month in the service organization of the wo Quic elling Items—Now 
Burroughs Adding Machine Company. This typifies the 
: . : . —___—__f 
operation of the Burroughs policy which advances men who THE 5 
qualify as rapidly as opportunity permits. FIRST NATIONAL! Desk Type; Banks 
J. M. Harmon has been promoted to traveling service and others who do 
. . = = a ‘ - , not use paper or ad- 
instructor, operating irom the Detroit headquarters. He vertisine ” eoieaia 
had been service chief of the Portland, Me., agency since buy this cast bronse 
1924. Mr. Harmon was accepted as a student in the Port- | changeable calendar 
| for their desks and 
customers’ counters, 
Special headings to 
595 ao order. : 
| SATURDAY 
i Set ta ah . 
[a Retails at $12.00. 
You Profit Big. 
No. 30 4x5% inches. 
Order samples today 
F. L. BONNIOL I. M. HARMON F. L. LAMONT DAVENPORT-TAYLOR MFG. CO. Il 
412 Orleans Street Chicago, Ill. 
land service department. A year later he took charge of 

















service at Bangor. He continued there as chief until 1924, 
when he took charge of Portland service. 


F. L. Bonniol has been promoted to service chief at * 
Bangor, Me. He was a student in 1923, and had been serv- | 
ing as assistant inspector at the Providence, R. I., agency. | 
F. L. Lamont was transferred to Portland, Me., as serv- 
ice chief. He had held the same post at Bangor. His | 
3urroughs connection dates back to 1917, except for two | FO PEN INK 


is ‘zood Ink) 








J. E. BRAZEAL L. F. MEYERS a. ¢. Coz 


J. E. Brazeal has become service chief at Jackson, Miss., 
moving to that city from the Burroughs agency at Colum- 
bia, - % 

L. F. Meyers is now service chief at Savannah, Ga., 
having held the same rank at Jackson, Miss. He begap 
work in the Burroughs factory at Detroit in 1911, and was 
transferred to service work at Memphis at the end of six 
uonths. He spent four and one-half years in service work 
at various Southern agencies before becoming chief at 
Jac ks¢ n, Miss. 

H. ¢ Cox has become service chief at the San Antonio, 
Tex., agency, having held the same position at Savannah 
Ga. He began at the factory in June, 1918, and later was 


appointed field inspector at the Saginaw, Mich., agency cAskh, Vour Deale 
Prior to his Savannah connection he had worked at the 


a 
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ADDING MACHINE ROLLS 
Made from pure white 
SULPHITE BOND | 


25-50-100 Roll 
and the HANDY HALF DOZEN 




















YANKEE PAPER & SPECIALTY CO. Menasha Wis. 













A TIP TOP LINE 


FOR 1926 











“TSP PAPER CLIPS 


do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd., Toronto 
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agencies at Youngstown, Ohio, Wheeling, W. Va., and 
Detroit, Mich. 

W. A. Miller has been transferred from the San Antonio 
agency to Waco, Tex., as chief of service. He 
employed originally as a student at Oklahoma City, Okla., 


1916; other assignments have been at Abilene, Tex., 


was 


in 
service station, and the agencies at Waco and San Antonio 





EATON 


W. A. MILLER B. E 

B. E. Eaton has been made service chief at Fort Worth 
Tex., having been transferred from the same position at 
Waco. He began with the Burroughs service department 
at Dallas in 1917; and was transferred later to Abilene 
Thence he was sent back to Dallas, where he remained 
until appointment as service chief at Waco in 1924 


Richmond Business Show Successful. 

The Richmond Business Show was held early last mont! 
at Richmond, Va., under the auspices of the Office Appli 
ance Association of that city. The following concerns ex 
hibited: Felt & Tarrant Manufacturing Company; B. W 
Wilson Paper Company; Underwood Typewriter Company 
Safe-Cabinet Company; Kardex-Rand Bureau; Americat 
Typewriter Exchange; Elliott-Fisher Company; Remingtor 
Typewriter Company; Library Bureau; The Tabulating 
Machine Company; Monroe Calculating Machine Company 
L. C. Smith & Bros. Typewriter Company; Sundstrand 
Sales Agency; Dalton Adding Machine Company; National 
Cash Register Company; Virginia Stationery Company 
Sydnor-Hundley Furniture Company; National 
Bank; The American Multigraph Sales Company; Garrett 
& Massie, Inc.; Bell Book & Stationery Company; Vir 
ginia Electric & Power Company; Dictaphone Sales Cor 
poration and Record Bookkeeping Systems. 


American 


Approximately 12,000 people visited the show and were 
much interested the exhibits. A number of 
were presented to visitors and several prizes were awarded 
including a Dalton adding machine, Remington portable 
typewriter, and a $40 course by the Felt & Tarrant Manu 


in souvenirs 


facturing Company on the Comptometer. These were first 
second and third prizes, respectively. 


James Durel Honored. 
The stationery and printing salesmen of New 
presented James Durel with a gold watch and chain at a 


Orleans 


special luncheon given on his fifty-fifth anniversary as a 
Louis Bourgeois of Petetin-Baudean, 
and Joseph P. Buckley the 


salesman in this line. 
Inc., chairman made 
presentation. 

Mr. Durel in his fifty-five years served with only three 
firms. His first position was with M. F. Dunn & Son 
later he joined the firm of A. W. Hyatt Stationery Company, 
going from there to Palfrey-Rodd-Pursell Company, with 
connected. 
or “Uncle Jim,” as he is known by 
much admired by the trade as a whole on 
upright sound business 


was 


whom he is now 
James Durel, 
many friends, is 
account his 
principles. 


his 


of character and 
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CO tt id a __— ) 
1 ome 
4 we ee ee a ee ee ee we ee eee 7 


All Makes and 
DESCRIPTIONS 
of Typewriters 


Largest Wholesale 
DISTRIBUTORS 
in the World 











ig pers beats service. Naturally, any organization emphasizes 
, and takes pride in its service. But in the final analysis of that 
service, the institution back of it should reflect the soundness of its 
practice. In support of our claim to wholehearted, thoroly efficient 
and reliable service we point, and not without a feeling of pride, that 
from a modest beginning, we are now recognized as the largest whole- 
sale distributor of typewriters in the world. Your business is solicited 
on the truth in these statements. Our price list reflects the market’s 
best values. Ask for it today. 


THE WHOLESALE [YPENVRITER Co, 


428-430 Broadway, New York, N. Y. 


ll tln.ttlllen.ttllian, tall, tell, tela, ull, lla, sla, all alla all alle, alle alle lle lle call all alle salle all ll, alle alle lle all le alll al al ale ll cll ll tlt tll 
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THAT 
STORMS 
WHITEDGE! 


There’s no argument about its superiority. 
Storms WHITEDGE has every good point 
carbon paper ever had—plus! It writes more 





“Hold carbon paper to the clearly, it lasts an interminably long time—it 
light. Note superior qualily doesn’t stencil—and (blessing of blessings) it 
” Vil s H | . . ; 

——— has a wide white edge that keeps hands, clothes 


and paper CLEAN! 


We Want You To Prove All This 


Other Winners on the | 
ther Winn bon Perhaps you think we've overstated 


STORMS Chart the virtues of Storms Whitedge. Please 
prove that we haven’t by sending for 
generous samples of it. We'll ship them 

Processed Carbons to you speedily and without cost, of 


ourse. 


Stormtex Ribbons 


Stormtone Carbon H. M. STORMS COMPANY 


Cameo Ribbons 561 Grand Avenue Brooklyn, N. Y. 
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The dependable correspondence typewriter 


VER thirty years’ experience in typewriter building has 

developed the Smith Premier 60, a machine that is un- 
equalled for durability, ease of operation and beauty of the work 
produced. 


The Smith Premier 60 is a delight to the operator, because 
the light touch enables her to type on, hour after hour, without 
fatigue; it speeds her work, eliminating overtime; and she knows 


her employer will be pleased with the results. 


The Smith Premier 60 is a joy to the employer because letters 
are ready on time and the perfect alignment and even quality 
give them a neat appearance that assures careful reading and 
pleasant reactions from his correspondents. 


Users everywhere appreciate Smith Premier dependability. 


SMITH PREMIER TYPEWRITER COMPANY 
| 376 Broadway New York, N.Y. 
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Cutting Out Detours in Retailing. 
Some Observations and Thoughts on Merchan- 
dising Plans Which Shorten the Route Between 

Producer and Consumer. 


A Glad Hand Letter. 


Magazine of Business, told of a letter used 
Smith & Bros. Typewriter, Inc., 


It goes out over the signature of a sales- 


System, the 
by the L. ¢ 
Richmond, Va 


is sent to new concerns locating in the city. 


branch at 


man, and 
“Just a line 
to offer you any service in our line. 


to welcome you to our wonderful city, and 

“If we can be of any service to you at all, please do not 
hesitate to call upon us. 

“Wishing you much success in your Richmond venture, 
we are,—’ 

This plan should be effective in other communities, un 
less each company selling office equipment and appliances 


follows out the same idea 


Undated Personal Letters. 

Stationers might glean some business from the custom 
of many people who do not date their personal letters, but 
merely write “Sunday” or another day of the week. The 
lack of date is unimportant if the letter is kept with the 
envelope, as the postmark is a clue. Often the envelope is 
discarded, and if someone writes that “Aunt May is com- 
ing to your city the day after tomorrow; please meet her 
at the station,” the unlucky recipient might as well move 
to the railroad station until Aunt May arrives. 
visualized in a window display 
It may aid 


Such a situation may be 
which can help to sell self inking band daters. 
to introduce rubber stamps into the home and help the 
housewife to adopt 


letters might be shown in the window, with their envelopes, 


methods. A few personal 


business 


“Sunday,” given prominence. An- 


same sort 


date, 
letter of the 
a band dater, will complete 
| 


and the vague 


with the day of 


the story 


other personal 
receipt stamped with 
told by the 


Ww indow car¢ 


Customers Like to Play Tag. 


Price tags have a sort of “personal magnetism” that in 
vites handling. The bit of cardboard swaying on its cord 
has a powerful lure. So Geo. E. Cole & Company in Chi 

igo wo! lot of attention to an assortment of Lefax 
books with varied fillers The books were arranged on 
a ledge where customers pass and repass. Dangling fron 
each book was a tag showing the cost and telling the pur 
pose of the forms within the binder. That display did a 
lot of “pay and take” selling that might not have been 
accomplished had one salesman been detailed to accost 
every customer in the store with an invitation to look at 
the Lefax books. 

Custom Selling. 
A very successful manager of a women’s specialty shop 


has a definite plan of buying his major items. He is very 


close to his business, and knows most of the customers and 


their preferences, price range, sizes, and color likes and dis 
likes. When a traveling man shows his line, this manager 
figuratively “hangs” each garment he selects on the indi 
vidual women to whom he expects to sell it. He figures 
on the number of customers for each item—and then buys 
a few less than his mental survey indicates. As a result, 


he carries a few garments long enough to have to sell 
a sacrifice as the season wanes. 
It is not uncommon 


This 


them at 
Stationers might emulate this plan. 


to note the results of overbuying in many stores. 
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Crammed ) 
with 
Qualit =e and sure to save you 50% 
to 60% on your, ink bills :— 


that describes this little 
box of 


ee 
We want to prove this as- 
sertion and to do so will 
send anyone, free on re- 
quest, samples to try out. 


Just send us your request 
and we will do the rest. 


4 Fast Colors: 
Blue-black, Red, Green, 


Violet. Sold by sta- 
tioners generally. 


DEALERS: We can give 
you a good offer. Write us. 








General Eclipse Co. 


Dept. A, 
) 


aA 


Danielson, 




















Announcement 


In Addition To Our Regular 

Line of Time Stamps, Ticket 

Daters, Check Certifiers, Etc., 
We Now Manufacture: 


STEEL STAMPS 
METAL CHECKS 
STEEL TYPE 
BRASS SIGNS 
BADGES 
ETC. 


FOR THE TRADE 


We Have Enlarged Our Plant 
So That We Can Give You the 
Quality and Service You Expect. 


TRY US 
A. D. Joslin Mfg. Co. 


Manistee, Michigan 
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a 


me “Perfect” uw 
Transfer Time 


a 


Are you in position to take care of the 
demand for transfer binders this season ? 

Our new general catalog No. 19, illus- 
trates and describes many styles of 
transfers from the best quality down to 
the cheapest, and some of these binders 
are exclusive with us. 

Tengwall Files are also listed in both 
the wood as well as the steel back con- 
struction and, as our production of these 
items is large, our prices are unusually 
attractive. 

Copies of our catalog and discount 
sheet will be mailed upon request. If 
you are interested in metal parts only, 
ask for catalog No. 9. 


0 ———._ 


Chicago Binder & File Co. 
500-508 West 3ist Street CHICAGO, ILL. 
HIGH GRADE PRINTING LOOSE LEAF DEVICES 


LEDGERS BINDERS INDEXES SHEETS 
BUSINESS SYSTEMS 
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CHRISTMAS BUSINESS | 
WILL BE GOOD | 


OW is the time to get under 

way for bigger and better holi- 
day business. Make sure that your | 
stock is ample—depleted lines can | 
be filled by rush 
start off with a run. Display 
Hoffman leaders prominently in 
both store and window and take 
every opportunity to point out the | 
merits of specific articles to each 
customer. Christmas business will | 
be good, if you make it. | 


L. HOFFMAN 


145 Lafayette Street New York, N. Y. | 
| 


shipments—and 


Established 
1888 


Manufacturer of cloth covered card cabinets, shelf boxes, stationery 
racks, legal and letter size supply cabinets, storage and transfer cases 
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observation applies to novelties and specialties. Standard 
lines are bought at stated periods. But when 
new comes into the store for inspection, many buyers sens¢ 
its salability and buy heavily enough to secure the maxi 
mum discount. Often the appraisal of the sales possibilli 
ties is too high, and the item lingers on the counters unti 
though unwanted 


something 


every customer recognizes it as an old 
friend, or the remaining stock is stuck on a high shelf, a: 
comes to light only at inventory time. 

Part of this situation is due io the desire to get discount 
for maximum quantities; part because the buyer does not 
give thought to the possibilities of selling to his line 
customers. Often the 
the buyer overlooks the fact that it does not take ma: 
such purchases to tie up the interest on a hundred dollars 


total invoice is a small matter, 


| 


Give thought to the ultimate outlet when buying special 
ties and let that be the gauge, 
discounts or a fear of appearing small to the salesman whe: 
looks as 


novelties, and instead of 


ordering a dozen—particularly if the salesman 


though he expected a half-gross order 


Spell the Name With Guides. 

The foregoing is the title of a 
booklet on filing issued by the Wabash Cabinet Company 
of Wabash, Ind. This booklet 
simple language the general principles of filing and mor 


new and interesting 


describes in concise and 





NEW BOOK OF THE WABASH CAB- 
INET COMPANY DESCRIBES 
FILING SYSTEM. 


particularly the natural system index for corresponde: 
The booklet is capitally illustrated with every point brought 
out. It is a clear and simple treatise on filing. 

The natural system index is a simplified system of index 
ing in which filing or finding a paper is simply a matter « 
spelling the name with guides. The system is economica 
to install and yet can be extended, it 


is said, without limi 


and without confusion. 


Ames Envelope Company Opens Branch Offices. 

During the past two or three months the Ames Safety 
Sudbury street, Boston, Mass., 
have opened branch offices in the following locations: New 
York office, 38 Pearl street, in Oberg 
covering New York City; Philadelphia, 541 Drexel build 
ing, in charge of William Wheaton; Baltimore, 15 East 
Fayette street, in charge of James M. S. Waller; Buffalo 
202 Washington street, in charge of E. C. Rumrill; Atlanta, 
Ga., Forsythe building, in charge of Henry W. Thompso: 
Gulf States Stationery Company. 


Envelope Company of 55 


charge of R. V. 


New Orleans, 
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Goes Holiday Lines 


Several beautiful styles GREETING CARDS 
; HOLIDAY LETTER-HEADS 
Bordered Blanks HOLIDAY BLOTTERS 










, Every year at Holiday time thousands of merchants are 
t 
appropriate for stocked with merchandise which must be moved and moved 


Merchandise and Gift quickly. Every year they are confronted with the necessity 
of urging their patrons to do their Christmas shopping early. 











Certificates 
ft Every year during the Holiday season the Banker must advertise 
ave included in the his Christmas Savings Clubs for the ensuing year. 
; Every year during the Holiday Season, most business houses have 
> e ’ 

Goes ‘Printers Helps some message to send to their trade. 

meee Every year thousands of individuals and business houses send out 

WRITE FOR SAMPLES greetings to their friends and to their trade. 
All this means business—splendid business—for the Printer 
G —and THE GOES HOLIDAY LINES 
will help line up this business. Send for Samples 






GOES LITHOGRAPHING COMPANY, 49 W. 6ist St., CHICAGO 











 TRIPLEKOTE 


CARBON PAPER 


Testing, analyzing and experimenting with various 
formulae resulted in an entirely new carbon paper— 
Triplekote. 


In actual use, Triplekote has supported our claims of 
unusual features—long, satisfactory service at mini- 
mum cost. Such service is possible because each 
sheet produces one hundred or more good copies. 


Can you afford to be without this carbon if you are to 
have a comprehensive line? The consumer is wait- 
ing to see it. 


OLD TOWN RIBBON & CARBON CO. 


INCORPORATED 


157=201 Center Street New York City 
17 Emerald Street, London, England 143 Federal Street, Boston, Mass, 

















180 OFFICE APPLIANCES December, 1925 


. 


TRANSFER STORAGE CASES 


OF 


STEEL and WOOD 


Metal Cases are stocked in letter size. Special sizes made to order. 


Wood Cases are stocked in note—letter—cap sizes. 


WE ARE SPECIALISTS §!N THE MANUFACTURE OF METAL BOXES FOR ALL FILING PURPOSES 
LET US HAVE YOUR SPECIFICATIONS 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, III. 











“U-NEED-ME ...... 
Christmas ———— 
Suggestions 


in 


Office Specialties 





= Pon Folding Desk Pad with Work Distributors (Pat.) 
par 
= Send for catalog 


and standardize on 


2 | “U-NEED-ME”’ 
“Fi : : Specialties 


Geo. E. Fox & Co. 


Manufacturers 


325 W. Ohio Street CHICAGO, U.S.A. 





Fox Calendar Desk Pad 
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“Grandpa” Moulton Covers the West. 


W. J. Moulton of the Jaclin Stationery Company, 434 
Broadway, New York, N. Y., stopped in the office of this 
journal at the close of a trip which included all the cities 
of importance in the west from Chicago to the Pacific 
northwest, south to Los Angeles and San Diego, east as 
far as New Orleans and back to Chicago. He was im- 
pressed with the favorable treatment accorded him by the 


dealers throughout the and reports the best results he 


trip 


has had in that territory. 


Mr. Moulton is referred to as the youngest grandfather 
in the industry, which may or may not be correct. He has 
seven children, and, although only 43 years of age, has two 
grandchildren 

A Ruby Eraser Tip. 

The old fashioned rubber eraser which fits over the ends 
of pencils is always popular. Among the foremost of 
these is the Eberhard Faber No. 1212 Ruby tip which has 












8 oat 
| RUBY PENCIL TIPS. > 











\ Teeee seen 





| ABER NO. 1 RUBY ERASER TIPS 
no less than five eras edges and is made of a very high 
quality of rubber. 
A new stiff easel ba x, containing one gross of these 
tips also helps to sell thet 


Underwood Dividend. 


On November 13 directors of the Underwood Type 
writer Company declared an extra dividend of one dollar 
a share on the common stock in addition to the regular 
quarterly payment of seventy-five cents a share on this 
issue and $1.75 on the preferred. For the nine months 
ending September 30 ompany’s earnings totaled 


share 


wert 


$2,310,907, « $5.30 each common 
Last 


$1,721,789, 


quivalent t on 


year for the corresponding period the earnings 


$3.83 a share 


German Typewriter Exports. 
nan exports of typewriters dur 
1925 totaled 23,075 


Commerce Reports] Gert 


machines, 


ing the first four months 

valued at 3,545,000 marks. This is an increase over the 
corresponding period of 1924, when 19,223 machines were 
exported. The six leading markets for German typewrit- 
ers in the order named are Great Britain, Italy, Czecho- 
slovakia, Switzerland, Spain and Austria. Imports of 


2,394 ma 
1,917 


ionths of 
Of 


first four n 1925 were 
1,258,000 marks. this 
Inited States. 


typewriters in the 


chines, valued at number, 


typewriters came from the | 
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1830 THE PIERCE LINE 


NEVER FAILS TO SATISFY 
It is the Guaranteed Line of a Century’s Experience 


1925 


2344-4W 





S. K. PIERCE & SON CO. 
GARDNER, MASSACHUSETTS 

New York Wareroom 

Boston W 


115-119 Fourtn Avenug, Brookiyn 


nrerooms: 96-102 Cross STREET 











~ 





SleelfAge 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry- Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 
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CONRADES 
MFG. CO. 


2nd and Tyler Sts. 
ST. LOUIS, MO. 


We exhibit our 
line American 
Furniture Mart, 
Space 408, 666 
Lake Shore 
Drive, Chicago, 
Illinois. 


Maetik: quality of Conrades chairs 
I has been uniformly consistent 

for seventy years. The line 
should be a good one for you; have 
you a catalog? 


No. 1507 X 






































HUNTS PENS 














ROUND POINTED PENS 
SILVERINE PENS 
| SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUALUSE CARD CLIPS 
PEN HOLDERS 
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Chicago, til—Miss A. B. Carroll, assistant to F. L. Coggin 
of the National Blank Book Company, spent several weeks in 
a hospital during November, following « throat operation 

Chicago, til._—The H. J. Budd Company, formerly a co-part 
nership, has been chartered with capital stock of $20,000 to 
conduct the business of stationer, printer, lithographer, stereo 
typer, etc.; incorporators—Fred U. Everhard, Ira G 
and Clifford L. Butler. A specialty is made of loose leaf a: 
counting forms 

Los Angeles, Calif.—W. F. Lucas has joined the Wilson-Jones 
Loose Leaf Company as salesman He had been manager of 
the Spring street store of the West Coast Stationery & Print- 


Hipsley 


ing Company. 
Philadelphia, Penna.—Hoffstatter Bros. have 

South American street to 1013 Filbert street. 
St. Louis, Mo.—The Buchan-White Loose Leaf Company « 

perienced a considerable loss in a recent fire. 


moved from 25 


x < 


San Francisco, Calif.—Jim Davison, Pacific coast representa 
tive of the Wilson-Jones Loose Leaf Company, after spending 
territor 


a few days in Denver, reports good business in that 
and a fine lot of ‘“‘De Luxe” boosters. He is now headed for th« 
northwest.—Vi Johnson, better known as simply “Vic,” is alread 

in the Northwest, doing a good business in that territory.—Jack 
Polster, who handles the Western branch factory of the Wi 

son-Jones Loose Leaf Company, as well as the office and sales 
problems of the territory tributary to San Francisco, is gradu 
ally getting the trade acquainted with the advantages of the 
latest addition to the branch factory 








of the 


ii.i—Chas. P. Mueller, pencil representative 
spent a week in the Indiana 


Chicago, 
Joseph Dixon Crucible Company, 
territory in Wovember. 

Chicago, itll.—Craig R. Sheaffer, of the 
Company, accompanied by his wife, spent a week in 
last month. They went on to the Eastern headquarters at 
New York before returning to their home at Fort Madison 
Iowa. 

Janesvilie, Wis.—The Corona Pen Company has been char 
tered; capital stock, 500 shares common without par; incor- 
porators—E. H. Damrow, W. W. Dale and A. H. Pember 

Jersey City, N. J.—Walter Haggerty is a member of the 
pencil sales department of the Joseph Dixon Crucible Company 
here. He had been with the metropolitan sales force at New 
York. 

Los Angeles, Calif.—C. O. Griffith, representing 
Noor Pencil Company, has been visiting the trade on the Pa- 


W. A. Sheaffer Per 


Chicago 


the Koh-I- 


cific coast. 

New York, N. Y.—The Eclipse Fountain Pen & Pencil Co! 
poration, an established business, has been chartered to manu 
facture fountain pens, pencils, etc.; capital stock, $850,000 
Marx Finstone, incorporator, 790 Riverside drive. 

San Francisco, Calif.—J. G. Orr, assistant general sales mar 
ager of the W. A. Sheaffer Pen Company, spent several days 
last week in the bay cities looking after business interests 

San Francisco, Calif.—The Schwabacher-Frey Stationery Con 
it is having a wonderful sale of pens for 
All the well established lines are carried 
B. Thomas and Tom McElroy 


“aii 


pany states that 
Christmas gifts 
San Francisco, Calif.—Angy 
the Eberhard Faber boosters in San Francisco, are making 
arrangements for the big Eberhard Faber roundup, Dec. 19-1 
San Francisco, Calif.—It seems to be a fountain pen year in 


; 


San Francisco. “‘That Man Pitts’ has fitted up his new store 


near a palace as a new store can well be His 
the marvels is a long 
? 


sO as to be as 
show windows are marvels. And one of 
stretch of fountain pen display. There is nothing missing bu 
the goose quill If each variety does make a fine display by 
its lonesome, the combined display is certainly some wonder 

Seattle, Wash.—Homer Gilman, who looks after Oregon 
Washington, Idaho and Montana for the General Pencil Com 
pany, has been taking his first real vacation in seven years 
and is in southern California. 
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T. JOHNS Business Tables 
reach you in compact form, 
carefully packed, requiring very 
little storage space. They are 
ready for immediate delivery as 
soon as set up. 


Service development enables us 
to make very prompt shipments. 





for Business 


Write us for special cata- 
Points in Construction: log of Business Tables. 
Made in Oak, quartered or plain; first qual- 


ity Gum, Mahogany finish; or Northern 
Gray Elm 


Very strong under-top construction, and 


mitre-joint plank edge. Dove-tailed draw- St. Johns Table Company 


ers with 3-ply bottoms, finished inside. 
Shipped K.D. with bolt construction Cadillac Michigan 























National Advertising 
For Your Benefit 


And a complete, profitable tie-up! 


FIBERSTOK advertisements appearing every 
month in the leading business magazines are 
creating a national demand for our products 
and directing customers to your store. 





The window sign shown at the left ties up 
nicely with our publicity and its use will iden- 
tify your store with our campaign. 





Write for our detailed cooperative plan. 


Slit hying am | e ° 
Pee tie National Fiberstok Envelope Co. 
aves time in filing and Pindi: 
_ 429-447 Moyer Street, Philadelphia, Pa. 
21 Park Row, New York 
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Just a few suggestions for your Holiday trade— 


IDAN-DE E| products are not only popular but profitable as well. 


“ 
¥ 
ie iH Y j 
‘ 
¥ 
‘ 


Your order placed now will insure delivery in time to replenish your stock for the 
Holiday Season. 
Write us for catalog and prices. 


ERIE ART METAL COMPANY 


Erie, Pennsylvania 











Coin Till and Note 
Tray for center 
drawer of Desk 





Stationers who first sold Polar Practical 
Office Articles by thoroughly demonstrat- 
ing their convenience, find now that they 
sell easily as accepted standard equipment. 
The saving of time and effort in office 
routine has built worth-while business and 
real profit. 





There are several styles of 
correspondence trays in the 
Polar Line. 


Several of the Polar specialties are illustrated here, 
but for a good idea of the extensiveness of the line, 
write for our display catalog. 





Polar Manufacturing Co. 
shock absorp. 229-125 North 4th Street Philadelphia, Pa. 4, memo Joseers in 


ers made in two qualities. several styles. 
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Albany, N. Y.—Green’s stationery store suffered a fire loss in 
November 


Boston, Mass.—The Eaton, Crane & Pike Company is now 
established in its new branch at 70 Franklin street. In addi- 
tion to having more space than that occupied previously on 
Washington street, the new location enjoys better illumination 

Boston, Mass.—The Schiff Stationery Company has secured 
a new location at 38 Washington street, which is being remod- 
eled for this business The building includes store, basement 
and two upper stories. Jesse Fisher is manager of this busi- 
ness, which is a branch of the store conducted by the com- 
pany at Philadelphia. 

Brooklyn, N. Y.—Shapiro Bros., 1950 Bath avenue, suffered a 
fire loss in November 

Brooklyn, N. Y.—The stationery store of Bertha Weinberg, 
1538 Coney Island avenue, was damaged in a November fire. 

Canton, Ohio.—Next spring The Boyer Company will move 
to the Thurin building, Second street, N. W. The company will 
expand its business in the new location. Acquisition of the 
building now occupied by a theatrical enterprise makes it neces- 
sary to vacate. 

Chicago, !!|.—Horder'’s, Inc., circulated a new stationery cat- 
alogue to consumers in November. 

Chicago, Il|—F. H. Laird, of the Laird Office Equipment 
Company, Charleston, W. Va., was a Chicago visitor in Novem- 
ber. 

Chicago, tll.—Cliff Harris, formerly of the Fitz-Cross Com- 
pany, Duluth, Minn., is now a member of the home organiza- 
tion of the Associated Stationers Supply Company. 

Chicago, tt—The Associated Stationers Supply Company 
completed its now catalogue in November and mailed it to the 
dealers on its list Stationers who have not received a copy 
can secure one by writing the company. 

Chicago, I!|.—C. Lee Nelson has been placed in charge of the 
local office of S. S. Stafford, Inc., by T. J. Leonard, the local 
manager He succeeded Mrs. E. H. Hanson, who has resigned 
to devote all her time to her household. 

Chicago, !i!l.—H. Darling has joined the store staff of Hor- 
der’s, Inc., at the West Lake street store He had been with 
Norton Brothers, El Paso, Texas, and the H. W. Kistler Com- 
pany, Denver. Mr. Darling was formerly in the local field, and 
returned to Chicago to be with his parents. 

Chicago, IIl.—E. Y. Horder, of Horder’s, Inc., returned No- 
vember 21 from his plantation at Magnolia Springs, Ala. His 
presence is urgently required in Chicago Thanksgiving, when 
the Horder family dines with F. P. Seymour. Christmas din- 
ner brings the Horder flock to the home of H. G. Horder, while 
the New Year dinner is served at the paternal home 

Des Moines, towa.—O. R. Elofson has joined Koch Brothers, 
and will specialize on the preparation of advertising matter 
for customers of the print shop 

Jacksonville, Fla.—A subsidiary of the Giddings & Rogers 
Company, Baltimore, Md., will be established here to produce 
bank supplies Temporary headquarters have been established 
at 433 West Bay street Property has been purchased on 
Catherine street, between Duval and Church, on which a mod- 
ern plant will be erected for the production of lithographic 
forms, imprinting bank checks, etc. 

Newark, N. J.—The Universal Stationery Company has been 
chartered; capital stock, $125,000; incorporators—Henry Wein- 
berger, Esther Weinberger and Raymond Schroeder; attorneys, 
Porter, Zink & Lafferty, Newark. 

New York, N. Y.—The Bankers’ Service Corporation, 19-21 
Warren street, suffered a fire loss. 

New York, N. Y.—David Matusow, 1426 Wilkins avenue, 
3ronx, suffered a loss to his stock and fixtures in a recent fire. 

New York, N. Y.—Graef & Company has been chartered to 
deal in adhesive goods of paper, fiber, etc.; capital stock, $10,- 
000; R. A. Graef, incorporator, 80 Reade street. 

New York, N. Y.—O. S. Harrison & Company has been char- 
tered to deal in stationery; capital stock. $10,000; incorporators 
—F. Raap, F. Demovitch and M. A. Joseph; correspondent, 
Joseph G. Demov, 1431 Broadway. 

New York, N. Y¥.—The Ashland Cigar & Stationery Company 
has been chartered with capital stock of $10,000; incorporators 
—A. Gressin, M. Schoenfeld and H. Cheskin; attorney, M 
Schneiderman, 132 Nassau street. 


(Continued on Page 194.) 
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Used Like a Pencil 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH-FRASER 


is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
possible with the ordinary eraser. 
By means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 








Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabaia, Java 

















DEFIANCE 
SANITARY MOISTENER 


Patent Pending 








A Scientifically Improved, 
Non - overflowing Sponge 
Cup, Made of the Finest 
Crystal Glass, Containing 
an Excellent Red, Fine- 
Mesh, Live-Rubber Sponge 





KILGERM 











; : KILGERM 
An odorless, non-irritating germicide seems 
for use in finger-moisteners and tele- Sh 
; . = 
phone mouthpieces. It is also a re- cee) seas 
“si mae no pagese pte 3 
markable remedy for boils, carbuncles, Sees 
poison ivy and all abrasions of the skin. PI 
. . Delasace Sales Corp. 
It is extensively used by the largest Kew York, U.S. A. 





banks, railroads, public utilities and 
commercial houses in the U.S.A. 


Manufactured by 


DEFIANCE SALES CORPORATION 


72-78 Spring Street New York, N. Y. 
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Aberdeen, Wash.—Visitors here who comment on the fine 
parks give due credit to W. S. Mendenhall, of the Office Sup 
ply & Equipment Company, who is one of the park commis 
sioners. 

Boston, Mass.—Charles A. Rudd is a new member of 


th 


sales organization of the Lyon Metallic Manufacturing 
pany here. 

Chicago, !ll.—Otto C. Straubel, factory manager of the A 
tomatic File & Index Company, Green Bay, Wis., was a © 
cago visitor in November. 

Chicago, !ll—F. L. Jeffers, secretary of E. S. Pierce In 
Hartford, Conn., visited the local branch of The Globe-We! 
nicke Company in November. 

Chicago, !li.—R. J. Peglow, manager here for The Herring 
Hall-Marvin Company, took a belated vacation last month, s« 
journing on the Pacific coast. 

Chicago, Ili|.—R. G. Bullock, works manager, and A. J. ! 
Larson, superintendent of Plant No. 4, Art Metal Construct 
Company, Jamestown, N. Y., called at the local branch in N 





This Chair Is Guaranteed 
Against Defective Workmanship 


When you boil down everything that might be said 
about a good chair you come to the basic element in 
Its construction — the workmanship. Gunlocke 
Chairs are guaranteed against defective workman- 
ship; and the base and swivel iron, parts most likely 
to deteriorate, are warranted for five years. In 
showing Guniocke Chairs, you are urged to make 
the most of this protection. Show the customer the 
guaranty tag attached to the chair. The results 
will be a surprise. Just a word on your letterhead 
brings full details. 


THE W. H. GUNLOCKE CHAIR CO. 


WAYLAND, NEW YORK 


vember. 

Chicago, Ill.—F. J. Yawman, general sales manager, a! 
H. P. Rockwell, agency-dealer manager, of the Yawman an 
Irbe Manufacturing Company, were November visitors at tl 
local branch 

Chicago, IIl—E. E. Blankemeyer, of the Invincible Meta 
Furniture Company, was much encouraged by the report from 
the factory on October business. The plant at Manitowoc 
Wis., made a fine showing of shipments. 

Cleveland, Ohio.—Charles H. Bredt has joined the local sal 
organization of the Lyon Metallic Manufacturing Company 

Jacksonville, Fla.—The Shaw-Walker Company has opened 
combination branch and warehouse here 

Los Angeles, Calif.—Joseph C. Wilson has moved from Long 
Beach to 752 South Wilton place. He is now a member of the 
local staff of The Safe-Cabinet Company, handling the down- 
town territory. Mr. Wilson was formerly agency manager at 
Topeka, Kans., for the Burroughs Adding Machine Compan 
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' and later head of Jos. C. Wilson & Company at Topeka, han 
dling office appliances and specialties In October Mr. Wilsor 
' was second high man in the local Safe-Cabinet organizatio: 
making 217 per cent of quota, and was tried for eighth place 
“ among the national leaders. 

; Muskegon, Mich.—C. H. Wolfert has been appointed South- 
- ern representative by The Shaw-Walker Company. 

; New York, N. Y.—Kenneth F. Crombie, formerly with tl 
; Library Bureau, is now associated with the bank stock depart 
, ment of Gordon B. Todd & Company 

; Omaha, Nebr.—L. S. Barton has been appointed district man- 
. ager in this vicinity by the Kardex-Rand Company. He had 
“ been with the sales force at St. Louis, Mo., previously. 

- Philadelphia, Penna.—Changes have been made in the cor 

: mercial title registered in the common pleas court as the Jone 
1 Office Equipment Company, 1052 Locust street. Russell C. Jo 

: ' Spring City, Penna., and Frank A. Bedford, 2346 North Broa 
: . ' street, have relinquished the title. It has been registered ans 

' Red Oak for Service in the name of Earl C. Helman, 5654 Webster street 

‘ Rochester, N. Y.—Stephen R. Wing has been appointed assis- 
: P , ’ . tant manager of steel production by the Yawman and Erbe 
‘ Genuine red oak, thoroly kiln dried, Manufacturing Company. He is a graduate engineer, an 
: gives year in and year out service. : alumnus of Cornell, and has held important positions with larg: 
Republic transfer cases are made only | industrial plants, 

' from such material. Correct design San Francisco, Calt—L. J. Burgoyne, who had been repre- 
: and careful construction result in - sentative on the coast for The Globe-W ernicke Company, was 
' 7 obliged to retire on account of ill health. His many friends 

; wood cases of unsurpassed utility. The ‘| the trade look for a good recovery. 

bronze plated steel hardware im- - San Francisco, Calif.—John B. Hibbard, coast representative 
; proves the appearance ; fibre rollers Gee ag sy gs oy wer has ee ae — the 
' : a : e salesmen of local dealers, conducting helpful confer 
insure smooth operation. - ences. Mr. Hibbard was with The J. K. Gill Company, Port- 
' ’ 7 ‘s . . land, many years. Later he was connected with Reilly & Le« 
Sold only to the trade; price lists to ; Chicago publishers, for some time. 

: any reputable dealer on request San Francisco, Calif.—H. E. Ingram, of the Schwabacher- 
: ; Frey Stationery Company, returned recently from a trip throug! 
: o ; the Northwest in the interest of the Rand visible records. H 
: The Republic Box Co. reports a highly satisfactory trip. The Schwabacher-Frey S 

° ' tionery Company is the distributing agent for the Pacific « 

: 1691-1709 Merwin St. Cleveland, Ohio San Francisco, Calif.—The local branch of The General F 

4 , proofing Company has installed three carloads of “G-F’’ Allst 

PETE ET PEreryererrersrereeee ne — (Continued on Page 197.) 
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SPECIAL EQUIPMENT AN AVENUE OF 
PROFIT WITHOUT A STOCK INVESTMENT 


Maintaining a stock of goods neces- 
sarily runs up the selling expense and 
cuts in on the profit. Supplying built to 
order equipment eliminates this burden. 


Of course the volume of such business 
varies in different centers, but almost 
every community affords a _ certain 
amount of it. Getting this simply means 
keeping your eyes open to the oppor- 
tunities. 





Banks, court houses, public institutions of 
all kinds and large corporations usually re- 
quire some equipment built to order. By keep- 
ing in touch with building plans, progressive 
dealers have been able to secure a consider- 
able amount of such business. 


To assist you, we cooperate in every way 
possible. Plans, with prices, will be furnished 
> gladly. If you haven't been cultivating this 
"ea field, why not start now by writing for 
particulars? 


IMPERIAL 
STEEL CABINET CO. 


2130 Fulton Street 
CHICAGO 

















GUNN [INO DESKS 


TRADE MARK REGISTERED 


With Inlaid LinoTops ;/tented and | All Styles‘All Finishes 








Eliminate Glare—Relieve Eyestrain 


The soft dull shade of Lino is rest- “ItIsn’ta 
ful to the eyes because irritating UNe 
light reflections are absorbed. Lino Unless It’s a 
wears like iron. Gunn” 


Gunn Lino Tables are popular for 

Libraries and Cafeterias 
Lino saves breakage 
of Tops and Dishes. 


Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN 
FURNITURE 
COMPANY 


GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36t" St. 
Los Angeles, 312 West Tenth Street 
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Capacity 99,999,999.99 
eo right hand control 
Ha 


WALES 


AUTOMATIC RECAP MACHINES 





















. ‘erand total can be printed at 125 © 
— Specimen of automatic 76 
recap work. Note that 122 
the separate group totals 
(not sub-totals) and the 
Grand Total were ac- 3237 
cumulated and printed in 96 °@ 
one operation. 235 
125 
Single ie 
Can be Group 456 
used on Totals 87 °® 
desk 3.45 
counter 26 7 
or stand 
Grand 699r 


© 
Models suitable for every line of business, large or small. 
Attractive prices. Easy terms. 


Representatives and Service Stations in principal Cities 


- WILKES-BARRE, PA., U. S. A. 


or Electric 


WALES ADDING MACHINE COMPANY 











BUY YOUR 


REMANUFACTURED AND SELECT ROUGH 


TYPEWRITERS WHOLESALE 


BEFORE JANUARY 1, 1926 


and you will have what you need on time. Meet New 
Year’s and Prosperity’s demands. Nowis the time. Prices, 
supply, quality—are yours. Tell us now what you need. 


GENERAL TYPEWRITER EXCHANGE 


INCORPORATED 
30 MAIN STREET BROOKLYN, NEW YORK 


H#erry Christmas 
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Augusta, Ga.—The local dealership for the Royal Typewriter 
Company, In¢ has been accorded to the Typewriter Shoppe. 

Austin, Texas.—Frank Patty, dealer here for the Royal Type- 
writer Company, Inc., has a new incentive for intensive selling, 
having taken on a life partner 

Bainbridge, Ga.—F 4. Preston has been appointed local 
dealer for the Royal Typewriter Company, Inc. 

Billings, Mont.—The Royal Typewriter Agency is now local 
distributor for the Royal Typewriter Company, In 

Chicago, tll.—W. D. M. Simmons, advertising manager of the 
Underwood Typewriter Company, attended the Chicago busi- 
ness show in November 

Chicago, !ll.—F. H. Morse, manager, Chicago branch of the 
Woodstock Typewriter Company, has added J. L. Cennon and 
John A. Manchester to his sales staff. 

Chicago, I!Il._—Wm. D. Foster, district manager in Minnesota 
for the Woodstock Typewriter Company, visited the general 


offices here in November His headquarters are at Duluth 
Chicago, til.—The Shipman-Ward Manufacturing Company 

has installed equipment for the manufacture of rubberized 

typewriter covers for the Underwood machines it rebuilds 


Since September 1 it has been necessary to double production 
in the Shipman-Ward plant 

Chicago, I!l.—The general offices of the Woodstock Typewriter 
Company have been rearranged, the change giving the Chicago 
branch increased space The furnishings have been improved 


and a more convenient arrangement permits the sales staff to 


operate with greater comfort 

Chicago, Itil.—The Liberty Typewriter Company, 130 North 
Wells street, has been chartered to manufacture and deal in 
typewriters, calculating and adding machines and other office 


appliances; capital stock, $300,000; incorporators—R. D. Wynn 
L. J. Miller and A. O. McBrady 

Chicago, IIl.—In November two factory executives of the 
Royal Typewriter Company, Inc., spent several days in Chi- 
cago. Charles B. Cook, vice-president in charge of the factory 
at Hartford, Conn., and Frank W. Morhardt, factory mechani- 
cal superintendent, held a number of important conferences 

Chicago, Iil.—The speed staff of the Underwood Typewriter 


Company came up to Chicago from headquarters to perform 
at the business show They included W. F. Oswald, world 
champion; Miss Minnie Regelmeyer, amateur champion; George 


Hossfeld, former champior Albert Tangora, former champion 
Chicago, I!l.—Fred G. Kennedy, a typewriter man of wids« 


friendships in the Chicago field, has been assigned by the Royal 
Typewriter Company, In to a number of important national 
accounts Mr. Kennedy has been assistant sales manager in 
the Central West for the Royal staff C. L. MeGrath, a new- 
comer to the local field, has been assigned to a vital loop 
territory by the Royal Typewriter Company, In 

Chicago, !!|._—E. W. Cornelius has been promoted from a city 
territory for the L. C. Smith & Bros. Typewriter, Inc., to be 
manager of the supplic lepartment He succeeds T. Davis 


Mr. Cornelius has been with the organization almost five years 
He is the representative of the typewriter industry on the ways 
and means committee of the Chicago Association of Commerce 
and also a member of the salesmanship committee of the Chi 


cago Advertising Council Mr. Cornelius has contributed gen 
erously to “‘The Typebar,’’ the Smith company’s house organ, 
with many worthy articl n salesmanship. His friends wish 


Mr. Cornelius success in his new field. 
Dallas, Texas.—C. D. Walker has been appointed manager 


here by the Royal Typewriter Company, Inc., 1312 Commerce 
street He had been manager at Grand Rapids, Mich., several 
years prior to this promot 

Denver, Colo.—G. W Pettit, formerly at Kansas City for 
the Royal Typewriter Company, Inc., has been appointed local 


manager 

Fargo, WN Dak.—The Office Specialties Company uses a 
painted bulletin display t 1dvertise the Corona “Four 

Fort Myers, Fla.—The Underwood Typewriter Company has 
established an office here, temporarily located in The Tropical 
News building R. J. Middleton, previously ad alley foreman 
for The Tropical News, will have charge of the office He had 
been in the typewriter business before joining the newspaper 

Fort Wayne, Ind.—I. L. Miller, formerly manager at Terre 
Haute for the L. C. Smith & Bros. Typewriter, Inc., has been 
transferred to this city. 






Sell your own 
brand and keep 
customers coming 
back to you; they 
become familiar g, 
with your brand 

and you get all the 
repeat business in- 
stead of it being 
divided among 
several as is the 
case in pushing 
lines handled by 


every one. 










You can build a 
substantial ribbon 
business with our 
help. Ribbons are 
furnished in neatly 
lithographed 
boxes with your 
imprint, in a grade 
and weight for 
every purpose. 
Why not start a 
profitable t y pe - 
writer supplies 
business of your 
own by asking for 
particulars today? 


Typewriter Ribbon 
Manufacturing Co. 


Sansom & 10th Sts. 
Philadelphia, Pa. 


CABLE ADDRESS: MUSTR. 


= 

















Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 







At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 





No. 236 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 4% 
18 Osborn Street * 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 
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AFICO -STEEL 
FILING CABINETS 
JUST OFF THE PRESS 









Get Your Sample 
NOW 


or your stock 


order might 
be delayed. 


Swift Selling Cabinets 
like these you cannot 
afford to pass up. 


Large Ball Bearing 
Roller Slides. 


25 inch Filing Capacity. 
Solid Brass Hardware, Paneled 
Sides. Looks like a Cabinet 

No. 40L. Letter Size. at double the price. 

List $30.00 _— 
A Complete Line of 3 and 4 Drawer Cabinets 


Dealers who have handled Afico Wood-Stee! Cabinets for many years and who 
are still handling them to fill the demand for an inexpensive file of more than 
ordinary serviceable merit, wil! find the new line of Afico Steel Cabinets at the 
head of the class ready for service equal! to that of any non-expanding file made. 


For anything better there is only one file and that is the Automatic with its 
Automatically Expanding feature, known che world over for its superior merit 
time and labor saving —_ 


Agencies for Automatic and Afico have no worries about competition. 
Write us today for catalogs and prices. 


THE AUTOMATIC FILE & INDEX CO. 
Steel Department Manufacturer Green Bay, Wis. 














eeenemeetimmentiedins 


me APSCO LINE Shakvenérs 





Chicago 
Giant 

* Junior 
Wizard 

* Dexter 

* Dandy 
Climax 

and 

U.S. 
Automatic 





The “DEXTER”’ 


The machine every dealer should make 
“‘a leader’”” —the heavy duty sharpener. 


*It pays to sell the “‘STARS”’ 
of the APSCO Line — maxi- 
mum service to the consumer 
—a fair profit to the dealer. 


The “*Chicago”’ and The **Giant”’ 
are the most satisfactory Low Price 
sharpeners made. 


Automatic Pencil Sharpener Co. 


58 East Washington Street 
Chicago, Illinois 














Hartford, Conn.—C. L. Minton has been transferred by the 
Underwood Typewriter Company from Providence, R. L, to the 
local branch, 100 Empire street, Hartford. 

Milwaukee, Wis.—The Typewriter & Adding Machine Ex- 
change has been organized by Ray R. Kuehnl and N. E. Gardin 
formerly with the John C. Becker Company. A general sales 
business is done in rebuilt typewriters and adding machines 
The exchange is agent for the Victor adding machine and 
Corona typewriter. 

Minneapolis, Minn.—The Typewriter Sales Company, 129 
South Fourth street, has been sold by Geo. E. Orr to G. N 
Patten Mr. Orr, who had operated the business many years 
has moved to Florida. 

Minneapolis, Minn.—M. E. Bailey has been appointed local 
branch manager by the Royal Typewriter Company, In: He 
had been manager at St. Louis previously. The Royal branc!} 
here is now located in a ground floor store at 124 South Fourt! 
street. 

Mobile, Ala.—Local dealership for the Royal typewriter is now 
in the hands of the Old Dutch Company 

Norfolk, Nebr.—The Gettman’'s Shop is now a dealer for the 
Royal Typewriter Company, Inc. 

Louisville, Ky.—The Office & Accounting Devices Company 
formerly at 220 Starks building, is now located at 304 Walnu 
street. This company conducts a Woodstock sales agency and 


+ 


service station. 

Ogden, Utah.—Local representation of the Royal typewriter 
has been undertaken by the Everett Fletcher Typewriter Con 
pany. 

Peoria, til.—A. H. Kellstedt, local distributor of the Wood- 
stock Typewriter Company, visited the general offices at Ch 
cago last month. 

Prevo, Utah.—The Taylor Paper Company has secured the 
local dealership for Royal typewriters. 

Quebec, Canada.—J. Bart is a dealer here for the Royal Type 
writer Company, Inc. 

St. Louis, Mo.—L. E. White has been appointed manager of 
the local branch of the Royal Typewriter Company, Inc He 
had been manager at Omaha and was recently a salesman in 
the St. Louis territory. 

San Antonio, Texas.—J. Tom Jackson, manager here fer the 
Royal Typewriter Company, Inc., uses radio to draw folks t 
his stere. During the run of the world championship series th: 
store was crowded with sportsmen listening to the plays as 
broadcasted from the field. 

San Francisco, Calif.—A convention of the West coast mar 
agers of the L. C. Smith & Bros. Typewriter, Inc., was he 
at the Palace Hotel Nov. 6-7. F. E. Van Buskirk, vice-presi- 
dent of the company, and A. M. Simpson, sales manager, were 
present at the gathering. Managers present were W. S. M¢ 
Cleary, Los Angeles; E. A. Hewitt, Salt Lake City; P. M 
Winship, Portland; and EB. E. Hunter, San Francisco Mr 
Hunter states that the business of the company on the Pacific 
coast has this year surpassed that of '23 and ’24 by more tha 
one hundred per cent.—W. S. McCleary, manager at Los An 
geles, reports that the business is going strong. The fa 
seems to be also that competitors are also doing better The 
rebuilt and second hand business, however, seems to be hav 
something of a slump. 

Toledo, Ohio.—M. C. Martin has been appointed manager of 
the L. C. Smith & Bros. Typewriter, Inc., office here. He had 
been with The Typewriter Service & Supply Company a number 
of years 


Typewriters Produced in Manhattan. 

The United States census of manufactures, 1923 " 

there were seventeen manufacturers of typewriters and suppli: 

reported from New York with an average of 349 wage earn 
producing an average yearly value of $3,342,401. 


>, States 














Chicago, Iil.—F. A. Robinson, manager bookkeeping machine 
department, Underwood Typewriter Company, was in Chicag 
the week of the business show. 

Chicago, Ill.—F. C. Snow, manager here for the Elliott-Fisher 
Company, has added to his sales staff E. A. Baskerville, f 
merly with the bookkeeping machine department of the Under 
wood Typewriter Company at Omaha 

Chicago, Il!|.—W. W. Scammell, of the Scammell Office 
chines Company, Ltd., Toronto, Ontario, Canada, visited 
Chicago branch of the Powers Accounting Machine Compan: 
in November He had been on a business mission to Mex 


Ma 
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oe o our friends whose loyal support 
Tacs isaed Has been an incentibe and a source 
Seuitiee the of encouragement in keeping the Hoosier 
New Catalog Desk worthy of its slogan “Built True 
The pew itmeurn tad —Clear Thru” a most merry Christmas 


ticulars and explains 


Exuepaceesi and a happy New ear are wished. 


Desks. If the Hoosier 


Line is not being sold 

ae HOOSIER DESK CO 
once for dealers propo- ® 
sition. You will find it 


exceedingly interesting JASPER, IND. 
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oon te ae | 8 New Versatile 19: x 25 


BAUM FOLDERS 


pages in one operation 






Model 290 
4 folds (32 pages) one oper- 
ation. 17,000 folds an hour 


ONLY*77O 


Complete. Motor included 


Model 190 


3 folds (16 pages) one op 
ation. 13,000 folds an hour 


ONLY °685 


With motor. No extras 


The same SIMPLICITY and QUALITY CONSTRUCTION that made 
BAUM FOLDERS THE FASTEST-SELLING-FOLDERS-IN-AMERICA 


Baum Pony Folder—2 Par. Folds, Max. 11” x 17” 

wer hr Subragntee ee” RUSSELL ERNEST BAUM 
um Automatic Folder—3 folds, x. 14” x 19” 

Baum 19” x 25” Folderr—3, 40r 5 sets folding rollers 615-27 CHESTNUT STREET : PHILADELPHIA 

BRANCHES OR AUTHORIZED DEALERS IN ALL PRINCIPAL CITIES 


' 
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Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PROocEsS COMPANY 
Burlington, N. J., U. S. A. 


ATE COST 





























N-W-PAPER GOODS CO. 


Label Holder Wallets 
Protect Valuable Papers 


Leatheroid wallets protect valuable papers. A good market 
































for them exists among banks, trust companies and insurance 
offices. Stock certificates, bonds, mortgages, insurance policies, 
abstracis and collateral of any kind are protected from soiling 
and unnecessary wear and tear. The label holder permits proper 
recording of contents so the folders can be filed in safes or 
vaults in a systematic way. A satisfactory volume of business 
is enjoyed by dealers who stock these wallets. Leatheroid 
filing and mailing specialties are in good repute wherever used. 
Catalog No. 10 describes the full line. May we send a copy? 


NORTHWESTERN PAPER GOODS CO. 


Quality Park St. Paul, Minn. 


Sales Office and Stock Carried at 
CHICAGO LOS ANGELES NEW YORK CITY 
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Chicago, IlIl—M. V. Maloney, of the Maloney-Gilmore Com- 
pany, made a trip East in November, stopping at Cleveland, 
3uffalo and Montreal.—O. R. Q. Horner has been promoted to 
manager of the company’s mechanical department.—W. H 
Worley, C. A. Hitchcock and R. W. Carlson have been added 
to the mechanical department of the Maloney-Gilmore Com- 


pany. 
Fort Wayne, Ind.—H. E. Harvey has been appointed manager 
of the Elliott-Fisher Company's office here. He had been a 


member of the Pittsburgh sales staff. 

New York, N. Y.—The Crim Supply Company, 82 Duane 
street, is a local dealer in billing and bookkeeping machines 
The business is conducted by Mr. and Mrs. L. R. Crim, and 
has been operated three years Mr. Crim was the head of the 
mechanical department of the Moon-Hopkins Company here 
thirteen years. 





Atlanta, Ga.—The sales roster of the local agency, Monroe 
Calculating Machine Company, has had added to it the names 
of B. S. Steedman and Millard Schindler. 

Birmingham, Ala.—The Burroughs Adding Machine Company 
suffered a fire loss November 16 which involved also the Blue 
Fountain tea room, Alverson business college and the terry 


shoe store The aggregate loss was about $100,000 

Boston, Mass.—The local agency of the Monroe Calculating 
Machine Company reports the addition of J. H. Edwards to the 
sales staff 

Chicago, til—W. R. Brown, special representative of the 
Marchant Calculating Machine Company, was in Chicago last 
month 

Chicago, I!|.—The Reliable Typewriter & Adding Machine Cor- 
poration is now selling the products of the Add-Index Cor- 
poration at wholesale 

Cleveland, Ohio.—E. M. Collins has been appointed district 
manager here by the Marchant Calculating Machine Company 
He had been manager at Waco, Texas, for the Burroughs Add- 
ing Machine Company 

Dover, Del.—The Monroe Calculating Machine Company 
Orange, N. J., has been chartered in Delaware to deal in cal- 
culating machines of all kinds; capital stock, $15,000,000 

Fort Wayne, ind.—H. J. Metcalf, manager of the Sundstrand 
sales agency, has moved the office to a ground floor location 
at 708 Clinton street The increase of sales in this territory 
has made added space necessary 

Fort Worth, Texas.—Max A. Fullerton has joined the Monroe 
Calculating Machine Company's agency here. 

Green Bay, Wis.—F. Armstrong has supplemented the local 
agency of the Monroe Calculating Machine Company 

Little Rock, Ark.—W. S. Boyd has been appointed a sales- 
man in the local agency of the Monroe’ Calculating Machine 
Company 

Madison, Wis.—The Monroe Calculating Machine Company, 
Orange, N. J has been chartered in the state of Wisconsin; 
proportion of capitalization to be licensed in Wisconsin, $1,000; 
Wisconsin agent, Vroman Mason, 715 First Central building 

Milwaukee, Wis.—W. P. Ware has joined the Monroe Cal- 
culating Machine Company agency here as a salesman. 

Milwaukee, Wis.—The Calhoon-Montgomery Company has 
been established at 175 Fifth street, holding the district agency 
for the Corona adding machine This business was founded 
by T. H. Montgomery, formerly with the Robert Moscrip Com- 
pany, and Ward M. Calhoon, formerly district sales manager 
for the Victor Adding Machine Company. 

Minneapolis, Minn.—W. O. Althine has been appointed man- 
ager here by The Dalton Adding Machine Company He had 
been sales agent at La Crosse, Wis. The Minneapolis office 
has been moved to an excellent ground floor location at 708 
Marquette avenue 

Nashville, Tenn.—Joseph C. Burke is a recent addition to the 
local sales agency of the Monroe Calculating Machine Company 

Oklahoma City, Okla.—John I. O’Brien is a new salesman 
here for the Monroe Calculating Machine Company's agency 

Omaha, Nebr.—Hensley & Shoenaker, 1712 Dodge street, 
have taken the Omaha agency for the Sundstrand Adding Ma- 
chine Company This partnership consists of L. A. Hensley 
formerly with the Sundstrand at Ottumwa, Iowa, and G. L 
Shoenaker, also a Sundstrand man, of Burlington. lowa 

Omaha, Nebr.—The Dalton Adding Machine Company is now 
occupying the ground floor store of the Grain Exchange build- 
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FOR DESK and 
PORTFOLIO 
USE 


Capacity 275 
Sheets 


FOR POCKET 
USE 
Capacity 180 Sheets 


ISBLEX Juniors 


are designed to meet 
the demand for visible record 
equipment at low cost. 
AGENCIES NOW BEING APPOINTED 
Write for our Dealer Plan 


VISBLEX COMPANY, inc. 


Executive Offices: ROCHESTER, N. Y- 

















The Right Start for 
Big New Business 





ZION NIMPLEX BooKS 


FLAT OPENING 
DUPLICATING 


HOW your customers how Simplex Duplicating Record 
S Books will save them time, work and trouble in their 

business next year You are sure of big, steady business 
if you do. Business men quickly see the real value of these 
handy record bcoks. Zion Simplex Books, in 40 regular forms, 
are going big everywhere Now is the time to push them for 
still bigger profits Write today for full information about 
Simplex Books and the whole profitable line of Zion office 
supplies. 


FORTY BIG FAVORITES, INCLUDING 


General Receipt Books Order Books Estimate Books 
Credit Receipt Books Pocket Order Books Photo Order Books 
Rent Receipt Books Receiving Books Genera] Scale Books 
Banker's Receipt Books Claim Books Goods Returned Books 
ZIO INSTITUTIONS 
& INDUSTRIES 
Office Supply Dept. Zion, Ill. 


(Wilbur Glenn Voliva) 




















~ 
Many Still 


Use Costly 
Antiquated 
Ways 








The history of progress is always faltering. 
But gradually the crowd gets “in step.” 

The fact is fast filtering into business that 
the inconsistent 
practicesof' 
s t e nographers 
in transcribing 








are expensive 
and _ harmful, 
hence the 





swing to 


Ghe LINE-ATIME 


a specialized service for over ten years in help- 
ing the stenographer. 

When you want to really get right and save 
money on your transcribing, write to 


THE LINE-A-TIME MFG. CO., Inc. 
930 St. Paul Street ROCHESTER, N. Y. 














Office 
Chairs 
of Quality 







No. 7642-6 





Manufactured by 


Crocker Chair Company 


Sheboygan, Wisconsin 
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street The former location was 
1706 Howard street. J. B. Morse, the local manager, had rep 
resented the company previously at Lincoln 

Rochester, N. Y¥Y.—The local agency of the Monroe Calculat- 
ing Machine Company has added D. A. Anthony to its 
staff. 

San Francisco, Calif.—The local branch of the Victor Adding 
from the 


ing at 404 South Nineteenth 


Sales 


Machine Company has moved to 507 Mission street, 
Mills building. 

Toledo, Ohio.—C. A. Folgate has been appointed manager of 
the local Sundstrand agency. He had been a member of the 


sales organization at Cleveland. 





street 


Chicago, I!i.—The Speedaumatic Company, 2023 Willow 


Chicago Association of Commerce. 
Stowell, vice-president of the 


November visitor at 


has joined the 
Chicago, Ill.—L. C. 
Sales Corporation, was a 
branch. He visited at Detroit, Indianapolis, 
and Boston before returning to New York 
Chicago, !lil.—J. D. Palman, of Edwin Barnes 
ceived word in November that the “‘Ediphone”’ had been sels 
the official dictating machine by the 
exposition, which will be held at Philadelphia 
offices will be equipped with these 
Mich.—W. A. LeBrun, who has been 
Register Company at Angeles, 
W. L. Beaner, 1115 Seyburn avenue 
ind.—The Robert J. Heuslein Company and 


Dictaphons 
the 
Cincinnat 


Chicago 
also 
Company 
ed as Sesqui-centennia 
next year he 
machines 

with the Rem- 
is now located 


exposition 
Detroit, 
ington Cash 
in Detroit, 
Indianapolis, 


Los 
care 


the 


Multicolor Sales Company have consolidated as the Printing 
Machinery & Direct Mail Equipment Company, 113 East Mich 
gan street The lines handled include the Multicolor press 


| 


Liberty. Baum and Mentges folders, Carlton paper joggers and 
Davidson automatic feeder for the Multigraph. Robert J. Heus 
lein is president and general manager of the new compan 
Milwaukee, Wis.—W. P. Minor has been appointed manage: 
of the Dictaphone Sales Company's local branch He had bee! 
a member of the company’s sales staff at Detroit several year 


Omaha, Nebr.—B. F. Mulholland, the new manager here 
Ditto Systems, was formerly a member of the sales organiza 
tion at St. Louis. 

Omaha, Nebr.—A. P. Taylor has been appointed assistant 
sales manager by the Dictaphone Sales Company, covering the 
district comprising Omaha, Des Moines and Sioux City He 
had been a member of Taylor & Taylor, Dictaphone dealers 
Omaha many years The firm has been dissolved and A. A 
Taylor, the senior member, has gone into the book publishing 
business 

Portiand, Ore.—Elwood Carpenter has moved from 243 Centra 


building, Port 
machines 
southwestern 


Seattle, Wash., to 822 Board of Trade 
land. He distributés a number of lines of office 
St. Louis, Mo.—A. Fred Bertram has 
sales manager for the Brandt Automatic Cashier Company He 
had with The Dalton Adding Machine 
making the present connection. 
Wilmington, Del.—The Automatic 


building, 
become 
Company 


been 


Registering Machine C 


pany has been chartered to manufacture and sell auton 
registering machines; capital stock, $9,000,000 
(Stationery—Continued from Page 185.) 


New York, N. Y.—The Tremont Stationery & Cigar St 
480 East Tremont street, has been petitioned into 
bankruptcy; Habilities, about $6,000; assets, about $1,000 


T. Stearns appointed receiver. 


involuntary 


Josep! 


Passaic, N. J.—Morris Griefer, 681 Main street, stationers 
cigars and sporting goods, petitioned into involuntary bank 
ruptcy; assets, $12,000; liabilities, $30,000 


Philadeiphia, Penna.—Schiff Brothers have moved from 24 
Market street to 311 Market street. The name 
to ‘““*The Original’ Schiff Brothers 

Philadeiphia, Penna.—The Puritan Stationery 
North Front street, has been registered in the common plea 
court as a commercial title by Virgil H. Prentice, Anita : 
ments, Sixty-third street and line; and Joseph L. Lani! 
5408 Montgomery avenue. 

Portiand, Ore.—-Klump’s, Inc., plans the erection of a $1 
building at Sixteenth and Gilsan streets. 


has been chang 


Company 


city 


Reading, Penna.—The Reading Blue Print & Supply Com- 
pany, operated by George C. Walker, has gone into voluntary 
(Continued on Page 198.) 
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Y comparison, point for point, you’ll find 
Bentley & Gerwig Desks appeal to that 
large audience which demands the better qual- 
ity but moderately priced desks. Our catalog 
is sent free on request. 


BENTLEY & GERWIG FURNITURE CO. 


PARKERSBURG, W. VA. 


Built for specific 
needs may ac- 
cont in part for 
the popularity 
of B. & G. Desks 

















Premier Steel Filing Cabinets 


are good enough for use in any office, since 
they are constructed the same as higher 
priced cabinets and we offer them at a price 
that is even lower than wooden cabinets, 
with much better protection. These cab- 
inets are fire-resisting and practically inde- 
structible. 


Finish—Beautiful 
Premier Cabinets are beautifully finished in 
Olive Green, Mahogany or Walnut grained 
enamel which is oven baked assuring a per- 
manent finish, with label holders and drawer 
pulls in satin brass finish. 


Locks—Automatic 


Premier Steel Filing Cabinets 


‘Built for Business’ 





Constructed for Unlimited Service 
The Premier File is rigid in construction, all 
drawers and the cases are electrically and 
acetylene welded, nothing to become loos- 
ened, warp or split as so often happens with 
wooden cabinets. Steel does not deteriorate 
with age. 


Perfect in Operation 


The drawers operate smoothly and noiselessly 
on perfectly adjusted roller bearings regard- 
less of the weight that is placed in them and 
are very easily removed from the cabinet or 
replaced. 


Prices are F. O. B. Mishawaka. Indiana 








Premier Cabinets can be 

- ‘ - Stock 
equipped with an automatic No. 
locking device secured and 


DESCRIPTION 





Capacity 25 filing inches per 


Costumers, Tables, 





operated bya paracentrickey 54 | 4 Drawer Letter File 


lock controlling all drawers. §04-L| 4 Drawer Letter File-Lock 
506 4 Drawer Legal File 
506-L| 4 Drawer Legal File-Lock 
ver 304 | 3 Drawer Letter File 
304-L| 3 Drawer Letter File-Lock 
306 3 Drawer Legal File 
306-L| 3 Drawer Legal File-Lock 











Typewriter Stands 








2808 Logan Boulevard 


The Usual Discounts Extended to the Trade 
Address All Communications to 


The Premier Metal Products Company 


JOHN W. MESSIMORE, SALES DIRECTOR 


Chicago, Illinois 
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BOSTON 


PENCIL SHARPENER 











RENT SAVERS 


Small, business like, practical and eco- 
nomical are these rent savers because 
of the small space required. Popular 
with the clerical force and salesmen 
who want a place to work when in 
the office but where a full size desk 
is not needed. Properly designed, 
carefully constructed and splendidly 
finished, these desks offer a good value 
for the money. Catalog No. 37 de- 
scribes the full line in detail; it’s yours 
for the asking. 


TELL CITY DESK CO. 


TELL CITY, INDIANA 


DIEMER 


PRODUCTS 






Model B is nickel-silver plated throughout 
Removable transparent chip receptacle, $5.00. 











This de luxe sharpener is the autocrat of its kind. The 

adjustable thumb latch at top enables operator to insert 

and firmly hold any size pencils—either lead or color. 

Twin milling cutters do the work Automatically stops 

cutting when pencil is properly pointed—no waste. Can 

be attached to horizontal or vertical surface Durable, 

practical, economical, has a place in every office, home, 

studio, or class room. Can be obtained specially adapted 

to architects’ and engineers’ pencils 

Model L—Black enamel, $1.00. 

Model KS—Black enamel stand, new 4-hole size 
adjuster, $1.50. 

Model KA — Nickel stand, chip receptacle, universal 
size adjuster, $2.50. 


C. HOWARD HUNT PEN CO. 
Camden, N. J., U. S. A. 
Owners of BOSTON SPECIALTY CORPORATION 
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and 
Service 


ENVELOPES for filing, 
mailing and carrying pur- 
poses, in RED ROPE and 
JUTE, for flat or folded , ir 
Large sales are possible for stationers han- 
~—e. dling Elsane Calendesk Pads because they are ™ 
used extensively by manufacturers as an ad- 
vertising medium. 
The pad provides a neat, durable and at- 





Elsane oe Pad 
For Large Sales ; 





The Illustrations show a 
few of the designs carried 





in stock. tractive desk pad plus the advantage of a 
calendar and memo pad incorporated in its 

Samples furnished on construction. It serves a convenient means for 
advertisers to keep their name before custom- 


request. ers. Sales to individuals likewise bulk large. 
The range of styles and prices is suitable; write 


us today. 


The JOHN F. DiEMER Co. Sainberg & Co, Inc : 


519 Broadway New York, N. Y- 77 E. 130th St. 
Send for Catalog No. 30 
Established 1869 a 





New York City 
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Albany, N. Y.—The rubber stamp plant of Jos. Green, 10 
Green street, was wrecked in a November fire A temporary 
plant was organized to care for business until the factory can 
be rebuilt 

Boston, Mass.—Local rumors indicate that the Colonial En- 
graving Company is about to organize a rubber stamp depart- 
ment The members of this company were formerly with the 
Standard Stamp Works, Cornhill, who retired from the business 
a few years ago 

Chicago, I!l.—W. Farr, manager for Wm. A. Force & Com 
pany, made a trip in November to the Northwest territory 

Chicago, Itll._—Jos. A. Pardi, of the American Seal & Stamp 
Company, has returned to the office after recovering from an 
operation for appendicitis 

Chicago, Itl.—E. C. Olson, associate to C. O. Lindgren, man- 
ager here for the American Numbering Machine Company, 
made a trip to the factory in November 

Chicago, Ill.—Miss Cora L. Woodruff, secretary to C. O 
Lindgren, local manager for the American Numbering Machine 
Company, is spending several weeks at St. Petersburg, Fla 
Miss Woodruff will return to Chicago about the middle ot 
December 

Chicago, I!l.—M. L. Willard, president of the Superior Type 


Company made an extended trip West in November. He 
attended the I. S. M. A. meeting at Los Angeles and went on 
from there to San Francisco, Seattle and Portland, One of Mr 
Willard’s daughters accompanied him. 

Chicago, I!|.—The Weidenmiller Die Manufacturing Company, 
$311-13 Lis In avenue, has been incorporated, to continue the 
stamp teel rule and brass manufacturing business of the 


late E. A. Weidenmiller His sons, E. A. and E. O., are presi- 
dent and secretary respectively of the new corporation 

Denver, Colo.—The personnel of the Sachs-Lawlor Company 
has been reorganized The official roster is: Henry E. Sachs, 
president; Peter F. Elzi, vice-president and superintendent of 
the factory; E. O. Shaw, vice-president in charge of sales and 
advertising H. W. Maring, manager of main store; H. F 
Glenn, secretary and office manager; Miss Frances Anderson, 
manager branch store. 

Jacksonville, Fla.—The National Seal Company, 410 West 
Twenty-first street, is a new organization, specializing on stock 
certificates and seal presses The individuals in the company 
are Mongin F. Smith, Walter R. Irving and Lloyd M. Whitman, 
all experienced men. 

Philadelphia, Penna.—Bert A. Stewart, president of the Hill- 
Independent Manufacturing Company, was one of the Eastern 
members of the International Stamp Manufacturers’ Associa- 
tion who attended the group meeting held at Los Angeles. 

St. Louis, Mo.—R. G. Craig, of the Adams Stamp & Seal 
Company, has returned from a two-months tour of Europe 

Wilmington, Del.—The Gopher Stamp & Die Company has 
been chartered to do a printing and publishing business; 
capital stock, $550,000; T. L. Croteau, correspondent, Wil- 
mington 


Furniture—Continued from Page 186.) 
desks, files and Johnson chairs to match in the new San Fran- 


cisco quarters of the Great American Insurance and Phoenix 
of Hartford Insurance Company This installation will equip 
this popular general agency throughout with metal office fur- 
niture 

San Francisco, Calif.-Walter H. Knobloch, president of the 
Erie Art Metal Company, Erie, Penna., during his trip to the 
West the past month announced Frank C. Wolter as repre- 
sentative foom Denver to the coast Mr. Wolter makes his 
headquarters in Los Angeles Mr. Knobloch was specially de- 
lighted with the hospitality shown him by the trade at all the 
places he stopped during the trip He was very complimentary 
of the fine tationery stores he found in the West, asserting 
that they could not be surpassed anywhere This is Mr. Knob- 
loch’s first trip to the coast since 1909 

Toledo, Ohio.—John W. Fraser is now in charge of the local 
branch of the Kardex-Rand Company He was transferred at 


his own request from Houston, Texas, where he had been in 
charge of the Kardex Company business. 


Toledo, Ohio.—The V H. Staadecker Company, commercial 


furniture and office equipment, Huron street near Jackson, has 
made a ten-year lease of the Toledo Pharmacal building, 224-28 
Jackson street The building is three stories high, forty feet 


frontage and feet dept! 














INDEX STAMP RACK 


We are manufacturers to the trade of Rubber Stamps, 
Seals, Stencils and Automatic Numbering Machines. 
a Made to order Write for general catalog. J 


BANKERS’ 


The rubber stamp is used ex- 
tensively in all large modern busi- 
ness establishments, especially in 
banks, to save time and facilitate 
handling of a mass of detail. With- 
out an adequate filing arrangement 


much time is lost in searching for 
the right stamp—thus defeating its | 
purpose. 


The Bankers’ Index Stamp Rack 
keeps all the stamps in order and in 
plain sight—ready for instant use. 
The illustration shows only one 
model. It is made in five capacities. 
Write for detailed information. 


Manufactured by 


LOUIS MELIND CO. 


362 W. ChicagoAve. CHICAGO, ILL. 




















ALL STEEL DESK 





SEALS 














FOR THE STATIONERY TRADE 








CASHIER 
PRIVATE 
TELLER 


CAST BRONZE DESK SIGNS 


ALSO ENGRAVED BRASS SIGNS 
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AJAX - 


WE ARE WESTERN AGENTS FOR 


FOLLET - AUTOMATIC 
TIME STAMPS 





STENCILS-RUBBER STAMPS 
BADGES-TOOL&TIMECHECKS 


WE MANUFACTURE 





AMERICAN SEAL & STAMP CO. 


120 So. CLARK ST. 
CHICAGO, ILL. 








WAX SEALS 





ALL KINDS OF CAR SEALS 
NUMBERING 
MACHINES 
REPAIRED 
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4 WEBCO PRODUCT 





TRADE MARK 


Original and Best 
lype Cleaning (uid 


No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


PPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 


The F SWebster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 


Cleans your type 





wmaan 


WHEN 








estab- 


been 


A. Perry and Lora B. Perry have 
The Miller-Bryant-Pierce 
“Miller Line’ service in this territory. 
Aurora, til.—H. L. Roberts has been 
factory representative by The Miller-Bryant-Pierce 
covering Minnesota outside of Minneapolis and St. Paul 


Atlanta, Ga.- 
lished here by 


Company to provide 


appointed a 


specia 


Compar 


Aurora, ill.—J. H. Thompson has been transferred by The 
Miller-Bryant-Pierce Company from the Cleveland territory 
He now covers southeastern Ohio, West Virginia and nort! 
western Maryland, making headquarters here. 

Chicago, I!|.—William Richardson, treasurer of the Caxtor 
Laboratories, was a Chicago visitor in November Ward M 
Downs, the local manager, made a trip to the factory at New 
York last month. 

Chicago, tll.—W. E. Johnston, assistant treasurer of the 
Kee-Lox Manufacturing Company, was a visitor at the loca 
branch in November. He went to St. Paul, Minn., before rs 
turning to the factory at Rochester, N. Y. 

Chicago, Itll.—J. A. White, manager here for the F. S. Wel 
ster Company, Inc., drove to Ocean Springs, Miss., in his Ess¢ 
car in November. He spent a week on the gulf, and then re 
turned to Chicago by rail. After the holidays his family wil 
go to Ocean Springs for a prolonged stay, and Mr. White will 
follow as soon as he can arrange business matters here Mr 
White detoured through Arkansas on his way South to avoi 
driving through Kentucky, which route, while shorter, woul 
have taken more time. 

Cleveland, Ohio.—The Old Dutch Carbon & Ribbon Compar 
of Cleveland, has moved from 423 Cuyahoga building to Roon 
317, 1265 West Second street, telephone Cherry 1477 ; 
Ols, the manager, made the change to secure increased spac 


and now has three times the floor area occupied previously 











the Cuyahoga building. Facilities for shipping to customer 

outside of Cleveland are better, as the new office is in close 

proximity to the parcel post division of the postoffics 
Portiand, Ore.—The Stenno Carbon Paper Company has be¢ 





Gra/fco 
Maptacks 


reorganized. New financing has been accomplished Georg¢ 
L. Koehn is now president and general manager; E. J 
Seattle, is secretary. Mr. Koehn had been production manage: 


prior to the realignment. 


Brown 





100 
Color 
Combina- 
tions 


Have Per- 
fectly Round 
Unbreakable 

Heads 


7 Fi 


Three Handy Sizes 


St. Louis, Mo.—The Miller-Bryant-Pierce Company has ap 
pointed T. J. Gibson manager of the local service center, 61 
Boatmen’s Bank building. 

(Stationery—Continued from Page 194.) 
bankruptcy; assets, $1,560; liabilities, $4,123; John H. Brida: 
baugh, referee 

Red Oak, lowa.—The Thomas PD. Murphy Company has 


ganized a department for manufacturing stationery items, 
as writing tablets, drawing books, note paper and envelopes 


San Francisco, Calif.—The Graff-Underwood Company 


is now 





Fine, 
Sharp, 
Steel 
Points 





Ask for 
Gee 


Everyone 
likes them! 


Buy at 
dealer’s. 
Write for 

free samples 


carrying a complete stock at its coast headquarters, 445 Rialt 
building. C. R. Burkhart is Western representative, and cov 
ers the coast twice a year. The office detail is in charges 
Mrs. S. M. Bryant. 

San Francisco, Calif.—Arthur Moench, general manager 
the H. S. Crocker Company, recently took a spin down to Lo 
Angeles. Floyd H. Holcome, manager of the branch store 
Sacramento, also joined in the visit While there Chairma 
Pockels of the Stationers’ Association of Los Angeles called 
meeting of the leading executives of the stationery houses f 
discussion of their problems. 

Stamford, Conn.—H. J. Franklyn has joined the Stamfo! 
Printing Company, 19-21 Luther street He is in charge 


the commercial stationery and office supplies department M 
Frankiyn has had ten years’ experience in the office supplis 
and printing lines. 

Waco, Texas.—The Kelley-Bone Company has added statior 


ery lines to its printing business. The initial stock was secur¢ 





Graft-Underwood 


Tt 
ny Company , ov 
oo alt | 18 Be ive oe 
acon St. yt 0 
if geo Somerville e 400? 
; Boston, Mass. 











from the Associated Stationers Supply Company, Chicago 


Washington, D. C.—The R. P. Andrews Paper Company, 
established business, has been chartered in the state of Dela 
ware to wholesale and retail paper and articles made of pape! 
capital stock, $100,000. 

Watsonville, Calif—W. W. Goodrich and C. C. Spencer have 
leased the store at 449 Main street and will open a statione! 


business. The location had been occupied formerly b t 


Globe Auto Supply Company. 
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U-KUT-EM INDEX TABS 


The Original “‘Pyralin’”’ Index Tab 
Made in 6-inch Strips 


Dealers, now is the time to put your stock 
of index tabs in condition for fall buying. 
More and more index tabs are being used 
every day. Get your share of this business. 
We help you by furnishing imprinted cir- 
culars and attractive salesmen’s sample 
books. 


New dealers, write for prices and 
information. 
The U-KUT-EM INDEX TAB is fully 


protected by patents. 


Universal Index Tab Co. 
445 Central Bldg. Seattle, Wash. 


REPRESENTED BY 
ARTHUR E. PETERSON, 937 Drexel Bidg., 
ARCHIBALD RYAN, 337 E. Adams 8St., Jacksonville, Fila. 
ALDERSON DISTRIB. CO.537 So. Dearborn St., Chicago 
ED. GOLD, Hotel Bellevue, San Francisco 


Philadelphia 


NEW RATES 
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Quality Postal and Parcel Post Scales 
for the high-class trade. Write us. 


HANSON BROTHERS SCALE COMPANY 
EST.1888 


539 NORTH ADA STREET CHICAGO 








Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


specialties: 
arren Transfer Cases Card Index Trays 
Stationery Cabinets 


Card Index Storage Cases 
Document Storage Cases 
(cloth da) a! 4 
°o or paper covere (Invoice, letter and Cap 
Malling Tubes Sizes) 
Carbon Paper Boxes Clipboards 
Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 














WINNEBAGO 
DESKS 





The Winnebago line of office desks is made for 
those who demand durability, strength and attractive 
appearance at a reasonable cost. Substantial quality 
and utility are built into each desk. Particular at- 
tention is paid to the finish and the designs are along 
modern lines. Winnebago Desks move rapidly, giv- 
ing the desk department a rapid turnover, a condi- 
tion fully appreciated by live dealers. 


Our catalog tells the whole story. 
It is yours for the asking. 


Winnebago Furniture Mfg. Co. 


FOND DU LAC, WIS. 
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THE 


SUPERIOR FURNITURE CO. 





Formerly Grand Rapids Office Chair Co. 
MAKERS OF HIGH GRADE OFFICE CHAIRS 





No, 429% 





Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, MICH. 
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SATELLITE 
Its SERVICE Sells 





Adjustable Table Company 


Grand Rapids, Michigan 
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UPKS 


TELEPHONE BRACKETS 


Appliances worth attention. Is every person in your 
sales force fully posted on the serviceability of the Burns 
Bracket? The ease of adjustment, absence of vibration, 
adjustability, and saving of time and energy. 

Be in position to tell your trade all about these appli- 
ances. et your share of the business. Ask for latest 
data and prices. 


COMPANY 
State and 64th Streets 


Chicago 





Adjustable, 
neat and 
convenient. 











Two styles, 
various 


lengths. 




















THE 
FURNAS LINE 
COMPLETES AN 
OFFICE 


The finishing touches to a 
well furnished office may be 
found in the Furnas line— 
costumers, small tables, 
wardrobes, etc., the items 
which round out an office 
equipped for efficient work. 
Small, quick turning ar- 
ticles of low price but large 
volume produce a satisfac- 
tory profit. If you haven't 
catalog No. 4, better write 
for it today. 





FURNAS 
FURNITURE COMPANY 


INDIANAPOLIS, 
INDIANA 
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Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 


convenient reference. 


Manufacturer. 

The J. C. Blair Company, Huntingdon, Penna., has distributed 
a new catalogue of its writing and pencil tablets, papeteries, 
folded papers, typewriter paper, etc. 

From The Terrell’s Equipment Company, Grand Rapids, 
Mich., comes an appealing folder in two colors showing several 
of the steel storage cabinets which this company produces for 
office service 

From The C. E, Sheppard Company, Long Island City, L. L, 
N. ¥., comes ““The House of ‘Cesco.’*’ The book describes the 
twenty-fifth anniversary of the founding of this business. The 
manufacturing plant and processes were shown in pictures and 
text 
“Don’t Cram Your Head Full of Facts and Figures’ is a 
six-page folder in colors from The Wabash Cabinet Company. 
The folder shows how the executive can marshal his facts in 
the Wabash desk file, and keep them at his finger tips in the 
deep drawer of his desk 

From the Englewood Desk Company, Chicago, Ill, comes 
“The Book of Englewood Desks.”’ This is a pretentious pres- 
entation of the Englewood desk line, showing executives’, sales- 
men's, clerks’ and typewriter desks in several types, and also 
office tables A page told why DuPont “Duco” has been 
adopted for the standard finish on Englewood desks. This 
finish makes it easier for the dealer to keep his stock present- 
able while on the display floor, and gives the customer an 
unusually durable working surface. The new Englewood ‘‘book”’ 
is a charming piece of printing, the cover of which is done in 
gold and brown, with an illustration tipped on 

From the Underwood Typewriter Company's bookkeeping ma- 






chine department come two handsome folders showing repre 
sentative Chicago installations They are printed in colors 
One tells about Marshall Field & Company ordering sixty-five 
bookkeeping machines, to fulfill the following specifications 
“A system of proof that would certify to the accuracy of the 


work n the shortest possible time; ease of operation from the 
standpoint of the bookkeeping machine operator; continuous 


reliabl ervice every workday of the year.’ The other folder 
tells of Ten Years of Faithful Department Store Service,”’ 
describing the experience of Carson, Pirie, Scott & Company 
with Underwood bookkeeping machines. 
Dealer. 
From Horder's, In« Chicago, IIL, comes the annual catalogue 
of Christmas and New Year greeting cards An extensive 


variety of cards for receiving personal imprints is shown, and 
several pages of merchandise suitable for gifts are included 

From The Columbus Blank Book Manufacturing Company 
comes a folder in colors featuring personalized Christmas cards 
done by the reliefograph"’ process Individuality and reduced 
costs are assured to customers The holiday designs offered 
are die stamped—the sentiment and signature are relief 
printing 

Direct Mail Matter. 


The Safe Cabinet Company Marietta, Ohio dispatched a 
mailpiece featuring the ‘‘Safe-File,’’ the company's insulated 
filing cabinet for correspondence, legal and ledger sheets 


The Wabash Cabinet Company sent a mailing to dealers 
with a sample of the Form 12,128 bank signature card. This 
is one of a series, all punched to fit the sample set of Wabash 
stock form cards 

The Wabash Cabinet Company, Wabash, Ind., circulated a 
letter among dealers featuring the new Wabash desk file for 
deep drawers of executives’ desks, as a useful Christmas gift 
For holiday selling these are packed in holly boxes 

\ government post card from the Acme Card System Com- 
pany, Chicago, Ill, called the attention of sales managers to 
an article in Sales Management which told how an automobile 
accessory manufacturer uncovered 25,000 new sales possibilities 

4 mailing by The Wabash Cabinet Company shows dealers 
the advantages of being “‘The Man Who Knows” in his city 
who is looked up to by people with filing problems It offers 
the trade a specific service in getting letter file indexing work 

“Of Interest to Everybody in Business’’ was a mailing by 
The Van Dorn Iron Works Company, and nearly everybody 
entered into the decorative scheme. A multitude of faces 
signified the wide interest attaching to the mailing The Van 
Dorn line of horizontal filing cabinets was the subject of this 
mailing 

A broadside from The Postage Meter Company features 
metered mail, and the Pitney-Bowes equipment which makes 


it a commercial advantage An impressive list of users, classi- 
fied by lines of business, shows not only concerns of magnitude 
but many mailers who use the permit system for first class 
mail to speed their correspondence through the initial post- 


office 
A broadside from the Bates Manufacturing Company, Orange, 
es a features Bates telephone and radio indices, and num- 


bering machines This broadside reproduces some national 
display advertisements and is arranged for posting in the store 
window The use of Bates index devices as Christmas gifts 
makes the broadside very timely for a holiday window display 

Mail pieces provided dealers by The Globe-Wernicke Com- 
pany include Safeguarding Your Records” and “Everything 


Complete for Your Immediate Use."’ The former features files 
and equipment for correspondence, advertising data, orders, 


invoices and catalogues The latter shows the completeness 
of the Globe-Wernicke filing line, laying stress on filing systems 
for all requirements 

Ertel Bros. Company Williamsport, Penna mailed to the 
trade a picture letter featuring an assortment of boxes for 


holiday packing These are shipped nested to the dealer and 
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You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 




























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our _ illustrated 
folder detailing 
its features. 


Write today. 


New York 
Representative: 
JOSEPH WALLACE 
941 Leggett Ave. 


Chicago Supply House 
Stationers Wholesale Supply Co. 
160 North Wells Street 


The Bentson Manufacturing Co. 


AURORA _ ILLINOIS 
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NATIONAL DESKS 


SERIES FIFTY-SEVEN 
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Persuasive appearance and quality make 
this new “National” Desk a winner for 
the office furniture dealer. Its quality is 
| readily demonstrated and proven, and 
almost every detail of construction adds a 
| feature of superiority. Furnished in ma- 

hogany and walnut, with concave beveled 

corners and distinguished by neatly 
| turned legs, this series is a worthy rep- 
resentative of ‘‘National” construction. 

Let us send you full information of the line. 


| National Desk Company 


HERKIMER, NEW YORK 
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PEERLESS PRODUCTS 
PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, build up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


6 N. Michigan Ave. 
Chicago, Ill. 
FACTORY 





BY 
intemal LaFayette, Indiana 











Why Stick to Just 
“Ribbons and Carbons’”? 


The Typewriter Supplies Dealer has an op- 
portunity for much extra business with 
“Manifold Products.” The constant 
progress among makers of machines for 
writing, adding, stamping, manifold re- 
cording, etc., is building a very desirable 
volume in supplies for these machines. 


! 
: | 
| | 
| 
| | 
: | 
| | 
| 
: | 
| | 
We make carbonized rolls for all billing and 
adding machines and inked ribbons of 

| 

any width. Dating machines, addressers, 
duplicating machines require ribbons 
made for the special purpose and “Mani- 

fold Products” fit in, accurately and effi- | 
ciently. | 
3 | 
: 
| | 
| 
| 
| 


Typewriter ribbons and carbon papers from 
our factory are uniform quality madé 
and packed for a particular machine or 
requirement. We shall be glad to assist 
dealers with special orders or tell about 
our full line. Write us. 


American Manifold Products Co. 


2900 Darwin Terrace, Chicago 














are in a variety of sizes and finishes, enabling the merchant to 
sell boxes suitable for Christmas gifts. So often a woman 
makes some article for a gift and wishes to dress it in a suit- 
able box. 

Accessory Advertising Matter. | 

Dealers of The Shaw-Walker Company are provided with 
matrix illustrations of the safety vaults for making newspaper 
advertising stereotypes. 

The National Blank Book Company, Holyoke, Mass., provides 
dealers with a display card showing actua! samples of binding 
rings for school and commercial purposes. 

A window and store display in colors from The Weis Manu- 
facturing Company features sectional bookcases for Christmas 
giving. A handsome bookcase of three sections is shown along- 
side a Christmas tree. 

Price Revisions. 

The Heinn Company, 348 Florida street, Milwaukee, Wis., 
has announced new prices on the “Speedex’’ loose leaf cata- 
logue binder. 

The National Blank Book Company, Holyoke, Mass., has 
distributed Price List No. 12 on the National line of bound 
books. This comprises an extensive array of shelf goods for 
every conceivable requirement for stock items. 


Australian Stationery Imports. 

Stationery is listed with paper in the Australian import 
statistics. The following imports were entered in the eleven 
months ending May 31 for the two years indicated: (1924) 
£6,014,100; (1925) £6,303,800. 





Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer. 

Typing Tips (The Miller-Bryant-Pierce Company) told ‘‘How 
to Have Clean Impressions from Bookkeeping Machines.’’ The 
specific ribbons and carbons for this service were “‘prescribed.’’ 

“You Pay for Your Supervision,” said The Chair Man 
(Murphy Chair Company, Inc.), showing that a man’s earnings 
increase as his work becomes so reliable and dependable his 
superiors need not check him up. 

usiness (Burroughs Adding Machine Company) printed 
“Better Production by Better Light,’”’ which showed how illumi- 
nating engineers have improved output and cut costs through 
scientific lighting in shop and factory. 

The Monroe Mirror (Monroe Calculating Machine Company) 
reported the sale of 1,045 calculators to the F. W. Woolworth 
Company. The V and X organization deals in large aggregates 
of the familiar five and ten units, as the size of the Monroe 
order indicates. 

The importance of apt display was shown in ‘“‘When Show- 
ing Is Selling,’”” which appeared in The National (National 
Blank Book Company). The article cited the case of a dealer 
who learned that National window display was pulling because 
customers on whom he called asked about devices shown in 
the window. 

The Corona Bulletin (Corona Typewriter Company, Inc.) told 
how an actor picked a typewriter for his personal use He 
went into a typewriter store—not a Corona establishment—and 
asked the repair man what make of portable was in the repair 
shop the least. The answer sent the actor to the Corona 
dealer for a machine. 

“A Snappy 1975 Customer’ in The Coach (published co- 
operatively by the Boorum & Pease Company, Eberhard Faber, 
C. Howard Hunt Pen Company and Sanford Manufacturing 
Company) was a fantasy of the future. It pictured the station- 
ery store of that day and some of the new-fangled contraptions 
that helped to do the work of the office. Still, the bundle boy 
of today may live to see some of the whimsical ideas offered 
come to maturity. 

The Skyscraper (The Shaw-Walker Company) showed dealers 
how to get bank business. In many cases the local dealer 
assumes that he has no chance on equipment for new banks 
because this work is generally all special. The Skyscraper told 
its readers that counter heights can be and are used in banks 
for counters. An important advantage is that when rearrange- 
ment of counters is necessary the standard filing equipment 
lends itself readily to the change. The special work, such as 
grilles, is made to fit the counter heights where openings are 
provided for wickets. 

“*Steel Strong’ Dealers’ Every Month’’ urged that dealers 
help agitate the adoption of a new coin, which has been pro- 
posed by the American Institute of Banking. An alloy of gold 
silver and other metals is proposed for the new coin, which will 
have a dollar value. This will be slightly larger than the quar- 
ter, and should promote the use of a metallic dollar, and thus 
save the waste of repeated issues of paper dollars. Dealers 
will gain by the use of the new token dollar, as it will be 
easier to handle in the cash register, and less liable to coun 
terfeiting than the paper dollar. 


Dealer. 

A frank appeal to readers for help was printed in Office 
Chatter (Koch Brothers). The editor asked for suggestions as 
to type of articles readers preferred. 

The Fifth Wheel (Bradley & Scoville, Inc.) devotes its text 
to promoting the work of the company’s print shop, and uses 
display advertisements to feature the office equipment depart- 
ment and its service. 

“Preparedness” in The Office Cat (The Richmond & Backus 
Company) told how to prepare a proposition for another's con- 
sideration by boiling it down and arranging the facts in 
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Front View 
Showing Attrac- 
Chicago Glase Desk Pad: Raised. ae — 
Plate Glass Tops for Desks 
Plate Glass Tops are furnished in any size accord- All metal with a SETH THOMAS CLOCK MOVE- 
ing to specifications, and with either square or bev- MENT. Establishes a new standard in time stamp 


eled edges. The glass is approximately 4%” thick and 


highly polished, thus presenting a smooth, hard and construction. The Clock Movement is so loca 


even surface for writing. No modern office should be to make it impossible for the jar of stam: to 
Se ee ae ee ee affect its accuracy. The materials used in its con- 
The Chicago Glass Desk Pad is indispensable to the struction and the workmanship are the best money 


can buy, insuring Durability, Service and Economy. 


DEALERS—Send your order new. 
40 00 Every sale means a ") ced o> 
tomer and a proft thet satishes you. 


busy office executive as it affords a place to keep 

vy ap lists and other data in orderly arrangement R i] P e 

under the glass, always visible for ready reference. $ 
Sizes: 18x24 and 20x36 inches. etal! — 
Engra rq a 


Plate Glass Letter Trays and Window Ventilators 


WRITE 
belong to our other specialties which we manu- nd ° 
facture for office use. They offer many advantages ax Ime tam oO 
and our descriptive folder will furnish complete infor- ® 


mation as to sizes and prices. 
136 Washington St. BOSTON, MASS., be S. A. 
The Chicago Mirror & Art Glass Co. ee. Banner bbe tap Sel Car 2008 A 
216-224 N. Clinton St. Chicago, m1. | | Sagres, yn ele Smeg es ag 
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VICTORY The Bump Paper 
Fastener 


—a unique method of 
fastening papers neatly 
and securely without the 
use of unsightly ang an- 
noying pins, clips 
or staples. Write 








No.2 





= 
27 ET A PEE ee, 


for details. 
THE = 
BUMP 
} == —— 

VICTORY STAMP PADS ARE QUALITY Paper Fastener | 

PADS Company 
Made of the best material and inked with Pure La Crosse , Wis. 
Rubber Stamp Ink. These pads are not surpassed ; 
by any other, and are made in the following Col- ete teeny, a Broadway, N. ¥. City 


ors: Red, Black, Blue, Violet and Green. 


Dimensions 
Dimensions 
Dimensions 
Dimensions 
Dimensions 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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TAPERED 





SPONGTEX 
HAIR CUHIONS 


A Scientifically Constructed Chair 
Cushion for the Office Worker. 
Made of a resilient sponge rubber composi- 
tion with a high grade green or brown felt 


covering—tapered edges—designs conform- 
ing to regulation sizes of office chairs. 


Write for literature, prices, etc., as well as various 
other attractive offerings now ready. 


A. H. IRVIN COMPANY, Inc. 


1015 Chestnut St. Philadelphia, Pa. 
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The Perfect Loose Leaf Ring 
The Morden Swivel Ring 

TS exceptional popularity of the Morden 

Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
beral discount to the trade. 


The Morden Manufacturing Corporation 
WATERBURY, CONNECTICUT 














Old BHampshire 
Typewriter Papers 


If you would like to see a sample book 
of a complete and worth while line of 


typewriter papers, write for the 
Old Bampshire Typewriter Book 


without delay. 


Two new medium-grade numbers have 
been added in five different weights as 
well as other changes made which we 
believe will be of interest to you and 
which keeps the Old Hampshire Line 
ever in the ranks of Quality and Pro- 
gressiveness. 


Write us for full information. We 
will be glad to serve you. 


FINE STATIONERY DEPARTMENT 


Bampshire Paper Co. 


South Hadley Falls, Mass. 



































Just the Cutter for the Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
pone, table which makes it easy to move from one place 
to another. 


A full line of Cutters and Tablieting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 
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sequence. “A proposition correctly presented is already par- 
tially accepted; while a problem is half solved.’ 

Common Sense (Corlies, Macy & Company, Inc.) ruminated 
on a trip abroad, and commented on the honorable antiquity 
of the Star Spangled Banner. Our flag is the oldest of any 
flown by important countries of the world. The flags of a 
number of older countries are excluded, as the designs have 
been changed since Betsy Ross made her living emblem of 
American unity. 

Internal. 

“How the Company Works for Safety,”’ in the Eagle News 
(The Eagle Pencil Company), indicated the organization which 
works to make all manufacturing operations safe for employees. 

Some effective advice to the new salesman—and also good 
review work for the seasoned man--was given in ‘“Bully-Ten’”’ 
(Sundstrand Adding Machine Company) as “Comments from a 
Hard Boiled Salesman.’ 

The “Y and E” News (Yawman and Erbe Manufacturing 
Company) pointed a moral in printing the portrait of a happy 
baby girl Her grandfather, father, aunts and an uncle are 
all engaged in the “Y and E” organization. 


On the Outside Looking In. 


Current Comment on the  Cuee and Plans of the Manu- 
factures and Distributors of This Field, and Brief 
Reviews of Magazine Articles of Generai Interest. 


The American Crayon Company.—C. W. Hord, general sales 
manager, contributed to Sales Management (Chicago) ‘‘Finding 
the Right Man Is My Problem” in a general article, “The 
Biggest Thing in Managing a Sales Force—and Why. 

Art Metal Construction Company.— —‘‘How Art Metal Doubled 
the List of Dealers Who Use Direct Mail” in Sales Manage- 
ment (Chicago) narrated the results obtained from a clever 
tie-up of the dealer with local users. An impressive folder was 
accompanied by a list of users in the dealer’s vicinity, even to 
telephone numbers. Naturally a tremendous amount of detail 
was involved in the preparation of this service for the many 
dealers who used it, but it was well worth the effort. 

The Elliott Addressing Machine Company.—Sales Manage- 
ment (Chicago) commented at length on the direct mail ad- 
vertising done by this company. Several of the mail pieces 
were reproduced. 

Leopold Desk Company.—This com pare brochure, “‘Leopold 





Desks,"’ was characterized by Sales anagement (( ‘hicago) as 
“one of the finest examples of fF equipment literature 
of the year.’’ Further on the article said: “If any advertising 


and printing art could make a man want a fine desk or a finely 
equipped office, it certainly seems that this Leopold catalogue 
would do the trick.”’ 

The Parker Pen Company.—Printed Salesmanship and The 
Printing Art Commented on two Parker page advertisements: 
“Examples of the Specific and Expository.”” The advertise- 
ments were headed respectively, ‘““‘The Greater the Pen Maker’s 
Skill the Easier the Writer’s Stroke” and ‘‘You Can Tell Who's 
Who by the Pen He Carries.” 

W. A. Sheaffer Pen Company.—‘‘How Sheaffer Takes the 
Factory to the Consumer,” in Sales Management (Chicago), 
described the demonstration car which so many stationers saw 
at the Grand Rapids convention of the National Association of 
Stationers, Office Outfitters and Manufacturers. 

Shipman-Ward Manufacturing Company.—Printers’ Ink 
Monthly described a campaign familiar to many of our readers 
under the title “Selling Dealers by Mail When Consumer Sales 
Fall Off.’ 

The Todd Company.—‘Getting Banks for Dealers’’ in The 
Mail bag told how the manufacturer of the “Protectograph”’ 
induced many bankers to act as dealers for the “‘Personal Pro- 
tectograph”"’ to patrons of the banks. The plan of distribution 
was built on a direct mail campaign and enlisted not only the 
small banks but many large institutions. The advertising 
emphasized the time economy to the bank in selling check 
protectors rather than the margin of profit in the individual 
transactions 

Articies of General Interest. 

Tracy Higgins, general manager, C. M. Higgins & Company, 
contributed to The Bankers’ Service Bulletin “‘Getting at the 
Facts About Record Inks 

Herman Price, sales manager, was the subject of a sketch in 
The Dixonite (Dixon Club of The Joseph Dixon Crucible Com- 
pany) This close up of the chief is frank and indicates why 
Mr. Price has made his impress on business. 

‘Getting Profitable Returns from Conventions” was a review 
by Walter F. Wyman, general sales manager of The Carter's 
Ink Company The volume discussed was ‘‘Conferences, Com- 
mittees, Conventions,”” by Edward Eyre Hunt, published by 
Harper & Brothers 

H. S. Gilbert, manager at Chicago for the L. C. Smith & Bros 
Typewriter, Inc., was quoted in Chicago Commerce (Chicago 
Association of Commerce) on “Glen Ellyn Is Just a First Class 
Place in Which to Live.’’ He is at the head of the municipal 
government and knows why Glen Ellyn is a popular suburb 
of Chicago 

Sales Management (Chicago) printed “The Buyer Who Greets 
the Salesman with ‘I'm Not Interested.’’’ A number of sales 
executives contributed to this article, including John Earle. 
manager at Chicago for the Monroe Calculating Machine Com- 
pany; George L. Frymire, of the Underwood Typewriter Com- 
pany, Dallas, Texas; W. A. Partee, manager at Milwaukee for 
the Royal Typewriter Company, Inc., and R. C. Boyd, manager 
at Indianapolis for The Shaw-Walker Company. 


Civil Service Tests for Addressing Machine Operators. 

_The United States Civil Service Commission will receive ap- 
plications until December 26 for Addressograph operators. 
Operators for automatic 3-A machines will start at $1,320 a 
year, with possible advance to $1,680 a year without change 
in assignment; operators of F-1 Addressographs will start at 
$1,140, with possible advance to $1,500. Competitors will be 
rated on elementary mental tests, practical questions on the 
Coeentten and care of Addressographs, and experience in the 
work 












DEALERS: 
The Tiffany is 
a quick turn- 
ing specialty 
you can push 
with profit. 
Send for de- 
tails. 


| The Tiffany 


a new adjustable stand 


with improved and perfected features and adjust- 
able head to hold any machine. Its all-steel con- 
struction, light weight, sturdy, rigid assembly and 
pleasing Olive green—only drop leaf in Olive green, 
stand black—finish make it a most desirable con- 
venience Rack and gear movement permits raising 
and lowering at will. The solid base, with casters, 
allows the stand to be moved easily without danger 
of upsetting or marring even a highly finished floor. 
Free from vibration, creeping or sliding. Prices 
mailed on request 


| TIFFANY ADJUSTABLE STAND CO. 
118 Morgan Street St. Louis, Mo. 






























No. 


Rich But Not Ornate 


Appearances, rich but not “or- 
WESIPRN nate,” are notable in Western 
Desks. Frills have no place. 
)- -E- S-} -K-S S Only good, well made and highly 
’ useful desks are produced. Busi- 
ness secured on this basis is 
everlasting. If you like surface 
appearances, with quality under- 
neath, you'll like this pleasing 
line. May we send further de- 
tails. 


WESTERN FURNITURE CO. 


Blair Avenue at Palm Street 
ST. LOUIS, MO. 
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“Never fouls in the clinches”’ 





IMPORTANT ANNOUNCEMENT 


New and outstanding features 
are now incorporated in the 


cOMPo 
Non-Clogging Paper Stapling Machine 


The STAPLE 
RELEASE per- 
mits the use of 
both No. 
No. 2 staples. A 
device that dou- 
bles the utility of 
this already pre- 
ferred paper sta- 
pling machine. 





STAPLE 


Patented Jan. 09,1923. Other 
Patents pending. 


and—No advance in price! 
Circulars and price list mailed on request 





Reg. U. 8. Pat. Off. 


1 and 








Compo Corporation & Sales Company 
Westport, Connecticut 
Canadian Agents: The Brown Bros., Ltd., Toronto 























The ‘‘Madas’”’ 


Calculating Machine 
For Multiplication, emeanetie Division, Addition 
A angen machine manufactured at the same factory at Zurich, Switser- 
, 6s the well known “ Millionaire” Calculating Machine. 
AUTOMATIC DIVISION 
Set the Divisor and Dividend in the machine and 


then turn crank until desired number of digits have 
been obtained in Quotient. 


press button. 


btraction 


No mental work required. 
No shifting of carriage by hand. 
No stopping of the crank. 


In other words, you merely turn the crank and 
carriage shifts at proper time Automatically. 
Keyboard or Slideboard models in both Crank 


Operated or Electric Drive. 


W. A. MORSCHHAUSER 


1 Madison Ave. 
DOUUEUROUEUATAAAAARALERERARREERERERRRCREREEERERORRETREREEUEAEEAEEEESS 


Send for circulars. 


On electric model just 


New York City 


' 
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Metal Office Furniture Exports 


United States exports of metal furniture by countries during 


September, 1925. 


Filing cases. 


Commerce: 
Countries. No. 
CS ear 
Belgium ....... 
Czechoslov. ... 30 
Denmark ...... 39 
. * , 
DD éesewses 
Germany ...... 113 
GHOCCS cc ccccce a 
AS écamnn eee 20 
PK boweess.cs ee 
Lithuania we - 
Netherlands ... 4 
ee 13 
Poland & Dan - 
Dn ceowbeees 49 
Sn odecees 62 
Switzerland .. 17 
United King.... 445 
Yugoslavia and 
Albania < 
OS Eee 150 
Brit. Honduras Ss 
Costa Rica , 
Guatemala .... 14 
Honduras .... 6 
Nicaragua oi 
Panama ....... 20 
Salvador ...... 2 
De. ¢udeace 381 
Nfdld. & Lab.. ‘0 
Bermuda ..... 
Jamaica ....... , 
Trin. & Tob.. 5 
Other British 
W. Indies , 
i. pnedeob¢ o4 182 
Dom. Rep. .... 3 
Dutch W. Ind. 
tinge > 
ns is Mose 0s 
Argentina ...... 145 
Py edcee ove 2 
adie 0.666 71 
NE caw 53 
Colombia ..... 90 
Ecuador ...... 12 
Dutch Guiana. 2 
DS sh wed opede 29 
Uruguay ...... 2 
Venezuela ..... 14 
Brit. India ; 
Straits Set. 
EN <ne.é00e0 50 
EE) ahem eo od 
Java & Mad... 26 
Hongkong ; 
See 
Palestine and 
saidue ge 
Philippine is 6 
EE inca 300 
Turkey in Asia. 
Australia ..... 1 
French Oceania : 
New Zealand . 41 


Brit. W. Africa 4 


Brit. S. Africa. 54 
Brit. E. Africa. 6 
Egypt . “4 ; 
Liberia ..... 
Morocco 


Port. E. Africa 6 
Total 


United States exports 
the 


August, 1925. 
Commerce: 


By 


25 $ 
29 


1,125 
1,636 
1,788 
2,226 


7,759 


505 


. ae 


123 
1,026 
519 
994 
869 
254 


pore: 


2 


6,118 


eee 
— 
nw 
— 


os 
os 
1 
be 


3 = 
@--+e 
- 
nan 


~ 
i 
de ene 
2: 


Filing cases. 


Countries. 
Austria 
Belgium ...... 25 
Bulgaria 
Czechoslovakia. 
Denmark ...... 1 
Finland 
France 
Germany 
Greece 
Italy 
Netherlands 
Norway 2 
Poland & Dan 45 
Portugal ) 
Spain 
Rus. in Europe 
Sweden 
Switzerland ... 
United K’dom. 
Yugoslavia and 

Albania 
Canada 205 
Brit. Honduras 1 


No. 


927 


1,005 


72 


12,046 


Division 


Safes. 
No. 
oa By 2,500 
va "250 
2 329 
115 7.943 
1 —- 
20 1,137 
14 “641 
25 1,963 
69 6,220 
22 1,538 
5 196 
1 65 
13 2,117 
8 374 
3 131 
1 70 
7 80 
174 13,338 
‘9 500 
89 >, 169 
‘2 485 
23 1,356 
"3 226 
2 550 
64 2,919 
1 96 
1 230 
1 159 
671 $52,630 


Safes. 
No. 

1 $ 64 

9 160 
104 7,192 

4 186 


of Statistics, 





5 


y the Division of Statistics, Department of 


Safety Other 
deposit office 
boxes, furni- Other 
vaults ture metal 
and and fix- furni- 
lockers. tures. tures. 
shen 224 nein 
618 $ 55 
eeeee oeeee 15 
és 489 
ea sd de 79 
-_ 2,028 waa 
a 4,049 320 
i cada 3,525 
~ 70 509 
xa 15 ‘aan 
$ 34 61 olee 
ha 9 es 
630 - 
cone 127 346 
60 54 rae 
- 556 rr 
; 2,837 
4 ‘ 75 
174 1,737 22,897 
os foe 218 
baad 95 890 
286 1,682 
ap 965 
vies 603 
3,550 1,347 
sth 93 7 
540 6,196 17,268 
oe mean 614 
A ie 1,503 
57 
57 
ieee 391 
2,142 59,631 
211 8,003 
énare 133 
1,450 1,426 
See 789 
3,895 8,500 
iol 1,648 
833 640 
300 1,994 
799 7,193 
140 555 
257 6,015 
257 2,652 
730 10,112 
pea 656 
232 279 
5,619 1,991 
1,646 25 
18 61 
° 24 507 
300 4,325 2,877 
: 41 
19 1,079 6,559 
148 annua 
vier 1,140 
641 
ae 339 
3.255 4,639 
782 627 
4,091 1,407 
waa 30 
65 
223 


$ 1,127 $52,854 $188,004 


Safety Other 


of metal furniture by countries during 
Department of 


deposit office 
boxes, furni- Other 
vaults ture metal 
and and fix- furni- 
lockers. tures. tures. 
aekel $ 10 —— 
inte 94 $ 30 
100 
24 
27 
1,228 494 
115 1,998 
ioe 2,622 
1,214 65 
181 35 
9 138 
ane 50 
90 11 
800 3,913 
ae 140 
P 308 me 
‘ 632 ‘ 
$ 1,150 6,634 3,496 
; - : 14 
11,181 5,502 24,098 
= zara 9 
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SELL QUALITY PRODUCTS 


SPFQsEOZTOOM 
S2m~r oO Bh 





DURABLE 


The dealer who sells quality products is 
building up a list of well-satisfied customers 
for his store. Satisfactory service, long wear, 
and ultimate economy are features of qual- 
ity products. 


MUN-KEE SILENT STAMP 
PADS AND INKS 


fill the bill for quality 


Send for Dealer’s Discounts. 


Mun-Kee Products Corp. 
Newark, N. J. 














TRACE MARK 














Large — —Ne. 1 Clamp Medium Ne. 2 Clamp | Small—tideal Clip | 


If you have used these wenéachal fasteners, there is no need tur 
us to go into detail regarding their Holding Capacity and Use- 
fulness. If you haven't used them you should. 








Manufactured by 


NOESTING PIN TICKET CO., Mount Vernon, N. Y. | 


*‘*MILLIONS DAILY’® 














U.8. and Canadian Patents Allowed. 
Other Patents Applied For 


The Rotary Lettergraph 


Sse NEW stencil duplicator $ 
makes copies of typewritten 
or handwritten matter quickly, 0 
clearly, easily, and retails for just 


The ROTARY LETTERGRAPH is a small machine 


with the ability of a large one. It produces excellent copies 
rapidly and it is so simple that anyone can operate it almost at 
sight. In letter size it costs only $30, complete with supplies. It 
does high grade work producing form letters, office forms, quota- 
tions, notices, specifications, menus and a hundred-and-one other 
things which are handled to best advantage on a stencil duplicator. 


Dealers --- Specialty Men 
The a yb = remarkable machine comments new - ay = public 
stenogra phers. ge secretaries an everyone using duplicate letters or 
office forme are prospects. Introduce it m your community and you will be 
well repaid for your efforts. The discount is very liberal to dealers. 


The HEYER Duplicator Co., Inc. 


ESTABLISHED 1903 
18 and 20 South Wells Street Chicago 


Other Heyer Quality Preducts: 
THE IDEAL DUPLICATOR—Price, & A and up 
THE HEKTOGRAPH-—Price $1.50 
REFILLING COMPOSITION—Put up 1, 2, 5 “Sand 10 lb. cans 














MANUFACTURE , 
; SEALS 
STENCILS 





ne BADGES 

RUBBER® STEEL 
STAMPS 

METAL CHECKS 




















FOR SALE* 
MeveR a Wenrtié 
mas 


——o- @  £4sTtHcons 





MEYE! & WENTH 


STORE:108 N.DEARBORN StH 





POCKET COINS 
© BRASS SIGNS 3 
ETC 
NTH 


FACTORY:24 to 30 oOo, CHICAG 
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SMEARLESS 
CARBON PAPERS 


Equal to any 
Superior to most 


REBE 
TYPEWRITER RIBBONS 


Super-Quality 
Unsurpassed Service 


Manufactured By 


Vacuo Static Carbon Co. 
Rochester, N. Y. 


Responsible Representatives Wanted. Write 
for Samples and Price List. 















































Pencils of superior quality that 
withstand the most exacting tests. 
One trial will convince you that 
here is a pencil made accurately, 
with a uniform lead of unusual 
smoothness and strength, that 
will please your customers. 


W. ite for samples and prices. 





UNITED STATES PENCIL COMPANY 


Manufacturers 


Philadelphia 






December, 1925 





































No. 1 


Typewriter 
Stand 
for 
Sitting Position 


Tubular 
Construction 


No Castings Used. 


Write for 
Circular. 





Fowler-Manson-Sherman 
Cycle Mfg. Co. 


1445-1455 W. Austin Ave., CHICAGO, ILL. 























Instantly Moistens—Practical 
—Convenient—Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 


The Famous Argus Specialties. 


Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Ill. 
Dealers: Write for beautiful counter-easel. 
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Safety Other 





deposit office 
boxes, furni- Other 
vaults ture metal 
Filing cases Safes. and and fix- furni- 
Countries No. No. lockers. tures tures. 
Costa Rica § 187 11 942 - oon? 1,873 
Guatemala 1 50 35 1,918 re 233 1,344 
Honduras 3 188 3 346 ms 11 1,192 
Panama 9 504 1 50 PS 2,525 5,081 
Nicaragua ] 75 ‘ eoss 2,385 s e 
Salvador 1 180 2 121 ‘ 25 462 
fais. ss 14oro 2k 1,884 Il 8,88L 4,988 pportunities 
Nfdld. & Lab ahi ‘ 127 363 
Bermuda . onan : 29 416 
Jamaica . 8 288 3 217 1,224 
Trin & Tob 4 150 
Other British 
W. Indies 3 92 2 72 1,256 
Cuba 170 7,991 30 3,880 ; 3,485 70,101 
Do ep 3 250 } 535 550 9,459 
Dutch Ww ind 12 318 are between the covers 
Haiti , 48 2,036 2 145 1,352 
Virgin Islands z om of our Catalog and 
Argentina 44 2,460 2 513 260 1,589 11,521 
Bolivia 3 138 ine | 1114 Supplement for deal- 
Brazil 29 1,733 ere »,067 25 
CREO 20. 56 2.892 3 789 104 3,227 . 
Selena 58 3589 92 ——_— .. 1294 12.428 ers who are interested 
Ecuador . 2 433 942 1,235 5,628 . = 
Brit. Guiana 115 75 in goods that await a 
Paraguay ; ‘ 
Peru ‘ 18 951 3 37 137 3,862 
Uruguay 24 1,774 2 222 296 2,547 chance to be seen at 


— 

' 

2 

or 
-_ 

: 
— 
x 


Venezuela . 88 


Brit. India ; ; 36 394 | : ; 
Ceylon l ; we 116 577 retail prices. 
Straits Set 1 61 ; 166 243 | 
China . 27 1,451 46 2.403 340 16,212 
Chosen l 250 ‘ $10 171 
Java & Mad 77 48 5 929 ‘ 210 
Hejaz, Arabia 
etc oes _ rr ae Te a os 14 + . 
Hongkong ae > 1,308 The Quigley Furniture Co. 
Japan . 44 3,073 103 16,259 ‘ 615 1,752 


Kwangtung 


eoees 910 , ; . 
Palestine and Whitesboro, N. Y. 











Syria ... 3 154 , . - . 123 648 
Philippine Is 176 6,810 124 7,156 .... 1,653 10,445 
Ge «see ‘ Ks Kies seckea err 340 n 
Australia ...... 17 01 7] 88 2.038 2.452 2,978 Manufacturers of 
French Ocean , candi iene 106 ° 
New Zealand 2 132 1 141... 171 1,052 Desks and Office Accessories 
Belgian Kongo 10 151 - ie enh ; 
Brit S. Africa 63 567 2 145 . 2,119 2,480 
Brit. E. Africa ; - 378 
Egypt ; ; sad 60 2,461 
Liberia , l 50 —_— 
Port. E. Africa od paeee ice 243 328 





Total .......2,942 $120,690 666 $54,992 $16,481 $52,867 $238,185 ‘ 

<r THE BEST IN A CLINCH"! 
Carbons, Ribbons and Filing Supplies Exports 
United States exports of carbon paper, typewriter ribbons, 


filing folders, index cards and other office forms in September, 
1925 By the Division of Statistics, United States Department 


= PAPER FASTENERS 


oe Carbon Typewriter “MAKES ITS OWN STAPLES” 











office paper ribbons. 
Countries forms Pounds. Pounds 
SP. ccenedeéseeeene "as ed. . Ce hei 10 $ 25 
Belgium 35 ($3 27 46 74 
Denmark 1,121 766 261 408 
Esthonia , 55 37 : , 
Finland . ‘ 16 18 
France 344 485 697 1,767 
Germany . 29 35 38 81 
"a , : 2 92 EACH ROLL 
Iceland & Faroe Islands 3 23 
Netherlands ............$ 0 484 558 767 —-:1,406 OF STEEL —» 
Norway .. 460 262 247 398 ree ee 
Portugal 83 65 ee ‘ 5, 
tumania 20 ae , ‘ 
Sweden ‘ ha 1,162 2,111 
Switzerland 117 114 295 502 
Turkey in Europe + 19 48 so 
United Kingdom 1.710 16,302 10,500 4,344 9,404 Economical 
Yugoslavia & Albania 71 183 
Canada .. eee 2,44 9,316 4,521 2,328 3,831 _ Wei eunds 
British Honduras ; 168 28 24 2 | tngeeen’ Hiatt Dans Pees Finish 
Costa Rica . 21 17 ; Metal Knob—Rubber Silence Posts—Nickel Plate 
Guatemala 59 160 127 59 198 “ 
Honduras 939 24 48 39 118 MODEL F (Weighs Nine Pounds) 
Nicaragua 430 17 28 ‘ . 
Secenenn + 200 165 ge a7 Capacity 2 to 40 Sheets 
Salvador . 497 . : 6 156 —- - ° 
Mexico ss 747 8,964 8981 1,275 2,149 Get Away From Old-Fashioned Methods !! 
Newfoundland & Lab 219 52 10 6 
Bermuda ake 11 13 1 4 Too Slow—Insecure—and Expensive !! 
Barbados a ; ‘ 
lan & ebnee . ” ” s oe We Make Power Machines (Electric Driven) 
Cuba .. ae 1,468 6,098 5,572 874 1,569 For Heavy and Rapid Work 
Dominican Republic 115 33 45 19 64 
Dutch West Indies . 95 sabe oes : , SOLD BY STATIONERS AND STAMP DEALERS 
Haiti i , ; 10 : ap ; ~— 
Argentina 7 3,818 = 3,872 3,843 7,105 EVEREADY MFG. CO. of BOSTON 
— + oss + Sg General Sales Office: 50 Church Street, New York City 
Colombia 199 1,178 988 306 604 SEND FOR NEW DESCRIPTIVE LITERATURE 


Ecuador 138 6 14 28 74 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


A 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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ECONOMICAL SOLID POST 
STORAGE BINDER 


The Full Canvas Binder without Steel Plates in back; 
very durable. Something that you have wanted for your 
Trade for a long time. 

This Transfer or Storage Binder can be used as a 
Temporary Binder, as well as a Permanent Binder. 

All metal parts are white plated Posts are threaded 
the entire length of same, to give you any adjustments. 
After binder is filled the winged nuts may be replaced 
by hexagon nuts, and ends of posts can then be clipped 
off. This leaves no post ends to interfere when stack- 
ing same. 

Any size made to order. 

Send for Price List 





Wm. E. Bassinger, 377 Broadway, New York 
a L. Lewis, 703 Market St., San Francisco, Calif. 
Raymond Hale, 266 4th St., Cuyahoga Falls, Ohio 
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Filing 
folders, index 
cards and 
other Carbon Typewriter 
office paper. ribbons. 
Countries. forms. Pounds. Pounds. 
Pe SD ocinpepeced Apne 29 36 meen 

DE bbcbes cd etiee6e Swen 38 30 33 96 
ie 2h diete'é co-64 obean 3 160 655 808 167 530 
Pe Se cveccssannd ee 153 377 339 69 65 
P< 6twe tod uue's 66 256 576 864 55 182 
REY ME kandcatatkeos 200 1,893 1,452 949 1,238 
ME Shite uiss sé ccéaies 42 19 80 100 
oo Settlements 285 150 231 340 
i ae 138 2,216 1,524 127 401 
Java and Madura ...... 800 726 300 630 

ar Re 50 25 41 an 

a ey rere P edu 3,196 2,291 — 
Philippine ee nae 10,461 5,989 1,866 2,706 
aie hhaew ose ocseons en ape aa 508 800 
Adetraiia shatsceoneceess 105 7,222 4,913 2,659 5,174 
New Zealand ........... 1,016 3,683 2,429 415 1,467 
Belgian Congo .......... an apres ~aate 200 385 
British West Africa ... “e= 44 30 67 97 
— South Africa ... 16 1,063 838 313 531 
Ee eee re 615 375 163 272 
Port. East Africa ...... ie ; . 36 68 











Total 26,545 $52,671 





Adding and Calculating Machine Exports 


United States exports of adding and calculating machines, by 
countries, in August, 1925. In exports under this classification 
where the machine is driven by an electric motor the value of 
the motor is included with the machine. Parts of adding and 
calculating machines are not shown separately. They are in- 
cluded under a general classification, ‘‘Other machinery and 


parts of,”’ which is not segregated for publication. By the Divi- 
sion of Statistics, Department of Commerce: 

Countries. Number. Countries. Numbe or. 
DEE. céovccsoces 24 $13,351 Nwfdld. & Lab. 2 260 
DE sedccevees 149 32,799 Oth. Brit. W. Ind.. 1 275 
Czechoslovakia .... 27 6,726 EE carne tiled e 3 75 9,152 
DPE cscosvced’e 24 1,874 Dom. Republic .... 19 2,400 
EES. “nd00402-06A% 43 6,112 Dutch W. Indies... 4 213 
I, aces wath ool 142 55,572 ts. 5 ait bb Aaa 0 he 2 380 
CS 921 272,155 Argentina ........ 25 5,195 
DE) sedvevapeene 3 639 DE 66 cseeatine . 52 13,526 
Pe tcésaces & 3,213 Ania 45 6,454 
Ey 60 6Glwes<» vtah 241 52,909 TT eee 68 7,992 
I ak eadieainn dha 2 582 Dutch Guiana ..... 2 250 
Netherlands ....... 51 9,527 BE, soa ah. 2 <eameee 3,486 
Norway ... .. 40 4,630 EOS 14 1,630 
Poland & Danzig. - 24 4,978 Venezuela ........ 8 944 
Dn 66256666 os 2 177 British India ..... 31 8,168 
Russia in Europe.. 1 210 Straits Settle. .... 12 470 
tT  Seesrresonee 31 3,362 Sa 14 2,358 
Cin «eéee 121 13,173 Java & Madura ...134 3,464 
Switzerland ...... 111 30,955 PS oe 1,557 
United Kingdom ..197 27,074 Philippine Is. ..... 19 1,850 
DE veebhenees 176 27,570 CU” UR 152 49,173 
Coste Rica ........ 1 400 New Zealand ...... 16 4,944 
Guatemala ........ s 1,161 Brit. S. Africa..... 6 1,326 
Nicaragua ........ 3 511 — - 
, ocnvéieseees 6 1,554 er | 3,137 $707,729 
TS 205 ene 6.60-¢ is 58 11,048 


Shipments of Adding Machines to Non-contiguous Territories. 


a hho taeds 20 Od wile cadude es baeaecass [Number] 11 2,611 
Dt dcp vabebie bAd86éEN eG Godhead beau [Number] 8 1,158 
i... ie sheds chee etaabanedaeak [Number] 24 5,036 


House Organ Philosophy. 
Thought is the seed from which achievement grows.—Leopold 
News (Leopold Desk Company). 
. > 7 
All time is lost that might be better employed.—The 
Cat (The Richmond & Backus Company). 
. > . 
A punching bag when hit comes back. Can you?—The Type- 
bar (L. C. Smith & Bros. Typewriter, Inc.) 
> . > 
Vision is the result of an open eyed journey through the past 
—The Webster Way (F. S. Webster Company, Inc.). 
. * > 
The way to tune in for business is to turn door knobs.— 
Faultless Bulletin (The Stationers Loose Leaf Company). 
* . > 
There is so much charm in good fellowship, it is not strange 
we sometimes yield to the imitation.—Quality (Clarke & Courts) 


Office 


7. . . 
A sale is something that takes place in the mind of the buyer, 
and don’t you ever forget it.—‘‘Bully-Ten"” (Sundstrand Adding 
Machine Company). at a 


Watch your Thought—it’s the dynamics of all you say, do 
and are.—The Coach (published co-operatively by the Boorum 
& Pease Company, Eberhard Faber. C. Howard Hunt Pen Com 
pany and Sanford Manufacturing Company) 


Reports from Atlantic City show that the Boardwalk 


merchants have suffered a falling off of about fifty per 


cent in the sale of picture post cards to resorters this 
summer. The charge of two cents postage is held re- 
sponsible. Vacationists have been spending more liberally 


for novelties, but appear to resent the doubled postage rate 
for picture post cards. 
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WELDON ROBERTS 


Rubber Erasers 


\ Ih 


a 


WO V\Q-—_ UK 
~ 


Our New Suede Eraser For Both Ink 


and Pencil Meets Every Demand For 
A Smooth, Rapid-Action Eraser. 


Weldon Roberts Rubber Co. Newark. N. J. 

















For over ten years the standard 


COOK’S STEEL DIE ENGRAVED 


FILE SIGNALS Business 
Dees?” ssc Motto Cards 




















Name colors, with the patented raised 
lip at corner for attaching. Other : 
Address cards can not catch under, an ex- can be used to good advantage in your 
Terms |-— clusive Cook feature. ; correspondence especially where quota- 
ens Now sold only under the Cook tions are being made. They are steel die 
Label—see the new attractive engraved on a paneled card, size 34x44 
package, inches, and are enclosed in folded wed- 


Cook’s “Burro” paper clips with 






































the two inner tongues. A clip ding tissue. We give below the wording 
which holds papers from slipping of a few of the cards. 
in any direction. 
; To avoid imitations look for Beware of the higher cost of the 
“Cook Co. Ansonia” on the re- lower price. 
verse side of each signal and Cost is measured by the results 
paper clip. obtained and in no other way. 
Write us for Free Samples, It’s what you get, not what you 
Our Prices and Full pay: 
Particulars Anybody can cut prices but it 
takes Brains to make a better 
ticle. 
THE H. C. COOK CO., ex 
Ansonia, Conn 5 We have samples and price list ; send for them. 
Sh, OO He nea The American Embossing Co. 
STATIONERS! These products are no longer Steel Die and Copper Plate Engraving 
sold by agents as formerly. Send for our and Printing in All its branches 
samples and prove to yourself that only 192-96 Seneca Street Buffalo, New York . 
“Cooks” are standard. To offer substitutes is 
to risk your customers’ good will. 
cocianieened 
“All That the Name Implies’’ Adding Machines 


Calculating Machines 
Check Protectors 
Typewriters 


PRICE LISTNo.200 


the most complete and comprehen- 
sive wholesale price list of rough, 
* rebuilt and new office machines. 


PELIABLE 
Typewriter& Adding Machine Corp. 
‘All That the Name Implies" 


170 W. Washington Street, Chicago, IIl. om, pn eee weer rete 


SPECIAL PRICES IN LARGER 
Cable Address: ‘‘Reliable”’ QUANTITIES. 
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QUALITY THAT PLEASES USERS 





FOUNTAIN PENS in BLACK-—-RED and MOTTLED RUBBER 
ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 


D. W. BEAUMEL & CO., Inc. Office and Factory: 17-27 Vandewater St., New York, N. Y, 




















BONDS, STOCK CERTIFICATES AND SECURITIES 4 


overprinted on these steel engraved blanks have a quality look and feel equal 

to that of United States Bank Notes because they are produced in exactly the 

same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually [profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 

KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH ST., NEW YORK CITY 





i “The top closes itself” 


Your Customers 


will appreciate the advantages of 
THE PRESTO INKSTAND automat- 


ic closing, instantly ready. Prevents 
evaporation and blotting. Does not 
spurt the ink. 


arr 
Se mal 


Write for price list and discounts. 


BACHRACH SPECIALTY CO. 


2275 Third Avenue New York A : eae ye . PRESTO 


An impreved automat. 
= ic closing inkstand. 

















HAND PICKED TYPEWRITERS 





Typewriters rebuilt by slip shod methods may look like any 

other rebuilt typewriter at first glance. But in this organiza- 

seats Spare tion we will not tolerate inferior overhauling in our work- 
WHOLESALE shop. Instead, all United Typewriters are hand picked, 
EXPORT remanufactured under most careful inspection and thoroly 
tested before shipment. This practice assures you a product 

worthy of your confidence. Write for the latest price list. 


YTECO UNITED TYPEWRITER EXCHANGE CO. | 


Select Roughs 
137 High Street Cable Address: “UNITYPEXCO.” Boston, Mass. 
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A Penholder with a Personality 
a ——— 


The Zaner Method Pen correct in size weight and 
holder is in a class by itself. shape Added to tne other 
It is distinctive and attr advantages this penholder is 
tive in lesign, keeps the right in price Quality, serv 
fingers r the correct posi- ice and durability considered, 
tion for writing and with its it is the cheapest ona the 
hard ebony-like finish will market It is an article 
last for. years An mpor- which lends itself to attra« 
tant point in penholders is tive display in the store and 
proper balance and size. This which develops repeat busi- 
penholder is scientifically ness 


Retail price 5 cents. Samples upon request. 


ZANER & BLOSER COMPANY 


Department A, Columbus, Ohio 


STATIONERS SELL BRISTOW 
FOR EVERY DESK 


The model four is a 
convenience for every 
clerk; it clears the desk 
of baskets and trays 


and provides orderly 
and handy arrangement. 
Because it is adaptable 
for the needs of every 
clerk and correspond- 
ent, it can be sold in 
quantities with real 


profit. When you con- 
sider its usefulness, the 
price is very low. Write 
for circular and prices 


STANLEY R. BRISTOW 


22-24 Central Ave. West Orange, N. J. 














“Every Desk Needs a Dozen” 

With 
100 

Uses 

















Two Sizes 
334” retails @ 50c per doz.—5 5s" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 
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1 Smokador 


the original, all-metal hollow-tube, non- 
tipping, n spilling, clip-equipped. pat-, 
ented marked ashstand—a product 
. Nationally advertised. Sells 
s customers. Repeats. See 
« left. Write today for catalog. 


Retail Price 













Pat. $10.50 East of the Mississippi 
Oct. 27 $11.00 West of the Mississippi 
1925 (Freight paid on 5 or more) 


SMOKADOR MFG. CO. INC, 
130 W. 42nd St. New York, N.Y, 


SMOKADOR 


ws war Ashstand 


The Ashless Ashsiand 




















SELL 


DIXON 
“TI-CON-DER: OGA 


The Business Pencil 


Made in U. S. A. by 
Joseph Dixon 
Crucible Company 

Jersey City, N. J. 














The OLIVER Speedster 


MODEL ELEVEN 


Our finest product, pre- 
senting the latest features, 
a velvet touch and Standard 
Three Bank Keyboard. \ 





Write for attractive dealer terms. 


The OLIVER Typewriter G. 
WOODSTOCK, ILLINOIS 








HALLOMAX 
RECORDER 


keeps an accurate ac 

count of the “income” 
and “out go.” A good 
seller with stationers 
and office supply 
dealers Prices range 
from $.50 for the reg 
ular to $1.00 for the 
gift special Refills 
S are $.25 and $.50. Lib- 
eral arrangements to 
interested dealers. 


HALLOMAX 
COMPANY 


RECORDER 


« BALANCE 2718 Farragut Road, 
BROOKLYN, NWN. Y. 


KEEPS AN «<> 














A Busier Year With Wiggins Cards! 


Printing Wiggins Patent Use them as leaders—the orders 
Scored Cards and selling — for otkeed Minds af ipiaiins 
them in Wearwell Lever eee nee ia hiaeh it 

; : : s well. § ied in blank form 
Binder Cases will keep your - ae to Rope woot ie your plant. 
—— ere profits  Writetodayforsamplesand prices. 
the year round. TI 
Wiggins Cards sell on sight. = ba ogi Co. 
Are always fresh and white. prepa: A: 
Eliminate waste as they 795 Peoples Gas Building 
never rub and get soiled. 
Detach smoothly from case. 


WIGGINS 
isch Form CARDS 
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NICKEL PLATED 


RINGS 


WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 
EXCELLENT ARTICLE TO HAVE IN OFFICES 


FOR BINDING DAILY REPORTS 


PACKED 100 INA BOX. PRICE PER 100 |}! —*3-59 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 
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brush that 
thoroughly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
on VICES, 27 pecienaiag end 
°° made of stiff China Bristies, 
vw General cleaning end made of 
soft substantial Camel Hair. 
An attractive colored display 
ecard with each order. 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 


Manufacturing »  aeeeeaes 













82 Years 
196-201 Piatayette Street, New 










The only | 


Big profitto | 




















MEN 


TYPEWRITER 


Investigate 





Noiseless Automatic Shock Absorbers 


They stop desk drumming—they absorb the shocks through 
their felt covered coil springs hidden in the sockets—they 
permit instant removal of machine and automatic replace- 
ment, for cleaning purposes. 

For ALL Makes of Machin 
WRITE FOR LIBERAL DISCOU! NTS 


Speed Key Mfg. Co., Inc. 


23 Columbus Place Brooklyn, N. Y. 


ag, DEALERS: 


We have the most 
attractive commis- 
sion plan to be found 
in the typewriter in- 
dustry. Highest 
grade L. C. Smith 
machines. World's 
largest stock. A 
card will bring it to 
you. 





4 = {3S ee 
tw SOSA 


Long Wearing-Ball Bearing 


Honor Built L. C. SMITH 


Smith Typewriter Sales Corp. 
41C-360 E. Grand Ave. Chicago, U.S. A. 








The Clear Signal 
—NOo Delay weriinc wim 
Medearis ‘tcso-r ~~ 


Rubber 
Save your time 
Prevent errors 






Stop losing val- 
oes at Sate 
you “do wnen yee = /NDEXED STAMP 


the fash 
Toned “blind” rubber stamp. 
Put a stop to these time leaks in your office 
out the wasteful ones and modernize with “Indexed. 


Any stamp-maker can supply you —or write us. 
Medearis Moulding Co., Winston-Salem, N. C., U.S. A. 


Clean 





\ Beach’s 
~ “Common Sense” 
Expense Books 


Travelers’ Weekly 

| Travelers’ Monthly 
Personal Expenses 
} Radio Record 

















Vest Poc- 
Compact a size. 


inted on 
high 
r with 


uae lined 
muslin lin 
Durable ™™ 
Nothing is 
.= it ted 
that might 
Complete jnerease 
their use- 
fulness. 





























at 


Beach Publishing Company 
750 Book Bldg. Detroit, Mich. 











Add Him 


to Your Office Force 


He Removes 


INK and DIRT 


from your TYPEWRITERS 
RUBBER STAMPS 
OFFICE FURNITURE, etc. 


R. ORTHWINE 


Manufacturer 


343 West 26th St., New York, N.Y. 











THE HOGE MANUFACTURING CO., Inc. 
215-217 FULTON STREET, NEW YORK CITY 


Pal, the Pencil, and Pal Leads 

Clutch Pencils 

Modern Thumb Tacks, Steel and Brass 
Modern One-Piece Cut-Out Tacks 
Modern Paper Fasteners 

Modern Paper Clips 

Modern Pen and Pencil Clips 

Modern Strip Racks 

Modern Pen Racks 











| Modern Telephone Tablets 
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McGILL UTILITY PUNCH 





<a WITH RENEWABLE DIE 
so Punch need not be thrown away when die wears out. 


1% inch reach Made entirely of steel. 
Outwears 5 ordinary punches. 
Round holes only. \%. 5/32, 3/16, 4 inch. 


McGill Metal Products Company 
128A N. Wells Street CHICAGO 








EASY SNAP DOUBLE FOLD 


Collapsible Storage Files 
(Corrugated Fiber 
Board) 








Patent 
i — 


or) 


“It Snaps Shut” 
Recommended as very satisfactory by hundreds of Bankers 
now using them. 

Bank Supply Salesmen Here’s Your Chance 


Strayer Coin Bag Co., New Brighton, Pa. 


MANUPACTURERS OF COIN BAGS—WALLETS— FILE BOXES 











UT Esco chair cush- 

ions and pads in your 
Christmas display. With a 
little effort some excellent 
business should result. To 
complete your stock, mail 
your order now. 


_ Economy Seat Co. 


1824 Albert St. 
CHICAGO 





















Metal Vroricrnins Contains 
“Style L” he te 
10c Packets 
Counter Sell for $15 
Display Cost $10 
Cabinet Profit $ 5 














Moore Push Pins | Push-less Hangers 
‘Glass Heads-Stee | Points” | Scientifically Constructed for Safety 
“To Hang Up Things” in Homes, Offices and Schools, Nutionally Advertised 
Moore Push-Pin Co. (Wayne Junction), Phila., Pa. 
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REYNOLDSSEACLER 


The Most Simple Sealer Made —also Most Durable 


Don't buy a demon- 
stration — buy use. 


Pay for your Sealer 
ONLY ONCE— 
when you buy it. 
TheREYNOLDS 

requires no sup- 

plies or 

ments. Wil 
business lifetime. 
Office a 
jealers 


Reynolds makes 
them friends. 
REYNOLDS ENVELOPE SEALER CO. 














lace- 
lilasta 
liance 
nd the 





queues!!! NO. MARKET ST., CHICAGO Qe 








TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
a Record the hour and minute A. M. & 
P. M., firm name and character of the 
Bed Plate = 
transaction—such as Received, Sent 









Out, Started, Finished, etc. 
MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 
Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
106 Church Street New York, N. Y. 






MODEL B MODEL A 

















\Steel- 


ee 
ADE A A NO.t 
HEAVY WEIGHT 


seer vere pe 
' Carry these wrappers in stock 


Best for machine filling, hand 
for hand wrapping; easyto se 


Write for 
Salesman’s Sample Case 


The C.L.DOWNEY CO 


94 143 CLARK ST 


Ngtock 














| 





highly 


sands of users 


AZORA RUBBER CO. 


CICERO, ILLINOIS 
Above Belew 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


CINCINNATI, OHIO 
making typewriting easier for thou- 
Sales, both new and 


Azora air cushions and twirlers, two 
Write for 


practical accessories, are 
replacement, are large. 
__ PAT. DECEMBER AT. DECEMBER 21, 1916 


prices and discounts. 


54th and 20th Streets, 
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COLUMNAR PADS Dealers: Get your order in NOW! 


“THE EFFICIENCY LINE” 





An Economical Convenience for every 
Executive or Professional 


Send $3.50 for Sample 
and Prices 
Good Profit for 











Dealers 
Sells 
Quickly 
The Most Complete Line on the Market es 
Catalog and prices gladly supplied upon request ins 
American Pad & Paper Co. MARK MOR AN DUM 
19 Appleton St. Holyoke, Mass. 326 Highland Drive SEATTLE, U.S.A. 











100% Profit 


To acquaint you with 
the Superior Quality and 


Original, Thin and Best 
COLORED LEADS 






FOR ALL Make-Up of Ba 
Bl Seal hekto 
EVERPOINTED PENCILS aaah we offer 


to send, postpaid, 


FADS? ) en tondiadl bass BLU J SE AL Free Sample 
~ aareem ep (DUPLICATOR 


and Express A\|- 






and Trade Dis- 
proving very 


count Freight 
popular and lowance. Special 










ADeye -rices c uan- 
) gy Ata =) shou MW be rity Buyers, Re- 
stocked by every fill + Composition 
stationer. Fi in Tins. 
quality made ARGUS 
DUPLICATOR 
MFG, CO. 


A. W. FABER, Inc. Newark, N. J. 


61 Park Place, 
New York, N. Y¥. 

















A GREAT SUCCESS BOEHNER IMPROVED 


| INSed The Magic Single Fluid — Lemna 
ERADICATOR sept ard lie 











FOR ACCIDENTS a or bound — 
ara & Replaces the Old clean; it holds one card 
\\ 2 Bottle Method full case of cards. 
f, -. CREATES arawn the others” are 
= ADDED SALES bet ‘are kent on’ the 
J GOOD PROFITS bottom “8 the a ; 
ZA . PLEASED PATRONS | | moroces!'*inefal paris highly nickel’ plated. "mt" Imported 
In writing, please mention “Office Appliances.” 
4 S@c per Bottle, $5.00 per Dez. to Consumers B 
Z fo e'FL 1 Favorable Price to Dealers and Jebbers Improved Boehner Binder Co. 
mM ir 142-144 Fox Street A Iinoi 
ERADICATOR INK-OUT MFG. co. Nd We manufacture Leather Novelties only and ios aerate, 











TRINER 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offices. 


ULRICH 


PLANFILING EQUIPMENT 
COMPANY 


Manufacturers of 


ULRICH Visible Indexing System 

ULRICH Compression Guides 

ULRICH Index Clips for Rolled Drawings 
Planfile Folders for Filing Large Drawings 
1100 Line Folders for Small Drawings 






- mm And are ULRICH Sorting Trays for Checks and Correspondence 
Special Guides and Folders Made-to-order 
TRINER SALES CO. Send Us Your Inquiry. 
aa: ULRICH PLANFILING EQUIPMENT CO. 


JAMESTOWN, NEW YORE 
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Quick Sellers—Big Money Makers 


HORN “Instant” Desk 


4 Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removabie in- 


dex tabs. 
Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Portrait. A, Shot, Greeting Card, 
Memory, Be Day Memories, Photo, 
d, Autograph, Dise Record. 
Rerap Bao 





ke — Memory Books 
Double Dummy Bridge Boards 


Write for prices a special discounts. 


W. C. Horn, Bro, & Co, isvs 200 5th Ave., New York 

















THE NEW 


e TYPEWRITER a 
Ay Sits ve ‘re AY 


Writes in any pres ai iede: type you want. 
Gives every letter a vivid appearance. 
Write for Attractive Dealer terms. 
HAMMOND TYPEWRITER CORPORATION 
68 Brook Ave., at 132nd St. New York City 






















TCE TILIACEAE 


PATENTS 


Trademarks and Copyrights 


Difficult 
misleading inducer 
Over 30 years’ active practice. 
Write for terms. 


rags 


DSGPPOBGHOSES 


and rejected cases specially solicited. No 
nents made to secure business. 
Experienced, personal 
Book free. 


conscientious service. 


Address 


POPGPBOGOARS 


Specialt y:—Typewriting and Adding Machines. 


E. G. SIGGERS 


SSSR SSSR SR SR SESE SRIRISR Tati ase Seve shanhaatansaa vasa tat 


_ 


Suite 33 N. U. Building 
Washington, D. C. 


MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 








For printing 
price tickets, 
num bering 
bius, boxes, 
shelves, etc. 





HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, ete, by means of @ 
lasting adhesive material furnished. Made in two sizes, 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 





COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 


For School 
Students 
ARTISTS 
Salesmen 
Real Estate 
Agents 
Draughts- 
men 
Architects 
and 
Storekeepers 





‘ Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 








The ~ aga 


L Pens 
CnILLS _——aaeara 


GLUCINUM SILVER- 
PENS ALLOY 





SPECIALISTS 7 =) P E N S 






The Turner & Harrison Pen Mfg. Co., Inc. 
FALCON PEN WORKS PHILADELPHIA, PA. 
Mlustrated Catalog and New Discount List on Application 











TESTING 
, MACHINE 


for weardown 
tests of type- 
writer ribbons 
and carbon 


paper. 





Size 3x6 inches- 


IOWA FRYE COMPANY 


weight 3 lbs.—Price $65.00 


215-217 Fourth Street Des Moines, Iowa 
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Markilo Co. 


6252 S. Halsted St., 
Chicago, U.S.A. 











No Other Wood Pencil 
in the World Like It! 


Manufactured by 


Scripto Manufacturing Co. 
ATLANTA, GEORGIA 


TCU SUMRaNTEE 


PERFECT MACHINES LOWEST PRICES 
——SPECIAL DISCOUNTS TO DEALERS 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 

















L. L. BROWN PAPER CO. 
Adams, Mass. - - - 1849-1925 





“ADDAC” 


Accurate Adder and Subtracter 


The World’s lowest priced practical Adding 
and Direct Subtracting Machine. Terri- 


24" 


Addac Co., 333 Houseman Bldg., Grand Rapids, Mich. 














IMKOGRAPH CO.. Inc, 87-153 Centre St., New York, N.Y. 











‘GOLD PEN S--Al Shapes ané Styles 





emosat ee eed Rromat 
ork a = =o epair 
S . Ity a me Ss . 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., ine, 64-68 Fulton St, New York 








We Can Make Your Metal Specialties 


If you have invented a meta! specialty o: purchasea the pat- 
ents for one want co into production, we have the ser- 
vice in which you will be interested. We have the equipment 
te manufacture for you under contract o- we can make and 
sell the device on a royalty basis. 


J. F. Ryan & Company, 222 E. 42nd St., New York 





Precision Typewriter Platens 


Ground on dead centers; guaranteed accurate. 
Black or light grey rubber. Delivered free. 


BUSHNELL MFG. CO. 


3314 S. Spring St. Los Angeles, Cal. 
91 Spring St., Seattle 
30 years’ experience making Ink Ribbons and Platens 








“PHONE?” without being overheard 
sanitary 








\ than pl . Sens postpaid for $1.00 
(3358) O. A. Colytt Laboratories 
565 W. Washington Street, CHICAGO, ILL. 

















rE ee, oo 
The Office Appliance Co. 


417 Se. Dearborn Street, Chicago 

















Office and Furniture Equipment 
NEW AND USED FURNITURE OF ALL KINDS 
Desks, Chairs, Safes, Filing Cabinets, 
Rugs, Carpets, Reed and Fiber at reduced prices 
WE RENT WE BUY WE SELL WE SAVE YOU MONEY 
Save money on New and Used Reed and Fiber Furniture. 
Office equipment—largest stock in Chicago to select from. 
We build and repair railing, partitions, booths and furni- 
ture. We deliver or ship to any point in the U. 8 
CHICAGO SAFE AND MERCHANDISE CO. 
114 W. Lake St., Chicago. Telephone Central 5439 








SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 





As a subscriber to 
OFFICE APPLIANCES 
You can save own valuable time by pass- 
ao lll 
— 





STEEL UMBRELLA STANDS 
STEEL COSTUMERS 


STAN DAR STEEL TELEPHONE STANDS 


Write for Dealer Profit Plan 


STANDARD SPECIALTY CO. 
256 Broadway, New York City 


Real-vEye Protection 
Working under adverse lighting conditions subjects the 
S5g Sneha sme seiss ight wits Poste 
eyes from glaring artificial or natural 


























OFFICE 


VUL-COT 


~the standard waste basket 


National Vulcanized Fibre Co. 


WILMINGTON, DEL., U.S. A. 
We operate six great plants and maintain sales and service offices at New 
York, Chicago, Boston, Philadelphia, Pittsburgh, Cleveland, Milwaukee, Los 
Angeles, New Haven, San Francisco, Detroit, Rochester, Birmingham, Denver, 
Seattle, Toronto, Greenville, St. Louis, Baltimore 


Accept the ordinary. For effciency 
W h and service chose the best, abs 
lutely Our patented all-rubber 


December, 1925 





MAGIC-TOUCH air-cushion typ« 
writer (no metal) key caps are guaranteed not to 
harden No matter where the finger or 


ber and air absorbs 
the cause of that 
at the end of the 


nail t rub- 
the shx ~ "4 a ho a. oO 
m 


nervous exhaust 
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day. $4. a set. Adams Press, 19 Park Place, Discounts to Dealers 

N. Y¥. City Money back if net 
AgentS ORE than satisfied. The im- Now R. A. SIMONSON & CO. 
Wanted portant thing is to do it right 122 S. Michigan Ave. CHICAGO 


SIMONSON 


Patented Metal Tip Guides 

For Vertical Letter Card 

Systane aad Ceck Wiles kes 
ndestructible 












I 

None Genuine un- 

ronson Vv. S. 

Paten 794,749 
on Tip. 






Free Samples Sent on Request 














cLAR-O-TYPe 


THE WONDER TYPE CLEANER 
THE CLAROTYPE COMPANY, INC. 16-P Hudson St., N. Y. C 











\ = = oMrcernye 





Gits*; . 

« eo _ holds Gil 
—— — Razor Blades ae 
twitecutter 101 Auto 

strop, No 
106 Durham Duplex, No. 103 special pointed blade. No. 108 
[wine cutter, Gem or Gillette. Retail prices 25c and up. Order 
trial dozen $2.00 prepaid, assorted if desired. Mounted on cut- 
out display card GITS CO., 5419 W. Chicago Ave., Chicago. 








GUIDES 


Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade line of filing suppli Our t enables us 
to give prompt, satisfactory service on special card work. An investigation 
will’; reveal the tt possibilities this line offers you. Wedo not sell to 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 











MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 


The world’s best lubricant tor Typewriters, Adding 
Machines and al! delicate machinery. 
Chemically pure, gamless and colorless. 


W rite today for free sample and prices 
MORTON MFG. CO. Louisville, Ky., USA 
Expert orders given careful attention, 













4= 
qe SHALLCROSS Ge) wicteiaks 
~ Inks-Ribbon-- Carbon Es 


FORTY EIGHTI4d and GRAYS 
PIHHILADELPHIA,YU 


@q ‘ ee Ee 


Profits! 


If raed deme oy in cany, gate profits you should investigate the 
in your tow: 
enn a practically unlimited ‘anastect and an already created demand 
Rotospeed Agency offers an unusual money-making opportunity 
ae! today for facts. 
THE ROTOSPEED COMPANY, 371 Fifth Street Dayton, Ohio 


ROTSSLAER 




















Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Official and Empire Brands, or in plain bexzes with imprint if desired 


SNELLING & SON Msn=fgcturers, Bush Terminal 


EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 
FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 







































Exclusive Territory Rights Not Entertained 180 BROADWAY NEW YORK 
EUREKA EYE SHADE 
qresn oon POLK’S 
bound on both REFERENCE 
edges, properly 
ventilated and 
otgustatte. — For Direct Mail 
complete line. shows how fe 1 
CHICAGO EYE SHIELD CO. a 
2300 Warren Ave. Chicago, Il. Mati yo —F A. 6e 
full of vital 
usiness facts and 
° and how many 
Gold Pens for Fountain Pens Barta tod ass 
Repairs on Gold Pens and Fountain = 
<> Pens Attended to Promptly. wrR Sy ae 
< R.L. POLK & CO. 
EXPORT TRADE SOLICITED w Detott K & CO 
Acme Gold Pen Co., 17-27 Vandewater St., New York BrancEulding ‘ 
Manafectarers of Fine Geld Pens Established 1884 oa i =. 2 
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Goods in Transit 


INVESTMENTS - 





[ SPENDS entirely upon what kind of But if you invested in honest furniture, you 
furniture you bought. You may charge may be over-estimating depreciation with 


charge-offs as low as 5% yearly. We know 
of many Milwaukee Chairs that have been 
on the job for thirty years. They are still in 
perfect shape and still handsome to look at. 


LWAUKE 


off 25% a year, and still not keep ahead of 
actual depreciation. For the average pre- 
sentable life of cheap office equipment is 
unbelievably short. 


Office Chairs / 


THE MILWAUKEE CHAIR COMPANY, Chicago, Ill. \* 
Executive Offices: - - 624 South Michigan Avenue “~~ 
Distributors in all Principal Cities 








$ 61,142.62 


h 
CURRENT ASSETS =§« «CBD. eceivable 215,134.70 


435.92 
Waterial & Supplies +7 842.54 


99,100.00 
192, 455.00 


Se 
is. item, really:worth? 













For over half a century we 
have made office chairs as hon- 
estly and carefully as fine resi- 
dence furniture is made. That 
is why Milwaukee Chairs are 
considered a par investment; 
and why they are featured by 
the leading distributing con- 
cerns in the world. Upon re- 
quest, interested executives 
will be seut complete catalogue 
of Milwaukee Chairs for every 
office use. 


MAKING THE QUALITY IDEA INTERESTING TO READ 




















THE WORLDS BEST 
T TYPEWRITER RIBBON 










































—S 
? Typewriter Ribbon 3 NN 

Not a mere idle statement 3 N 
but a challenge to all : N 
competition. > | N 
Manutactured by y NN 
PHILLIPS RIBBON & CARBON CO., INC. N 
ROCHESTER, N. Y. ~ KY 

4 ie wie X jy 







SSS 
p SSSR 





WRITE FOR YOUR FREE SAMPLE TODAY 





WHY SAY 
MORE 
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Orpin 600 line of Genuine 
Mahogany offers remark- 
able value at popular price 


THIS IS SOME DESK! 


ENTHUSIASM! That is what ORPIN Products develop in dealers 
and salesmen both, and later on in users too. You don’t talk about 
complimentary details in a detached manner; you tell the facts, sin- 
cerely and forcefully—and that sells. 


~ ~ 


There are ORPIN DESKS of various types and grades for every 
business need, and for teachers and students. Made of genuine 
mahogany, quartered and plain oak. We should like to tell you 
all about the line; let us mail further details. 


Orpin Desk Company 


121 Medford Street Charlestown, Massachusetts 














Let These Desk Pads 
Keep The Pot Boiling 


The Ravenswood and Rosco—are 
two highly efficient pads which keep 
the pot boiling for many dealers. 

The glass top gives a smooth, hard 
surface for writing and is clean, neat 
and attractive. Memos, charts, maps, 
tabulations, etc., can be slipped under 
the glass and are in sight always, for 
ready reference. 

















The finger hole is not The two styles, both of equal merit, 
just an identification— enable you to supply almost any pref- 
it is an exclusive feature erence. Full particulars on request. 


Ravenswood Office Specialties Co. 


1800 Newport Avenue 
CHICAGO 
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No. 716 single flat top 
desk, made in plain 
white oak with quar- 
tered oak drawer fronts 
and quartered oak ve- 
neered writing bed; also 
furnished in mahogany 





Careful Selection 
makes them Worth More 


Appearance is an important factor in your sale of office desks and one 
vitally affected by selection of wood, especially in the quarter-sawed 
lumber. By exercising extreme care in this regard, we have produced 
values comparing favorably with lines selling at much higher prices. 


| Our new catalog with full details awaits your inquiry 


Evansville Desk Company, Evansville, Indiana 

















F every chair manufacturer knew 
what some manufacturers know 
more chairs would be equipped 
with Bettcher Chair Irons. 







The Bettcher Stamping & Mfg. Co. 
[3106 West Sixty-first Street 
CLEVELAND, OHIO 
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fe TIOST POPULAR 
June Saving Device 


/ 






O. K. 


PaperFasteners 


Washburne’s New 
Improved 2 in | Paper 
Fasteners are the most 
convenient, fast holding 
and neatest on the mar- 
ket. 

This popular time sav- 
ing device is recognized 
as standard office equi 
ment in many of t 
largest and most modern 
offices in the country. 5 nog 


For permanent use, phere 









Order more 


and keep 
the sales 


going strong 
gant 






Keep up 
your 
stock 
























Seen 
Cverywhere. 
Sold 










‘just * 





‘ 
merely turn the point 
with a paper knife. This 
locks the papers bet ween 
the two fastener mem- 
bers. May we send you 
our catalog and pricelist? 


We also manufacture the 
Ries O. K. Letter Opener 
and the O.K.. Sanitary 

eraser. Write for 
prices 







Our sales are rapidly 
increasing. O.K. Paper 
Fasteners are being na- 
tionally advertised inthe 
leading magazines and 
by street car cards. a 
not tie up with this 
vertising with a display 
f] carton on your counter? 


YY, OK. MANUFACTURING CO. 
Oswego . NY.,U.S.A. 


—e 



















WOOD GRAIN 
REPRODUCTION 


Our Equipment has answered the 
demand for a better and easier 
method of securing wood grain fin- 
ishes. It has enabled manufactur- 
ers to get actual reproductions in- 
stead of imitations. 


It is in use today in the plants of 
leading manufacturers both in the 
wood and metal field. 


Process fully protected by pat- 
ents in the United States and for- 
eign countries. 


The Vance Manufacturing Co. 


Manufacturers of 


THE VON WEBERN EQUIPMENT 


for the 
Reproduction of Wood Grain 


DAYTON, OHIO 
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DIETZ DESKS Made in Cincinnati 


and 


TABLES 





The hagion, Line for Your Trade 


he Shipping Point Convenient to You 
FREIGHT AND TIME SAVED ARE ADDED PROFITS 


Proof of the extraordinary convenience and usefulness and modern, attractive design is found in the line itself 
and in our complete new catalog. This book includes a number of additions and changes and is accom- 
panied by a new, interesting price-list. Catalog and list are now ready for distribution—write for your copy. 


ee THE J. F. DIETZ COMPANY 
sas 


CINCINNATI, OHIO 














CESS SIO SIO aS 


To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 





M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 





AvISSE 

ee oe . ° ° - 

Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


mE Manacer \> MON BUREAU, 7, Rue des Grandes-Degrés, Paris, V’, France 


a a Lm Ce Oe 
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PERSONAL RECORD 
and DATA BOOK for 
EXECUTIVES 


TTRACTIVE sheepskin bound 
desk book with 200 pages de- 
voted to valuable material for daily 
reference and 200 pages for use in 
making memoranda for present and 
future plans, appointments, confi- 
dential sales records, quotas, daily 
activities and personal information. 
Especially valuable to sales execu- 
tives. The useful tables and facts for 
personal use alone are worth more 
than the price of the book, if kept 
handy for immediate reference. 
Ruled pages and graphs for personal 
records make the desk book a daily 
aid in planning work and working 
plans in addition to keeping engage- 
ments, recording sales accomplish- 
ments, watching income tax reduc- 
tions, and dozens of other items 
which every executive must remem- 
ber for his own personal needs. 


1) 





An exceptionally appropriate gift for $5 = Oe 
ristmas 
Shipping Boxes 


executives, branch managers, distributors, 
convention guests, contest winners. 


[A DARTNELL PRODUCTION 


In quantities of one dozen or more, $48 adozsen. [deal 
Name stamped in gold on cover, Xmas 





25c extra. 


Sent On Approval to Any Executive 


THE DARTNELL CORPORATION 


Publishers of Sales Management Magazine and the Dartnell Service for Sales Executives 








Pending Matter File 


Holding at your finger ends for “‘instant refer- 


ence’’ all active matter 
The use of this file does away with having to dig through 
the several thousand letters in “‘general correspondence 
file” to! ocate active matter. 


Ask your dealer. Write for catalogue. 


THE KOHLHAAS CO. 


MANUFACTURES 
INSTANT REFERENCE FILES 


183 N. Dearborn St., 











Chicago, Ill. 


, 90% of 


SORTING 


Letters Orders 

Back Orders Stock Sheets 
Bills of Lading Invoices 
Sales Slips Checks, Etc. 


Made in any size and indexed in any manner to fit 
your needs: Numerical, Alphabetical or Special 
Wording. 











4658 Ravenswood Ave., Chicago 
New York Offices, 19 W. 44th St. 
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The Business Man’s 
Ally 


Desk-hi stands beside the standard flat top desk—a convenient 
storage Cabinet for things that need be instantly accessible and 
always safe. 


Trim and smart in appearance Desk-hi truly reflects the qualities 
of engineering ability that are inherent in all Lymetco products. 
The standard finish is Lymetco-green baked-on enamel. Yet 
oak, walnut, mahogany or ivory gray can be obtained. 


There are many business and professional offices that have need 
for the Desk-hi, the Won-dor, the Tu-dor, the Li-Flat and the 
Counter-hi as well as the Lymetco steel table. 


Lymetco national consumer advertising directs their attention 
to the Lymetco Line. This means better sales for Lymetco deal- 
ers and sales rights that are ever increasing in value. Complete 
information will be gladly given you. 


LYON METALLIC MANUFACTURING COMPANY 
AURORA, ILLINOIS 


Lief 
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Counter-hi 
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Steel Tables 
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Figures 


EAD above what 
the Ward Line 
says: “We know 
each day .. every dollar due. . and every dol- 
lar for which we are obligated...” That daily, 
accurate, absolute knowledge is obtained by 
using Elliott-Fisher Accounting Machines. 
You can have daily knowledge of every de- 
partment of your business. No matter how 
many different kinds of records you require, 
they can all be written on the flat writing- 
surface, exclusive in the Elliott-Fisher. No 
matter how complicated your reports are, they 
can be written on the flat writing-surface 
with machine accuracy, and with the speed 
that this exclusive Elliott-Fisher feature 





Elliott-Fisher Universal <A 
counting Machine ustrated at 
the left, writes ndds subtracts 
and computes vertical 
cross balances It does everything 
that pen or pencil can do, and 
does it faster, more legibly, and 
with absolute accuracy 


IKiiott - 


New York 


I he 





totals and 








342 Madison Avenue, 











This is one of a series of advertisements 
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Through calm or fog, Captains of the 
Ward Line ships know w they are. 
Modern mechanical devices help to keep 
great ships on their course, and bring 
them safely into port. A modern 
mechanical device, the Elliott-Fisher 
Accounting Machine, gives to Ward 
Line executives the daily, accurate in- 
Jormation about their business that 
helps to keep them straight upon its 
financial course. 


GONE... 
when late or incomplete 


This famous steamship company’s daily records 
are made absolutely accurate 
by Elltott-Fisher Accounting Machines 


alone can give you. 

Daily decisions 
based upon stale 
facts or partial figures are little better than 
a guess. Know your business. Elliott-Fisher 
Machines will give you, daily, all the figure- 
facts about your business—facts that you 
can depend upon, figures of mechanically 
proved accuracy. 


Keep positive control of your business, 
through accurate daily knowledge of its 
financial position. Instant knowledge of po- 
sition through Elliott-Fisher Accounting 
Machines is the key to business control. 


md only in importance to machines. 
n E-F service and EFCO supplies. 


Service and Supplies are se 
You can depend up 





The flat 
indamental 
Elliott-Fisher and all 
ounting machines, is shown at 
he right This exclusive fvature 
enables the Elliott-Fisher to write 
any kind, shape, size, or thickness 
of record, singly, or al at one 
peration 


risher 


City, 


writing-surtace the 
difference be 


other a 


tween 














Branches in principal cities 





appearing in the Saturday Evening Post 
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LOOSE-LEAF MINUTE BOOK 


—a book that is the development of practical investigation of the 
most desired features of the ideal “minute book.” Cover is a stiff 
enduring board under black levant fabrihide, stamped in gold with 
the word “Minutes.” Binding mechanism consists of three one- 
inch rings with automatic opener in full nickel. Capacity is stand- 
ard. Sheets are 11”x8%” NoTear—a convenient size for use in the 
typewriter and which will never tear out at holes. 

The book, complete with 120 plain NoTear sheets, retails for $4.50, 
and is well worthy of being specially displayed by every stationer. 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 


NEW YORK GENERAL OFFICES 
NEW YORK STORE 84 Hudson Avenue 
109-11 Leonard Street Brooklyn 
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-“Trreparably 
—« - 


OLD, bitter words that cut to the 
quick of the man who finds the 





records of his business wiped out over- 

| night. And it’s far from consoling to 
be told afterward that the loss could 
have been prevented. 


Now Is the Time to Warn. You can 
build business and create good will by 
warning your customers now. Em- 
phasize the importance of adequate 
protection. There are daily examples 
of losses to which you can point and 
explain how the disasters could have 
been prevented. You can create new 
business among firms you would like 
to have on your books and you can se- 





cure added business from present cus- 
tomers by close cooperation. 





Schwab Safes and the Schwab Sales 
Plan area good combination. Full de- 
tails, without obligation, to interested 


| dealers. 
The 
Schwab Safe Co. 


Lafayette, Ind. 


















for a. prosperous y 
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1926 / 


Do you want bigger profits in 1926? Then con- 
sider this fact: Thousands of men, in every line 
of business, have made bigger profits this year by 
using the Burroughs Simplified Accounting Plan. 
With this same planthousands more will increase 
their profits in 1926. Will you be one of them? 





Burroughs Adding Machine Company 
Detroit, Michigan 


Other Factories at Windsor, Canada, and Nottingham,’'England 
Sales and Service Offices in All the Principal Cities of the,World 


BOOKKEEPING «- CALCULATING AND BILLING MACHINES 



























| Lehind every 
' Underwood User 


— | 19 Years of Worlds 
BESSIE FRIEDMAN Typewriting Championships 


‘World's cAccuracy Champion Gypist 
Miss FRIEDMAN gave the most perfect exhibition in 
Scaggs © THE World’sTypewsiting Champion 
ship, held annually to determine 
typewriter supremacy, has been won 
on the Underwood for nineteen consecutive years. During the hour of 
continuous writing in these contests, the machines are driven at a high 
rate of speed and are subjected to the severest kind of treatment. And 
no typewriter except the Underwood has been able to meet the require- 
ments for speed and accuracy under these adverse conditions. 


The typewriter that has withstood such exhaustive tests in the World’s 
Championship Contests will naturally stand even the hardest usage in 
commercial offices. As every stenographer writes certain familiar letter 
combinations with the speed of the World’s Fastest Typist, it is no 
wonder that there are more than 3,000,000 typists who are satisfied with 
nothing less than Underwood speed and accuracy. 


Phone or write the nearest Underwood office for a demonstration. 


UNDERWOOD 


pecds the Worlds Business 














